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AHR Expo, ASHRAE and AHRI leadership return from Vegas
Joint Expo Policy Committee (JEPC) Meeting with Energy
and Excitement for the Return of In-Person Events

AHR Expo 2022 is on! Exhibitors prepare to once again take over the Show floor and attendee metrics are
trending positively for a return to business in a big way as we head to Vegas

Pi btures on page 22.
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Westport, Conn.- RepresentativesfromAHR continue to be updated as January approaches, a
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Expo show management, aong with Co-Sponsors
ASH RAE and AHRI, met last week in VVegas for
an in-person planning meeting for the 2022 event.
Though pre-Show mestings in the event city and
venue are not unusud at this stage in the planning
cydle, thisyear’ smesting was epecidly important.
After spending nearly aweek in Vegasfor mestings
and multiple site vists, leedership concluded the
tripwith positivemomentum for thereturnto large-
scae, in-person events, and the 2022 AHR Expo as
the kick-off that will welcome back the HVACR
and water heating community.

“We want exhibitors and attendees of the
2022 AHR Expo to be assured that sdfety is a
top priority as we return to our first in-person
show since 2020,” said Jeff Littleton, ASH RAE
Executive Vice Presdent. “While we are avare
of the concerns regarding the evolving stae of
the COVID-19 pandemic, AHR Expo Show
Management, AHRI and ASHRAE arecommitted
to teking every precaution possible to provide a
safe, inclusve, and welcoming amosphere, in
full compliance with dl public hedlth guidelines.
We are thrilled to welcome everyone back to this
industry-leading event, where ideas and emerging
HVACR technologieswill be shared.”

The meeting's agenda included typica
topics, such as Show floor planning and general
logigics, however, this year the committee
prioritized new condderations for COVI D-19
and related industry challenges.

“We are aware of the chdlenges that

MORSCO Dealer Top Golf
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membersof our industry arenavigating, including

safety concerns,” said Mark Stevens, manager of
AHR Expo. “ The JEPC serves as our opportunity
to stay informed of these concernsand challenges
and to work together in devising solutions that
mitigate them. At the top of our list for the 2022
Show ishosting asafe event towelcomeeveryone
in the industry back to business and large-scde
networking. We are energized by last week's
meeting, as well as the work our partners are
continuing to get us back on the floor for crucial
face-to-face meetings. I am confident as we head
into Vegas, it's redly going to be a great Show
and amuch anticipated welcome back.”

The JEPC brings together a sharing of
ideas and action items to prepare for a successful
event. This year, time in Vegas was oent at
length planning safety measures that will roll
out onto the Show floor. Show Management
remains in contact with city and state officials
for updates to the latest government mandates
and recommendations. The JEPC takes
careful consderation of HVACR community
organizations, as wel as expert guiddines
released by ASH RAE when planning guiddines
for the AHR Expo. While recommendations will

the present time, we are planning to implement
the following safety measures:

e Masks will be required for dl attendees
indoors, including veccinated individuas

« No masks will be required in outdoor
spaces

e Socid digancing in smdl aress such as
bathroomswill be encouraged

* A designated first aid area will be provided
for any immediate needs or medica issues

* Hand sanitizer stations will be located
throughout the building

Additiondly, the Las Vegas Convention
Center (LVCC) was awarded the Globa Biorisk
Advisory Council (GBAC) STAR facility
accreditation by 1SSA: The Worldwide Cleaning
Industry Association, the world's leading trade
association for the cleaning industry. Considered
the gold standard for safe facilities, the GBAC
program was designed to control the risks
associated with infectious agents, including the
virus responsible for COVID-19. The LVCC
was the first facility in Nevada to receive the
accreditation. (source: LV CC website)

Show Management continues to maintain
open lines of communication with the Las Vegas
Convention Center and al partnering vendors
that affect Show attendees and exhibitors.
Leadership is especidly encouraged by the
discussion of the successful events happening
now around the country, including in Vegas at
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AHR EXPO con’t

the Show venue, as well as those scheduled to take place between
now and AHR Expo’s kick-off in the new year. Just recently,
PACK Expo wrapped up a successful event, exceeding their
expected attendance by nearly 5,000. This encouraging news
further demonstrates the desire to return to larger-scale events,
where innovation and business networking are uniquely offered.

“AHRI and our member manufacturers are very much looking
forward to reconvening the industry at the 2022 AHR Expo in Las
Vegas,” sad AHRI Presdent & CEO Stephen Yurek. “The Expo is
truly where the global industry meets, and having the manufacturers,
digributors, contractors, technicians, and engineers gathered once
againunder oneroof will reconnect usand reinvigorate our shared goa
of providing the most innovative, most energy-efficient equipment to
improve the hedlth, safety, and comfort of our customers,” he added.

Additionally, AHR Expo Mexico recently hosted a successful
event a Cintermex in Monterrey, N.L. on September 21-23,
2021. Exhibitors and attendees alike shared enthusiasm to once
again gather for a jam-packed week of new products, technology,
innovation, education and networking.

“AHR Expo Mexico was such apositive and safe experiencefull
of energy and excitement to be back together,” continued Stevens. “It
wasan excdllent opportunity to seehow safety protocolsand planning
are the key to getting us back to business. Last week’s AHR Expo
Vegas JEPC meeting reassured jugt that - we are fortunate in this
industry to have such skilled and strong partners and we are unified
in securing the success of the HVACR industry, including getting us
back to eventssuch asthe AHR Expo thet are crucid to futuregrowth.
Let’ sget back to business, welook forward to hosting youin Vegas”

ABOUT THE AHR EXPO

Standard Supply

EST 1946
WE SET THE STANDARD

TheAHRExpoistheworld spremier HV ACRevent, attracting
the most comprehensive gathering of industry professionals from
around the globe each year. The Show provides a unique forum
where manufacturers of al sizes and speciaties, whether a major
industry brand or innovative start-up, can come together to share
ideas and showcase the future of HVACR technology under one
roof. Since 1930, the AHR Expo has remained the industry’s
best place for OEMs, engineers, contractors, facility operators,
architects, educators and other industry professionalsto explorethe
latest trends and applications and to cultivate mutually beneficial
business relationships. The next Show, co-sponsored by ASHRAE
and AHRI, will be held Jan. 31 -Feb. 2, 2022, in Las Vegas, and is
held concurrently with ASHRAE' s Winter Conference.

For moreinfo, visit ahrexpo.comandfollow @ahrexpo on Twitter.

The AHR Expo is produced and managed by:

International Exposition Company, Inc.

15 Franklin Street, Westport, CT 06880

203-221-9232 | Fax: 203-221-9260 | info@ahrexpo.com

The Publisher of Air Conditioning Today, AC Today LLC, does not assume
responsibility of statements made in press releases or by advertisers, and reports the
opinions as expressed by suppliers, wholesalers, state agencies, trade organizations,

manufacturers and individuals as quoted.

Reprinting or other duplication of articles is not permitted without prior written
permission from the editor of Air Conditioning Today.

Serving the HVAC/R Industry Since 1986
P.O. Box 311776 New Braunfels, Tx. 78131-1776
(830)708-5646; (877)669-4228
www.ac-today.com
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WE SET THE STANDARD FOR SERVICE IN THE HVAC SUPPLY INDUSTRY.

ALAMO DOWNS
6900 Alamo Downs
Parkway, Suite 120

San Antonio, TX 78238
210-729-5050

ALLEN
1305 N. Watters Road,
Suite 120
Allen, TX 75013
214-383-8080

DENTON
2122 James Street
Denton, TX 76205

940.312.5242

ENID
201 E. Elm
Enid, OK 73701
580-233-1600

LUBBOCK
5625 FM 1585
Lubbock, TX 79424
806-503-4320

MCALLEN
1328 E. Hackberry
Ave, Suite C&D
McAllen, TX 78501
956-215-7374

120 E Hill St

73105
405-525-8855

ARLINGTON
626 112th Street
Arlington, TX 76011
817-855-6355

FORT WORTH
501 N. Beach St.
Ft. Worth, TX 76111
817-831-2150

OKLAHOMA CITY

Oklahoma City, OK

rilaire

ATHENS
700 Needmore
Athens, TX 75751
903-675-5723

AUSTIN
3206 Longhorn Blvd
Austin, TX 78758
512-719-4002

GARLAND
2179 S. Shiloh Rd Suite
5 Garland, TX 75041
972-681-1350

HARLINGEN
1805 N Loop 499, Suite
100 Harlingen, TX 78550
956-202-0003

PARIS
2220 Loop 286 NE
Paris, TX 75460
903-783-1500

ROCKWALL SAN ANTONIO
1575 Technology Way 9311 Broadway, Suite
Rockwall, TX 75032
469-273-6014 78217

210-488-9355

CARROLLTON

1520 Luna Rd, Ste 140 10129 State Highway 30

Carrollton, TX 75006
972-428-2218

HOUSTON
8788 Westpark Dr
Houston, TX 77063
713-454-7407

500 San Antonio, TX Shawnee, OK 74801

.’Jm Johns Manville

COLLEGE STATION DALLAS
DISTRIBUTION
CENTER
1431 Regal Row
Dallas, TX 75247

214-630-7800

College Station, TX
77845
979-307-7244

KATY
22370 Merchants Way
Suite 140
Katy, TX 77449
281-394-1246

LAWTON
9 Southwest | Ave.
Lawton, OK 73501
580-355-1155

SHAWNEE
211 W Main

SPRING
620 Spring Hills Dr.,
Suite 100
Spring, TX 77386
832-447-1247

TYLER
1216 S Bennett Ave
Tyler, TX 75701

405-275-3990 430-205-4425
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Exceptional flexibility.
Exceptional performance.

Exceptional features.

YORK® HMH7 Horizontal Discharge Heat Pumps

The YORK® HMH7 Heat Pump is designed to provide residential customers all the
comfort and technology of an up to 18 SEER/10.5 HSPF efficiency unit at the cost of a
base-tier vertical unit. It's an ideal solution for homes in temperate regions that require
a compact design, and it comes in several models and tonnages with flexible installation
options. Talk to your local Solar Supply about the HMH7 today!

With 66 locations throughout the region, Solar Supply is proud to be the resource
contractors turn to for YORK® products.

CONTACT YOUR LOCAL SOLAR SUPPLY DISTRIBUTOR FOR COMPLETE DETAILS: SOLARSUPPLYYORK.COM

ud YORK SCLAR

HEATING AND AIR CONDITIONING SUPPLY, INC.

YORK is a trademark of Johnson Controls. © 2021 Johnson Controls. All rights reserved.
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MITSUBISHI
ELECTRIC
QUALITY
AT AN
AFFORDABLE &
PRICE |

The JP Series is a 115 volt low-cost/high SEER heat
pump that’s perfect for a wide variety of applications
from a small home office to a tiny home

JP Series 115V System Key Features and Benefits
e Efficiency: 17.0 SEER/9.0 HSPF

e Available capacities: 9,000/12,000 BTU/H
e Blue fin coating on outdoor unit for increased coil protection and longer life
e Four fan speeds: Low, Medium, High, Super-high
e INVERTER-driven heat pump
e Cooling operation range: 14° F to 115° F
e Heating operation range: -4° F to 75° F
e Recommended fuse/breaker size (outdoor unit): 15A
e Multiple control options available:
* Hand-held Remote Controller (provided with unit)
* kumo cloud ® smart device app for remote access
* Third-party interface options
» Wired or wireless controller
e 12-hour timer
e ECONO COOL mode
e AUTO restart
e Washable air filter

e Optional anti-allergy enzyme filter

MITSUBISHI

For more information and to find your local distributor, please visit:
ELECTRIC

https://lwww.mitsubishipro.com/find-distributor
HEATING & AIR CONDITIONING

© 2021 Mitsubishi Electric Trane HVAC US LLC. All rights reserved.

Tiny Homes
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DuraVent® Acquires Hart & Cooley®
Setting a New Standard for the HVAC
Industry Of The Future

Detroit, MI- DuraVent acquires Hart &
Cooley, bringing together two industry leadersin
the building products marketplace.

Both companies have a long history in
the hearth and HVAC industries with legacy
brands and innovative products. “ Our immediate
objective is to build one unified company, with
oneteam, focused on world- class manufacturing
and distribution,” said DuraVent President and
CEO Simon Davisin announcing the deal.

“Weareguided by our passionfor innovation
and commitment to creating the benchmark for
responsive customer service.”

Together, DuravVent and Hart & Cooley
products will ensure the highest standards of
HVAC products in the marketplace enhancing
quality of life for customers.

DuraVent also owns Security Chimneys in
Montreal, Canada. Hart & Cooley is a leader
in HVAC, manufacturing and distributing a
portfolio of some of the most recognized and
trusted brands in the industry, including Selkirk,
AMPCO, AmeriVent, Heatfab and MILCOR.
Thetransaction is supported by the Egeria Group
through its Evergreen fund.

About DuraVent

Headquartered in  Detroit, Michigan,
DuraVent® is a recognized technological leader
in the venting industry. Consistently first-to-

market with new innovationsin venting systems,
DuraVent has captured its leadership position
with best-in-class design and manufacturing
capabilities, world- class distribution networks,
and customer-first service and support.

materials  and
unequaled engineering make DuraVent products
not only the best and safest choice, but the only
choice for professional quality venting solutions.
DuraVent is committed to continuing this trend
by providing the industry with cutting-edge

Scientifically  proven

products and refinements to existing products
that not only meet the demands of today’s market
but go beyond it.

DuraVent. Leadersin-Venting Innovation.™

For more information about DuraVent, visit
the company’s website at www.duravent.com or
www.duraventfiltration.com

About Hart & Cooley

Headquartered in Grand Rapids, Michigan,
Hart & Cooley has been a leader in the HVAC
industry since 1901, manufacturing and
digtributing one of the most recognized and
trusted brands in the industry. With facilities
throughout the United States, Canada and
Mexico, products are engineered and tested to
meet rigorous standards. Hart & Cooley offers
customers a large selection of reliable products,

convenience, efficiency and value.

Filter Bases

SST

—_

Drain Pans

The busy season will be here
before you know it so now
is the time to prepare. We
make all of the essentials to
help you to get the job done
right. Ask for us by name at
your local distributor.

¢ lMcDaniel Metals

Houston e Dallas ® Phoenix
281-987-8400 e mcdanielmetals.com

Plenums

Transitions

Product News

Milwaukee® Announces Newest
Addition to Press Tool Solutions with
NEW RLS® ACR Press Jaws

Milwaukee, W1 — Milwaukee Tool is
once again advancing the compatibility of the
innovative M18™ FORCE LOGIC™ line of
press solutions with the RLS® fitting system.
The new RLS® ACR Press Jaws for M18™
FORCE LOGIC™ press tools will enable
contractorsto complete HVAC and refrigeration
with a flame-free,
aternative to traditional brazing.

Eliminating the need for nitrogen purges,
combustible gasses, and expensive silver solder
necessary for traditiona methods, the new
RLS® ACR Press Jaws enable up to 60% faster
connections. The first full size press tool jaws
competiblewith RLS® (formerly ZoomL ock®**)
braze-free HVAC/R fittings, these jaws deliver
single press connections on 1/ 4” to 1-3/8” sizes.
The new RLS® ACR Press Jaws will fit the
following Milwaukee Press Tools.

e 2922-20 M18™ FORCE LOGIC™
Press Tool w/ ONE-KEY ™: Thistool features
an in-line design and brushless motor and can
achieve more run-time per charge and faster
cycle times.
nearly 20% lighter than the leading competitor.
Enhancing the overal press connection
experience by logging and uploading data via the
One-Key™*** desktop or mobile app, this tool

installations efficient

It is significantly smaller and

isthe most intelligent presstool on the market.

e 2773-20L M18™ FORCE LOGIC™
Long Throw Press Tool: This tool is the
smallest, most intelligent extended length press
tool. The in-line design offers unrivaled access
for navigating around installed pipes, while also
delivering on the highest level of pressaccuracy
and reliability.

* FORCE LOGIC™ is engineered to not
only improve upon, but fundamentally change
the way high-force tools are used in the field.
Through thoughtful design focused on workflow,
each tool simplifies a complicated process to
deliver the best user experience of its kind and
the smartest way to work.

**ZoomLock® is a registered trademark
of Parker Intangibles LLC and use does not
imply any affiliation with or endorsement by
Parker Intangibles LLC.

***ONE-KEY™ is the first
platform for tools and equipment. By integrating
industry-leading tool electronicswith a custom-
built cloud-based program, ONE-KEY™
provides a new level of control and access to
information that revolutionizes the way work

digital

gets done. The ability to customize, track, and
manage through ONE-KEY™ fundamentally

changes the way users interact with their tools.

It’s time to sign up for your
Mitsubishi Electric ductless and
VRF installation and service
training class!

November 1st
regular price $480.00

December 1st

December 1st

Mitsubishi Electric Trane “Houston” Training Center 14521 Old Katy Rd, Ste. 100, Houston TX 77079 -
Special Fall November Price, regular price $240.00

November 3rd — M-and P-Series Service Essentials $144.00

November 16th — M-and P-Series Service Essentials $144.00

November 30th — M-and P-Series Service Essentials $144.00

Mitsubishi Electric Trane “Dallas” Training Center 631 South Royal Lane, Ste.150, Coppell TX 75019
November 3rd — M-and P-Series Service Essentials $144.00

November 16th — M-and P-Series Service Essentials $144.00

November 30th — M-and P-Series Service Essentials $144.00

2021 Commercial Training Classes:

Mitsubishi Electric Trane “Houston” Training Center 14521 Old Katy Rd, Ste. 100, Houston TX 77079
- 2nd City Multi Startup & Service Essentials ($288.00) Special Fall November Price,

November 17th - 18th City Multi Startup & Service Essentials ($288.00)
-2nd  City Multi Startup & Service Essentials $480.00

Mitsubishi Electric Trane “Dallas” Training Center 631 South Royal Lane, Ste.150, Coppell TX 75019
-2nd  City Multi Startup & Service Essentials $480.00

2021 Advance Training Classes:

2021 Advanced City Multi Class November 8th -9th $880.00
Advanced City Multi Class December 9th -10th $880.00
2021 Advanced M&P Class December 7th -8th $640.00

For more information please contact: Maria Frausto 834-460-7951 mfrausto@hvac.mea.com

SELEEIEEEEEEEREFEERREN -
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‘ MITSUBISHI
AV N ELECTRIC

HEATING & AIR CONDITIONING

AMERICA’S #1 SELLING
BRAND OF DUCTLESS

mitsubishicomfort.com

Go to www.MltsublshiPro.com and click on the Professional
Training tab at the top of the page. Choose the type of training you
need at the training center nearest you.

CITY MULTIK

VRFlTECHNOLOGY

MAKE YOURSELF
COMFORTABLE
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SMACNA Issues New
Edition of the HVAC
Duct Construction
Standards

Chantilly, Va.— TheSheet Metd
and Air Conditioning Contractors National
Associaion (SMACNA) announced
the fourth edition of its HVAC Duct
Congtruction Standards — Metal and Flexible
is now available. Building on a history of duct
construction standards nearly 100 years old, the
Fourth Edition of SMACNA’s HVAC Duct
Construction Standards — Metdl and Flexible
representsthe state of theart in sheet metal duct
fabrication and ingtalation requirements.

Asthe sole American Nationa Standards
Ingtitute (ANSI) accredited standard for
fabrication and installation, the HVAC
Duct Construction Standards — Metal and
Flexible is the code-mandated standard for
the industry. The updated 416-page standard
was revised to provide contractors, designers,
and facility owners with the information they
need to apply effective and efficient solutions
to their projects.

For more information on SMACNA's
industry-leading standards, visit www.smacna.
org/resour ces/techni cal/technical-standards.

w

ALLIE
Commerc

STAFFORD
3535 S. Main
Stafford, TX 77477
281-499-3377

1-10
10814 East Freeway
Houston, TX 77029
713-671-0114

D CLESS

Concord and AirEase are wholly owned subsidiaries of Lennox International Inc.

A Great Blog Post is Just the Start

Content marketing is more
than just writing a great blog post.
We are going to assume you have
a good team writing interesting and
grammaticaly correct blog posts.
But you need to do moreif you want
your content to fuel your rise in
search rankings.

Here arejust afew smple steps
you can taketo superchargeyour blog
posts to support your search engine
optimization plan. The nice thing is
these same drategies will actudly
improve your written content so redl
peoplewill appreciateit aswell.

SEO Basics

Keyword research —While
you think you know the words and
phrases people use to find you, it
helps to check from time to time. |
aso like to use the keyword tool to
suggest aternative phrases to give
some variety to my copy.

For example we often
use terms like marketing tools,

marketing resources, and marketing

TRANSTAR

A/C SUPPLY, INC.

“We have the parts and equipment to do the job!”

AIRLINE

4315 Airline Drive
Houston, TX 77022
713-681-9787

ALVIN

225 West Coombs Drive
Alvin, TX 77511
281-585-2600

tips. A few years ago, I checked
Google KeyWord planning tool and
discovered that the phrase marketing
ideas was searched more often. With
just afew edits to existing blog posts,
we started seeing an improvement in
our resource posts.

Writethebest content —If you
are trying to rank for an especidly
competitive keyword, be ruthless
when you look at your content. If it
isn't the best available information
on the topic, why should Google put
your post on page one?

This is not a case where sheer
quantity wins. Quality countswhen it
comesto earning positionsin search.

Go for the niche —Everyone
wants to write the genera blog
post “5 ways to improve ...” If you
really want some SEO benefit from
your post, go deep, writing one
blog post on each point. Do your
homework, and give real, actionable
ideas, not just the same recycled five
suggestions I can find on a number

of your competitors' blogs.

CONCORD

The Right Choice. Right Now.

Another approachistofocuson
a specific customer. Everyone wants
to know if your approach will work
for companies or people like them.
Instead of the general post, find a
few industry specific suggestions
“5 Ways Plumbers
Can Improve....”

and write:

Pay attention to structure
—Make sure page titles and
permalinks are unique for each blog
post and relevant to the key word.
Your meta description should also
contain your primary key word.
This sounds a hit technical but if
you are using WordPress the Y oast
plugin will do most of the heavy
lifting for you.

Don't forget the pictures
—There should be an interesting
header image, which is also featured
in your socid media shares. Make
suretheimageisalsotitled correctly
with a description that also includes
the key words you want to rank for.
Image search isapowerful source of

traffic to your website.

Lorraine Ball

Digital mar keting
dtrategist, Lorraine Ball
has spent 30 years working
with small business
owners. She has collected
the best of her training,
tools and resourcesin the
Digital Toolbox  (Wwww.
digitaltoolbox.club) She is
also the host of More Than
a Few Words, a marketing
podcast, available wherever
you listen to podcasts.

Strong Call to Action

Ok, so this is not an SEO tool,
but if you are going to the trouble
of bringing people to your site,
make sure they know what they are
supposed to do when they arrive.

Switch to AirEase” today and

Earn up to

15K

Earn up to

T

BRENHAM

1700 Buchannan Street
Brenham, TX 77833
979-830-5056

GULF FREEWAY
8485 Gulf Freeway
Houston, TX 77017

713-920-2222

New AirEase and Concord
Dealer Programs!

Switch to Concord® today and

OK

CONCORD

The Right Choice. Right Now.

1960

10509 FM 1960 W
Houston, TX 77070
281-890-2108

VISIT OUR WEBSITE FOR
MORE INFORMATION

www.transtaracsupply.com



LYNX 18

INVERTER HEAT PUMP

Adaptive Fit.

Instant Fix.

Rethink your next replacement. The Allied LYNX™ 18
Inverter Heat Pump is a smart replacement solution
designed to slash installation time, streamline your quotes

ADA
821 N. Broadway Ave.
580-332-1576

ALTUS
1624 N. Main St.
580-477-3122

AMARILLO
5119 Plains Blvd. Unit C
806-467-8950

ARDMORE
609 N. Commerce St.
580-226-8067

ARLINGTON
1605 W. Pioneer Pkwy.
817-785-0007

BARTLESVILLE

244 NE Washington Blvd.

918-333-1145

BEDFORD
512 Harwood Rd.
817-282-1365

BENBROOK

7917 Camp Bowie West
Blvd.

817-244-3340

BROKEN ARROW
1821 S. Aspen Ave.
918-258-0805

CHICKASHA
809 S. 4Th st.
405-224-4272

CLAREMORE
1113 W. Will Rogers
918-343-1131

CLINTON
1069 S. 10Th St.
580-323-6982

DENTON
2001 Fort Worth Dr.
940-484-4323

DESOTO

719 N. Hampton Rd., Suite
201

972-230-0840

DUNCAN
1715 N. 81
580-252-5048

DURANT
2100A W. Evergreen St.
580-920-2140

EDMOND
405 S. State St.
405-340-8945

ENID
1725 N. Van Buren St.
580-237-2081

and deliver immediate relief.

FAYETTEVILLE
2301 W. Martin Luther
King Blvd., Suite 3
479-443-2381

FT SMITH

1200 S. Waldron Rd., Suite
120

479-478-9469

GARLAND
2350 Crist Road, suite 300A
469-209-7614

LAWTON
1022 NW 38Th St.
580-353-0990

MCALESTER
202 S. Swallow Dr.
918-423-5165

MIAMI
2632 N. Main St., Suite A
918-542-5364

MIDWEST CITY
7421 SE 15Th St.
405-732-0791

MOORE
1001 N. Moore Ave.
405-799-0200

MUSKOGEE
1500 N. 11Th St.
918-686-8205

N PORTLAND
3647 NW 39Th St.
405-947-1025

NORMAN
1500 SW 24Th Ave. SW
405-329-8057

OKC S. KENTUCKY
7610 S. Kentucky Ave.
405-632-8216

OKC SW 29TH
2809 SW 29Th St.
405-682-2245

OKMULGEE
201 E. 5Th St., Suite A
918-756-4146

OWASSO
8787 N. Owasso Expy.
918-376-9851

PLANO
2404 Avenue K
972-578-9688

PONCA CITY
1201 E. Prospect Ave.
580-718-0498

PRYOR
510 S. Elliott St.
918-824-1016
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ROGERS
1303 W. Walnut St.
479-936-7037

SAPULPA
967 S. Main St.
918-248-8858

SHAWNEE
530 Kickapoo Spur St.
405-275-4362

SILOAM SPRINGS
2304 US Hwy. 412
479-549-3860

SPRINGDALE
104 S. Thompson St.
479-750-0711

STILLWATER
901 E. 6Th Ave.
405-372-8588

TAHLEQUAH
1791 N. Grand Ave.
918-456-7714

TERRELL
1425 W. Moore Ave.
972-551-2823

TULSA CENTRAL
3720 E. Admiral PI.
918-587-8832

TULSA S. LEWIS
8787 S. Lewis Ave.
918-299-0968

TULSA SE
5670 S. Garnett Rd. East
918-252-4209

WACO
5526 Bosque Blvd
254-405-6827

WARR ACRES
5932 NW 38Th st.
405-495-9307

WEST RENO
2600 W. Reno
405-235-6674

WICHITA FALLS
3164 5th Street
940-341-2080

WOODWARD
1414 Oklahoma Ave.
580-254-2173

YUKON
9'S. 4Th St.
405-350-1422

Open 7:30 A.M. - 5:00 P.M. Monday thru Friday 7:30 A.M. - 12 NOON Saturday Over 160 Branch Locations




JOHNSTONE
== SUPPLY

NOVEMBER 1ST - NOVEMBER 30TH
SPEND OVER $150 ON DANFOSS
PRODUCTS AND GET YOUR FREE

JOHNSTONE X DANFOSS HAT!

(IN-STORE AND ONLINE WHILE SUPPLIES LAST)

CODE: HAT

SCAN THE CODE AND PLACE YOUR ONLINE ORDER TODAY
JOHNSTONESUPPLY.COM

CORPUS CHRISTI - VICTORIA - LAREDO - LA FERIA - PHARR - BROWNSVILLE - COLLEGE STATION
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It’s On

The number 1 reason
customers don't buy is that
they don’t trust the sales rep.
Evenif they arepriced at 25%
lower than the lowest, if they
don't like, believe and trust
you, they will not do business
with you. So hereare 10 ideas
on how to improve trust with
a customer, even the brand-
new customer, one who has
never met you before.

1. How to |ook
trustworthy? Lean forward,
look happy, that shows that
you are trustworthy. We
sometimes say that this sort
of rep is “baby-faced”.

2 High Status helps
build trust. High end clothing
helps build our socia status,
doesn't have to be a fancy
label, but clothing with your
company name and logo
will improve your chances
to be a trusted advisor or at
least a vendor.

The
your

3. Intelligence.

customer values

My Heart: How to Build Trust. Fast.

experience and intelligence
and are willing to pay for
it. So, when you look them
in the eye while talking to
them, they perceive you as
intelligent. Notice | sad
perceive, that does not mean
you are intelligent, but that
they believe that is the case.

People
like salesreps and technicians

4. Dominance.

who know what to do, who
dominant the situation and
can offer solutions. People
who are not afraid to get
involved in our problems
and have the ability to help
us improve the comfort in
our homes.

5. Tailored
The customers do not like

clothing.

frayed pants, or clothing that
does not fit. They like shirts
that are tucked in, pants that
fit correctly, jacket the correct
size, it all shouts success.

6. Dressed up, cleaned
up. It can be tough to feel
our best when we have been

&*%brop.

The Professional's Choice

Adjustable Rooftop
Pipe Support System

in an attic or crawl space,
in dust and
insulation, oil on our shirt

and covered

and pants. How do we change
that quickly? Baby wipes are
your best friend, use them
to freshen up, change into
another shirt, grab a couple
of breath mints, two things
happen. Y ou feel better, more
confident and you look better,
more confident.

7. Loose waking style
and standing style. People
who have a clipped, tight
walking style are perceived
as neurotic, frustrated and
depressed. A loose walking
style can signal that you
are adventurous, free to try
new ideas.

8. Smiling, energetic,
relaxed and neat. These
are the qualities that send
the message that you are
religious. Not a specific type
of religious, but that you
believe in a higher power,
believe in something.

9. Smiling. In 50
milliseconds, they perceive
you as an extrovert.
Someone who is glad to
meet someone new, not
afraid to get involved with
their problems.

10. Finaly, get out
of that van fast. They are
watching everything you
do, so move fast, get your
materials together for the
job before you land in the
driveway, get out in 30
seconds or less.

So, there are some ways
to improve trust, here is one
more. Be aware that we have
the holiday season coming up,
and while it may be a positive
thing for most of us, it may
have memories for those
who have lost loved ones
due to covid, or other serious
illnesses. Be sensitive to the
customer, follow their lead in
talking about a holiday meal
or gathering.

Thanks, we'll talk later.

®

TEXAS
HVAC/R

Jim Hinshaw

Upon graduating from
the University of Missouri at
Rolla, Hinshaw sarted his
career in the air conditioning
industry. Hinshaw's background
includes positions as a
manufacturer’s rep, President
of one of the oldest and largest
air conditioning companies
in Arizona, resdential start-
up specialist for the Carrier
Corporation, and an officer in a
Carrier owned service agency.

Hinshaw enjoys
training sales, technical, and
management teammemberswith
companies that want to increase
profits and grow to the next
level. Hehasworked in all areas
of the industry: manufacturer,
distributor, contractor and now
consultant. He has worked
with companies that have sales
in the hillions per year and
family owned businesses with
only two employees. He can
help with sales, organizational
issues, marketing, how to set

CONSTRUCTION
DATA

up the company for improved
profitability, all phases of
the business.

He has provided high-
results training for clients from
Calgary, Canada to Adelaide,
Australia. Hinshaw retired from
the contracting businessin 1999
when he formed hisown training
company, Sales |mprovement

Professionals, dedlicated
to bringing his real-world

experience to help enhance your
sales and marketing efforts.

Hinshaw can be reached
at 602-369-8097, or via email at
jimhinshaw@si ptraining.com.

And now as an AUTHOR:
“For those who might be
interested, he has a collection
of writings from the last 10
years. Sories of how one person
can ruin a relationship with a
customer, and howonecanrepair
it! Stories of the loss of service
in America, and how you can
improve customer service today.
Go to the following link for full
details on how to make this
collection yours!”

www.blurb.com/bookstore/
detail/2223484 to check out the
book — first 15 pages are free,
sample before you buy!

For moreinformationplease
contact himat Sales | mprovement
Professionals, Inc., 18245 N.
66th Way, Phx, AZ, 85054;
Office  Phone: 970-635-5675;
Cedl Phone: 602-369-8097, or
VISit WwW.SIptraining.com; or on
Facebook: Sales Improvement
Professionals, Inc

TEST PREPARATION

3 DAY LIVE INSTRUCTED

SCHEDULE

IRVING Nov11-13
HOUSTON Nov29-Dec 1
IRVING Jan 20 - 22

HELPING TEXANS SUCCEED

FOR OVER 20
888-500-PASS

YEARS
www.constructiondatainc.com

| > Low Profile
i > 2.51bs
> No Adhesive Needed

PipeProp.com | 1-888-590-0120

ESR 4429

Proudly Made

in America

\ [APPROVED ==

® Not all products depicted are Miami-Dade tested/ approved.
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ACCA Announces 2022 Annual Conference & Expo Keynote Speakers — Register Now

Alexandria, VA-The Air Conditioning Contractors of
America (ACCA) announces its lineup of keynote speakers
for ACCA’s 2022 Annual Conference & Expo. Held at the St.
Louis Union Station Hotel in St. Louis, MO, the ACCA Annual
Conference & Expo will run from March 28 - 30, 2022.

The ACCA 2022 Conference & Expo provides HVACR
training opportunities and powerhouse speakers covering the most
critical and timely topics affecting HVACR contractors today.
Sessions cover a wide range of topics that will help contractors be
better businesspeople and grow their profit margins year-over-year.

“ACCA’s Annual Conference & Expo is a fantastic
opportunity for all HVACR service members to network, connect
with insightful speakers, and obtain valuable information and
knowledge on overcoming the biggest issues in our industry,”
said Matt Marsiglio, operations manager, Flame Heating, Cooling,
Plumbing, and Electrical, in Warren, MI. “This is a must-attend
event that has something for everyone who works in HVACR.”

The opening keynote speaker for the ACCA 2022 Annual

Conference & Expo is Gerry O’Brion, What Big Brands Know
founder and the creator of The Power of Because Framework,
which shows companies how to stand out in the sea of sameness.
The opening keynote is sponsored by Rheem Manufacturing
Company and Ruud.

As a marketing guru and author, O’Brion translates big brand
strategies into knowledge that any business can use to win in the
marketplace. O’Brion’s presentations drive growth with companies
of all sizes, from small businesses to billion-dollar brands like
Procter & Gamble. O’Brion built his career growing big brands and
distills that experience into creating strategies and real ideas that are
actionable immediately.

ACCA’s 2022 Conference & Expo also features general
sessions, including the Manufacturers Leadership Forum, the
Contractor Forum Live: Ask the Experts, ACCA Town Hall -
Contractors Lead the Way, The Distributor’s Breakfast Club, and
the Closing Session: Lessons in Leadership.

Other must-attend breakout session speakers include:

NEW IN AMERICA

Maestro A/C & Heat Pump with no outdoor unit!

NI YA
I

Maestro Wi-Fi App
EVETEL[

O

MAESTR?
With no outdoor unit ((W)"

Features:
Inverter Compressor and Variable Speed Motor

COMFORTABLE INSIDE

*’
ﬁm\: QA
& H
AHR
m Come see us at AHR 2022
e e (Booth # 9430/9431)

sk i Bty

Heating & Cooling Capacity up to 11,600 btu/h

Installation Versatility: Low and High Wall

Easy Installation & Maintenance

-"ﬂ

Remote Control (standard)/Wall Thermostat (optional)

115V 1 phase power

Win

Chad Fink - Sales Manager
cjffink@winsupplyinc.com | (972) 800-1553

www.olimpiasplendidusa.com

sales@olimpiasplendidusa.com

OLIMPIA ITAEAN

COMPANY

SINCE 1356

SPLENDID

HOME OF COMFORT

e Dan Weis, Weis Comfort Systems

» Steve Schmidt, Frederick Air, Inc.

e Ishan Heru, Community Connections

e Edward McFarlane, Haller Enterprises, Inc.

* Susan Frew, Sunshine Plumbing & Heating

The Expo will be open March 29 - 30, and will provide the
opportunity for attendees to connect with businesses that specialize
in consulting, staffing, insurance, HVACR design, HVACR
training, legal services, financial services, and more.

Registration for the ACCA 2022 Conference & Expo is
open. Participants can visit www.accaconference.com to register
for the event.

If you are interested in being an exhibitor, please contact
Tom Murphy, ACCA sales specialist at tom.murphy @acca.org or
(703) 824-8875.

For more information about ACCA, please contact Natalie
D’'Apalito, ACCA communications coordinator, at natalie.
dapolito@acca.org or (703) 824-8873.

Apex Sales Group LLC
Announcement

With the recent retirement of Dan Beene of the Beene
& Jennings Co., a company organizational change has been
implemented. The Beene & Jennings Co will cease to exist and
Mr. Pete Jennings of Grand Prairie, TX and Mr. Mike LeProhon
of Rowlett, TX will be majority stake holders in the new Apex
Sales Group LLC. South Texas Territory Manager Mr. Robert
Mills of Richmond, TX will also have a vested interest in the
new company and the three of them would like to publicly
welcome Mr. Micah Pack of Dallas, TX to the new Apex Sales
Group LLC as a Territory Manager.

This is an exciting phase in the evolution of our company
as we say goodbye to trusted friend and mentor Dan Beene,
and welcome new energy, new ideas and a new perspective
that only fresh eyes can bring. We will continue to raise the
value bar to our extremely successful Distributor customers by
bringing them the excellence that our high quality and valued
Manufacturers constantly strive to provide.

Check out our line card and who we are at www.

apexsalesgroupllc.com

Dan Beene Retirement

Dan Beene of the Beene & Jennings Co. has announced his
retirement effective October 1st after serving the HVAC industry in
Texas, Oklahoma and Louisiana for just over 48 years. Most of that
time was spent as an Independent Sales Rep representing various
manufactures to wholesale distributors and making numerous
lifelong friends along the way. His contributions to ARW, what
is now HARDI, are countless as is the number of times he has
attended and gained knowledge from the AHR Expo throughout
his career. His goal when starting out was “to find something of
value to sell to someone equally as valuable” He was clearly able
to do that and more throughout his long and successful career. If
you were fortunate enough to share a “Cold Miller Lite” with Dan
standing at the back of his truck after hours then you were lucky
enough to hear the sage advice of a man who knew his products,
knew the market and was willing to add value beyond any invoice
total. He and his lovely wife Sally will continue to enjoy the
tranquility of the Beene homestead in rural Mexia Texas while his
business partners, Pete Jennings, Mike LeProhon & Robert Mills
carry on in fine Beene fashion, although with a new name, making
sure they have something valuable to sell to someone equally as
valuable. Congratulations Dan & Sally for a job done extremely
well! Your dedication and long term effort helped position the

Beene & Jennings Company for the next phase of it’s existence!
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@ LG

Life's Good

©2020 LG Electronics USA, Inc, Englewood Cliffs, NJ. All rights reserved. LG Life's Good is a registered trademark of LG Corporation

PROFITABILITY®

Achieve a whole new degree
of profitability with LG Air
Conditioning Technologies

Easy to sell, install and service

- Strong brand recognition and
consumer loyalty

- Powerful marketing, training and
incentives for LG Excellence Contractors

- Flexible system designs with ducted
and duct-free options

- Rebates available on many energy
efficient systems

CORPORATE PARTNER

Established 1934

Where quality & gervice are a tradition

Corporate Office
4309 N. Beltwood Pkwy

Dallas, TX 75244

(972) 934-1900
Arlington Austin Denton Fort Worth Longview
3411 Ave D 9715-A Bumet Rd. 1210 Duncan St Bldg C 2100 Handley Ederville 1715 E. Young St.
Arlington, TX 76011 Suite 100, Bldg 6 Denton, TX 76205 Ft Worth, TX 76118 Longview, TX 75602
(817) 652-0026 Austin, TX 78758 (940) 8921-1909 (817) 595-7922 (903) 7583-7665
(512) 485-2579
Plano Redbird San Antonio Tyler Waco Witchita Falls
1401 Summit Ste 10 4660 Mint Way 10011 Broadway 1902 Capital Dr 700 Schroeder, Ste A 106 Elm St.
Plano, TX 75074 Dallas, TX 75236 San Antonio, TX 78217 Tyler, TX 75701 Waco, TX 76710 Wichita Falls, TX 76301

(972) 231-8206 (214) 339-2125 (210) 822-3050 (903) 939-0826 (254) 751-1125 (940) 767-2571
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¢
CLEMAM AR
LT LIGHTS

SUV24
o o Reduce HVAC
S\e/rrL?glcli:Sal System Is/laiﬁfenance

WARRANTY WARRANTY

POWERSUPPLY AP UV light kills most biological

@ G} pollutants, including:
bvsmﬁ‘ bmn# 7 \;[1;
PART NO.: @ !

SUV24_1 7W_S ET VIRUS BAETERIA
Lamp:SUV24-17W,

Ballast:SUV24-B40

MOLD

12201 N.W. 107th Avenue, Medley, FL 33178
Toll Free: 1-866-524-9898 | Phone: 1-305-500-9898 | Fax: 1-305-500-9896

www.comfortstarusa.com | www.smartelectricusa.com
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AN EASY
DECISION

FORNYOURCUSTOMERS
AND YOUR BUSINESS

LUXAIRE
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Introducing Ultimate Home Comfort™ by Luxaire®

Ultimate Home Comfort™ by Luxaire® is a new kind of lease program that checks all the boxes —
differentiating you from competitors, increasing your margins, ensuring double-digit profits and
securing business for a full 10 years. For one low monTh|y payment) your customers get an installed,
high-efficiency heating and cooling system with 10-year parts and labor coverage and 10 years

of annual maintenance from you and your team. That's a decade’s worth of guoron’reed business

that you don't have to think about. Find out more at your local Solar Supply!

Contact your local Solar Supply distributor for complete details:

LUXAIRE

HEATING = AIR CONDITIONING SUPPLY, INC.

*All financing is provided solely by Fundient Capital LLC and none of Luxaire™ owner or licensor, Tyco Fire & Security GmbH,
or York International Corp. its parent, subsidiaries or affiliates assume any |\ob\'\\'f\/ hereunder.

Luxaire is a trademark of Johnson Controls. © 2021 Johnson Controls. All rights reserved.
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Regal Completes Merger With Rexnord PMC,
Creating Regal Rexnord Corporation

New company brings an expanded range of product and digital solutions aimed at helping

increase customers’ efficiency and productivity

Beloit, Wis — Rega Beloit Corporation,
a globa leader
manufacturing of electric motors and controls,

in the engineering and

power generation products and power
transmission components, today announced
it has completed the merger with Rexnord
Process and Mation Control (PMC) to become
Regal Rexnord Corporation (NY SE: RRX).

The company’s new name signifies
bringing together the complementary strengths
of two strong businesses and highlights
their now common future as a leader in the
engineering and manufacturing of power
transmission solutions and high-efficiency
electric motors and systems.

The new company will be comprised of
four distinct business segments: Motion Control
Solutions, Climate Solutions, Commercia
Systems and Industrial Systems. Together,
these enable air moving and HVAC solutions
that keep people comfortable; agricultural and
foodservice equipment that keepstheworld fed;
mining and manufacturing operations that keep
theworld moving; and conveying solutionsthat

help keep e-commerce flowing.

Revel in Unrivaled
Cooling Power

Discover peak cooling performance with the
Ruud® Renaissance™ Line. Easy to service and
easier to install, each unit features enhanced
critical components and lean manufacturing to

deliver energy savings of over 30% compared to
current technologies.

TO LEARN MORE, STOP BY A
COBURN’S SUPPLY NEAR YOU, OR
VISIT WWW.COBURNS.COM

Coburn Supply Company
TEXAS | LOUISIANA | MISSISSIPPI | TENNESSEE | ALABAMA

COBURNS.COM

Combining thesetwo companiescreatesan
expanded range of products to serve customers
across the entire industrial powertrain. This
new portfolio includes highly regarded brands
from both Regal and Rexnord PMC, including
Rega’s Browning, Grove Gear, Hub City,
Jaure, Kop-Flex, McGill, ModSort, Sealmaster
and System Plast brands, as well as PMC's
Berg, Cambridge, Centa, Falk, Rexnord and
Stearns brands, among others.

In addition to more robust solutions across
the industrial powertrain, Regal Rexnord
will have opportunities to provide customers
industrial
(I1oT) and digital solutions by harnessing the

world-class internet of things
combined capabilities of Regal’s Perceptiv™
and Rexnord’s DiIRXN® digital platforms. By
integrating hardware, software and human-
ware, Regal Rexnord will be well positioned
to deliver best-in-class solutions optimized for
reliability, performance and efficiency.

At a time when globa supply chains
are constrained, the combined company will
leverage manufacturing facilities on five

continents to help increase reliability, quality,

[/

response time and product availability.

Louis Pinkham, CEO of Regal Rexnord,
commented “For over 125 years, Regal has
consistently provided our customers with
reliable, high quality powertrain products and
solutions. Now, with the addition of Rexnord
PMC, we are taking a tremendous positive step
forward in Regd’s ongoing transformation,
positioning the new Regal Rexnord company to
create significant value for all our customers. We
will provide more robust industrial powertrain
solutions — comprised of our motors and
critical power transmission components — to
enable a range of efficiency and productivity
gains for our customers. By providing more
energy-efficient solutions, developed with
greater intention, especialy when it comes
to leveraging voice of the customer, Rega
Rexnord is aso now in a better position to
fulfill our business purpose: creating a better
tomorrow by energy-efficiently converting
power into motion.”

To learn more about the Regal Rexnord

merger, visit www.regalrexnord.com/regal-

rexnord-integration.

Product News

Nu-Calgon
Launches New Line
of Flare Seals

St. Louis, MO —Nu-Calgon has launched
FlareMate™ , a new series of easy snap-on flare
sedls that provide leak-free connections on
HVACR equipment. FlareMate seals prevent
costly refrigerant leaks by compensating for
scratches on seal surfaces and other fitting
alignment imperfections.

FlareMate sedls can be used to provide
|eak-free connectionsfor new HVACR systems
or for servicing existing systems. Applications
include mini-split systems, TEVs and PRVs,
pilot lines, high-pressure controls, filter driers,
oil filters, LP gas lines and more.

FlareMate seals are
field proven and OEM approved. They are

Nu-Calgon’s

available in a variety of sizes and packages,
including a wholesaler starter kit with a
complete assortment.

For over 70 years, Nu-Calgon has been
providing quality speciaty products for the
HVACR market. The company’scompleteline
of products includes coil cleaners, descalers
and refrigeration oils, as well as products for
indoor air quality, water treatment, ice machine
maintenance and other applications.
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MINI BUT MIGHTY

York Ductless Mini Splits - a Small Package with Huge Benefits
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EFFICIENCY AND COMFORT FOR
RESIDENTIAL AND LIGHT COMMERCIAL CUSTOMERS
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FLEXIBLE SOLUTIONS HIGH-EFFICIENCY OPTIMAL COMFORT FIND THE RIGHT FIT
Available in multiple capacities Eliminate energy losses Deliver the right amount of heating Available in single and
and efficiency ratings. that occur with ductwork. and cooling to every space. multi-zone applications.

LIMITED TIME OFFER
EELEIVE § GIFT CARD
O N E for each qualifying York Mini Split

System purchased during promotion

- Ee:

Offer valid August 1- December 31, 2021 on any in stock mini-split system. Not valid on special orders. One gift card will be
awarded for every system sold during promotion. Gift cards will be delivered via sales reps once the promotional period has

Y0R)

Call your sales rep or local branch today!

Gntu rYHVAC Shop online 24/7 at

DISTRIBUTING™

CenturyHVAC.com

Cedar Park - Dallas - Fort Worth - La Feria - Mansfield - Mesquite - Richardson - South Austin - San Marcos - San Antonio - Waco - West San Antonio
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FRSTCAOICE + cewwox>
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When you need an affordable alternative
to OEM parts, think FirstChoice

With exceptional quality and competitive pricing, FirstChoice gives
your customers peace of mind without stretching your bottom line.
A lower cost alternative to OEM parts, FirstChoice® allows you to
increase profitability and flexibility while on the job.

Learn more by visiting lennoxpros.com/firstchoice
or scan this code with your mobile device.

CAPACITORS

- Ul Certified UL Certified
B Uy P get 1 Long run time lasting up Color Coded Primary and
5 O 0/ ff 20,000 hours under normal Secondary Leads
00 working conditions Box Lugs included

on FirstChoice Products
Valid through 10/01/2021 - 11/24/2021

In-Store purchases only

& CONTACTORS DRIEAS

Adjustable contact points Solid copper connections
Box lugs included 20 micron filtration

Ball Bearing

Reversible shaft rotation

30" lead lengths

Array of multi-horsepower offerings

Participating LENNOX) Stores

Tyler TX Austin N. TX The Woodlands TX Houston NW TX
San Marcos TX Austin S. TX Corpus Christi TX Katy TX

San Antonio W. TX Houston SW TX Houston Metro TX Humble TX

San Antonio NE TX Webster TX McAllen TX College Station TX

(Opening in October 2021)

ORC = FCO



NOVEMBER 2021, AIR CONDITIONING TODAY, PAGE 17

ASHRAE Global Headquarters Reaches ‘Fully’ Net-Zero-Energy Milestone

Atlanta — ASHRAE's new globa
headquarters will operate a net-zero-energy
(NZE) performance following the recent
installation of alarge photovoltaic (PV) system.

“Completing the ingalation of our
PV sysem maks a tangible milestone for
ASHRAE that will demonstrate to others
how to successfully move on the path to NZE
status,” said 2021-22 ASHRAE President Mick
Schwedler, PE., Fellow ASHRAE, LEED AP.
“This project is special because it's a testament
to ASHRAE's leadership and commitment to
sustainability and showcases innovative built
environment technology. We are extremely
proud of thisimportant accomplishment.”

In January 2020, ASHRAE began a $20
million renovation project on its new global
headquarters building, located in the popular
tech-based corridor at 180 Technology Parkway,
Peachtree Corners, Georgia. Built in 1978, the
existing 66,770 ft2 building on 11 acres of land
became a demonstration project intended to
provethe economic viahility of aNZE operation.

“An important part of getting to NZE isthe
low energy consumption of the building (low
EUI of 21 kBTU/sf/year) — while maintaining
excellent ventilation and IAQ,” said Ginger
Scoggins, PE. Fellow ASHRAE, CEM, CxA,

’ : 2 o 3% -
ASHRAE’s recently installed photo

ASHRAE treasurer and former chair of the
ASHRAE Headquarters Building Ad Hoc
Committee. “The ingtallation of the PV panel
system is a great of example of how to reduce
grid-energy consumption and greenhouse
emissionsin an older, existing building to creste
asustainable and innovative environment.”

Completed through Creative Solar USA,
the 332kW project was a combination of three
sub-arrays.

* 187kW ballasted rooftop

e 65kW ground mount on a south

P

voltaic (PV) system.

facing hill adjacent to the building (allowing
narrower spacing between rows and thus
higher energy density)

e 81kW ground mount Stuated in an
unused section of their parking lot

“The god of the project was to pursue
a design that minimized the environmenta
footprint on the site, while trying to optimize
the use of the building’s roof and adjacent areas
that did not involve land disturbance or removal
of established trees” sad Chris McMahan,
commercial project manager.

The total system size had to be
constrained within the maximum cap set by
thelocal electric utility provider for customers
wishing to interconnect through the monthly
netting program.

PV systems such as the ASHRAE's offer
approximately 25 years of performance. The
addition of power optimizers, which are small
devicesthat sit behind the panels and are paired
to the SolarEdge inverters, mitigate the effect
of partid shading, increase safety, and alow
ASHRAE to monitor performance down to each
individua solar panel.

“When you consider the total system cost
and the very little maintenance associated with it,
thelevelized cost of energy ends up being around
four times lower than the retail rate from the
utility,” said Cesar Prieto, business development
director, Creative Solar USA. “This type of
investment is not only good for the environment,
but the permanent reduction in the electricity bill
isaso very good for the bottom line.”

Buildings classified as NZE consumes less
energy over the course of ayear than isgenerated
onsite through renewable energy resources. For
more info on ASHRAE's Globa Headquarters
Building, including photos of the newly installed
PV system, visit ashrae.org/newhg.

AHR Expo 2022 Innovation Awards Winners Announced; Attend In-Person to See
Winning Products and Technology Come to Life on the Show Floor in Las Vegas

Westport, Conn. — The AHR Expo
(International  Air-Conditioning,  Hesting,
Refrigerating Exposition) today announced
the winners of the 2022 AHR Expo Innovation
Awards. Each year, winners are chosen in
ten industry categories to represent the most
innovative products and technologies hitting the
market in the coming year.

“This past year was a chdlenge for
everyone, and in unique ways, the HVACR
industry,” said Show Manager, Mark Stevens.
“Our industry was called to the front lines to put
our very best products and technologies to the
test. The Innovation Awards purpose is to honor
thosethat are pushing the bar to cresteinnovative
solutions to difficult problems. We are thrilled
to celebrate this year’'s winners and what they
bring to the industry, as well as to continue to
champion innovation among our professionals.”

The Innovation Awards encourage
exhibitors to submit new products and
technologies for recognition via review and
selection by a panel of third-party judges made
up of distinguished ASHRAE members. Entrants
areeva uated based on overall innovative design,
the creativity of the product or service offered,
application, aswell as potential market impact.

“This industry is tremendously exciting
for its role in our everyday lives,” continued
Stevens. “Now more than ever we have the
chance to show the world just how important
HVACR is. Manufacturers on the AHR Expo
Show floor are in tune with their stakeholders
and the greater needs of the world and are

responding by developing new tools, products
and services that offer safety, efficiency, and
sustainable smart solutions.”

The Innovation Awards program serves as
a metric to see the year-to-year growth in the
industry. While the Awards officially recognize
only a select few, the Show floor is a robust
example of how manufacturers are growing the
industry in exciting ways.

“AHR Show Management would like to
formally congratulate each of our 2022 AHR
Expo Innovation Award winners, as well as
finalists and all our entrants, for their continued
leadership and contribution to HVACR,” said
Stevens. “We look forward to seeing these
innovators in the marketplace in the coming
year, and in-person on the Show floor in 2022.”

The 2022 AHR Expo Innovation
Award Winners and finalists were selected
in ten industry categories, including building
automation, cooling, heating, indoor air qudity,
plumbing, refrigeration, software, sustainable
solutions (formerly green building), tools and
instruments, and ventilation.

BUILDING AUTOMATION

Winner:  iISMA  CONTROLLI SpA.,
iSMA-B-MAC36NL Hybrid loT Controller
powered by Niagara Framework, Booth C969

COOLING

Winner: Danfoss, Danfoss Turbocor®
VTCA400 Compressor, Booth C3906

HEATING

Winner: Carrier, Infinity® 24 Heat Pump
with Greenspeed® Intelligence, Booth C1310

INDOORAIR QUALITY

Winner:  Antrum, AntrumX™  |AQ
Facilities Monitoring System, Booth C1071

PLUMBING

Winner: Franklin Electric / Little Giant,
Inline SpecPAK, Multi-Pump Pressure Boosting
System, Booth C4334

REFRIGERATION

Winner: ebm-papst Inc., AxiEco 630-910
Axia Fan, Booth C3324

SOFTWARE

Winner:  Bluon,
Platform, Booth C6617

SUSTAINABLE SOLUTIONS (formerly
Green Building)

Winner: Enginuity Power Systems Inc, E/
ONE Home Power System, Booth N7435

TOOLS & INSTRUMENTS

Winner: Fluke Corporation, Fluke 378 FC
Non-Contact Voltage True-rms AC/DC Clamp
Meter with iFlex, Booth C2737

VENTILATION

Winner: Aldes, InspirAIR® Fresh, Booth
Cc2734

“It's aways exciting to follow aong as
these products and services come to life in the
marketplace,” said Stevens. “What's more, isto
see others work to keep pace with innovation
and develop new solutions. We are thrilled to be
back in-person and headed to Las Vegas for a
return to business. We hope you'll join us and
these winners in action on the Show floor before
they hit the market.”

Funds raised from the entry fees of

Inc., Bluon Support

the Innovation Awards competition will be
donated to a Vegas-area charitable cause. More
information to follow.

Registration for the 2022 AHR Expoisfree
until January 30, 2021, and can be completed on
ahrexpo.com.

ABOUT THE AHR EXPO

The AHR Expo is the world’'s premier
HVACR event, attracting the most comprehensive
gathering of industry professionals from around
the globe each year. The Show provides a unique
forum where manufacturers of all sizes and
specialties, whether a major industry brand
or innovative start-up, can come together to
share ideas and showcase the future of HVACR
technology under one roof. Snce 1930, the
AHR Expo has remained the industry's best
place for OEMs, engineers, contractors, facility
operators, architects, educators and other
industry professionals to explore the latest
trends and applications and to cultivate mutually
beneficial business relationships. The next Show,
co-sponsored by ASHRAE and AHRI, will beheld
Jan. 31 - Feb. 2, 2022, in Las Veegas, and is held
concurrently with ASHRAE's Winter Conference.

For more information, visit ahrexpo.com
and follow @ahrexpo on Twitter, Instagram and
Facebook.

The AHR Expo
managed by:

International Exposition Company, Inc.

15 Franklin Street Westport, CT 06880

203-221-9232 | Fax: 203-221-9260

info@ahrexpo.com

is produced and
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Manufacturing Associations Urge Biden Administration Action on

Washington, D.C. — A ccoalition of four major
manufacturing associations — the Association of Home
Appliance Manufacturers (AHAM), the Air-Conditioning,
Heating, and Refrigeration Institute (AHRI), the North
American Association of Food Equipment Manufacturers
(NAFEM) and the National Electrical Manufacturers
Association (NEMA) — are urging immediate action by the
Biden administration to address supply chain challenges
outlined in a newly released white paper. The paper
follows a series of meetings among coalition members and

Capitol Hill and administration staff centered around issues

Supply Chain Challenges

important to the coalition’s member companies, such as the
Section 301 China tariffs, Section 232 steel and aluminum
tariffs, supply chain concerns, labor shortages, increased
costs for shipping containers and increased shipping times,
and semiconductor shortages. The paper explains how
supply chain disruptions, which are compounded by trade
distortions and the COVID-19 pandemic, are hurting the
competitiveness of U.S. manufacturers and stalling the U.S.
economic recovery. Combined with increased demand for
appliances and equipment, supply chain bottlenecks have

negative consequences, including increased costs, lost sales,

I

Kl

OFFER CLEANER AIR
WITH AIR SCRUBBER

AVAILABLE AT TEXAS FERGUSON HVAC LOCATIONS

¢ FERGUSON

HVAC

Air Scrubber

BY AERUS
WITH CERTIFIED SPACE TECHNOLOGY"

Serving Texas statewide with
more than 30 locations.

Scan the QR code to find your nearest location.

Air Scrubber offers a variety of
products that substantially reduce
odors, visible smoke in the air and
microbial populations on surfaces,
utilizing the patent pending
ActivePure® Technology.

THEIR PRODUCT LINE INCLUDES:
+ In-duct Systems

» Portable Units

« Mobile Air Purifiers

SCAN ME

FERGUSONHVAC.COM

©2021 Ferguson Enterprises, LLC 07212985664

delayed deliveries of critical products to consumers in the
face of supply chain backlogs, and even shutting down
manufacturing plants. The paper acknowledges that many
supply chain issues will require long-term solutions, but the
coalition also requested immediate relief from policymakers
through tariff removal and fair allocation of semiconductors
to al industries. Quick implementation of these and other
policy solutions outlined in the paper may help prevent a
continued worsening of the availability of manufactured
products in the U.S., while increasing productivity and

stemming product cost inflation.

A.O. Smith Supports PHCC
as New Corporate Partner

Falls Church, VA—The Plumbing-Heating-Cooling
(PHCC)
that A. O. Smith, a leading provider and manufacturer of

Contractors—National ~ Association announces
water heating and water treatment solutions, is the newest
PHCC Corporate Partner.

“Were thankful for A. O. Smith's many years of support
in helping PHCC advance the plumbing, heating and cooling
industry,” said PHCC President Hunter Botto, Botto Brothers
Plumbing & Heating, St. Petersburg, Florida. “The elevation of
status for this valued partner recognizes A.O. Smith’s significant
contributions to PHCC and illustrates a shared commitment to
providing access of quality education and information to PHCC
members and attracting future talent to the industry.”

“After morethan 10 years as a sponsor, the bond between A.
O. Smith and PHCC is one of our most treasured relationships,”
said Brandon Stepanek, A. O. Smith Manager of Demand
Creation. “In advancing to the Corporate Partner sponsorship
level, we're thrilled to introduce PHCC to a broader range of the
A. O. Smith family of water heating and treatment products to
strengthen this tie and support the important work that PHCC
doesfor our industry,” he added.

A. O. Smiths
PHCC include:

e Funding to award 36 scholarships through the PHCC
Educational Foundation, since 2004.

* Support for numerous PHCC chapter education programs.

initiatives and involvement with

e Support for the annual Plumbing Apprentice Contest
and SkillsUSA.

e Education Sponsor for
Contractors (QSC).

e Thought leader for PHCCCONNECT education and
member webinars.

During this year's PHCCCONNECT2021 conference,
Oct. 20-22, in Kansas City, Missouri, A. O. Smith will sponsor
the QSC Community Corner, a hub where service and repair

PHCC's Quality Service

contractor members can meet and connect with peers; and offer
two education sessions—Meet Your New Workforce and Count
the Cash with CoOpsin Today's World.

For more information about PHCC Partner and Sponsorship
programs, contact Vice President of Business Development Elicia
Magruder at magruder@naphcc.org or call 800-533-7694.
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Clean Airis Life

LET US HELP PROTECT YOURS

LEARN MORE

< BEME-HALO

Feel the healthy difference a REME-HALO ®air
) purification system can make in your home
mcf AVIRONMENTAL GROUE W or business and breathe a sigh of relief.
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Let’s Clear the Air.

Introducing Explorer-lAQ Thermostats with a Built-in Air Quality Sensor.

Clean, healthy indoor air has never been more important. Our new
- line of Explorer-IAQ thermostats now includes an exclusive Air Patrol®
e feature to continuously monitor and control indoor air quality. When
ELEHN F:IIF\] needed, they automatically circulate polluted air through the HVAC's
2> filtration system, so you and your customers can breathe easy.
s 3 y y y Y

1.. O Cool Ser ' e Built-in Wi-Fi, Bluetooth, and Sub-GHz radios
i -

~ [mie

¢ Displays IAQ levels on free mobile app and website

iy

e Compatible with easy pairing VenNet wireless sensors r.
(7

A Q
o o) g
Residential Commercial School
®
works with o ks with th \ ® w
amazonalexa .. Google Assistant @ €3 Bluetooth VENNet
www.venstar.com

ource for Ve r Thermostats and Accessories - Visit us toda

Texas Georgetown 40110 Industrial Park Circle 512-863-0525 San Antonio 1302 S. Alamo 210-223-2681
Abilene 1810 Pecan Street 325-673-2660  Grapevine 1300 Minters Chapel, Ste 500 682-223-6700 San Antonio 15938 University Oak 210-581-7350
Arlington 3210 Dalworth 817-649-7866  Harlingen 401 N.T. Street, Ste B 956-425-1120  San Antonio 222 Recoleta 210-824-9551
Austin 2929 Longhorn Blvd, Ste 103 512-837-3091  Houston 10460 S Sam Houston Pkwy West 713-335-5475  San Antonio 2403 Freedom Drive 210-828-9981
Austin 6301 E. Stassney Lane 512-441-9893  Houston 11102 Beltline Road, Ste 300 713-358-3737  San Antonio 6896 Alamo Downs Pkwy, Ste 900 210-523-1244
Distributing Inc Brownsville 224 Industrial Drive 956-546-8800  Houston 14900 Hempstead Rd., Ste 300  713-462-3737  Tyler 3805 Timms Street, Ste 300 903-561-8080
9 ° Corpus Christi 5439 Greenwood Drive 361-851-8821  Houston 5921 South Loop East 713-645-6726  Victoria 3803 N John Stockbauer 361-576-4101
Dallas 10490 Shady Trail, Ste 100  214-350-7913  Kerrville 1905 Junction Hwy 830-895-2800  Wichita Falls 206 Waco Street 940-766-0225
Del Rio 2307 N. Main 830-774-1545  Laredo 5714 Cerrito Prieto Court 956-726-0541
De Soto 640 E. Centre Park Blvd 214-467-8130  Lubbock 702 E. 46th Street 806-762-4088 Oklahoma
. El Paso 11500 Rojas Dr., Ste A& C  915-779-3475  McAllen 1218 East Laurel Ave 956-686-3786  Oklahoma City 3407 E. Reno 405-670-1326
www.lnscohvac.com Ft. Worth 399 North Beach Street 817-834-5542  New Braunfels 1223-B Industrial Drive 830-625-7743

Garland 3775 Marquis Drive #101 972-276-5532  San Angelo 914 Arroyo Drive 325-224-4276
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It is amazing the strange
things contractors will do on
job bids when times get tight.

I know. | was a retail
salesman and estimator for a
Kansas City contractor during
the awful recesson at the end
of the 1970's. A tsunami of
slliness hit the trade and I,
being young and immature,
was part of the dlliness. Yet
had | known then what | know
now, | could have probably
added a whole lot of extra
cash to our bottom line during
those bitter months.

Thetitleof thearticlehas
the term “M:L Ratio” in it.
Thisisread“M toL ratio” and
is smply the ratio between
material costs (as recorded
on your P& L) and labor costs.
(If you departmentalize your
books, you can run M:L
ratios for each department.)
Theratio is easy to calculate
for your company, and can
be easily calculated for any

“Do You

job you are preparing to bid.
Merely divide the material
as estimated by the labor
as estimated. (Be sure to
use COSTS)

Let's consider a couple
of cases sO we can dart to
understand the power of
this smple ratio. In case 1,
a contractor has a service
technician work on a rooftop
unit, replacing a blower motor
and drive components. The
job takes 4 hours (at a cost of
[abor of $35 per hour, counting
fringes), so the labor comes
to $140 cost. The motor and
drive components amount to
$400. The M:L ratio on this
job comesto 400/ 140 = 2.86.
In case 2, acontractor has two
installers spend four days (8
man-days total) ingtalling a
chiller in a shopping center.
Thelabor cost of $25 per man-
hour amounts to $200 per
man-day or a total of $1,600
for the job. The chiller costs

Know Your M:L Ratio?”

$42,000. The ML ratio is a
stunning 26.25!

Which job would you
rather have (assuming both are
profitable)? Obviously, the job
with the bigger dollars, which
in this case trandates into the
higher M:L job. Why is this
important? Because in this
business, you have your best
chance of making a profit when
you sdl IRON, not TIME.
(The profit percentages may
be higher in service, but the
dollars deposited in the bank
per hour of work are greater
in installation, and you must
deposit DOLLARS into the
bank. Banks don't give you
credit for percentaged)

Now, let's extrapolate
this to Fester Fonebones
Cooling Company and run
last
year's P&L, Fester sees that
his installation material costs
totaled $585,900, while his
labor installation

some numbers. From

costs in

UNITED A SUIPPLY

HVAC WHOLESALER

SERVING THE INDUSTRY FOR 33 YEARS

ONE STOP DOES IT ALL!

w

ASPEN

Proudly offering all sizes
of ASPEN COILS

SPECIALIZED PARTS AND SUPPLIES
GRILLES » CONTROLS * MOTORS * COILS
ALL TYPES OF REFRIGERATION

Call, stop in,
or visit us
online today!

MORE IN STOCK THAN ANYBODY ELSE!

WE TAKE OUR TIME WITH ALL CUSTOMERS
AFTER-HOURS HELP AVAILABLE
EPA CLASSES AVAILABLE IN-HOUSE

CALL THE OFFICE FOR DETAILS AND SCHEDULE

9920 Westpark
Houston, TX 77063
Phone: 713-952-5191
Email: kmintl@wt.net

www.unitedacsupply.com

CHECK WITH US ON OUR WIDE SELECTION OF HEATING/AC PARTS
AND ACCESSORIES PRICED RIGHT AND IN STOCK!

were $288,970. His overal
M:L ratio for last year is then
585,900 / 288,970, or 2.03. If
Fester had sold more material
what would have happened
to his M:L ratio? It would
have gone UP. Up is good! So
which isbette— alow M:L or
a high M:L ratio? Obviously, a
high M:L ratio. What isagood
value? There is no pat answer
to that question, but in general
the higher the better. 2.03 is
better than 1.58, but not as
good a 3.76. Get the idea?
Now, Fester has two jobs
to bid. One job is a complex
replacement job for a large
home, and the other is a strip
shopping center with rooftops
and tenant-finished spaces.
The replacement job will
take a lot of work, so Fester
ﬁgures a two-man Ccrew
spending a full week at the
job— that's 10 man-days. If
Fester's labor runs $240 a
day per man, his labor costs

would be $2,400. Material
costsfor thejob are estimated
to be $4,510. He has not bid
the job yet, but he can run
the M:L ratio on this job. It
amounts to 1.88.

Note that 1.88isLOWER
than his historical average
from last year, 2.03. So, this
replacement job will actually
HURT his company, not help
it, unless he bids it with a new
technique I'll talk about in
next month's column.

The shopping center job
will take 4 men 20 days to do
(80 man-days), so labor here
is $19,200. The material costs
(rooftop units, curbs, basic
duct penetrations, controls,
etc) come to $13340. The
M:L ratio on this job is a
strong 6.95, well above the
2.03 historical ratio. This job
will make Fester's business
STRONGER since the M:L
ratio would raise his overall

average for thisyear.

GET MORE
APPROVALS

From great credit to challenging credit, FTL is
here for your homeowners. It’s time to close
more sales with zero dealer fees. We make
financing easy for you and your customers.

' 4 '-.#

Register online at
FTLFinance.com/actoday
or call 800.981.9032

Richard Harshaw

So her€'s the golden rule
for the M:L ratio for any job: If
thejob’'sM:L ratioislower than
your fiscal year average M:L
ratio, the job will WEAKEN
your company. If it is higher
than your fiscal year average,
it will STRENGTHEN
your company.

Next month: pricing M:L
jobs so you always win!

Meanwhile, compute
your own M:L ratio and then
look at the jobs you did last
year that turned sour. Did they
have low M:L ratios? (I’ll bet a
lot of them did!)

Send  questions  for
Mr. Harshaw to LLACKEY@
AC-TODAY.COM

FTL
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Johnson Supply Bard Roadshow

Johnson Supply hosted a Roadshow to showcase their Bard Equipment Line at select locations across Texas and Louisiana in
September and October. Lunch was served at all of the stops, and industry experts were on hand to answer questions and offer
support for the equipment. With 24 locations, Johnson Supply represents Bard, Mitsubishi Electric, Armstrong Air, Ducane and

Allied Commercial products.

-expect| |
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JOHNSON SUPPLY

Allen, TX

1307 North Watters Rd.
Suite 100

p: 469-270-5900

Austin, TX

9416 Neils Thompson
Suite 100

p: 512-977-0100

Q Beaumont, TX
1110 Gulf St.
p: 409-838-5251

Bryan, TX
2616 South College
p: 979-775-5554

Q Q _. Carrollton, TX

1401 Valwood Parkway
3 p: 972-277-9300

® Clute, TX
406 S Brazosport Blvd.

CALL US TODAY v 979-265-0466
TOLL FREE Corpus Christi, TX

Q 1248 South Padre Island Dr.

1 (800) 833-5455 p: 361-808-9675

Fort Worth, TX
524 N. Beach Street
p: 817-834-9675

call or text phone numbers listed
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Your Trusted
HVACR Distributor
Since 1953

Garland, TX

1036 South Jupiter
Suite 300

p: 972-494-0148

Houston, TX
3511 Jensen Drive
p: 713-869-3700

Houston, TX

6630 Roxburgh Drive
Suite 100

p: 713-849-2030

Houston, TX
10151 Stella Link
p: 713-830-2499

Houston, TX
3930 Stoney Brook
p: 713-781-1100

Humble, TX
1515 East 1st Street
p: 281-548-0600

Huntsville, TX
676 I1H 45 S
p: 936-291-6818

Lafayette, LA
4002 Cameron St.
p: 337-232-9862

Lake Charles, LA
2501 Ryan Street
p: 337-433-7100

Pasadena, TX
3230 E. Pasadena Fwy
p: 713-477-0562

Pharr, TX
801 Mozell
p: 956-702-3445

San Antonio, TX
1050 Arion Parkway
Suite 106

p: 210-495-9675

Stafford, TX
13255-B Murphy Road
p: 281-499-9000

Waco, TX
600 Esther
p: 254-755-7333

Webster, TX
611 North Texas Ave.
p: 281-338-6638

Spring, TX

604 Spring Hill Road
Suite 170

p: 281-872-3454

JOHNSON SUPPLY is a proud supplier of:

ASARMSTRONG
—~— R"

ALLIED =A

Commercial The Professional's Choice

JOHNSON SUPPLY Dealer Program Benefits
* Industry’s Best Residential and Commercial Rebate Program
« Attractive Co-Op Incentive

+ No Hassle Homeowner Financing and Instant Rebate Program

visit johnsonsupply.com
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INSCO
ACADEMY

Wide Range of Courses in a
Variety of Learning Environments
to Accommodate Contractor
Availability, Location and

Social Distancing Preferences.

Explore our schedule of FREE Online Trainings

Use Promo Code: 20

Abilene / Arlington / Austin / Brownsville / Corpus Christi / Dallas / Desoto / Del Rio / Denton / El Paso / Fort Worth / Garland / Georgetown / Grapevine
Harlingen / Houston / Kerrville / Laredo / Lubbock / McAllen / New Braunfels / San Angelo / San Antonio / Tyler / Victoria / Wichita Falls / Oklahoma City INSCU,CUM

@ ’ BEST PRODUCTS. BEST SERVICE. BEST PEOPLE.
/inscodistributing M MITSUBISHI | & .
@ ' n SCO / / RuuD / / @YORK

Need Help with Your Commercial Project? supporf@insco.com
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A JOHNSTONE §hop Online 24/7
oA SUPPLY www.johnstonesupply.com/39

One Stop Shop For All Your HVACR Needs!
Call Or Text 713-868-8967 To Set Up Your Delivery Route.

14

f
9 Check Out A a@ Fast Delivery
¥ D Location Near You A o'¥Ye® Guaranteed
SHEPHERD SOUTH LOOP

WESTPARK BLUE ASH . .
BEAUMONT ROXBURGH 4 P.M. Will Be Delivered

STAFFORD KATY Next Business Day.
CONROE WEBSTER

Qualifying Orders Placed Before

F;;Lomveldvssggﬁugggglss', johnstonesupplyhou y jsmccallgroup @ JSHoustonTexas

BEAUMONT HOUSTON HOUSTON HOUSTON STAFFORD
675 M.L. King Pkwy, 77701 2120 Shepherd Drive, 77007 8304 Westpark, 77063 6630 Roxburgh Dr Ste #175, 77041 10650 West Airport Blvd Ste. 180, 77477
Phone: (409) 832-7409 Phone: (713) 868-8967 Phone: (713) 952-4601 Phone: (713) 466-5716 Phone: (281) 988-5584
Fax: (409) 832-1462 Fax: (713) 868-3045 Fax: (713) 952-0865 Fax: (713) 466-7530 Fax: (281) 988-9533

CONROE HOUSTON HOUSTON KATY WEBSTER
800 Old Montgomery Ste 200, 77301 5935A South Loop East, 77033 15631 Blue Ash, #160, 77090 22110 Merchants Way, Ste. 100, 77449 16910 N Texas Ave Ste. A-14, 77598
Phone: (936) 230-5040 Phone: (713) 645-0085 Phone: (281) 872-5200 Phone: (713) 803-6240 Phone: (346) 444-3879
Fax: (936) 242-0178 Fax: (713) 645-7498 Fax: (281) 872-4848 Fax: (713) 803-6250 Fax: (832) 476-2450
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JOIN TODAY

Texas Air Conditioning Contractors Association
Over 50 years helping contractors through training, state-
approved continuing education, and ad- rJW“\ /

vocacy in Texas to protect the HVAC
industry from harmful legislation.

For info visit
= ”f_: www.tacca.org
o Call:

512-320-0616

Email:
services@tacca.org
e

TACCA

Texas Air Conditioning Contractors Ass

It’s Our Business to Protect Yours

SIEDE FEDERATED

TACCA thanks our conference sponsors and exhibitors! g

WARRANTIES INSURANCE @/ 3 SANTA-FE™
LENNOX) ~ *meei &
SERVIEEE) v T COO'CARE Clnsco
urn to the experts PROTECTION PLANS
‘ AERUSEAL.
C E AFlrehne HVAC Service Software resi d e o
for QuickBooks®

Exhibitors = Schedule Engine 4 JB Warranties ¢ ACES Marketing Depot 4 iO HVAC Systems 4
Entech Sales and Service ¢ INSCO 4 coolCARE 4 Federated Insurance 4 Verbet ¢ Rankin Group ¢
Cody Company 4 Online Access 4 Robert Madden Ind 4 Lennox 4 Pricebook Digital 4 FieldEdge 4
Johnson Supply ¢ NAVAC ¢ Santa Fe Dehumidifiers #Team Management Systems 4 Enerlogic ¢
Podium 4 Interplay Learning 4 Altierus Training 4 Arzel Zoning # Airex Manufacturing, # Marketing
Depot 4 Service Roundtable 4 Carrier Enterprise 4 Aprilaire ¢ American Incentive Advisors
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Johnstone Supply Grand Opening in Webster TX

Johnstone Supply held their Grand Opening of their new store at 16910 N Texas Avenue in Webster TX on Thursday October 7th
from 9am until 1pm. The event featured a Meet and Greet with the Johnstone Team, a Vendor Fair, Lunch and Prize giveaways.
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GIVE THE GIFT OF

CLEAN AIR

WITH THE SEASON'S BEST SAVINGS AND A CHANCE TO
WIN A BIG GREEN EGG!

LIMITED TIME OFFER

Attention Contractors:
OCTOBER 1 - DECEMBER 31, 2021

For every purchase of our specially priced Reme Halo and Reme
LED IAQ devices, you'll be entered to win a large Big Green Egg
cooker!

Earn one entry for each in-stock unit purchased from Century A/C Supply from October 1- December 31, 2021. Returns made on
any purchased unit do not qualify. One large Big Green Egg cooker will be awarded at random to a Century customer via a random
drawing after the promotion concludes.

We are thankful for our customers!

Happy Thanksgiving/

— — Call your sales rep or local branch
S— C ENTU RY S— and place your order today!

A/C SUPPLY™

Angleton - Barker Cypress - Bay City - Beltway - Conroe - Lufkin - Guifton - Humble - Katy - League City - Stuebner - West 43rd - Winkler Shop Online 24/7 at CenturyAC.com (3
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Century A/C Supply Golf Tournament

Century A/C Supply held their Annual Customer Appreciation Golf Tournament on Wednesday October 20th at Blackhorse Golf
Club in Cypress TX. The well attended event had a scramble tournament, prizes and lunch and awards.

1st Place Team J Hall and Sons HVAC- 2nd Place Team-RNA Mechanical- 3rd Place Team-Century AC Supply-

Jesse Hall, Matt Hall, Josh Hall and Jason Bryant, Austin Homan, Robbin Greg Bohac, Kris Hill, Nick Weiss and

Mike Thorp Homan and Kenny Wewiora Shane Poitier

To see all of the pictures from the event visit www.ac-today.com
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MORSCO Regional Dealer Meeting

MORSCO held a series of Reqgional Dealer Meetings at TopGolf in October. These pictures are from the TopGolf The Colony held on
October 14th. The event was from 3-10pm and featured golf, dinner, prizes and a vendor fair. The other two events were held in
Houston and San Antonio.

To see all of the pictures from the event visit www.ac-today.com
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CERTIFIED
HVAC
PROFESSIONAL

rvice e HVAC
4 % Fundamentals

Electrical and Controls

. Comfort and Airflow

AT WORK

The Certified HVAC Professional (CHP-5) certification
pathway is a series of 5 short exams that NATE created to
mirror a technician's on-the-job training.

ONLINE

Technicians can take online courses and virtual reality
trainings linked to their myNATE account to prepare for each
CHP-5 exam.

AT HOME

Technicians can choose to take their exams from home using
NATE's remote Live Online Proctored Exams.

Learn more at:

www.NATEX.org

NATE is the leader in developing and recognizing professional HVACR technicians.

North American Technician Excellence (NATE) is the largest non-profit certification organization for heating,
ventilation, air conditioning and refrigeration technicians.

CUSTOMER SERVICE: 877-420-6283 | EMAIL: asknate@natex.org
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Robert Madden Industries Grand Opening

Robert Madden Industries held their Grand Opening at their new location on 15080 Sommermeyer St in Houston Texas on October
6th. The Grand Opening Event had Training that included ecobee, AC Credit Financing and Day and Night Elite Dealer. There were
Specials and Raffles, as well as an R410A sale and Vendor Showcase. Food trucks for lunch were also included.

A Berkshire Ha

‘f" Johns Manville §
= e

0

Unit Heaters - Roofing.
ndoar Make-Ug Alr « Duct Fyyna al

To see all of the pictures from the event visit www.ac-today.com
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The 18th annual Women in HVACR Conference

2021 WHVACR President Lauren
Roberts- “The 18th annual Womenin HVACR
conference was a huge success and provided a
unique opportunity to haveamazing networking
and education opportunities in a casua setting
directly on the beach at St. Pete Beach, FL.
We had a record attendance of 250 people
including many first time attendees, which we

were excited about.

We were fortunate to have truly amazing

speakersto help our attendees be well-prepared
for 2022 and beyond and to overcomethe waves
of changethat weare all experiencing asaresult
of the global pandemic and other upcoming
changesin our industry. We want to express our
sincere gratitude to our speakers and members
for their contributions to this wonderful event.”
2021 WHVACR Vice President Colleen

Keyworth-"This years event was definitely

one to remember. Our theme this year was

“Breaking the Surface - Overcoming the
Waves of Change’. WHVACR made a splash
with over 250 attendees that were treated to a
different kind of conference experience under
a 120 ft tent right on St. Pete's Beach. The
conference had 5 featured speakers on the main
stage and 9 breakout speakers for the event.
Content offered included marketing strategies,
technical workshops, soft skill presentations

and best practicesfor employeeretention. Those

in attendance came from all over the industry,
there were technicians,sales reps, wholesaders,
marketing managers, manufacturers, contractors
and many more. Making the Women In
HVACR conference one of the most diverse
industry networking events available. It was a
really good mix of old and new members from
what we could tell it was split down the middle
of past attendees and first timers. We hope to

continue this amazing growth in 2022 as well.”
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Lennox Industries Partners with
HVAC Dealers to Install 130 HVAC Units
Across U.S and Canada for 2021
Feel The Love Program

Richardson, Texas - Lennox
Industries proudly ~ partnered with HVAC
dedlersacrosstheU.S. and Canada toinstall 130
HVAC unitsin 37 U.S. states and 5 Canadian
provinces as part of the company’sFeel The
Love program. Selected homeowners received
heating and cooling equipment free of charge
throughout the second week of October in
Lennox’ first, week-long installation event.

Each Feel The Love recipient is an unsung
hero who may be going through hardship, facing
adversity or in need of community support.
Recipients were nominated by their neighbors,
friendsand family membersasaway of bringing
hope and support to homes acrossNorth
America. In 2021, Lennox continued to expand
the Feel The Love program to honor essential
and frontline workers who went above and
beyond to keep their communities safe during
the COVID-19 pandemic.

“We greatly appreciate Lennox for
choosing us to be a part of this wonderful
program,” said Courtney Johnson, Dallas Hope
Center’s housing manager and 2021 Feel The
Love recipient. “The installation definitely put
a lot of smiles on our board members faces, our
CEO’s and on mine as the housing manager.
There are alot of things that are needed in the

community, and having the organization see
those needs and act is very imperative and
exciting. I’'m very grateful to be a part of it.”
The Feel The Love program is made
possible through the ongoing partnership of the
Lennox dealer network across North America.
Since the inaugural Feel The Love program in
2009, Lennox and its dealers have completed
over 1,600 free installations, with 130
installations occurring in 2021 alone. Every
donated unit comes complete with 3-year
Comfort Shield Labor Protection Plans, and
Feel The Love deders donate their time and
labor to make the program a success.
believe

“At Lennox, we everyone

deserves clean, perfect air, and we’re
dedicated to making sure everyone feels
safe and comfortable in their own homes,”
said Kim McGill, Vice President of Marketing
at Lennox Industries. “Through our Feel The
Love program, we honor local heroes in the
communities where we work and live and
are proud to give those in need the perfect air
they deserve, thanks to the collaboration and
generosity of our dealer partners.”

For more information about the Feel The
Love programand itsimpact on the community,

visit Fee Thel.ove.com.

Memphis ARS Conway
2020 Platinum Sales Award

It's been a pleasure working for FAUV and SWS HVAC Sales with this very dedicated

FAUV contractor. Outstanding job to all.

[Fromleft toright]

Trayce Brooks - FAUV |AQ Champion with RE MIchel Memphis.
Cole Cooper - FAUV |AQ Champion ARS Conway Services.
Chris Stapleton - FAUV IAQ Champion ARS Conway Services.
Mark Berner- GM ARS Conway Services Memphis
Steven Perkins - RE Michel FAUV IAQ Champion RE Michel Memphis.

CALENDAR OF EVENTS

MEPO OF OKLAHOMA, INC.

MECHANICAL - ELECTRICAL - PLUMBING
Contractors of Oklahoma

OKLAHOMA

Make this Year the Best for Your Business

NOVEMBER LUNCH MEETINGS
OK City, Wednesday Nov 3rd, 11:30am
Meridian Market 2037 S. Meridian

Tulsa Eve Social Dinner Meeting
Thursday Nov 4th, 6:30pm
Freddies Steakhouse on New Sapulpa Rd
Bring your Spouse or Guest

Tulsa, Thursday Nov 11th 11:30am
Oklahoma Joe's BBQ 8175 E. 61st St

Reminder; Distributors Sales
and/or staff receive FREE LUNCHES

Sponsored by Gunder & Associates

GUNDER

You do not have to be a member

to attend our MEPO meetings
*kkkkkkkkkkkkkkkkkkkkk

Mission Statement
MEPO OF OKLAHOMA, INC. a non-profit trade
association in the State of Oklahoma. We work to give
our members the tools they need to succeed in the
Air Conditioning, Heating, Refrigeration, Electrical

and Plumbing Industries.
*kkkkkkkkkkkkkkkkkik

If you would like to join MEPO the Association
in Oklahoma that addresses Business Development,
Codes and Licensing issues that effect your lively-hood
Text/Call 918-978-6888

CHANGE OF ADDRESS?

Be sure to notify us to continue
receiving your monthly copy of

AIR CONDITIONING TODAY

llackey@ac-today.com
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AHRI Releases August 2021 U.S. Heating and Cooling Equipment Shipment Data

Residential Storage Water Heaters

U.S. shipments of residential gas storage water heaters
for August 2021 decreased 3.7 percent, to 385,849 units,
down from 400,862 units shippedinAugust 2020. Residential
electric storage water heater shipments decreased 4.2 percent
in August 2021 to 377,974 units, down from 394,585 units
shipped in August 2020..

Residential Storage Water Heaters

1385849 377,974 400862394585 3gasos
356,845

u Residential Gas

W Residential Electric

21-Aug

20-Aug 19-Aug

Commercial Storage Water Heaters

Commercial gas storage water heater shipments
increased 36.2 percent in August 2021, to 7,615 units, up
from 5,592 units shipped in August 2020. Commercial
electric storage water heater shipments increased 27.8
percent in August 2021, to 14,283 units, up from 11,177
units shipped in August 2020.

Commercial Storage Water Heaters
16,000
14,000
12,000
10,000
8,000
6,000 -
4,000
2,000 +—

13,868

14,283

m Commercial Gas

® Commercial Electric

21-Aug
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Year-to-date U.S. shipments of residential gas storage
water heaters increased 8.3 percent, to 3,261,502 compared to
3,011,506 shipped during that same period in 2020. Residential
electric storage water heater shipments increased 7.2 percent
year-to-date, to 3,236,210 units, compared to 3,019,279 shipped
during the same period in 2020.

Year-to-date U.S. shipments of commercia gas storage
water heatersincreased 17.9 percent, to 61,473 units, compared
with 52,130 units shipped during the same period in 2020. Year-
to-date commercia electric storage water heater shipments
increased 9.0 percent, to 101,756 units, up from 93,395 units
shipped during the same period in 2020.

Warm Air Furnaces

U.S. shipments of gas warm air furnaces for August 2021
increased 3.6 percent, to 333,032 units, up from 321,537 units
shipped in August 2020. Oil warm air furnace shipments
decreased 28.2 percent, to 3,087 units in August 2021, down
from 4,300 units shipped in August 2020.

Gas Warm Air Furnaces Oil Warm Air Furnaces

3,537
305,850 4500 4,300
300,000
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150,000 +———— — 2000
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1,000
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0o 500
04— gy i 0 .
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Year-to-date U.S. shipments of gas warm air furnaces
increased 35.4 percent, to 2,679,872 units, compared with
1,978,722 units shipped during the same period in 2020. Year-
to-date U.S. shipments of oil warm air furnaces increased 29.5
percent, to 22,511 units, compared with 17,380 units shipped
during the same period in 2020.

| Yearto-Date | Yearo-Date Year-to-Date
Aug21YTD | Aug20YTD SCHG. (From 2020-2021) | Aug 19¥TD : Aug21YTD | Aug20YTD | %CHG. (From 2020-2021) | Aug 19YTD Al 21YTD [Aug20YTD | %CHG. (From 2020-2021) | Aug 19YTD
sl GG |SA10 30155 143 26128 | [copmerialStomgeGss 814D |R/@ | +19 0687 s 267082 197872 [+364 2201817
ial Storage
Electric 322A0_ | 301927 12 2800617 Commercial Storage Electric | 101756 [933%5 1440 103012 Oil Warm Air Furnaces | 22511 17,380 25 21,949
Central Air Conditionersand Air-Source Heat Pumps U.S. Manufacturers Shipmentsof Central Air Conditionersand Air-Source Heat Pumps
U.S. shipmentsof central air conditionersand air-source heat Month YTD
pumps totaled 929,56(? unlts_m August 2021, down ?.2 percent Sizt:m Da:;sal:r.rﬁ(“lon 0Tl % °"§E§§"°"’ e Su::[;w D:s;rﬁ‘:on a1 ot %Ch;?“g?tmn 4016 Total
from 950,122 units shipped in August 2020. U.S. shipments of
i - . Under 16.5 38,452 +128 20,739 Under 16.5 334,557 +438 20434
air conditioners Qecregsed 7:9 percent, to 588,595 u.nlts, down e o 202] 56200 s 4 156 540801
from 639,349 units shipped in August 2020. U.S. shipments of  [22.269 193,368 +16] 143,719 22.26.9 1.454,790 +13.4) 1,243,048
air-source heat pumpsincreased 9.7 percent, to 340,965 units, up ~ |27-32.9 149,131 -6.5 120,083 27-329 1,154,696 +99 1,020,184
from 310,773 units shipped in August 2020. 33-38.9 194,943 6.1 162.910] 33389 1,537,742 +10.5, 1,364,219
39439 70,604 44 60,189 39-439 539,522 +96 493,032
44-53.9 97,540 80 88,431 44539 770,580 +85 713,145,
Central Air Conditioners and 54-64.9 74792 23 77,608 54-64.9 572,990 +94 561,356
Air-Source Heat Pumps 65-96.9 8,460 +0.5 11,328 EGS&&.Q 69,244 +10.6 76,894
97-134.9 7,95 +129 8571| 97-134.9 53,555 +16.0| 58,887
1,000,000
929560 950,122 135-184.9 5,274 +202 5716 135-184.9 33,683 +7.5 38,980
900,000 185-249.9 1,971 0.4 2,383 185-249.9 14,384 +22 17,223
— 779,923 250-319.9 1,457 86 1,474 250-319.9 12,546 +11.5] 11,119
' 320-379.9 366 02 381 320373.9 2,602 5.0 2,747
700,000 380-530.9 327 94 394 380-530.9 2,524 83 3,029
g8 540.639.9 196] 329 278 540.639.9 171 218 2,186
600,000 588,595
P W AIr Congitioners & Heat Pumps 640-799.9 114| -14.3 142| 640 & Over 892 -5.5' 1,053
500,000 : a i Conditioners Only 800.0-899.9 50 57 5 [800.0-899.9 338 418, 541
900.0-999.9 51 420 57 900.0-999.9 483 222 560)
400,000 ® Heat Pumps Only
340,965 it 1,000.0-1,199.9 42 22 52 1,000.01,198.9 283 -31.8 366,
300,000 ‘ il 1,200.0 & Over 9% w13 158 1,200.0 & Over 765 +34) 28]
il TOTAL 929,560| 22 779,923 TOTAL 7,212,309 +12.4 6,370,742
100,000 Notesand FAQs
: A shipment is defined as when a unit transfers ownership; a consignment is not a transfer of ownership. Industry data is aggregated from
21l 20-Aug 19-Aug the information supplied by AHRI member companies that participate in the statistics program and can be subject to revision. Published year-

Year-to-date combined shipments of central air conditioners
and air-source heat pumps increased 12.1 percent, to 7,212,309
units, up from 6,436,407 units shipped during the same period in
2020. Year-to-date shipmentsof central air conditionersincreased
7.4 percent, to 4,480,831 units, up from 4,170,819 units shipped
during the same period in 2020. The year-to-date total for heat
pump shipments increased 20.6 percent, to 2,731,478, up from
2,265,588 units shipped during the same period in 2020.

Year-to-Date
Aug 21 Aug 20 %CHG. (From 2020- Aug 19
YTD Y1D 2021) YTD
Air Conditioners & Heat Pumps
Combined Total 7.212309 |6,436.407 |+12.1 6,370,742
Air Conditioners Only 4480831 |4170819 [+74 4,092,014
Heat Pumps Only 2,731478 | 2,265,588 | +206 2,278,728

to-date data is inclusive of all revisions. No other AHRI data (e.g., by state or region) is available to the public other than that published. AHRI
does not conduct any market forecasting and is not qualified to discuss market trends. BTUHs of 64.9 and below are for residential units; 65.0

and above for commercial. For previous monthly shipment releases and historical data, please see http://www .ahrinet.org/statistics.

1. How domy colleagues subscribeto thereport?
Go to http://www .ahrinet.org/statistics and click on Subscribe.

2. Doesthisdatarepresent shipmentsto the United Statesonly or are shipments outside of the United Statesincluded?
This data represents shipments to customers in the United States only.

3. Doyou provide U.S. data by state?
That data is not available publicly.
4. Ishigtorical data availablein Excel?

1t is available monthly reflecting exactly the data presented in the monthly public release.

5. Can| purchaseadditional industry data from AHRI?
No, AHRI Statistics data are not for sale.
6. How much of theindustry doesthe data represent?

Although we cannot get into specifics about how much of the industry the data represents, in general, AHRI is one of the largest trade

associations in the nation, representing more than 300 heating, water heating, ventilation, air conditioning and commercial refrigeration
manufacturers within the global HVACR industry. AHRI’s 300+ member companies account for more than 90 percent of the residential and

commercial air conditioning, space heating, water heating, and commercial refrigeration equipment manufactured and sold in North America.
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TACCA Greater San Antonio Fishing Tournament Winners

The TACCA - GSA 28th Annua
Tournament was held at Doc’s Waterline
right on the waterfront with 132 anglers
participating. Friday evening's Captain’s
Meeting Mixer, guests enjoyed appetizers,
cold beer and cocktails ending with a
gorgeous sunset on the Laguna Madre.
Saturday’s weigh-in held on the 20th
Anniversary of September 11 featured a
tribute in remembrance of the events of 9/11,
to reflect on the hope and resilience, sacrifice
and service, goodwill and community that
inspired us all in the aftermath. Guests

enjoyed a fajita dinner, raffles valued over
$2500 and an additional A/R Gun Raffle,
concluding with Awards of $3500 in cash
payout to winners.

Special Thanksto our incredible Fishing
Committee: Eric Luna- Chair, Pat Beyer,
Jillian Ezell, Cathy Hahn,
Jonathan Beyer, Michael Guillory, Blake

Laura Hay,

Stephens, Terrance Carr, Pat Novak. (include
pics of committee if space allows)

1st Heavy Stringer — TD Trout Tamers:
David Gutierrez, Jerry Millership, David
Eichman, Juan Saucedo (TD Industries)

2nd Heavy Stringer — NU HVAC
SALES: Ryan Horky, James Ramirez,
Dewayne Wiley (NU HVAC SALES)

3rd Heavy Stringer — Team Nitro:
Chance Farris, John Valenzuela, Marshall
Watters, Roger Orozco (Texas Air Systems)

1st Heavy Redfish — Bait Beasts: Tony
Lewis, Kenny Morganroth, , Garrett Thomas,
Jimmy Sewell (Beyer Mechanical)

2nd Heavy Redfish — Trout Slayers:
Roger Soellner, Jose Rodriguez, Manuel
Garcia (Robert Kovacs not pictured) (Beyer
Mechanical)

1st Heavy Drum- TD Trout Tamers:
David Gutierrez, Jerry Millership, David
Eichman, Juan Saucedo (TD Industries)

2nd Heavy Drum — Girls Do It Better:
Jill Ezell, Laura Hay, Arden Beyer, Cathy
Hahn (Beyer AC & Heating)

Most Spots Cash Pot — Team Money
Makers: Jeremy Aguilar, Luis Canizales,
Joey Gonzales, Ernan Hernandez (Beyer AC
& Heating)

Drum Cash Pot — Cut Bait Boys: Jacob
Traugott, Blake Kohler, David Traugott,
Levi Garrett (Beyer Mechanical)

2nd Place Stringer-Nu HVAC Sales

2nd Place Heavy Red- Trout Sayers

AAON Hosts MFG Day Events

MFG Day Shines Spotlight on Local Manufacturers, Highlights Career Opportunities

Tulsa, Okla. -- In celebration of the launch of MFG
Day 2021, AAON, Inc. is hosting students from Union High
School, Central High School and Webster High School for
toursas part of an effort to highlight modern manufacturing—a
vibrant and growing industry that offers diverse, high-paying
career opportunities.

MFG Day, an annua nationa event held in communities
across the country, is supported by thousands of manufacturers
asthey host students, teachers, parentsand community members
at open houses, plant tours and more to change perceptions
of manufacturing and highlight the high-tech and innovative
companies that are solving tomorrow’ s challenges today.

“Today’s events, and the larger MFG Day initiative,
allows manufacturers to showcase modern manufacturing,”
said Stephanie Regan, Corporate Citizenship Manager, AAON,
Inc. “We hope the students learn more about the diversity of
opportunities within the industry, and that these opportunities
are available in their own communities.”

First held in 2012 by its founder, the Fabricators &

Manufacturers Association, International, MFG Day is now

organized by The Manufacturing Institute—the education and
workforce partner of the National Association of Manufacturers.
The kick-off events around the country and month-long
initiative gives manufacturers the opportunity to address the
skills gaps they face, connect with future generations, take
charge of the public image of manufacturing and ensure the
ongoing prosperity of theindustry asawhole. Moreinformation
on MFG Day is available at www.creatorswanted.org.

About AAON

AAON is engaged in the engineering, manufacturing,
marketing, and sale of air conditioning and heating equipment
consisting of standard, semi-custom, and custom rooftop units,
chillers, packaged outdoor mechanical rooms, air handling
units, condensing units, makeup air units, energy recovery
units, geothermal/water-sour ce heat pumps, coils, and controls.
Snce the founding of AAON in 1988, AAON has maintained
a commitment to design, develop, manufacture and deliver
heating and cooling productsto performbeyond all expectations
and demonstrate the value of AAON to our customers. For more

information, please visit www.AAON.com.

3rd Place Stringer- Team Nitro

Drum Cash Pot Winners-Cut Bait Boys

R RARy -
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TACCA GSA Fishing Committee

RSES i1s Announces its
2021-2022 International
Board of Directors

Arlington Heights, Il — The RSES Annud Busness
Meeting was held Virtualy on Saturday, Oct. 9, 2021. At that time,
several Board of Directors were sworn into office.

The 2021-2022 Board of Directors indudes: Internationa
Presdent Raymond T. Clary, CMS; Internationd Vice Presdent Art T.
Miller, CMS, RCT; Internationd Secretary and Treasurer Jerry Clark,
CM; and Internationd Sergeant & Arms Gary Struhar CMS, RCT.

RSESDirectorsre-dected for atwo-year teeminclude: Region2—
ArtMiller, CMS, RCT; Regions8 & 11—Brynn Cooksey, CMS, RCT;
and Regions 16 & 17 —Gary Struhar, CMS, RCT.

Newly dected Director for Regions 14 & 15—Ken Robinson,
CMS, RCT wasdso swornin for atwo-year term.

Also, Directors officially brought onto the Board who were
gopointed for the remainder of atwo-year term, include: Region 4 &
6—Eric Kaiser; and Regions 8, 12 & 13— Casey McConnaughy.

Congratulations to everyone! For those who are leaving
Board positions, RSES and its Members thank you for your
service to our great organization!

If you are an RSES Member and you missed the 2021 Annua
Business Meeting, you may view the recording/Member Packet by
logging onto www.rses.org and visiting the My RSES Homepage.
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MEPO 2021 Annual Golf Tournament

MEPO Oklahoma held their Annual Golf Tournament on October 12th at Forest Ridge Golf Club in Broken Arrow OK.

The tournament had giveaways, raffles, beverages, awards and a TV raffle.

JOHNSTONE

,C.A.;w SUPPLY

REGIONAL EFFIGIENGY STANDARDS
EFFECTIVE JANURRY 1, 2023

North Region

The Department of Energy (DOE) ’
is changing the way HVAC systems are —‘*
tested. New M1 testing procedures are
thorough, demanding a lower SEER2
equipment rating and thus paving the
way for a more sustainable future.

Southwest

To learn more about the upcoming changes please visit:

WWW.SEER2.c0im

About SEER2

“SEER2" stands for Seasonal Energy
Efficiency Ratio 2. Specifically, SEER2 .
is the total heat removed from the .
conditioned space during the annual .
L]

The following products will be
atiected hy SEER2 Regulations:

Air Conditioner Condensing Units
Single Packaged Units
Gas Furnaces

cooling season. The new M1 testing Heat Pumps

procedure will increase systems'
external static pressure by a factor of
five to better reflect field conditions of
installed equipment. With this change,
new nomenclature will be used to
denote M1 ratings (including EER2
and HSPF2).

oz B JOHNSTONE
www.johnstonesupply.com/39 (1] 3

TACCA Exam
e

J o=

Know someone you
think is ready to take
the ACR license exam?
Make sure they are
prepared with our
exam prep course
proven to increa
pass rates.

T —
TACCA

Taxss Alr Condiioning Contractors Associati

|

Class Orii.y .

TACCA members save $100Q

For more information

visit tacca.org/examprep
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CALENDAR OF EVENTS

JOHNSTONE
=2 SUPPLY

NOVEMBER 2021 TRAINING CALENDAR

For info call Juan Villela at 210-761-3432 - or email to: juan.villela@johnstonesupply.com

Broadway - 9311 Broadway Suite 200 210-829-1934 / Alamo Downs - 6900 Alamo Downs Ste. 140 210-680-6500

DATE

9-Nov

11-Nov

16-Nov

17-Nov

23-Nov

30-Nov

DAY

Tu

TIME
8:00am - 10:30am
8:30am - 11:30am
8:30am - 11:30am
8:30am - 11:30am
9:00am - 11:30am
9:00am - 11:30am
8:00am - 4:30pm
1:30pm - 4:30pm
8:00pm - 12:00pm
8:00am - 10:30am
8:30am - 2:30pm
8:30am - 2:30pm

LOCATION

Broadway
Lubbock

Lubbock
Broadway
Broadway
Broadway
Broadway
Broadway
Broadway
Broadway
Broadway

CLASS
RESIDEO / HONEYWELL Thermostats & More Training
Accurate Airflow For HVAC & ECM Motor Training

Goodman / Liberty ComfortBridge HP Service & Troubleshooting
Goodman / Liberty Inverter System Service & Troubleshooting
RESIDEO / HONEYWELL PRODUCTS COUNTER DAY
RESIDEO / HONEYWELL PRODUCTS COUNTER DAY

ESCO EPA Section 608 Review & Exam

ESCO EPA Section 608 Exam Only

Combustion Air Sizing, Installation & Codes

Gas Valves - Operation & Troubleshooting

NAIMA Certification Ductboard Fabrication Class - Day 1
NAIMA Certification Ductboard Fabrication Class - Day 2

REG. CODE
605-105
605-144
605-161
605-164
605-105
605-105
605-101
605-102
605-188
605-165
605-155
605-155

Price

$35

$35

FREE

$95

$35

Incl.

We recommend customers follow Covid-19 Safety Guidelines.

Please do not attend if you are sick, coughing, sneezing or running a fever.

Classes are limited to 15 persons for your protection as well as other attendees & employees.

WE RECOMMEND ALL ATTENDEES WEAR MASKS AT ALL TIMES DURING TRAINING.

The Refrigeration Association of San Antonio meets on the
third Thursday of every month at the Beethoven Maennerchor
Hall, 422 Pereida and South Alamo Streets. We will continue

(=RSES .
R

Refrigeration Association of San Antonio

MEETING PLACE

our monthly meetings throughout 2021.

We will still practice socia distancing and suggest you

Always get the besr!

Distributor Benefits:

Low wholesale pricing
Proven Contractor product
Oakridge Nat’l Lab tested

Free Store Front displays

Needs only 27" x 19"
Floor Space

Contractor Benefits:

Installs in 10 mins. or less
Improves HVAC efficiency

Stops Air Infiltration
year round

Make $100.00 profit
per install

Training Authority ™

bring a mask if you feel it to be necessary. Anybody in the
HVACR industry may attend the meeting at no charge and
take advantage of the information and presentations. Any and
al HVACR technicians may also attend and meet with any
attending prospective employers prior to the business meeting

at Beethoven Manneorchor, 422 Pereida, 7 pm. See you there. :
Wade Airheart
Owner/Instructor

®

E
Sold at your
local distributor!

If not, call:

(704) 892-5399 or
www.attictent.com

LIVEO

CONTINUING EDUCATION
R ONLINE

Fulfill the required

8 hours of CE In our
LIVE interactive class
or on your schedule
at home. Call or visit
our website for times
and detalls.

TDLR Provider #1142

(

www.pro-lift.con
(972) 939-3231

CONSTRUCTION (888) 500-PASS
www.airconditioningce.com

Want to SAVE on CRANE costs?

v Easyto
operate

v Lightweight
aircraft
aluminum

v Battery
operated

Vv Zeroturning
radius

L. v Nothing

extends
underneath
the a/c unit

v Patent
Pending
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BUILDING Quality TDLR-
SCIENCE AND PPy

Approved CE for
ACR License

Renewal
g TDLR Provider #1126

This 8-hour course was developed around top
requested topics from class participants.

TACCA classes follow health and safety policies in place at each
individual hotel/facility.

FREE in-person or virtual classes for TACCA Members!

Abilene—Nov 6 In-person or Virtual
Austin— Dec 4

Beaumont—Feb 11, 2022 TACCA Members
Burleson—Mar 5, 2022 $159 50
Corpus—Sep 18 Nonmembers
Denton—next in 2022 §159
Harlingen—next in 2022

Houston—Nov 20, Dec 4

Hurst—Nov 13, Dec 4

Lubbock—Dec 4 Online Rates
LUﬂ(m_N?V 13 Members $45
San Antonio—Nov 13

Waco—Nov 6 Nonmembers $59

Building Science and Code #23946

Code
¢ History and why codes are necessary
¢ Make code your ally

¢ Common code misinterpretations
Building Science

¢ Envelope/duct seal

¢ Thermal boundaries,/delivered air/moisture solutions
Texas Law and Rules (required one hour)

REGISTER
WWW.TACCA.ORG

(800) 998-4822

S
TACCA

Texas Air Conditioning Contractors Association

CALENDAR OF EVENTS

Insco’s November Events Schedule
Training from Insco Academy

Insco Academy offers some of the best training availablein the HVAC/R industry. With over
100 years of experience, we provide hands-on instruction at our state-of-the-art training facilities
located in Houston, Grapevine & San Antonio. We are also offering FREE Online training for
your convenience! Visit: Insco.com/academy to see the complete schedule of classes.

El Paso

Wednesday, November 3rd — Ruud Next Level: Inverter Systems located at our El Paso
Branch. From 8am — 12pm | $50

Grapevine

Wednesday, November 17th — Mitsubishi Service Essentials located at our Grapevine
Training facility. From 8am —5pm | $95

Houston

Wednesday, November 10th — Mitsubishi Service Essentialslocated at our Houston Training
facility. From 8am — 5pm | $95

Tuesday, November 16th — Mitsubishi Applications located at our Stafford Branch. From
8am — 10am | FREE

San Antonio

Wednesday, November 3rd — Ruud Renaissance Commercial Training located at our San
Antonio Training facility. From 8am — 12pm | $50

Wednesday, November 10th — Ruud Next Level: EcoNet Stat and Zoning located at our San
Antonio Training facility. From 8am — 10am | $50

Free Online Classes

Friday, November 5th — EcoNet Technician Diagnostic Tool from 10am — 11am.

HARDI

HARDI Distributors Report 26.4% Percent
Revenue Increase in August

Columbus, Ohio— Heating, Air-conditioning & Refrigeration Distributors International
(HARDI) released its monthly TRENDS report, showing the average sales performance by HARDI
distributors was an increase of 26.4% percent during August 2021.

The average annua sales growth for the 12 months through August 2021 is 18.7% percent.
20.0% - 18.7%

HARDI Distributor's Annual Sales Growth
Through August 2021

“August was the sixth month this year with sales growth that exceeded 20%,” said HARDI
Market Research & Benchmarking Analyst Brian Loftus. “Along with the continued underlying
strong demand, this month was helped by an extra billing day, warmer than normal temps in five-of-
seven regions, and passing through the price increases.”

The Days Sales Outstanding, a measure of how quickly customers pay their bills, was 40 days
at the end of August 2021. “Like July, the 40-day DSO is about four days quicker than thistime of
year before the COVID related business interruptions,” said Loftus.

The annual sales growth of 18.7% through August is a new record for HARDI distributor’s
average annua growth rate. “This record growth rate is a result of the easy comparison last year
when sales were interrupted, followed by a demand jolt from the stimulus dollars, and then 8% to
10% from price increases that are being passed through,” said Loftus.

“Next year will look much different.”

HARDI members do not receive financial compensation in exchange for their monthly sales
dataand can discontinuetheir participation without prior notice or penalty. Participationisvoluntary,
and the depth of market coverage varies from region to region. An independent entity collects and
compiles the data that can include products not directly associated with the HVACR industry.

ABOUT HARDI

HARDI (Heating, Air-conditioning and Refrigeration Distributors International) is the single
voice of wholesale distribution within the HVACR industry.

HARDI members market, distribute, and support heating, air-conditioning, and refrigeration
equipment, parts and supplies. HARDI Distributor members serve installation and service/replacement
contractors in resdential and commercial markets, as well as commercial/industrial and ingtitutional
maintenance staffs. HARDI proudly represents more than 460 distributor membersrepresenting morethan
5,000 branch locations, and close to 500 suppliers, manufacturer representatives and service vendors.
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Hunton’s HVAC Industry Car Show

Hunton hosted their 3rd Annual HVAC Industry Car Show on Saturday October 9th at Hunton Distribution on FM 1959 in Houston

TX. The event was open to the public and showcased over 30 incredible vehicles ranging from vintage classics to modern American

muscle cars. All proceeds benefitted the Houston Police Department Clear Lake Division’s Backpacks for Kid’s Drive to provide

backpacks and school supplies to families in need throughout our community.”

Photos courtesy of Joe Wison, Frank Hampel and Hunton

MCAA, NECA and SMACNA Announce Continued
Partnership for MEP Innovation Conference

The industry-leading trade associations will join forces for the

technology-focused conference in January

Tampa, FL— The Mechanical Contractors Association
of America (MCAA), the National Electric Contractors
Association (NECA) and the Sheet Metal and Air
Conditioning Contractors’ National Association (SMACNA)
announced a joint partnership for the second consecutive
year leading the annual MEP Innovation Conference,
which now has open registration for the in-person
January 2022 session.

A three-day event known as the best technology
conference for mechanical, electrical, plumbing, service and
sheet metal contractors and their staffs, the MEP Innovation
Conference provides educational sessions at al levels
of experience, and opportunities to learn about the latest
industry innovations in software, tools, and technologies.
As part of the joint partnership, conference attendance is
open to all members of MCAA, NECA and SMACNA and
their union counterparts for the second consecutive year.

“Both NECA and SMACNA were great partners at
the last MEP Innovation Conference this past April,” said
Armand Kilijian, MCAA President. “They both provided
ampl e content to expand our sessions, broadened attendance
with many members participating across the different trades
and immensely helped with making the switch to a virtual
setting for the first time in seven years. We're thrilled at the
long-term partnership planned for this event based on the
success of last year’s conference.”

Sessions at this year’s conference will be led by
contractors from all three trade associations and include
roundtable discussions, exhibitor demonstrations, breakout
sessions and presentations. Sessions will be geared towards

operation, VDC, project management, I T, and estimating.

“The construction trades are more interconnected than
ever. Owner needs for shorter construction timelines have
driven the development of new technologies and improved
communication and coordination between construction
team members. The more information and awareness
our respective members can gather about construction
technology and the processes of other MEP contractors, the
better the stronger the partnerships become in the shop and
on the jobsite.” said Vince Sandusky, CEO of SMACNA.
“This conference offers a holistic view of the trends and
innovative solutions appearing on the horizon.”

MCAA first launched this conference for its association
members back in 2016 as a way to share knowledge
and spark ideas and innovation through collaboration,
demonstration and peer-to-peer instruction. The event has
continued to grow year after year with over 1,350 virtual
attendees in 2021.

“We'reexcitedtojoinforceswithMCAA and SMACNA
for this year’s conference and to give our members the
opportunity to attend and network with a variety of other
innovative, forward-thinking contractors,” said David
Long, NECA CEO. “This event marks an ideal setting to
learn about how new tools and technologies are impacting
operations across the board for the mechanical, electrical
and plumbing industries. We believe it is imperative
to collaborate with likeminded leaders from across the
world of construction.”

The MEP Innovation Conference will be held in-person
in Tampa, Florida from January 24-26, 2022.

Product News

Carrier Introduces
Ductless Single-Zone
Hybrid Solutions

New offering combines the quiet
operation, small footprint and enhanced
efficiency of ductless and the high
performance of traditional units

Indianapolis — Carrier recently launched a new line of
hybrid solutions, which connects the 38MARB ductless single-
zone outdoor unit to a Carrier residential indoor unit via 24-volt
(24V) interface technology. These solutions offer homeowners
versatility while also providing excellent energy efficiency. In
addition, Carrier’s ductless hybrid combinations can achieve a
Seasonal Energy Efficiency Ratio (SEER) up to 19 and a Heating
Seasonal Performance Factor (HSPF) up to 12.5 (based on unit
size and type). Carrier is a part of Carrier Global Corporation
(NYSE: CARR), the leading global provider of healthy, safe,
sustainable and intelligent building and cold chain solutions.

Carrier ductless hybrid solutions are off-the-shelf
combinations using aready-available Carrier units, as the
38MARB can be paired with select existing Carrier air handlers,
fan coils and furnaces. The combinations come to life with
patented 24V interface technology that connects the indoor and
outdoor units to perform seamlessly. In addition, the outdoor
ductless unit performs using its inverter compressor to operate
as a variable-speed unit.

Available in outdoor unit sizes from 12k-36k, ductless
hybrid solutions are ideal for any size home, as multiple outdoor
units can be paired with multiplefan coils or 2 furnace case coils
to accommodate any square footage in the home. Plus, these
systems can a so be operated using third-party thermostats.

For more information, visit carrierductless.com.
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Perry Beyer Jr Memorial Golf Tournament

The Perry Beyer Jr Memorial Golf Tournament was held at Canyon Springs Golf Club in San Antonio on Wednesday October 13th.
i anies put the tournament on to raise money for the
Beyer Cares Foundation which was formed following the passing of Perry Beyer Jr in 2020. The foundation was created to provide
support and hope to those in the San Antonio community touched by cancer. The Beyer family and so many more have been affected

morial Goll Tournamen

Pictures courtesy of the Beyer Memorial Tournament
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Focus

CASTILLO TRAINING
‘TDLR 8 HR CE CLASSES.

Location: Castillo Training
Call for class dates

TDLR No. 1362 Class No. 22872
Location: San Antonio

Tues., November 9, 2021 Sat., November 20, 2021
Tues., December 7, 2021 Sat., December 18, 2021

o LICENSE PREP CLASSESe
oEPAEXxamse 1% Friday of the month
sLoad Calculation Workshope
sCompressor Workshope
TBA
*NATE Examse

Phone: (210) 828-0234
silverfox0001@earthlink.net www.castillotraining.com

FROM SEARCO™: “REQUEST THE BEST! BETTER

PRODUCTS. BETTER RESULTS!”

1. Bulls Eve (BE1) Universal waterproof Freeze-Stat Goes on suction line at
condenser to prevent freezing of A/C system. Wire leads included.

PURCHASE at Barsco, TruStar Supply,
OR OTHER QUALITY HVAC HOUSES.

Always use with time delay relay to
prevent short cycling.

Put disc side on copper line and secure with tape or wire tie.

2. FREE: Excerpt page from my book (4/C Made Simple and Practical): MJEZ
(Manual J EZ) form to quickly get a rough estimate of heat load. Send your email address
and I’ll email it to you.

3. FREE: How to make your own HURRICANE PIPE STANDS and how they are far
superior to anything holding condensing lines on a roof presently. My invention. Send
your email address and I’ll email it to you.

4. FREE: From my book: Wiring diagram that will show you EXACTLY how to wire
most common simple unit’s control wiring and high voltage wiring. Send your email
address and I'll email it to you.

5. FreonLock™ (FL1)“THINKING OUTSIDE THE CAP”. Goes OVER the existing cap.
For MAXIMUM reduction of liability. THESE ARE SUPER HIGH QUALITY.

*PREVENT UNAUTHORIZED ACCESS.
*ALL STAINLESS STEEL.
*20 YEAR WARRANTY.
*PREVENT HUFFING, VANDALS, & STCALING.
*DECREASE INSURANCE LIABILITY.
*WILL NOT CORRODE IN SALT ENVIRONMENT

If you want locks that will actually STOP someone from getting into the system, get ours. If you are just
trying to meet minimum code guidelines, get the cheap plastic ones that can be easily ripped off or opened with a
common tool (Allen wrench, etc.). Lawyers will love those when litigating.

It's th the Of§-Season

It's DUCTSADDLE Season!!! ot

- A : a 5 Ad

Tls the Season to Work [1] Attles

Iﬁcrease Revenue by\OfferIng the DS3 Energy Efficiency Upgrade

Stand Out from the Competition
Reduce Stress on Equipment  Increase Efficiency
Reduce Condensation Efficiency = Lower Utility Bills
Reduce Breakowns Lower Utility Bills = Happy Customers

Looks Better ~ Performs Better

= 214-407-6100
m DuctSaddles.com

Complies with UL2043  One SKU fits ALL Jobs  RNC & Retrofit Applications

6. OB1: My product

It is superior and works far
better than other blow out

QUICK BLAST BLOW OUT VALVE. MY ORIGINAL
INVENTION: ALL OTHERS ARE JUST COPICS!

valves. 1 was first to invent DRAIN PAN DRAN PAN BUY AT MOST

the concept and product for z QUALITY SUPPLY
aren W = QuickBlast | HOUSES! Request the

condensate lines. DRAIN PAN Main Drain | pest!

Gallo gun brass Adapter: Gallo gun or air gun to gauge hose direct coupling. For QB1 or -

any other type of blowout valve. i
For questions or comments: mikesears061@gmail.com

Cell: 214-597-2067. Land line: 903-527-0412.  www.HVACcraft.com

Elite Software

Over 20 Hvac Design Programs!
Hvac Load Calcs (Both ACCA and ASHRAE), Duct
Sizing, Energy Analysis, Sales Proposals, Pipe Sizing,
Gas Vent Sizing, Psychrometrics, Refrigeration, More!

New!

Rhvac Online $49/up ACCA approved |- —
Manual J, D, and S calculations. Works on “
phones, tablets, iPads, and computers

$199/up To add CAD Drawing Features, Graphic

Sales Proposals, Bill of Materials, & Gas Vent Sizing

Register for Free Trial Version!
www.elitesoft.com 800-648-9523

READ THE NEWEST ISSUE ONLINE!

AC-TODAY.COM
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o of American Standard
dealers are satisfied
o with our product quality.

81 % zgtp:ﬁgclzilate.

AMERICAN STANDARD:
MORE POPULAR THAN CHOCOLATE.

It's hard to get everyone to agree on something—but we've come close. American Standard's
proven quality, ease of use and customer satisfaction make it easy for dealers to love—and sell.

BUILT TO A HIGHER STANDARD’ American Sandard received a 93% product quality satisfaction score ameng current dealers in & propristary Dealer Srand Health Study

d by Trana Technologies in 2019 Chocolate habits ware reported by Statista in 2015
‘ " I ’ ®

HEATING & AIR CONDITIONING See why it makes sense to sell us more at amsd.us/chocolate

e

BUDA HOUSTON - SOUTH SAN ANTONIO
A E 2845 BUSINESS PARK DR. 5801 SOUTH LOOP E. 6814 ALAMO DOWNS PKWY

(512) 441-8998 (713) 738-3800 (210) 457-5272

ACES AC Supply, Inc. - Your Independient CORPUS CHRISTI HOUSTON - WEST SPRING
1157 HENDRICKS ROAD 5248 BRITTMOORE ROAD 601 SPRING HILL DR.
ACESSUPPLY.COM (361) 853-5050 (713) 849-4070 (281) 907-5000
AUSTIN - NORTH HOUSTON - NORTH SAN ANTONIO STAFFORD
1810 RUTHERFORD LANE 420 E. TIDWELL 3835 STAHL ROAD 10155 MULA ROAD

(512) 832-7881 (713) 691-5170 (210) 656-6900 (281) 977.6980
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