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Uponor Donates
$30K to Texas
Relief Efforts

American Red Cross and Water
Mission to each receive $15K to help
those impacted across the state

Apple Valley, Minn. — With a purpose of
rethinking water for future generations, Uponor
North America, the recognized leader in sustain-
able building and infrastructure solutions, is do-
nating $30,000 to Texas relief efforts.

The American Red Cross Central and South
Texas Region along with Water Mission are each
receiving $15,000 from Uponor to help support
their effortsin providing resources, supplies, and
plumbing repairs for the millions of Texans im-
pacted by the deep freeze in mid-February.

To date, the American Red Cross has de-
ployed more than 280 volunteers and has sup-
plied more than 81,000 meals, 16,400 cleaning
and comfort Kkits, 7,700 overnight stays, and
1,300 contacts for those with physical, mental,
and spiritual health needs.

In addition to food and shelter services,
one of the greatest needs is plumbing repairs
in homes and businesses. According to Water
Mission Strategic Partnership Director Rogers
Hook, PE., the need for plumbing repairsisdire
and the resources are limited.
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DiversiTech® Acquires Fresh-Aire UV®

Merger will Boost Availability of Innovative Indoor Air Quality Products to HVAC/R Distributors

Duluth, Ga.— DiversiTech
Corp., a leading aftermarket
manufacturer and supplier of
highly-engineered components
for residential and light com-
mercial heating, ventilating, air
conditioning and refrigeration
(HVAC/R), announced today
that it has merged with Fresh-
Aire UV, aleader in the Indoor
Air Quality (IAQ) industry.

“The addition of Fresh-
Aire UV, a market leader in
Indoor Air Quality (1AQ), into
the DiversiTech brand portfolio
further strengthens our prod-
uct leadership and our ability
to deliver unmatched product
breadth, service and conve-
nience to our customers,” said

Andy Bergdoll, DiversiTech
CEO. “The IAQ product range
will bolster our core offering
and further strengthen our val-
ue proposition to our HVAC/R
Distribution Partners.”

UVv-C light
shown to reduce certain air-

has been

borne and surface viruses,
bacteria and mold. Fresh-Aire
UV’s award-winning UV-C
disinfecting light
bon odor control products for
commercial and residential
HVACI/R systems include Blue-
Tube UV®, a popular germi-
cidal UV light, the revolution-
ary APCO-X® PCO/Carbon
air treatment system, and Mini
LED, thefirst LED light system

and car-

designed specifically for mini-
split AC systems.

Fresh-Aire UV is contin-
ually striving to engineer, de-
velop, and market products to
meet the demand for a greener
world and a healthier environ-
ment. The popular germicidal
UV light systems for central air
systems helps improve Indoor
Air Quality, enhances HVAC/R
system performance, and reduc-
€s maintenance costs.

“Joining forces with Di-
versiTech will provide us with
a greater level of scale re-
sources and capabilities to ac-
celerate our growth and bring
Fresh-Aire UV to an even wid-
er audience,” stated Chris Wil-

lette, Fresh-Aire UV President
and CEO. “All while preserv-
ing our unique culture and un-
wavering commitment to inno-
vative products.”

“Fresh-Aire UV and Di-
versiTech are focused on our
HVAC/R Distribution Partners
and Contractors,” stated Ron
Saunders, Fresh-Aire UV VP
of Sales, “and we will continue
to work to develop and deliv-
er state-of-the-art products to
meet the current demand of this
surging market.”

For more information
about DiversiTech®, go to di-
versitech.com. For more infor-
mation about Fresh-Aire UV®,

go to freshaireuv.com.

HVACR Elearning Giants to Merge

What happens when two powerhouses join forces? Amazing things happen!

Think about what happened
when chocolate and peanut butter
got together. How about Disney
and Pixar, or Siriusand XM radio.
You get the idea. Now, two of the
top providers of elearning content
for the HVACR and building
science fields are joining forces,
combiningtheir elearning centers,
offering hundreds of titles, into a
singular website. On March 1,
2021, the ESCO Institute and the
Refrigeration Service Engineers
Society (RSES) will launch the
“HVACR Learning Network”,
wheretraining material fromtheir
organizations, as well content
leading
organizations, can be accessed.

The executive boards of both

from many industry

ESCO and RSES unanimousy
approved the merger of their
learning centers, knowing that
this union would bring together
the resources and expertise that is
needed to meet therapidly evolving
needs of HVACR professionals.
This collaborative effort creates
a cradleto-grave educationa
pathway for the HVACR Industry.

Some of the
providers now streaming on

content

the site include; Chemours,
Coscia Communications, ESCO
Institute, Honeywell,
Media, Technical

Associates to name a few.

Prokup
Training

To access hundreds of great
titles, visit escogroup.org or rses.
org and click the elearning link.

€SCo institute

“RSES
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HB 971 Passes Out of
Urban Affairs

The House Urban Affairs Committee voted to adopt
HB 871, TACCA's hill to remove municipa registration fees
charged to HVAC/R contractors. This is an exciting first step in
getting this bill passed this session.

Thank you to all memberswho signed in support of the
bill, or made phone calls to members of the Urban Affairs
Committee asking them to vote for HB 871. Your efforts
made a differencein how the vote went today!

We still have awaysto go, but it is encouraging that these
legislators voted in favor of the bill and will hopefully vote for
this bill when it reaches the House floor.

If you contacted a member(s) of the committee who voted
in favor of the bill, please take a moment to send an email of
appreciation:

Rep. Philip Cortez — philip.cortez@house.texas.gov

Rep. Justin Holland — justin.holland@house.texas.gov

Rep. Diego Bernal — diego.bernal @house.texas.gov

Rep. Liz Campos — liz.campos@house.texas.gov

Rep. Jarvis Johnson — jarvis.,johnson@house.texas.gov

Rep. Bryan Slaton — bryan.slaton@house.texas.gov

(Reps. Gates and Minjarez were absent for the vote and
Rep. Morales Shaw voted against.)

A very simple “Thank you for voting in support of HB
871. It means alot to the Texas HVAC community.”

Thank you again for helping pass this first hurdle to

eliminating municipal registration fees!

UPONOR con’t.

“1 spoke with a CEO of amgjor plumbing company in Aus-
tin, and they were already short on plumbers because of the ex-
plosive growth in the area,” says Hook. “They have more than
1,000 jobs on the calendar, which are all emergency calls to get
water restored. They're estimating it will take up to two months
to meet the demand.”

To help with the immediate need, Water Mission developed
a “do-it-yourself kit” for homeowners to temporarily fix leaks
until professional plumbers could arrive and repair the damaged
plumbing systems.

“Our heartsgo out to thosein Texasimpacted by the extreme
weather and the damage caused to homes and businesses,” says
Bill Gray, presdent, Uponor North America. “We understand
the importance of clean, healthy water and proudly stand behind
the trade professionals who work hard every day to ensure our
plumbing systems are delivering this life resource consistently
and reliably. We are honored to financially support the American
Red Cross and Water Mission as they help Texans in need and
work to reestablish clean-water resources throughout the state”

The Publisher of Air Conditioning Today, Inc. does not assume responsibility
of statements made in press releases or by advertisers, and reports the opinions
as expressed by suppliers, wholesalers, state agencies, trade organizations,
manufacturers and individuals as quoted.

Reprinting or other duplication of articles is not permitted without prior written
permission from the editor of Air Conditioning Today.

Serving the HVAC/R Industry Since 1986
P.O. Box 311776 New Braunfels, Tx. 78131-1776
(877) 669-4228
www.ac-today.com
Publisher AC Today

Editor & Ad Director Lance Lackey
llackey @ac-today.com
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A/C SUPPLY,

Spring Cleaning Savings!

257 OFF!

STAFFORD
3535 S. Main
Stafford, TX 77477
281-499-3377

1-10
10814 East Freeway
Houston, TX 77029
713-671-0114

AIRLINE

ALVIN

4315 Airline Drive
Houston, TX 77022
713-681-9787

225 West Coombs Drive
Alvin, TX 77511
281-585-2600

INC

ﬁ
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ALLIED R

Concord and AirEase are wholly owned subsidiaries of Lennox International Inc.

BRENHAM
1700 Buchannan Street
Brenham, TX 77833
979-830-5056

GULF FREEWAY
8485 Gulf Freeway
Houston, TX 77017

713-920-2222

10509 FM 1960 W
Houston, TX 77070
281-890-2108

VISIT OUR WEBSITE FOR
MORE INFORMATION
www.transtaracsupply.com
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Switch to AirEase™ today and
Earn up to

15K

New AirEase and Concord
Dealer Programs!

Switch to Concord® today and
Earn up to

CONCORD

The Right Choice. Right Now.
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PRODUCT OF THE MONTH | Hydro Balance Coil Cleaners

Limited Supply! Please see one of our friendly Transtar associates for availability and pricing. Offer valid while supplies last.
Actual product images may vary from selection. Promotion subject to change. Offer expires April 30, 2021.

1960

®
NOW HIRING

EXPERIENCED
COUNTER SALES AND
WAREHOUSE POSITIONS

ikTRANSTAR
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NEW IN 2021 — IMPROVED 10-YEAR

WARRANTIES. ASK US FOR DETAILS

v PRIVATELY-OWNED BUSINESS

We have the flexibility to meet your needs

v EASY ORDERING

Onling, in person, over the phone - text or call!

v BETTER DEALER PROGRAMS & BENEFITS

We give you more perks than the standard program

v FAST, FRIENDLY SERVICE

We get you in and out so you can get back to work

v HANDS-ON TECHNICAL TRAINING

With award-winning trainers

v DEDICATED TECHNICAL SUPPORT TEAM

Knowledgeable team to help you over the phone

v CONVENIENT LOCATIONS ACROSS TEXAS

Find a location near you at CenturyHVAC.com

v FREE SAME-DAY DELIVERY

Call your local branch for details

Adaffndrddsisrnaannnnadah i

v DEDICATION TO EXCEPTIONAL SERVICE

We make it easy to do business

Call your sales rep today to sign up
for our 2021 Dealer Programs!

JAQ PROMOTION!
10% OFF | 15% OFF

when you buy 2 or more OR when you buy 5 or more
qualifying devices* qualifying devices*

NOW IN STOCK]

Exterior Wall Mount Air Conditioners

APRIL 1 - APRIL 30™

1SO 9001:2015 REGISTERED COMPANY l’ A l RXC E LTM, 'l‘lC .

Call your local branch or

sales rep for more details All items must be purchased on a single invoice. Cannot be combined with
other offers. Offer valid on in-store or over the phone orders at Century HVAC
Distributing locations when you mention this offer.

SCAN THE QR CODE

t'entur VHVAC [ waan

DISTRIBUTING™

Shop online 24/7 at CenturyHVAC.com

Cedar Park - Dallas - Fort Worth - La Feria - Mansfield - Mesquite - Richardson - South Austin - San Marcos - San Antonio - Waco - West San Antonio
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IAQC

THE IAQ3 PLATFORM OF PRODUCTS IS
CAREFULLY DESIGNED TO MEET THE FULL
SPECTRUM OF INDOOR AIR QUALITY
DEMANDS IN TODAY’S HOMES.

THE FULL LINE OF IAQ3 AIR QUALITY MANAGEMENT PRODUCTS

Each product works together to build the filtration, sterilization, and purification
components of the IAQ3 platform, and delivering a total indoor air quality solution.

- DF MAC-13 €8 DF ACTIVE 0- LIGHTSTICK PLUS

‘3 LIGHTSTICK, MINISTICK,
" VERSALIGHT, ULTRA-FLEX,
AXTREME, XL

DF MAC-11 @ DF CARBON

ELECTROSTATIC AIR

£ MICROPURE
FILTERS

G- NOMAD, NOMAD 2

WHOLE HOME DUCT MOUNTED AIR PURIFIERS GERMICIDAL UV

BEST IN CLASS
UV TECHNOLOGY

@-‘.‘IJST FREE'

HAEATHE THE DIFTERENTE

ACTIVE
TOTAL HOME AIR PURIFICATION

LIGHTSTICK &

THE INDOOR AIR QUALITY STRATEGY

The |IAQ3 platform integrates three levels of air quality products,
each increasing the overall air quality of the space. The result is a
dynamic air quality management strategy that provides a complete
IAQ solution, custom-tailored to your specific needs.

% FILTRATION

Remove symptom causing
dust, pollen, mold, and dander,
as air circulates through your
central air system.

PURIFICATION

Total home active air purification
using next generation
technologies to neutralize
indoor air pollutants such as
odors, vocs, and bacteria

STERILIZATION

Germicidal UV lights work 24/7
reducing biological contaminants
at the HVAC system level. Even
when your HVAC system isn't
running.

HIGH EFFICIENCY MEDIA AIR CLEANERS

Dust Free™s Active Air Purifier utilizes

ionic oxidation technology plus
negative ionization to target poor
indoor air quality in the home.

@ Dual active air purification
"~ technelogies provide a complete |AGQ
solution for your heme.

GQ Reduces particulate matter such as
dust and dander by impreving the
performance of your existing filtration
system.

Innovative carbon fiber brushes
increase ion production

#8 Effective against biolegical growth,
bacteria, odors, VOC's, and more, in
the air and on surfaces

(%) Expanded range ballast for increased
electrical reliability.

Auxiliary power port to power an
additional 24V Germicidal UV-C light
allowing to easily add an additional
UV light to any HVAC system

LIGHTSTICK PLUS

REDESIGNED FROM THE GROUND UP, THE NEW GENERATION LIGHTSTICK AND
LIGHTSTICK PLUS OFFERS THE HIGHEST UV-C OUTPUT COMPARED TO ALL
OTHER 24V UV FIXTURES. BETTER AT OPTIMIZING INDOOR AIR QUALITY BY
FIGHTING MOLD AND BACTERIA GROWTH ON HVAC COILS THAN EVER BEFORE

arcury lamps that are good for the enviro
temperature operation

&g Highest UV-C output compared to ail @) Works with your air filter 24/7 to
ather 24V UV fixtures disinfect cooling colls, drain pans, and

duct surfaces
Fights mold and bacteria growth for

optimal coil purification, @ Highest quality components the

Industry has ever seen,
100% ozone free and uses low

mercury lamps. Comprehensive HALT testing for

improved rellability.

and Volat
traditicnal fil

« MERV 13 carbon filter

* Captures dust, pollen, dander, and

other commen indoor pollutants

= Effective against odors, smoke, and
VOC's

* Lowest pressure drop MERV 13 filter
at 0.24" we.

= MERV 1 high-efficiency filter

* Captures dust, pellen, dander, and

other commen indoor pollutants
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HARDI Distributors Report 6.9% Percent
Revenue increase in January

Columbus, Ohio— Heating, Air-conditioning & Refrigeration Distributors International
(HARDI) released its monthly TRENDS report, showing the average sales performance by
HARDI distributors was an increase of 6.9% percent during January 2021.

12.0% 4

E Ve HARDI Distributor's Annual Sales Growth
E Sl Through January 2021
,E B.O% 4.8%
g 4,05

0.0% T T

Det-19

The average annual sales growth for the 12 months through January 2021 is 4.8% percent.

“2021 is getting off to a great start,” said HARDI Market Research & Benchmarking
Analyst Brian Loftus. “HARDI distributors were able to achieve 6.9% sales growth for the
month despite two fewer billing days than the prior year. This helped the annual sales growth
rate continue to recover towards mid single-digit territory.”

The Days Sales Outstanding (DSO), a measure of how quickly customers pay their bills,
is45.4 days. “DSO0 has been faster than normal since June 2020 and that persists,” said Loftus.
“Recently the DSO for this time of year has been in the range of 47 to 49.”

“We see the economy improving as 2021 progresses,” said Loftus. “We can add this good
TRENDS report to other encouraging recent economic indicators like durable goods orders,
consumer confidence, industrial production and retail sales. All these things are looking up and
that is why interest rates have been inching up.”

HARDI members do not receive financial compensation in exchange for their monthly
sales data and can discontinue their participation without prior notice or penalty. Participation
is voluntary, and the depth of market coverage varies from region to region. An independent
entity collects and compiles the data that can include products not directly associated with the

HVACR industry.

HARDI Selects Partner for Commercial
Refrigeration Project

Columbus, Ohio— Heating, Air-conditioning & Refrigeration Distributors International
(HARDI) is pleased to announce its agreement with Decision Analyst to serve as the principal
research partner for HARDI's analysis of the commercia refrigeration channel. Decision
Anayst was rated the #1 custom quantitative research agency in a 2020 survey and report from
the Prevision Corporation.

Along with their pedigree in quantitative research, Decision Analyst boasts an extensive
background in HVAC/R industry research; factors that strengthened their overall project
proposal. “We received a number of excellent research proposals through our RFP-process,”
said Tim Fisher, HARDI Team Leader of Market Intelligence. “It’'s a testament to the strength
of the Decision Analyst team that we selected them over several compelling alternatives.”

HARDI launched its commercial refrigeration research efforts in 2020 to begin shedding
light on several critical topics, including:

» The factors driving end-user purchases and buying patterns,

* The ways in which contractors market their product to end-users, and the factors
determining who contractors select as their primary supplier(s),

e The relationship between distributors and contractors, specifically as it relates to
the services distributors offer contractors and the ways distributors support their contractor
customers, and

* Thewaysin which suppliers evaluate the development of new products, and how they
market both new and existing products to potential customers.

Together, HARDI and Decision Analyst will conduct extensive primary market research
through interviews with key channel constituents. Findings will be documented in a
comprehensive final report, which will be made available for purchase later in 2021.

For more information about this project, or Market Intelligence activities, contact Tim Fisher.

ALWAYS BY
YOUR SIDE
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i-

Minimize the work for R-22 retrofits

in

refrigeration systems.

air conditioning, heat pumps, and

NO OIL CHANGE NEEDED
IN MANY INSTALLATIONS

COMPARABLE CAPACITY
TO R-22

NEARLY IDENTICAL
PRESSURES TO R-22

LOWER DISCHARGE
TEMPERATURES

NO TXV REPLACEMENT
REQUIRED

COPELAND DISCUS® AND
BITZER APPROVED

UL CLASSIFIED

Visit ark.ma/fc-ac-today-4c to learn more.

Ei:'

! X

|- _“ ...

is a registered trademark and
y Retrofit is a trademark of Arkema.

FORANE

REFRIGERANTS
=7 ARKEMA

forane.com = 800-245-5858
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Even beforethe pandemicwe saw
business interactions shifting online.
Consumers looked for products and
interacted with potential service
providers through their website and
company Facebook pages.
talk with
many contractors they are frustrated
by the lack of engagement and
results they are getting from their

However, when |

Facebook pages.

Does this sound familiar? You
regularly share coupons, promotions
and reminders to schedule an
appointment, but it is rare anyone
clicks through to your webste to
redeem it or schedule an appointment.

Why isn't Facebook working
well for these companies? Usually it
is because they are treating Facebook
like any other advertisng platform,
and not a social network.

People come to Facebook to
check in with friends, share a joke,
trade a recipe or get a daily dose of
inspiration. Contractors who invade
the newsfeed with ads promoting
coupons for clean and checks or

air filters seem out of place in
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their news feed.

So how do you get people to pay
atention to you? On social mediayou
need to share content that is personal,
funny or inspiring. If you focus
too much of your content on posts
designed to sdll, sdl, sl readers are
likely to ignore, ignore, ignore!

The first step to humanizing
your content is to treat Facebook
like a backyard barbecue where
the conversations are personal and
informal. Imagine you are enjoying
a beer and burger outsde on a bright
sunny afternoon  surrounded by
friends. What would you say about
your businessin that setting?

Not sure what you should talk
about? Here are a few ideas to get
your started.

GivePeopleaLook Inside

At Roundpeg, we share photos
and short videos of life at the ‘Peg
or our home offices. There are
screen grabs of our Zoom calls and
pictures of the cats which are sure
to inspire comments, shares and the

occasional new fan.

Even if you aren't a quirky
marketing company you can be
funny and personal in every industry.
There was a sheet metal fabrication
company we worked with that mixed
photos of their employees playing
paintball and a wedding photo of the
company owner along with images of
their manufacturing floor.

One local contractor played EIf
on a Shelf, posting a daily photo of
the cute EIf on job sites, in the office
and driving atruck.

Your customers want to know
who isgoing to comeinto their home,
S0 ue you Facebook pageto introduce
new employees. When they share the
post to their timeline your company
will be introduced to their friends
and family aswell.

Share Your History

If your company has been
around a while, dig through your
archives. Old advertisements and
photos of team members when
they were younger make terrific
content to share on Facebook.
Annual anniversary posts give

Humanize Your Facebook Business Page

your
celebrate with you.

community a chance to

Laugh alLittle

You have a sense of humor; you
don't have to leave it ahome. Bring a
little humor to your Facebook page.
During one particularly long, cold
winter that stretched well into March,
most of uswere convinced thefamous
groundhog, Punxsutawvney Phil was
wrong, confused or incompetent.

Playing on that theme a HVAC
shared a post about

criminal charges being filed against

contractor

Phil. The caption and the picture
made me stop, laugh and remember
that contractor.

Introduceyour customers

Social media is about ego,
S0 use that fact to your advantage.
People naturally love it when you
talk about them. Share examples of
your work and photos of completed
projects, feature thank-you notes and
encourage reviews. And don't forget
to say thank you. The point isto make
your customers feel appreciated.

Lorraine Ball
Marketing  strategist,
Lorraine Ball leads the

crazy, creative and very
talented team at Roundpeg.
(www.roundpeg.biz),
a digital agency specializing
supporting  the  service
industry.

Ready to take your
marketing up a notch?
Request a marketing audit
today. 317-569-1396

Itisnotall fun and games
If you engage
community, you will earn the

your

right to share a bit of promotional
content as well. Just be a good
host. Entertain the guests so they
want to talk with you. They will
look at your coupons if they have
come to care your business.

The New
Standard
of Cool

Designed for quick installation, the new
Ruud® Renaissance™ Line is your ticket to
faster cooling action. This creatively
engineered line of products is energy efficient,
loaded with smart new features and crafted
for easy serviceability.

TO LEARN MORE, STOP BY A
COBURN’S SUPPLY NEAR YOU,
OR VISIT WWW.COBURNS.COM.

obeenis

Coburn Supply Company
TEXAS | LOUISIANA | MISSISSIPPI | TENNESSEE | ALABAMA

coburns.com
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BOSCH

Invented forlife

Bosch Thermotechnology Expands lts
Powerful Inverter Ducted Split Family to

Include Market's First 15 SEER Inverter

IDS Family
2021 IDS Family

i BoscH
IDS Light IDS Plus IDS Premium
15 SEER System 18 SEER System 20 SEER System
NEW 2021 Pairing o Previously IDS 1.0 Previously IDS 2.0

BOVB 18 BVA 15 BOVB 18 BVA 20 BOVA 20 BVA 20

4 IDS Components
3 IDS Systems

www.bosch-thermotechnology.us

Bosch Has Developed and Built
The Perfect HVAC System For Your Home

Bosch IDS Family

> DS Light up to 16 SEER | 9 HSPF » 4 Condensing units -3 and 5 Ton
IDS Plus up to 18.5 SEER | 9.5 HSPF » Compatible with most 24 VAC thermostats
IDS Premium up t0 20.5 SEER | 10.5 HSPF ~ » Bosch engineering & quality
» Fully-modulating inverter drive » Designed and tested to Bosch standards _ |
» Sound levels as low as 56 dBA® » 10-year residential limited warranty® i THTHTTHE | T ' |||||| ||[ M
> 8 Airhandlers-2,3,4,5Ton T T
Installer Friendly T \
> Designed for easy installation > Spareparts readily available ei(;i;: S iéﬁﬂeﬁif S yuen;rc;fll
» Intuitive controls > Easy to maintain and service while keeping sound levels to a minimum. Choose the
> Support readily available » On-board diagnostics Bosch IDS system that is right for you and enjoy our

peace of mind 10 Year Bosch warranty!$

(1) 56 dBA sound level is based on outdoor unit. § Please go to boschheatingandcooling.com for full limited warranty details
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The
In HVAC Instrumentation

The new testo 550i, 550s, and 557s
Smart Digital Manifolds

To learn more visit:
www.testo.com
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US Department of Labor Awards $1.5M
Grant to Support Veterans Transitioning
to Workforce in Texas Communities Struck
Hard by Pandemic

Houston organization to provide reemployment services,

focus on Registered Apprenticeships

Washington, DC- The U.S
Department of Labor today announced
funding of $1,561,667 for a National
Dislocated Worker Grant for Adaptive
Construction Solutions Inc. to support
employment and training servicesto eligible
transitioning military service members in
Texas communities harmed significantly by
the pandemic.

Administered by

department’s Employment

the
and Training
Administration, the grant will support ACS
as it provides reemployment services to
eligible grant participants, and focuses on
Registered Apprenticeships and on-the-
job training strategies to meet the needs of
local businesses.

A Registered
Program isaproven model of apprenticeship
validated by the department or a state

Apprenticeship

apprenticeship agency. RAPs enable more
employers to participate and provide them
access to larger talent pools trained for
entry-level to management positions. The
program seeks to meet industry demands
and reduce nationwide unemployment rates.

Based in
Construction Solutions Inc.is a veteran-

Houston, Adaptive

owned and staffed organization focused
on providing meaningful work and debt-
free career pathways to veterans and other
underserved populations.

Supported by the Workforce I nnovation
and Opportunity Act of 2014, Dislocated
Worker Grants temporarily expand the
service capacity of dislocated worker
programs at the state and local levels by
providing funding assistance in response
to large, unexpected economic events that

cause significant job losses.

XCI EZ SERIES ZONE CONTROLLER

ZONING SYSTEMS

EASY TO INSTALL—NO SCREWDRIVER

NEEDED!
EASY TO CONFIGURE—NO CONFUSING DIP

SWITCHES. INTERACTIVE STEP-BY-STEP MENU.
EASY TO TROUBLESHOOT—LED’S SHOW ALL

CALLS FROM THERMOSTATS, TO EQUIPMENT
AND DAMPER POSITION.

BRIGHT, BACKLIT LCD SCREEN SHOWS

SYSTEM MODE, SUPPLY AIR TEMPERATURE AND
RETURN AIR TEMPERATURE.

ALL MODELS ARE 3 HEAT/2 COOL. NO NEED

TO STOCK MULTIPLE MODELS.
WORKS WITH ALL GAS/ELECTRIC, ELECTRIC

HEAT PUMP AND DUAL FUEL SYSTEMS.
ON BOARD SMART STAGING ELIMINATES THE

i

Questions?

NEED FOR EXPENSIVE 2-STAGE THERMOSTATS.

ON BOARD FRESH AIR OR ECONOMIZER
CONTROL.

EXPANDABLE TO 40 ZONES.
WORKS WITH ALL 2-WIRE AND 3-WIRE

Contact Mark Evans
806-687-8171

@

TEXAS AIR PRODUCTS

-_
= TRANE
Parts & Supplies

DAMPERS.

Winsupply
&> MORSCO

TOUR LOCAL CONTRACTOR SUPPLY SOURCE

Standard Supply

US Department of Labor, El Paso
Association of Contractors Renew
Alliance to Protect Safety, Health of
Construction Workers

El Paso, TX — Construction is a high
hazard industry that comprises various
activitiesthat can expose workers to serious
injuries. Depending on the job, construction
workers may face falls, trench and scaffold
collapses, slips, trips and other dangers.

To help prevent these and other
the U.S.
Department of Labor’s Occupational Safety
and Health Administration has renewed its

construction-related hazards,

alliance with the El Paso Association of
Contractors aimed at ensuring the safety
and health of workers at the region's
commercial, industrial and residential
construction worksites.

The alliance will helpincreaseworkers
and employers access toinformation
about preventing falls from elevated work
surfaces, electrocution, heat illness, struck-
by and caught-in or between hazards. The
3-year alliance will also provide outreach
information about

and training, share

C'mF Mo evem

115, Patent Pending

OSHA'senforcement initiatives, regulations
and efforts to reduce injuries, illnesses and
fatalities. Information will be available in
English and Spanish.

The OSHA Alliance Program fosters
collaborative relationships with groups
committed to worker safety and health.
Alliance partners help OSHA reach
targeted audiences, such as employers and
workers in high-hazard industries, giving
them better access to workplace safety and
health tools and information.

Under the Occupational Safety
and Health Act of 1970, employers are
responsible for providing safe and healthful
workplaces for their employees. OSHA's
role is to help ensure these conditions
for American working men and women
by setting and enforcing standards,
and providing training, education and
assistance. For more information, visit

https://www.osha.gov.

2 Zone Kit with Bypass Damper

ALL ELECTRONICS ARE MOUNTED AND
WIRED ON TOP OF THE
ComfortPLENUM as Shown.

INCLUDES:
— 21"x21"x35” - 3 Damper ComfortPLENUM
with Power Open/Power Close Motors

— XCI Zoning 2 - Zone Controller

— Static Pressure Controller

— 40 VA Transformer

— Fresh Air Control on board
THERMOSTATS NOT INCLUDED

INSTALLED KITS

3 Zone Kit with Bypass Damper

ALL ELECTRONICS ARE MOUNTED AND
WIRED ON TOP OF THE
ComfortPLENUM as Shown.

INCLUDES:
— 21"x21"x50” - 4 Damper ComfortPLENUM
with Power Open/Power Close Motors

— XCI Zoning 4 - Zone Controller
— Static Pressure Controller
— 40 VA Transformer

— Fresh Air Control on board
THERMOSTATS NOT INCLUDED

4 Zone Kit with Bypass Damper

ALL ELECTRONICS ARE MOUNTED AND
WIRED ON TOP OF THE
ComfortPLENUM as Shown.

INCLUDES:
— 21"x21”x53” - 5 Damper ComfortPLENUM
with Power Open/Power Close Motors

— XCI Zoning 4-zone Controller

— Static Pressure Controller

— 40 VA Transformer

— Fresh Air Control on board
THERMOSTATS NOT INCLUDED

Questions???
Call Greg Talley
817-937-9740

C’mF °’rt PRODUCTS, ..

Verifiable Comfort and Energy Savings
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AHRI Releases Refrigerant Research Results

Tested A2L Refrigerants Difficult to Ignite, Had Low Flame Speeds

“We are grateful to and helpful to firefighters,”
the UL employees and dsated Helen Walter-Terrinoni,
members of the fire service AHRI Vice President of
Regulatory Affairs.

Arlington, Va. — The refrigerants classified by  worldgtuations Theeffortwas — scenarios designed by

Air-Conditioning,  Heating, the American Society of service
and Refrigeration Ingtitute Heating, Refrigerating, and
(AHRI) today released results ~ Air Conditioning Engineers

(ASHRAE) as A2L (lower

undertakento develop training  fire professionals

programs for firefighting to develop training for
personne when responding to  tactical  consideration  to  that committed significant

demongtrate  hazards that  time in the development and Since industry started

of a project undertaken in

cooperation with UL and the
Firefighter Safety Research
Institute (FSRI) in which

compared with Al (no flame-
soread) refrigerants in real-

fires in occupancies with both

flammability) were tested and new (A2L) and existing

(A refrigerants.
The proect included

may be encountered by the execution of this project and

fire service for both Al and in preparing reports to ensure

A2L refrigerants. that they are both accurate

{é”fury HVAC EQUIPMENT

CORPORATE HEADQUARTERS
NORTH HOUSTON -

51 ESPLANADE, SUITE 100
HOUSTON, TX 77060

P: 281-445-3237 F: 281-445-3242

STORE HOURS
M-F 6AM-5PM
SA 8AM-12PM

NORTHWEST HOUSTON -

7875 NORTHCOURT ROAD, SUITE 200
HOUSTON, TX 77040

P: 713-996-9227 F: 713-996-7014

STORE HOURS
M-F 6AM-5PM
SA 8AM-12PM

LA PORTE -

11810 FAIRMONT PKWY., SUITE 300
LA PORTE, TX 77571

P: 281-474-9227 F: 281-474-9226

STORE HOURS
M-F 6:30AM-5PM
SA 8AM-12PM

AUSTIN -

2222 W RUNDBERG LN BUILDING 3
SUITE 500

AUSTIN, TX 78758

P: 512-491-9227 F: 512-491-9239

STORE HOURS
M-F 6:30AM-5PM
SA 8AM-12PM

CORPUS CHRISTI -

5002 OLD BROWNSVILLE RD.
CORPUS CHRISTI, TX 78405

P: 361-850-9227 F: 361-814-9455

STORE HOURS
M-F 6:30AM-5PM
SA 8AM-12PM

Texas’s Premier HVAC
Wholesale Supplier

T

T
M

U
I
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COASTAL
HVAC SUPPLY

Lenfury

www.coastalhvacsupply.com

B Delivering Confidence

pursuing a phasedown of
higher-global
potential (GWP) refrigerants
over 10 years ago, more than

warming

$7 million has been invested in
research to better understand
the lower-GWP refrigerants
that will replace them.
The  FSRI
module, which incorporates

training

videos from the project, will
soon be released and available

free-of-charge on its website.

Introducing
the NEW
Rubber
Based
Adjustable
Pipe Support

Pipe Prop, manufactured
by JMB Industries of Fort

Worth, Texas, has engineered

yet another innovative
product, the  RUBBER
BASED ADJUSTABLE PIPE
SUPPORT.

The  Rubber  Based
Adjustable Pipe Support is UV
resstant and is constructed
from a crumb rubber base.
It is approximately 2lbs and
comes in 3 different saddle
sizes: RUB-1 (1.5-inch saddle),
RUB-3 (3-inch saddle), and
RUB-USPP (Unistrut).

Additional RUB features
include;

e UV Resigtant

e Low profile with
an aerodynamic design for
minimal wind resistance

e Adjustable height by
cutting and gluing %” PVC

* No adhesve is
required; just drop and go!

* Packaged 6 per box

For more information,
reviews, product certifications,
specifications, test results and
to locate a distributor near you,
please visit www.pipeprop.com
or call our corporate office at
1-888-590-0120.
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Let’s Clear the Air.

Introducing Explorer-lIAQ Thermostats with a Built-in Air Quality Sensor.

Clean, healthy indoor air has never been more important. Our new
line of Explorer-IAQ thermostats now includes an exclusive Air Patrol®
VTN = Tl feature to continuously monitor and control indoor air quality. When
S needed, they automatically circulate polluted air through the HVAC's
IEEB%EFIN F:IIF? filtration system, so you and your customers can breathe easy.
“UUPm

WE 1 o cysu ' e Built-in Wi-Fi, Bluetooth, and Sub-GHz radios
=

| == Ao

¢ Displays IAQ levels on free mobile app and website
e Compatible with easy pairing VenNet wireless sensors
iy @

A Q
o )
Residential Commercial School
®
works with o works with the \ °
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