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Pent-up demand, moderating interest rates 
and a lack of existing inventory helped push 
single-family starts in February to their highest 
level since April 2022. 

Overall housing starts increased 10.7% in 
February to a seasonally adjusted annual rate of 
1.52 million units, according to a report from 
the U.S. Department of Housing and Urban 
Development and the U.S. Census Bureau. 

The February reading of 1.52 million starts 
is the number of housing units builders would 
begin if development kept this pace for the next 
12 months. Within this overall number, single-
family starts increased 11.6% to a 1.13 million 
seasonally adjusted annual rate. Single-family 
starts are also up 35.2% compared to a year 
ago. The multifamily sector, which includes 
apartment buildings and condos, increased 
8.3% to an annualized 392,000 pace. 

“The solid level of single-family production 
in February tracks closely with rising builder 
sentiment, and with mortgage rates expected 
to moderate further this year, this will provide 

an added boost for single-family building,” 
said Carl Harris, chairman of the National 
Association of Home Builders (NAHB) and a 
custom home builder from Wichita, Kan. “But 
policymakers need to help the industry’s supply-
chains in order to protect housing affordability 
and add much needed supply to boost inventory.” 

“Single-family housing is poised for a 
good year in 2024 with starts and permits on an 
upward trend,” said Danushka Nanayakkara-
Skillington, NAHB’s assistant vice president for 
forecasting and analysis. “The uptick in single-

family permits is good news for the industry, 
which was hit hard by tight monetary policy 
last year. However, builders still face several 
supply-side challenges in the form of shortages 
and higher prices for buildable lots and labor.” 

On a regional basis compared to the 
previous month, combined single-family and 
multifamily starts are 10.3% lower in the 
Northeast, 50.7% higher in the Midwest, 15.7% 
higher in the South and 7.9% lower in the West. 

Overall permits increased 1.9% to a 1.52 
million unit annualized rate in February. Single-
family permits increased 1.0% to a 1.03 million 
unit rate. Multifamily permits increased 4.1% 
to an annualized 487,000 pace. 

Looking at regional permit data compared to 
the previous month, permits are 36.2% higher in 
the Northeast, 3.8% higher in the Midwest, 1.3% 
lower in the South and 6.8% lower in the West. 

The number of apartments under 
construction fell to 983,000 in February, while 
the number of single-family homes under 
construction stood at 683,000. 

Orlando, FL - The Air Conditioning 
Contractors of America (ACCA) recognized 
the best of the contracting industry during its 
annual Awards Reception held at ACCA 2024. 

The ACCA awards are widely celebrated 
throughout the industry. Winners are recognized 
in categories ranging from community service 
to safety and overall excellence.  

New this year, Contracting Business 
presented its Lifetime Achievement 

Award alongside ACCA’s other traditional  
award categories.  

Award Winners include:  
•  Lifetime Achievement Award 

(presented by Contracting Business): Lee 
Rosenberg of Rosenberg Indoor Comfort (San 
Antonio, TX)  

•  Service Manager of the Year Award 
(sponsored by ACHR News): Gerry Den Ouden 
of Ree Mechanical, Inc. (Temecula, CA)  

•  Super S.T.A.R. Award (sponsored by 
Federated Insurance): Rick Allgeier of Rick 
Allgeier and Associates, Inc., Allgeier Air 
(Louisville, KY)   

•  Community Leadership Award 
(sponsored by Sunnova): Joseph Oliver 
of Oliver Heating, Cooling, Plumbing, and 
Electrical (Morton, PA)  

•  Marketing Masters Award (sponsored 
by Scorpion): Reiner Group, Inc. (Fair Lawn, NJ)  

Contractor Community Celebrates Award Winners at ACCA 2024
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• Dedicated to the success of our customers through training
• Constantly innovating
• Highly respected products industry-wide

• Leading energy efficiency solutions
• More responsive with product availability
• More knowledgeable and collaborative

The Motor brand that redefines the industry standard for quality, service and knowledge

For All Your ECM 
Truck Stock Needs

HEATING• VENTILATION• AIR CONDITIONING• REFRIGERATION• AGRICULTURE•

New and 
Improved
RESCUE 
Select Pro app
now available!

RectorSeal Adds RSH-20 Motor Protectors                                            
to its Surge Protection Product Line

Houston, TX – RectorSeal, a leading manufacturer of 
quality HVAC/R and plumbing tools and accessories, now offers 
four RSH-20 motor protectors to shield against transient over-
voltage and natural-cause voltage surges. 

All RSH-20 motor protectors feature a plug-and-play 
installation between the existing power harness and the motor. 
LED technology indicates when the units are actively functioning 
or if replacement is needed.  UL-Recognized RSH-20 motor 
protectors feature Thermally-Fused Movistor Technology to 
reduce the potential for fire hazards. RSH-20 models protect 
single-phase 120/240V blower motors utilizing three modes of 
protection. A five-year limited warranty backs the units. 

Four models provide protection for a range of X-13 and 
ECM motors: 

•  RSH-20MP-X13 – Protects  X-13 and Evergreen  
ECM motors 

•  RSH-20MP-5P  –  Designed to protect 5-Pin ECM motors 
•  RSH-20MP-EN  –  Guards Ensite ECM motors 
•  RSH-20MP-AZ – Protects select Azure ECM  

motor models 
“Voltage surges can cause extensive damage to indoor blower 

motors,” said Allen Chiang, RectorSeal’s Product Development 
Manager. “The easy-to-install RSH-20 surge protectors offer a 
solution that should be installed in every HVAC motor during 
initial installation, service, or maintenance procedures. I’m glad 
we added the RSH-20 motor protectors, which meet all UL safety 
standards, to our extensive line of surge protectors.” 

Since 1937, 
RectorSeal has offered 
products that have built 
a steadily growing 
and loyal following 
among contractors due 
to differentiated and proven product  performance. Further, 
the company is often the first to tackle and solve challenges 
professional trade contractors face. In 2015, RectorSeal became 
part of CSW Industrials, Inc. (Nasdaq: CSWI), and it now plays a 
leading role in CSWI’s Contractor Solutions segment. 

Please visit www.rectorseal.com for additional details, and 
follow us on LinkedIn, Facebook, YouTube, Instagram, and 
Twitter for the latest product enhancements and news. 

Product News
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Cedar Park
1700 La Jaita Dr.

Cedar Park, TX 78613
512-528-9675

Dallas
2646 Manana Dr
Dallas, TX 75220

972-241-7007

Fort Worth
4600 Airport Freeway
Fort Worth, TX 76117

817-831-9675

La Feria
212 E Express 83

La Feria, TX 78559
956-507-7968

Mansfield
619 S. Wisteria St

Mansfield, TX 76063
817-435-9675

Mesquite
2900 Live Oak

Mesquite, TX 75150
972-270-2465

Richardson
1451 Exchange Drive
Richardson, TX 75081

972-470-9119

San Antonio
12375 Wetmore Rd

San Antonio, TX 78247
210-377-3991

San Antonio West
515 Richland Hills Dr Bldg #2

San Antonio, TX 78245
210-591-1910

San Marcos
1551 Clovis Barker Rd. Ste 201

San Marcos, TX 78666
512-392-1114

South Austin
1711 Frate Barker Rd

Austin, TX 78748
512-280-9675

Waco
4530 Speight Ave.

Waco, TX 76711
254-296-0505

Sun™ Core Rooftop 
Sun™ Core Rooftop Units are your 

go-to product to economically meet building 
codes for first-cost-conscious customers.

Small Sunline™ 
Small Sunline™ Packaged Rooftop Units 

deliver simplicity and performance 
that give you an advantage on almost 

every rooftop project.

HAVE A COMMERCIAL PROJECT?
   - COMPETITIVE PRICING
   - INVENTORY IN STOCK.
   - GIVE US A CHANCE!

Sun™ Pro Packaged Rooftops Units
Sun™ Pro Rooftop Units are service-friendly 
and life-cycle cost optimized, with the most 
complete range of features and options in 

this tonnage size.

At Century HVAC Distributing, we’ve beefed up our York Commercial offering. With a larger selection of 
units in stock & competitive pricing, we mean serious business when it comes to your commercial 

needs. Contact your local branch or a Trusted Advisor for more information.



NEW
 PRODUCT!
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TOWER

Maestro Tower Features:
Inverter Compressor and Variable Speed Motor
Heating & Cooling Capacity up to 12,000 btu/h
Installation Versatility: Low and High Wall
Easy Installation & Maintenance
Remote Control (standard)/Wall Thermostat (optional
Wired & Wireless)  230V
Ability to operate with 3rd party heating systems
(Thermostats Required: #B1126 or #B1127) 
Energy Recovery Ventilator (ERV) - Tower Model
2kW electric heat (230V) - Tower & Pro Models

#B1126

BEAUTIFUL OUTSIDE COMFORTABLE INSIDE

NEW IN THE USA

Maestro Wi-Fi App available

#B1127

B/W WIRED SQUARE THERMOSTAT 

TOUCHSCREEN  
 PROGRAMMABLE THERMOSTAT
 

#B0987

B/W WIRELESS ROUND THERMOSTAT  
-WIFI READY 
WIRELESS COMMUNICATION

B/W SMART PROGRAMMABLE THERMOSTAT:
WIRELESS COMMUNICATION CONTROLS
TEMPERATURE, HUMIDITY, ADJUSTABLE
LOCALLY AND VIA 3RD PARTY APP  
COMPATIBLE WITH ALEXA AND GOOGLE
HOME.

COLOR WIRED ROUND THERMOSTAT 
 – WIFI READY
WIRELESS COMMUNICATION

COLOR SMART PROGRAMMABLE
THERMOSTAT:  WIRELESS COMMUNICATION
CONTROLS TEMPERATURE, HUMIDITY AND AIR
QUALITY, ADJUSTABLE LOCALLY AND VIA 3RD
PARTY APP  COMPATIBLE WITH ALEXA AND
GOOGLE HOME.

To find your local representative email 

sales@olimpiasplendidusa.com

www.olimpiasplendidusa.com

Pro Inverter 12 HP 115V (Model #2452) 
Pro Inverter 12 HP 230V (Model #2450 & #2451 w/EH) 

      Model # 2475 Heat Pump (230V)
# 2476 Heat Pump with 2kW EH (230V)
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Don’t just tape it.  
Seal It.

Did you know that improper sealing of ductwork results in 24–40% loss in HVAC Systems?

Leakage is serious — it affects air quality, can reduce system capacity and the life of an HVAC unit.  
To reach maximum efficiency, you need a seal that lasts. Hardcast’s high-performance rolled mastic 
sealants are designed specifically to seal metal or flexible duct work for the life of the system. 

Don’t trust tape to do the job — seal the deal with Hardcast rolled mastic sealants.

With Hardcast® 
Rolled Mastic Sealant

0

Zero Dry Time,  
Zero Mess

Easy Install with  
Waterproof &  
Airtight Seal

True Zero-VOC Superior 
Performance

Backed by  
Third-Party 

Testing

IDEAL FOR EQUIPMENT CHANGEOUTS!SCAN TO REQUEST A FREE SAMPLE

www.carlislehvac.com
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Friedrich has been a pioneer in the 
industry and outperforms peers in brand 
reputation and satisfaction across products 
and industries*. Established in San Antonio, 
Texas, Friedrich has been manufacturing 
HVAC equipment since 1952. Ferguson 
carries a range of Friedrich air conditioning 
equipment, packaged units, heat pumps 
and gas furnaces to take care of all your 
heating and cooling needs.
*Based on 3rd party survey of room air conditioning customer ratings, 
Hanover Research brand study of HVAC in hospitality market, and 
Consumer Reports 2018 & 2020 Summer Surveys.

EQUIPMENT YOU CAN 
RELY ON FROM FRIEDRICH
AVAILABLE AT TEXAS FERGUSON HVAC LOCATIONS

FERGUSONHVAC.COM

©2024 Ferguson Enterprises, LLC 0224 6287512

Serving Texas  
statewide with more 
than 40 locations. 
Scan the QR code to find 
your nearest location.

FOCUS ON HIGHER-LEVEL THINKING: 
• With more than 140 years in the business of temperature control, they know how to   
 make spaces comfortable.

FOCUS ON DOING THINGS RIGHT:
• Relentlessly test and retest their products to ensure they work the way they’re supposed  
 to and filled products with durability features like powder coating and louvered panels.

FOCUS ON THE LITTLE THINGS THAT KEEP A HOME AND BUSINESS COMFORTABLE:
• Advanced Bluetooth technology helps installers get a precisely tuned system the first   
 time, every time.

Century A/C Supply
Relocates Angleton Branch 

Walmart.com Shoppers Now Have Direct 
Access to Bryant’s Award-Winning HVAC 
Solutions and Highly Trained Technicians 

Houston, TX -   Century A/C Supply, 
a leading HVAC distributor in the state of 
Texas, relocated their Angleton store. The 
new store is located at 2151 County Road 220, 
Suite 190 and replaced the location on HWY 
288B in Angleton. 

“The move to our new location reaffirms our 
commitment to the customers in the Angleton/
Lack Jackson area.  The efficiencies gained with 
this new building will enable us to stock more 
of the products needed, when they are needed.” 
states Ken Schreiber, President of Century A/C 
Supply. The store is managed by Phil Holt, who 
has been with Century for over 23 years. 

This location, like all Century branches, 
offers a one-stop shopping experience for 
customers and knowledgeable, friendly staff. 
Century customers have access to training classes 
and an extensive offering of quality HVAC 

brands such as Ruud commercial and residential 
products, Honeywell, Global, Nu-Calgon, 
Pepco and more. In addition, contractors can 
easily access Century’s award-winning technical 
support advisors who have years of experience 
and training.  They can answer any question, 
quickly diagnose issues remotely, and provide 
on the job site support as needed. 

About Century A/C Supply 
Founded in 1973 by Dennis Bearden, 

Century A/C Supply is a leading HVAC wholesale 
distributor with 14 locations throughout the 
Houston area. Known locally as the exclusive 
distributor of Ruud air conditioning and 
heating systems, Century has been recognized 
by the Houston Chronicle as a Top 100 Private 
company and a Top Workplace in Houston. 
Learn more about Century A/C Supply at www.
CenturyAC.com. 

Indianapolis – Walmart.com, the second 
largest eCommerce provider in the U.S., will 
begin directing HVAC inquiries to Bryant 
Heating & Cooling dealers as it expands its 
available offering to its 120 million weekly 
online customers in the United States. 
Customers who purchase through the new 
platform will receive an instant 5% off at the 
point of sale, convenient financing options with 
monthly payments and flexible terms, and a 
10-year warranty.  

Bryant, listed among U.S. News and 
World Report’s Best HVAC Companies, will 
offer Walmart shoppers access to a wide range 
of energy-efficient ducted and ductless HVAC 
systems, as well as the latest in digitally enabled 
lifecycle solutions through participating 
Bryant dealers. Bryant is part of Carrier Global 
Corporation (NYSE: CARR), global leader in 
intelligent climate and energy solutions. 

“At Walmart, we are committed to helping 
our customers save money and live better. 
Offering quality HVAC services to our online 
customers is one more way we are working to 
bring the goods and services people need to them 
in a convenient and affordable way,” said Darryl 

Spinks, Group Director of Walmart Everyday 
Services. “Offering Bryant’s high-quality line of 
residential HVAC products through participating 
dealers will add incredible value to our online 
shopping experience for homeowners.” 

Starting today, customers searching for 
HVAC on Walmart.com in select markets 
will be immediately directed to a dedicated 
Bryant landing page to enable participating 
local Bryant dealers to connect with Walmart 
customers looking for HVAC solutions and 
services. Additional markets will be added as 
the program expands with a national rollout 
planned for 2025. 

“We’re pleased Walmart has chosen Bryant 
as the preferred provider of HVAC solutions 
for their customers,” said David Meyers, Vice 
President Distribution and National Accounts of 
NA Residential and Light Commercial HVAC 
Carrier, of which Bryant is a part. “Our highly 
trained Bryant dealers and technicians are known 
for their passion for excellence and will proudly 
serve Walmart customers across the nation.” 

Learn more about Bryant and Walmart 
at https://www.bryant.com/en/us/ and https://
www.walmart.com/ respectively.
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Texas  
Abilene 1810 Pecan Street 325-673-2660 
Arlington 4851 S. Collins Ste 151 817-649-7866 
Austin 2929 Longhorn Blvd, Ste 103 512-837-3091 
Austin 6301 E. Stassney Lane 512-441-9893 
Brownsville 224 Industrial Drive 956-546-8800 
Corpus Christi 5439 Greenwood Drive 361-851-8821 
Dallas 10490 Shady Trail, Ste 100 214-350-7913 
Del Rio 2307 N. Main 830-774-1545 
De Soto 640 E. Centre Park Blvd 214-467-8130 
El Paso 11500 Rojas Dr., Ste A & C 915-779-3475 
Ft. Worth 399 North Beach Street 817-834-5542 
Garland 3775 Marquis Drive #101 972-276-5532 
Georgetown 40110 Industrial Park Circle 512-863-0525 

Grapevine 1300 Minters Chapel, Ste 500 682-223-6700 
Harlingen 3409 Mississippi Street 956-425-1120 
Houston 10460 S Sam Houston Pkwy West 713-335-5475 
Houston 11102 Beltline Road, Ste 300 713-358-3737 
Houston 14900 Hempstead Rd., Ste 300 713-462-3737 
Houston 5921 South Loop East 713-645-6726 
Hutto 100 TK Industrial Dr. Ste 101 512-521-0564 
Kerrville 1905 Junction Hwy 830-895-2800 
Laredo 5714 Cerrito Prieto Court 956-726-0541 
Leander 1633 US Hwy 183 512-900-3921 
Lubbock 5833 50th Street 806-762-4088 
McAllen 1218 East Laurel Ave 956-686-3786 
New Braunfels 1223-B Industrial Drive 830-625-7743 

San Angelo 914 Arroyo Drive 325-224-4276 
San Antonio 1302 S. Alamo 210-223-2681 
San Antonio 15938 University Oak 210-581-7350 
San Antonio 222 Recoleta 210-824-9551 
San Antonio 2403 Freedom Drive 210-828-8311 
San Antonio 6896 Alamo Downs Pkwy, Ste 900 210-523-1244 
Tyler 3805 Timms Street, Ste 300 903-561-8080 
Victoria 3803 N John Stockbauer 361-576-4101 
Wichita Falls 206 Waco Street 940-766-0225 

Oklahoma  
Oklahoma City 3100 Thomas Rd. 405-670-1326www.inscohvac.com

We are your #1 Source for Venstar Thermostats and Accessories – Visit us today!

 Not Just Smart,  
 Venstar Smart.

Our connected thermostats are packed with innovative  
features and value to satisfy every customer's needs.

Explorer Mini Explorer IAQ ColorTouch

• Professional, contractor grade 
• Residential, Commercial, and  

School models 
• Easy to install, simple to program 
• Can help reduce energy costs 

• Reliable, feature rich, and better value 

• Free Skyport Mobile App controls 
comfort from virtually anywhere 

• Advanced geofencing, reporting,  
and alerts

www.venstar.com

Venstar_Smart_2402_News_F5.qxp_ACT_TX_10.25x14  2/28/24  7:27 PM  Page 1
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Buy a part,
get a partner.
Every Comfortmaker® product you buy comes 
with a MORSCO product specialist.

Find a location.

Exceptional equipment.
Expert service.
Job well done.

Start your job at MORSCO or  
visit buyhvacsupply.com today.
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Taste the Difference 

My husband had 

this dream of visiting the 

birthplaces of his beloved 

scotch.  So for his birthday 

a few years ago I found 

myself strolling through 

one distillery after another, 

soaking in tales of malting, 

mash, and wort. I got an 

earful about the significance 

of good water, the perfect 

roasting temperatures for 

barley, and the magic that 

yeast adds to the mix. 

Initially, I thought 

all distillery tours were 

cut from the same cloth. 

But as I tuned in to the 

tour guides, something 

fascinating unfolded. Each 

guide swelled with pride, 

passionately unraveling the 

secret behind what made 

their whisky stand out, that 

unique touch that elevated it 

above the rest. 

The burning question 

remains: which one is the 

absolute best? Well, it boils 

down to personal taste. Some 

folks crave the smoky allure 

that peat brings to whisky, 

while others lean towards 

the gentler notes derived 

from steam heat and triple 

distilling. Our individual 

preferences are shaped not 

only by the type of whisky 

we’re accustomed to but also 

by the delightful pairings 

with our favorite foods. 

With such vastly 

different taste buds out 

there, crafting a one-

size-fits-all whisky is an 

impossible feat. Instead, the 

top-notch distilleries grasp 

the essence of what sets 

their whisky apart. They 

direct your focus to that 

distinctive element, making 

you a true believer in their 

concoction as you savor it. 

Enter the world of 

niche strategy. Exceptional 

products aren’t born from 

trying to cater to everyone’s 

tastes. The pinnacle of 

excellence is reached when 

you commit to discovering 

what makes your product 

or service extraordinary 

and then executing it with 

unparalleled finesse. 

I know, you think 

HVAC is pretty basic, 

without the subtle 

differences found in scotch 

whiskey, but that’s not true.  

Every industry has a range 

of business with varying 

degrees of skill, unique  

operating policies, and 

above all individual people 

who bring the brand to 

life.  So if you want to sell 

more, you need to start by 

defining what makes you  

 

truly exceptional? It’s time 

to uncover your unique 

flair and showcase it to the 

world. Cheers to standing 

out in the crowd! 

Lorraine Ball
Digital marketing 

strategist, Lorraine 
Ball has spent 30 years 
working with small 
business owners. She 
has collected the best 
of her training, tools 
and resources in the 
Digital Toolbox (www.
digitaltoolbox.club) 
She is also the host 
of More Than a Few 
Words, a marketing 
p o d c a s t ,   a v a i l a b l e 
wherever you listen  
to podcasts.

The Texas Department of Licensing and Regulation 
(TDLR) has prepared a working draft of possible changes to the 
rules at 16 Texas Administrative Code, Chapter 75, regarding 
the Air Conditioning and Refrigeration program. The working 
draft rules have not been finalized and have not been submitted 
to the Texas Register for publication. You may view the draft 
rules by clicking this link (PDF). At the top of the document, you 
will see a link to a page where you can submit your comments. 

The working draft rules are aimed at implementing House 
Bill 1859, passed by the Texas Legislature during its most recent 
regular session. House Bill 1859 requires TDLR to establish 
standards for Texas high schools and colleges to use in career 
and technology education programs. The bill provides a path to 
an air conditioning and refrigeration technician certification for 
graduates of these programs. 

Please note that because this is an informal request for 
comments, your input will not be formally acknowledged but 
will instead be used to finalize the draft rules before they are 
presented to the Air Conditioning and Refrigeration Contractors 
Advisory Board. 

We look forward to your feedback and ask that you provide 
your comments no later than April 5, 2024. 

TACCA San Antonio
April Member Meeting 

Wednesday, April 17 
11:30 am – 1:00pm  

Old San Francisco Steakhouse  
For More Information & Register Visit 

taccagreatersanantonio.org 

One Product.
Takes the
Place of 
Three. 

Dual FilterDual Filter  
Return Air PlenumsReturn Air Plenums

Call Metal Zinc Today
to Find Out How This
Helps You and Your
Customers. 

(281) 630-0224 
High quality. 

Low cost. 
People who care.
That’s Metal Zinc.MetalZincMFG.com

Plenum, Filter Box &
Transition. Cabinet for
4” Media and 1” Filters. 
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Easy & Adjustable 
Rooftop Pipe Support 
System

–
– Aero Dynamic
– 2.5 lb. Recycled 
    Rubber Base
– Drop & Go
– No Adhesive 
    Needed

1-888-590-0120
 PipeProp.com

• More in stock than anybody else!
• We take our time with ALL customers
• After-hours help available
• EPA classes available in-house
• Call the office for details and schedule

ONE STOP DOES IT ALL!

Specialized Parts and Supplies
Grilles • Controls • Motors • Coils

All Types of Refrigeration

9920 Westpark 
Houston, TX  77063   
Phone: 713-952-5191
Email: kmintl@wt.net
www.unitedacsupply.com

Check with us on our wide selection of heating/ac parts 
and accessories priced right and in stock!

HVAC WHOLESALER
Serving the Industry for 33 years

Call, stop in,
or visit us

online today!

Proudly offering all sizes 
of ASPEN COILS

Daikin Applied Acquires Custom Air-Handler
Manufacturer Alliance Air Products

Minneapolis – Daikin Applied  announced that 

it has acquired Alliance Air Products, the San Diego-

based leader in custom air-handling equipment design 

and manufacturing. Alliance Air’s engineering and 

technology expertise adds to the Daikin portfolio 

of high-efficiency equipment and services for data 

center cooling, and other mission-critical and custom 

applications. Engineers, and building owners and 

operators now have a single supplier for end-to-end 

HVAC solutions, enhancing time to delivery and 

productivity while lowering lifecycle costs.  

Data center construction, in particular, is 

expected to grow at a high rate through 2028 

and beyond, accelerating the demand for cooling 

solutions with an emphasis on energy efficiency and 

sustainability. The combined capabilities of Daikin 

and Alliance Air address these industry requirements, 

including chiller-to-computer room air-handler 

(CRAH) systems that help mitigate a data center’s 

environmental impact. These systems provide an 

ideal balance of energy and water conservation.  

“Alliance Air has differentiated itself for its 

manufacturing acumen, creative designs, and nimble 

work and delivery,” said Jeff Drees, President and 

CEO of Daikin Applied. “While this acquisition 

does, indeed, uniquely diversify and strengthen our 

portfolio, the true advantage is to our customers, 

especially those with hyper-scale and colocation data 

centers. The integration with the Alliance Air team 

will be rapid and seamless so we can bring these 

benefits to our customers quickly.”  

Alliance Air’s unparalleled precision and speed 

are enabled by its total wrap-around services that 

deliver comprehensive customer support — from 

engineering assistance to design, testing and field 

services. In addition to data center cooling, the 

merged operations will serve an array of applications 

that require custom designs, such as hospitals, 

manufacturing facilities and labs.  

“Our customers need cost-effective, energy-

efficient solutions that can evolve with their 

individual needs and larger industry trends,” said 

Luis Plascencia, who will continue as President and 

General Manager of Alliance Air Products. “As the 

number one air-conditioning company in the world, 

Daikin has the experience and know-how that will 

allow us to collectively scale with our customers. 

We’re bringing together exceptional talent, 

technology and services that truly offer it all — 

flexibility, reliability, efficiency and sustainability.”  

Customers can expect enhanced agility to better 

serve their design and delivery needs, coupled with 

360-degree service and a local approach backed by 

Daikin’s global resources and recognition.   

“This is a pivotal moment for HVAC and 

data centers, and the timing for this acquisition 

could not be better,” Drees said. “We know 

that there are a lot of challenges that come with 

unprecedented market growth, and we’re planting 

our flag to lead the industry in a dynamic and more  

sustainable direction.”   

Visit www.allianceairproducts.com to learn 

more about Alliance Air Products, and its equipment 

and services. For additional information on 

Daikin Applied, and its full range of commercial 

and industrial HVAC equipment and solutions, 

visit www.daikinapplied.com. Also, follow the 

company on LinkedIn for the latest on HVAC 

technology, services and trends.  

Combined capabilities will give customers full end-to-end cooling and comfort solutions for data centers
and other high-growth, mission-critical applicationsTarget Target 

your your 
market market 

and and 
 ADVERTISE  ADVERTISE 

withwith
AC-Today AC-Today 

Over Over 
20,000 20,000 
readers readers 

a month!a month!
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It’s On My Heart: Tis the Season
So not the Christmas or 

holiday season, but it is the 
event season. Service Nation 
just had our Eastern Summit, 
we have our Western Summit 
coming up in April. ACCA 
is on in March, there was 
a plumbing conference in 
California last week, this is the 
time of the year that we see all 
sorts of conferences and expo 
events happening all around us.  

I realize that most of us in 
the trades are busy, this year 
is not like others. We have 
customers worried about the 
economy, we have an election 
coming up, lots of retail 
operations being consolidated 
or closing completely. And 
in many cases our companies 
need our full-time attention. 
I have spoken to many of 
our members to encourage 
attending our events, or even 
other events, only to hear “just 
can’t take the time”.  

The harsh reality, the time 
opportunity will be with us for 
a few years, the customers will 
need more attention than ever 
before, as will your employees. 

What is also true is the fact 
that we need more tools today 
to solve the business problems 
on our doorstep. So what did 
you miss by not coming to 
the Eastern Summit in late 
February? Lots. 

We had some excellent 
training sessions, organized 
and presented by revenue 
level, from 1 million per year 
to over 10 million per year. 
What made these sessions 
excellent was they were 
presented by our members, 
people who had actually done 
the heavy lifting they focused 
on. In several sessions the 
attendees set appointments for 
the presenter to come to their 
company to do a deeper dive 
on the subject they presented 
on. Right there, that day.  

We got to see a opening 
session on AI, which is upon 
us now, if you have not started 
your research on what it can 
do for your company, you 
are behind the curve. We also 
had a great session on DISC, 
a behavioral analysis that can 
predict how people will act 

and react, leading to more 
success in sales and better 
culture for your company.  

We had taken the concept 
of vendor engagement to a new 
level, with the Rewards Partners 
in our main room, coffee breaks 
were right in the room with the 
partners, a new concept. It was 
a much more intimate concept 
and worked well.  

We also had a fun evening 
at the Nascar Hall of Fame 
Museum, three stories of 
history of stock car racing, 
along with some great food 
and drink. Speaking of food, 
we had the most amazing 
bacon ever, no I really mean 
the best ever. Chrisp, flavorful, 
it was smoked and really tasty. 
Just one example.  

In summary, we met a 
lot of new friends, got re-
acquainted with some we 
already knew and we were 
introduced to some Rewards 
Partners who can help us 
improve our businesses. My 
advice to you is to take the 
time and go to an event, not 
only ours, any event. You will 

be glad you did, and you may 
learn something that will help 
your business going forward. 
You may meet some people 
who have walked thru the same 
deep water you are in right 
now, and they can help you 
navigate to a safe harbor.  

On an side note, I met 
several owners who were at 
the Eastern Summit without 
their spouses, the significant 
others were going to the 
Western Summit, they divided 
their resources to get more 
from the time away.  

The phrase I say a lot, 
school is never our for the 
professional applies here. 
Our industry (and business 
in general) is changing at 
light speed, and accelerating. 
We must stay relevant and 
engaged, looking for new ways 
to be more efficient. I was just 
on a flight and sat next to a 
entrepreneur and we talked 
about business for a couple of 
hours. When he realized what 
I did for a living, he asked 
what the more progressive 
companies were doing today  

 to improve the bottom line. I 
replied that many companies 
were using technology to 
speed up the repair cycle, using 
smart controls and thermostats 
that can discover a problem, 
sometimes even before the  

 homeowner knows. They can 
then alert the company that 
a service call is needed, and 
in some cases can even do a 
diagnostic and predict what 
the problem is.  

The Ruud® Pro PartnerTM Program recognizes and 

rewards HVAC contractors like you for your superior 

dedication to the sale, installation and servicing of 

Ruud products. Built on contractor feedback and a 

philosophy of mutual success, this program seeks to 

provide the best contractor loyalty experience in the 

industry driven by product innovation, program 

advancements and the partnership approach.

• Quality Consumer Experience
• Contractor Incentives
• Tailored Training
• Marketing and Business Support

Are You Ready
to Go Pro?

Learn more today at your local Coburn’s!
Coburns.com/Locations

TX • LA • MS • TN • AL

Jim Hinshaw
Upon graduating from 

the University of Missouri at 
Rolla, Hinshaw started his 
career in the air conditioning 
industry. Hinshaw’s background  
includes positions as a 
manufacturer’s rep, President 
of one of the oldest and largest 
air conditioning companies 
in Arizona, residential 
start-up specialist for the 
Carrier Corporation, and an 
officer in a Carrier owned  
service agency.

Jim Hinshaw, Vice 
President, Vertical Markets, 
HVAC for Service Nation.  Jim 
works with hvac and plumbing 
companies of all sizes, Service 
Nation has members from 2 man 
shops to several hundred.  We 

help our members improve sales 
and profits offering employees 
a career path and strong 
financials, enabling owners to 
work on the business instead of 
in the business. 

Memberships start at $99/
month, where you can get access 
to a download center with 
thousands of pieces of collateral 
to improve business.  We also 
have a best practices level, to 
improve financial performance 
and scale the business, or help 
owners set up a successful exit 
strategy, on their timeline. 

Jim can be reached at 
jhinshaw@servicenation.com  
or cell: 602-369-8097.  

And now as an AUTHOR: 
“For those who might be 
interested, he has a collection 
of writings from the last 10 
years. Stories of how one person 
can ruin a relationship with a 
customer, and how one can repair 
it! Stories of the loss of service 
in America, and how you can 
improve customer service today. 
Go to the following link for full  
details on how to make this 
collection yours!”

www.blurb.com/bookstore/
detail/2223484 to check out the 
book – first 15 pages are free, 
sample before you buy!

SEE HINSHAW PG.13
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Attention all
HVAC Contractors

WE WANT
YOU!

Become an RGF Indoor Air Quality Specialist/
Black Label/Private Label Dealer Today!

The "Black Label Dealer Private Label Program" was 
developed by RGF as another way for us to help you stay 

connected to your clients in their homes.

Call Penny Buch to schedule your training today!
561-772-6240                Pjbuch@rgf.com

BUY LOCAL!

Clean Air is Life
L E T  U S  H E L P  P R O T E C T  Y O U R S .

™
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1. 10-Year Unit Replacement

2. 12-Year Parts and Labor Coverage

3.  Consumer Instant Discount up to $2,000 

4. Annual Volume Rebate

5. 100% Marketing Co-Op Funds

6. MORE REWARDS Points Program

Contact your Johnson Supply representatives for 
details or email marketing@johnsonsupply.com

For a limited time, get $100 
instant credit on a complete 
unitary system bundle or $50 
instant discount on every 
Ducane unit purchased* or 
Ducane mini-split system. 

* Condensing Units, Heat Pumps, Furnaces and BCE5E Air Handlers. 
No limit. While supplies last.

CLOSE MORE DEALS WITH  CLOSE MORE DEALS WITH  
ARMSTRONG AIR PROTEAM DEALERSHIPARMSTRONG AIR PROTEAM DEALERSHIP

GET $100 GET $100 
INSTANT CREDITINSTANT CREDIT
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So the company could actually have an idea what the problem 
is before they ever get to the job, and may in fact be able to bring the 
parts needed for repair. We have tools that can monitor furnaces and 
air conditioning units and signal if they are not producing the required 
capacity. In many cases this can save a trip to the home, making that 
company more efficient.  

Pretty nifty, how do we find out about these tools and systems? 
At industry events, talking to the companies that are doing it. Make a 
commitment to attend one conference or industry event this year, two is 
even better. Thanks for listening, we’ll talk later. . 

My point is this. While your customers for heating/air conditioning/
plumbing service work are not facing surgery, but they usually are 
facing financial issues that they did not plan on, and maybe some time 
without those services working properly. Have you equipped your team 
to be empathetic, share compassion to your customers? If the customer 
says they are having a horrible day, heat went out at 10 pm, could not 
get any sleep the night before. You could say: that must be frustrating, 
let me get to work, will get the system back online as soon as possible. 
What you should not say: I know how you feel, cause you don’t, unless 
your heat went out at 10 pm the night before. 

Your service and installation teams are in homes on a daily basis, 
and if not careful they can become complacent, just another furnace 
install, that sort of thing. Except it is not just another install to the family 
that has had no heat for days, they may have never done anything like 
this before. The team needs to be open and transparent, here is what 
will happen, this is what we do on a regular basis, we got this! 

It is ok to show empathy, and we should. What is needed is an 
ability to understand how the comfort issues may be affecting their 
family, as well as their health and financial situation. Let them know 
they are not alone, this is what your company does. The world needs 
more compassion and understanding, be the change needed where you 
can. Thanks for listening, we’ll talk later. 

HINSHAW con’t Air Pros USA Taps Plumbing Industry Leader
to Build Drain Genie Brand 

Davie, Fla. - Air Pros USA, a 
leading residential air conditioning 
company has hired industry leader, 
Debra Held, to be its National Director of 
Plumbing Services. The new executive 
role was established especially for Held 
to spearhead the expansion of plumbing 
services across all brands and markets 
within the company. The hiring of Held 
for this strategic position was expedited 
by the recent acquisition of Drain 
Genie’s customer list. 

With deep roots in the plumbing 
industry, Held will be responsible for 
leading and implementing national 
recruitment strategies for Air Pros 
USA under the Drain Genie brand. Her 
illustrious career spans 35 years with 
experience in operations management 
within the commercial and residential 
mechanical, plumbing, HVAC and 
electrical trade industries. Held’s 
responsibilities will also include 
support for all plumbing operations and 
customer growth.  

“With Held at the helm of plumbing 

services, Air Pros USA is poised to 
leverage her expansive knowledge and 
industry insights,” says Anthony Perera, 
Founder and Chief Growth Officer of 
Air Pros USA. “Debbie will be a major 
force in driving innovation, expanding 
market presence as well as enhancing 
customer experiences.” 

Held’s journey in the industry 
commenced with her family’s 
commercial and residential plumbing 
business which focused on new 
construction. After rising through 
the ranks, she eventually achieved a 
leadership role. Following a successful 
14-year tenure, she decided it was time 
to venture out on her own and founded 
her own plumbing company focused on 
service, repair and remodeling. After 
six years of continued growth, she 
facilitated the sale of her company to a 
large mechanical firm.  

“I’ve been incredibly fortunate 
to both team up and collaborate with 
exceptional companies throughout 
my career,” says Debra Held, Air Pros 

USA National Director of Plumbing 
Services. “I have learned through the 
years that each individual has a unique 
strength, that when brought together 
collectively can be of a greater good.” 

Held’s professional achievements 
are underscored by her dynamic 
leadership and operational skills. 
She has served in leadership roles 
for companies ranging in revenues 
from $5M to $80M. Her multi-
faceted expertise encompasses 
service, remodeling, retrofits, design-
build, project management and new 
construction projects.  

Debra Held brings 35 years of plunger to boardroom experience

RectorSeal®  2601 Spenwick Drive, 
Houston, TX 77055  •  800-231-3345 
 A CSW Industrials Company. RectorSeal, the logos and other 
trademarks are property of RectorSeal, LLC, its affiliates or 
its licensor’s and are protected by copyright, trademark and  
other intellectual property laws, and may not be used 
without permission.  RectorSeal reserves the right to  
change specifications without prior notice.  
©2024 RectorSeal.  All rights reserved.  R51147  0324

RSH-20  
Motor Protector
Protects ECM indoor 
motors from transient 
over-voltages & surges.

Plug-N-Play • Diagnostic LED Indicator • Thermally Fused MOVs
Learn more at rs.today/rsh20-protects 
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1.  SIGN UP AS A 
SAMSUNG DEALER.

2.  PURCHASE AND 
REGISTER YOUR 
FIRST SAMSUNG 
SYSTEM. 

3.  GET $1500 IN 
JOHNSON SUPPLY 
CREDIT*!

UNLOCK UNLOCK 
THESE  THESE  
3 STEPS!3 STEPS!

* Must have a Johnson Supply account. Credit never expires. Credit can 
be applied towards account balance. Credit can be used immediately 
towards purchases. Non-transferable.  

Scan this QR Code to
Become a Samsung

HVAC Dealer

johnsonsupply.com
ALLEN | AUSTIN | BEAUMONT | BRYAN | CARROLLTON | CLUTE | CORPUS CHRISTI  

DEER PARK | FORT WORTH | GARLAND | HUMBLE | HUNTSVILLE | JENSEN   

LAFAYETTE | LAKE CHARLES | PHARR | ROXBURGH | SAN ANTONIO | STAFFORD  

STELLA LINK | STONEY BROOK | WACO | WEBSTER | WOODLANDS

Delta Technical College and
Arkansas State University

Accreditation Announcement 

NTEA Releases 17th Edition of
Truck Equipment Handbook 

HVAC Excellence is pleased to announce 
that Delta Technical College in Horn Lake, 
Mississippi, and Arkansas State University – 
Beebe, in Searcy, Arkansas have been granted 
programmatic accreditation of their HVACR 
Technology Programs. 

Overview 
Programmatic accreditation, an 

independent, non-governmental third-party 
review, ensures that educational programs 
meet and exceed established standards of 
excellence. These standards guarantee that 
students receive the highest quality training 
necessary for success in the industry. 

Accreditation standards cover the 
program comprehensively, including mission, 
administration, finances, student services, 
instructional design, program elements, 
facilities, equipment, cooperative training, and 
instructor qualifications. Rigorous examination 
of these standards assesses compliance with 
criteria for quality and effectiveness. 

Process 
Achieving programmatic accreditation 

involves submitting a comprehensive self-
study demonstrating compliance with all 
required standards. The accreditation review 
board compares the self-study to accepted 
standards. Upon approval, onsite evaluation 
assessors visit the school to verify compliance 
with established standards. 

Benefits of Programmatic Accreditation 
•  Assurance that the program meets 

industry standards. 

•  A powerful recruitment tool to boost 
program enrollment. 

•  Ensures course and program validity, 
easing the transfer of credits. 

•  Provides a goal-setting path for self-
improvement and program growth. 

•  Assists in establishing articulation 
agreements with educational and industry 
partners. 

•  The Mechanical Service Contractors 
of America “MSCA” has named HVAC 
Excellence as its partner for technician 
recruitment.  

•  Through an articulation agreement with 
the United Association of Journeymen and 
Apprentices, Graduates may be eligible for 
advanced placement opportunities into their 
apprenticeship program.  

•  Accredited programs are listed in a 
public directory.  

Learn More About Accreditation 
For further details on standards, the 

accreditation process, and a comprehensive 
list of accredited programs, visit escogroup.org 
and click on the accreditation link.   

Farmington Hills, Mich. — NTEA 
– The Work Truck Association™ released 
the 17th edition of its Truck Equipment 
Handbook, a comprehensive pocket guide 
for commercial vehicle components  
and equipment.  

“We are pleased to release this new 
version of the Truck Equipment Handbook,” 
said Steve Spata, NTEA senior technical 
assistance director. “Whether you’re new to 
the truck equipment industry or a long-time 
veteran, the Handbook is a handy, condensed 
reference guide for all commercial vehicle 
professionals to cover a broad range of 
technical subjects.” 

The latest version includes updates to 
U.S. and Canadian regulations, along with 
an expanded set of industry definitions. This 
edition also covers the vehicle certification 
process and regulatory standards applicable 
in Canada. 

Topics addressed 
•  Fundamental concepts and selection 

of chassis frames, PTOs, tires and other 
commercial vehicle systems  

•  Vehicle weight analysis methods, 
calculations and illustrations  

•  Advanced vehicle and fuel technology 
descriptions  

•  Reference sections on vehicle 
certification and Federal/Canadian Motor 
Vehicle Safety Standards  

•  Lighting requirements and 
illustrations 

•  Weights and measures  
•  Glossary of commercial vehicle 

industry terms 
The new Handbook is available for 

$15 NTEA members and $29 nonmembers. 
Contact us (800-441-6832 or info@ntea.
com) to order in bulk. Find more details at 
ntea.com/handbook.  
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CE HVAC Pro+™ 
Mobile App
Knowledge in the palm of your hand

Our mobile app give you access to everything 
you need to be successful in the field. Save 
time on every job with information available 
24/7 from your smartphone or tablet. 

E-COMMERCE INTEGRATION
Access your customer pricing, local 
inventory, history, and more -- 
without leaving the app. 

PRODUCT INFORMATION
Access manuals, diiagrams, and specs. 
Find the right part with Part Finder or 
Supersedes.

WINGMAN TECH SUPPORT
Connect live via video/text wiith a 
technical support specialist. Share 
pictures, PDFs, and model numbers to 
prep the specialist and save time. 

WARRANTY CLAIMS
Enter or scan the system’s serial number and quickly 
access or submit warranty information. 

PICKUP EXPRESS
Schedule pickups beforehand and spend less time 
at the branch and more time on the jobsite. 

Download the CE HVAC Pro+ mobile app today!

Bryant Legacy rooftop units are available in a variety of configurations to meet your 
everyday project and budget needs. Ask us about the ‘Preferred Contractor Warranty 
Program’ specifically for Bryant RTUs.

SHOP BRYANT LEGACY ROOFTOP UNITS ONLINE TODAY
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Matt Hinson is Named Doctor of Water DiversiTech® Enters Into Distribution 
Agreement with Sanhua® 

Matt Hinson, Engineering Sales 
Representative of Taco Hydroflo Pump 
Solutions, recently received the Doctor of Water 
degree from the Southern California Water 
Utilities Association (SCWUA). 

The SCWUA presents the award to 
members who have skillfully served the water 
industry in California for 15 years or more. 
Hinson’s award recognizes his work and service 
while helping municipalities and water agencies. 

“We are so very proud of Matt for the 
honor bestowed upon him as a Doctor of 

Water,” said Cheryl Merchant, President and 
CEO, Taco Family of Companies. “Matt has 
been an excellent addition to our team and his 
willingness and ability to mentor and share his 
experience has made our entire team better, 
smarter, and stronger.” 

SCWUA’s announcement, though 
significant in its recognition of dedicated service, 
offers a jovial description. It states that Hinson 
“has completed the Course of Complaints 
prescribed by the customers of this industry and 
having given faithful and distinguished service 
to the Water Works Profession is therefore 
admitted to the Degree of Doctor of Water in 
Southern California.” 

Hinson began his career in 1979 at Johnston 
Pump Company as a service technician/engineer 
in training (EIT). He moved into the Johnston 
Pump Geothermal Services division in 1985 
where he traveled globally as a field service 
technician performing services including, 
notably, installation of geothermal deep well 
turbine pumps. He also served with the General 
Pump Company as an applications engineer, 
then becoming a senior applications engineer/
project manager in 2005. 

He joined Taco Hydroflo Pump Solutions in 
2022. “I love this industry and helping people. 
Everyone needs water,” concluded Hinson. 

Duluth, Ga.– DiversiTech Corporation, 
the domestic market-leading manufacturer and 
supplier of parts and accessories for heating, 
ventilation, and air conditioning (“HVAC”) 
equipment has signed an agreement to be 
the exclusive North American supply chain 
partner with Sanhua®, the world’s leading 
manufacturer of high-quality refrigeration 
products and components. DiversiTech 
will hold all aftermarket stock for Sanhua, 
allowing the company to further provide 
a complete product line solution to  
their customers.  

Effective at the beginning of the year, 
the new arrangement allows customers a 
more convenient and flexible way to include 
Sanhua products within their ongoing 
DiversiTech shipments. “Our partnership 
with Sanhua further demonstrates our 
commitment to simplifying how our 
customers and technicians do business, 
bolstering our comprehensive “one-stop-
shop” approach. Given Sanhua’s focus 
on advancing both present and upcoming 

refrigerant technologies, their HVAC/R 
industry expertise will enable DiversiTech 
to deepen our already extensive product 
portfolio in the refrigeration segment,” 
said Jim Mosman, Director of Product 
Management--Electrical.  

While customers will still have the 
ability to order product directly from Sanhua, 
minimums and terms may be more stringent. 
According to Cyrus Gardner, Sanhua 
National Sales Manager for North America, 
“I’m excited to partner with DiversiTech 
and witness how the combined power of our 
production, supply chain, and R&D will pair 
with their expertise in distribution, support, 
and sales network to benefit the end user. 
Together, I believe both companies are in a 
prime position to make sure that high-quality, 
cost competitive refrigeration components 
are ready and available to the wholesale and 
distribution HVAC industry to support our 
extensive OEM install base.” 

DiversiTech’s Sanhua product catalog is 

available at diversitech.com. 

Aspen is A2L Refrigerant-Ready!
• Enhanced Coils and Air Handler Designs
• Factory ready A2L Coils and Air Handlers with R-454B and R-32  

detection and mitigation systems  
• A2L Field-Installed Kits for Air Handlers, Cased and Uncased Coils
• A2L Field-Installed Kits for Aspen R-410A Coils and Air Handlers
• Full Line of Coils and Air Handlers Convertible from R-410A  

to  R-454B or R-32
• Higher Efficiency Coils Ready to Outperform with  

All Refrigerants

FOR PEAK PERFORMANCE,  
ALWAYS ASK FOR ASPEN!

© Copyright Aspen Manufacturing 2024. All rights reserved.

Aspen delivers when you need it!
Ask your Aspen Sales Team about A2L products today.

www.aspenmfg.com

Company Enhances Product Offering As Exclusive
Supply Chain Partner

Matt Hinson (left) receives the Doctor 
of Water degree from SCWUA President, 

Stephanie Moreno.
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Standard Supply Field Marketing Summit  
Standard Supply held their Field Marketing Summit at Globe Life Field in Arlington TX on Wednesday February 28th. This was their 
First Annual Buying Show that took place on the field. The event had multi-chance prizes, live vendor interactions, mega prizes, 

exclusive buying promotions and sneak peaks at the latest innovations.
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Visit your local Gemaire Branch today for details

North Texas Branches

Gemaire is now offering a full line of
TEMPSTAR RESIDENTIAL

in the North Texas region

Shop Online 
https://www.gemaire.com/brands/tempstar

Arlington . . . . . . . . . . . . . . . 817.652.3272
Carrollton . . . . . . . . . . . . . . 214.390.5076
Dallas . . . . . . . . . . . . . . . . . . . 214.381.7899
Haltom City . . . . . . . . . . . . . 817.916.1277
Longview . . . . . . . . . . . . . . . 903.758.3181
Plano . . . . . . . . . . . . . . . . . . 972.424.5222
Texarkana . . . . . . . . . . . . 903.832.3562

Austin . . . . . . . . . . . . . . . . . . 512.836.6646
College Station . . . . . . . . 979.774.5390 
Corpus Christi . . . . . . . . . . 361.854.7591
Harlingen . . . . . . . . . . . . . . 956.423.8513
Houston NW . . . . . . . . . . . . 713.466.6261
Houston Westpark . . . . . 713.787.6666
Killeen . . . . . . . . . . . . . . . . . 254.526.3028
McAllen . . . . . . . . . . . . . . . . . 956.668.1147

Pasadena . . . . . . . . . . . . . . . 713.477.8292
Rosenberg . . . . . . . . . . . . 346.843.8040 
San Antonio . . . . . . . . . . . 210.495.4933
San Marcos . . . . . . . . . . . . 737.266.2684
South Austin . . . . . . . . . . . . 737.931.0678
Temple . . . . . . . . . . . . . . . . . 254.773.0809
Waco . . . . . . . . . . . . . . . . . . . . 254.751.7766
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buy 5 get 1 free
SECONDARY DRAIN PAN CONDENSATE SENSOR

Offer valid while supplies last. Images may differ from the actual product. Promotion is subject to change. MUST
BE PURCHASED IN A SINGLE VISIT TO QUALIFY. Offer expires on May 31, 2023

buy 5 get 1 free
SECONDARY DRAIN PAN CONDENSATE SENSOR

Offer valid while supplies last. Images may differ from the actual product. Promotion is subject to change. MUST
BE PURCHASED IN A SINGLE VISIT TO QUALIFY. Offer expires on May 31, 2023

Store Locations
STAFFORD 

3535 S. Main 
Stafford, TX 77477 

281-499-3377 

AIRLINE 
4315 Airline Drive

 Houston, TX 77022
 713-681-97877 

BRENHAM
 1700 Buchannan Street

 Brenham, TX 77833
979-830-5056

1960
 10509 FM 1960 W 
Houston, TX 77070 

281-890-2108

I-10 
10814 East Freeway 
Houston, TX 77029 

713-671-0114

ALVIN
 225 West Coombs Drive 

Alvin, TX 77511 
281-585-2600

GULF FREEWAY
 8485 Gulf Freeway 
Houston, TX 77017 

713-920-2222

VISIT OUR WEBSITE FOR MORE INFORMATION
www.transtaracsupply.com

BUY 5 GET 1 FREE
SECONDARY DRAIN PAN  CONDENSATE SENSOR

Stop by 1 of our 7 Houston-Area branches 
Promotion Ends April 30.

SPRING OPEN HOUSE
Tue. Apr. 2  I  11 AM - 3 PM  I  Stafford Branch
Wed. Apr. 3  I  11 AM - 3 PM  I  Airline Branch

Lunch will be provided! Lots of giveaways as well!

New Taco Hydroflo Pump Solutions Facility Opens in Lubbock, TX 
Taco Hydroflo Pump Solutions has 

opened a new state-of-the-art facility in 
Lubbock, Texas.  The site opened on February 
21, and substantially expands the operations 
of the Taco Family of Companies. Taco is 
headquartered in Cranston, RI. 

Hydroflo’s new 45,000 s.f. location 
in Lubbock, TX, is in the manufacturing 
and transportation hub of northwest Texas, 
40 miles north of its prior location in 
Brownfield, Texas.  With the new facility 
also comes the advantage of added space for 
future growth, additional capabilities and 
team expansion. 

“The opening of this new Taco Hydroflo 
Pump Solutions facility signifies a renewed 
focus on ensuring that our customers have 
access to the most dependable high quality 
vertical and submersible pumps in the 
market,” noted Cheryl Merchant, President 
and CEO, Taco Family of Companies. “Our 
investment in the infrastructure, testing 
equipment and expanded workforce is 
just the beginning of the next phase of the 
Hydroflo story. 

“I would like to extend my thanks 
and gratitude to our new landlord, Randy 
Teinert, the City of Lubbock, and the 

Lubbock Chamber of Commerce,” continued 
Merchant.  “Family is at the core of 
everything we do at Taco, and I want to thank 
all of you for making us feel like family. Your 
warm welcome to this community has made 
all the difference. 

“The Hydroflo team, along with the 
more than 1,200 Taco team members, are 
leading us into the future,” she added.  “A 
future of opportunity, a future of growth and 
a future of well-earned success.” 

According to Hydroflo’s Director of 
Sales, Clay Williams, the facility substantially 
expands their manufacturing, warehouse 
and quality control operations. New 
manufacturing equipment was purchased for 
the facility, and a state-of-the-art test pit have 
expanded their testing capabilities as well. 

“The new test pit is much larger and 
deeper and greatly improves our range of 
testing,” explained Larry Jones, Hydroflo VP.  
“We now have the ability to test all current 

pump models, something we previously had 
to outsource.” 

Hydroflo manufactures a wide range 
of submersible turbine, vertical axial-
flow, vertical mixed-flow, and vertical 
turbine pumps for use in the agricultural, 
commercial, industrial, municipal, marine, 
mining, and power generation markets. 
The company uses high-quality ductile 
iron discharge heads and fabricated steel or 
316 stainless steel L, F, and T style heads. 
Ductile Iron bowl castings with impellers in 
201 stainless steel impellers are also used 
for greater strength. For applications that 
require resistance to corrosion, Hydroflo 
offers castings and impellers in 316 
stainless steels in order to provide the best 
materials of construction to meet specific 
application needs. 

Taco Hydroflo Pump Solutions is 
an integral part of the Taco Family of 
Companies, an expanding global network 
of industry-leading brands that strive to be 
the first source for durable, high-efficiency 
heating, cooling, plumbing and fluid-control 
solutions that help its customers save money, 
energy and resources while maximizing 
comfort and productivity. 
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Tips for Safe, Accurate Replacement of Condenser Fan Motors
By David Starich 

Replacing a condenser fan motor on 
HVAC equipment is a relatively simple job for 
technicians, but it’s always good practice to 
review the steps to make sure it’s done properly 
and safely.  

The most important thing to know is how 
to avoid electrical issues that could have serious 
consequences to your technician’s safety during 
installation, or cause a short out later.  

Contractors can be thrown off by the 
fact that OEM motors have three wires while 
aftermarket motors have four wires. The leads 
are different colors as well. The advice offered 
in this article includes how to safely wire the 
motors and what to know about the wire colors.  

Installation steps for a typical condenser 
fan motor 

After troubleshooting the system and 
diagnosing that the motor needs to be replaced, 
follow these steps. 

Removal of motor 
1.  Begin by turning off the power to the 

system at the electric panel. It’s not a bad idea to 
pull the disconnect at the outside unit for safety.   

2.  Remove screws to gain access to the 
electrical connections. Verify that no voltage is 
present with your multimeter or tester.   

3.  Before disconnecting any wires make 

note of their locations or take photos. This can 
help when wiring the replacement motor.  

4.  Disconnect the motor leads from the 
Contactor or Defrost control board if you are 
working on a heat pump, and the capacitor. 
Caution:  Make sure to discharge capacitor to 
prevent accidental shock.  

5.  Unwire the motor and remove the top 
condenser grate which holds the motor. Place it 
upside down on the ground and inspect the fan 
blade for any damage.   

6.  Remove the fan blade from the motor by 
loosening the set screw. If damaged during the 
removal process, replace the fan blade, making 
sure it has the exact same number of blades, 
diameter, and pitch angle. 

7.  Turn the cover over and remove the 
nuts that attaching the motor to the cover.  Make 
note of the location of the wires and the conduit 
as you remove the old motor, so you know the 
correct location for the new motor wires. 

Mounting the new motor 
The most common type of mounting is four 

through bolts or stud mounted to the condenser 
cover grate.  Verify the replacement motor you 
are installing has the correct mounting for the 
system you are working on. 

1.  Mount the motor to the cover, 
remembering the location of the conduit.   

2.  Always rerun the wires through the 
conduit.  A grounding lead is included and can 
be used if needed, but most units are grounded 
via the condenser cover grate.   

3.  Remember to remove the drain plugs 
from the endshield pointing downward when 
installed. (Shaft end for shaft down applications)  

4.  Verify the direction of rotation. The 
motor’s rotation can be changed by simply 
reversing the connection of the reversing 
leads. Ensure these leads are secured in a safe 
location, not sticking out of the top of the grate 
or interfering with the fan operation.  

5.  Install the inspected or new fan blade, 
verifying the fan is in the same location when 
it is placed in the shroud. Place the motor and 
cover on top of condenser.  Run wires back to 
the electrical box on the unit.   

Wiring the new motor 
Single speed condenser motors have one 

speed lead, making them simple to wire. The 
high voltage (typically Black) lead will go to the 
L1 high side of the contactor or defrost control 
board on a heat pump. The White (sometimes 
Yellow lead) goes to the L2 side of the contactor 
or the common terminal on the dual capacitor. 

Best practice is to ALWAYS use a new 
capacitor when you replace a motor.   

1.  Verify the microfarads matches 

(singular or plural?) the required rating for both 
the motor and compressor. Most OEM’s have 
3-wire installation (high voltage, common and 
capacitor). Aftermarket motors have 4 wires 
(high voltage, common, and two capacitor leads: 
brown, and brown with a white stripe.   

2.  Wire the black to L1 side of the contactor.   
3.  Wire the white or yellow common to the 

common on the Capacitor. 
4.  Wire the solid brown to the fan side of 

the capacitor. 
5.  The brown with the white stripe wire 

gets trapped off and is not used. 
6.  Using a separate capacitor for the motor 

is also acceptable however make sure the cap is 
mounted in the weather protected area. 

7.  Reattach the cover to the condenser 
unit and power the unit on to verify operation. 
Air flow direction is up through the top and not 
sucking back down. Confirm amp draw within 
motor nameplated value. 

Following these steps with an eye to safety 
will ensure a successful fan motor replacement 
while also keeping technicians safe and 
providing optimal motor performance.   

David Starich is Training Manager at 
Nidec/U.S. MOTORS where he provides 
hands-on and virtual training sessions for 
HVACR contractors.

LID FOR
THERE’S A

EVERY POT.
Or so the saying goes.

At FTL Finance, there’s an
approval program for every
homeowner’s credit profile.
Learn more today.
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PHCC Members Will Head to Capitol Hill 
During Crucial Election Year 

NIBCO Promotes Joe Choflet to
Vice President, Sales and Marketing 

Falls Church, Va. — For plumbing and 
HVACR contractors who are eager to make 
a difference, the Plumbing-Heating-Cooling 
Contractors—National Association (PHCC) 
is providing a timely opportunity to for them 
to do so by educating lawmakers during the 
May 21-22 PHCC Legislative Conference in 
Washington, D.C.  

As part of the conference, PHCC will 
facilitate visits between PHCC members and 
the offices of their elected representatives. The 
policy priorities for this year are: 

•  Protecting America’s energy future 
through fuel choice, 

•  Educating lawmakers on the costs and 
realities of building electrification, 

•  And supporting workforce programs 
and registered apprenticeships. 

First-time attendees shouldn’t be nervous, 
as the event will provide personalized coaching 
by PHCC’s federal lobbyists, an easy-to-use 

app to help you navigate your Capitol Hill 
visits, and much more.  

In addition to hearing from PHCC’s and 
other industry experts, attendees will hear from 
this year’s keynote speakers:  

•  Rep. Martin Frost (D-TX) 
•  And Rep. Tom Davis (R-VA).  
These speakers will provide an objective 

overview of the state of politics during this 
pivotal election cycle. A complimentary copy 
of their book, The Partisan Divide, will be 
given to all conference attendees. 

Register now to attend the PHCC 2024 
Legislative Conference to get a chance to 
meet with your lawmakers and educate 
them on the significant role our industry can 
play in promoting energy, economic, and 
workforce policies that are important to our 
industry and will move America forward. 
Bradford White and Federated Insurance are 
sponsors of this event.   

Elkhart, Ind. – NIBCO INC. has 
announced the promotion of Joe Choflet to 
vice president, sales and marketing.  

In his new role, Choflet will continue 
to lead wholesale, retail, specialty, and 
international sales. He will now oversee 
product marketing for plastic and metal 
fittings and valves.  Choflet will continue 
to report to Ashley Martin, president and  
COO, NIBCO.  

“Joe’s natural leadership skills, 
combined with his energy and extensive 
industry knowledge, make him an excellent 
candidate for this role that will be an integral 
position for NIBCO’s future growth and 
success,” said Martin.  

Choflet joined NIBCO in 2017 as 
director, wholesale sales west. He previously 
held the positions of vice president, retail 
sales and vice president, sales, before being 

promoted to his current role. Prior to joining 
NIBCO, Choflet held various positions at 
Wesco Distribution 

Choflet holds a bachelor’s degree in 
industrial engineering from the University 
of Pittsburgh, Pittsburgh, Pennsylvania, and 
an MBA from Notre Dame University, Notre 
Dame, Indiana.  

LIQUIDATION SALE
30% OFF 2023 PRICING 

ON ALL MITSUBISHI 
ELECTRIC INVENTORY!

Limited Time Offer
April 1st- June 30th

30% 30% 
OFFOFF

johnsonsupply.com
ALLEN | AUSTIN | BEAUMONT | BRYAN | CARROLLTON | CLUTE | CORPUS CHRISTI  

DEER PARK | FORT WORTH | GARLAND | HUMBLE | HUNTSVILLE | JENSEN   

LAFAYETTE | LAKE CHARLES | PHARR | ROXBURGH | SAN ANTONIO | STAFFORD  

STELLA LINK | STONEY BROOK | WACO | WEBSTER | WOODLANDS

Contact your local Johnson Supply 
branch or Territory Sales Manager today!
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@inscohvac

/inscodistributing

Product lines subject to market restrictions

Abilene / Arlington / Austin / Brownsville / Corpus Christi / Dallas / Del Rio / Desoto / El Paso / Fort Worth / Garland / Georgetown / Grapevine / Harlingen / Houston / Hutto /

Kerrville / Laredo / Lubbock / McAllen / New Braunfels / Oklahoma City / San Angelo / San Antonio / Tyler / Victoria / Wichita Falls

 BEST PRODUCTS. BEST SERVICE. BEST PEOPLE.

N. HOUSTON S. HOUSTON STAFFORD SPRING

HOUSTON, TX. 77040 HOUSTON, TX. 77033 HOUSTON, TX. 77071 HOUSTON, TX. 77090

14900 Hempstead Rd
Suite 300

5921 S. Loop East 10460 S Sam Houston
Parkway West

11102 Beltline RD.
Suite 300

4 CONVENIENT LOCATIONS

ASK ABOUT OUR 
NEW LIFT-OFF

PROGRAM!

COMMERCIAL
PACKAGE UNITS 

AVAILABLE 
NOW!

See Reverse for

Complete Details
Once Card Has All Five(5) Punches

Earn one punch for each

Fujitsu System Purchased

$500 OFFExpires July 1, 2024

1

0001

2 3 4 5

PUNCH CA
RD

ASK ABOUT 
OUR PUNCH 

CARDS!
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enduring legacy by providing long-lasting comfort you can count on. enduring legacy by providing long-lasting comfort you can count on. 

BEAUMONT
675 M.L. King Pkwy, 

77701
Phone: (409) 832-7409

Fax: (409) 832-1462

CONROE
800 Old Montgomery Ste 200, 

77301
Phone: (936) 230-5040
  Fax: (936) 242-0178

HOUSTON
2120 Shepherd Drive, 

77007
Phone: (713) 868-8967

Fax: (713) 868-3045

HOUSTON
5935A South Loop East,

 77033
Phone: (713) 645-0085

Fax: (713) 645-7498

HOUSTON
8304 Westpark, 

77063
Phone: (713) 952-4601

Fax: (713) 952-0865

HOUSTON
15631 Blue Ash, #160, 

77090
Phone: (281) 872-5200

Fax: (281) 872-4848

HOUSTON
6630 Roxburgh Dr Ste #175, 

77041
Phone: (713) 466-5716

Fax: (713) 466-7530

HUMBLE
19396 Kenswick Dr, Bldg C

77338
Phone: (832)-408-8593

KATY
22110 Merchants Way, Ste. 100, 

77449
Phone: (713) 803-6240

Fax: (713) 803-6250

STAFFORD
10650 W. Airport Blvd Ste. 180, 

77477
Phone: (281) 988-5584

Fax: (281) 988-9533

WEBSTER
16910 N Texas Ave Ste. A-14, 

77598
Phone: (346) 444-3879

Fax: (832) 476-2450

Stop by
and see us!
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Century AC Supply Grand Opening  
Century AC Supply held a Grand Opening at their new location in Angleton TX on Thursday March 21st. The event had a catered lunch, 

great prizes and a showcase from vendors.  The new location is at 2151 County Road 220, Suite 190, Angelton, TX 77515.
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Angleton  •  Barker Cypress  •  Bay City  •  Beltway  •  Conroe  •  Lufkin  •  Gulfton  •  Humble  •  Katy  •  League City  •  Stuebner  •  West 43rd  •  Winkler Shop Online 24/7 at CenturyAC.com

Call your sales rep or local branch
and place your order today!

Set up, troubleshoot, & control 
through the Ruud contractor app!

PRESEASON
PARTS & SUPPLIES

ENDS APRIL 30, 2024

SAVE $ 
on all the Parts & 

Supplies* you need!

LAST CHANCE TO SAVE!

WHEN YOU PURCHASE ANY
RA15AZ CONDENSER
Limited Time Offer - Contact your local branch for details.

GET A 

$400 
INSTANT
REBATE

WITH PURCHASE OF A 15 SEER AND HIGHER
COMPLETE RUUD SYSTEM
Limited Time Offer - Ask Your Sales Rep for details!

FREE ECONET 
THERMOSTAT
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BRAGGIN’    RIGHTSBRAGGIN’    RIGHTS

Send us your Braggin Rights pictures and stories to llackey@ac-today.com!

Bailey Bertrand (Industrial Refrigeration 
Corp) won Big Bass - 7LBS Hope Ryder, 1st Place High School, 

6th Place Overall (300 teams)

Mike Ingram (Industrial Refrigeration Corp) 
and David Miller (Miller’s A/C) won with a 

five fish limit - 16LBS 12OZ

Louisiana HVACR Bass Club Invitational on
Toledo Bend - Saturday, February 24th

South East Texas Fishing 
Association Sam Rayburn 

Reservoir



APRIL 2024, AIR CONDITIONING TODAY, PAGE B5

• More in stock than anybody else!
• We take our time with ALL customers
• After-hours help available
• EPA classes available in-house
• Call the office for details and schedule

ONE STOP DOES IT ALL!

Specialized Parts and Supplies
Grilles • Controls • Motors • Coils

All Types of Refrigeration

9920 Westpark 
Houston, TX  77063   
Phone: 713-952-5191
Email: kmintl@wt.net
www.unitedacsupply.com

Check with us on our wide selection of heating/ac parts 
and accessories priced right and in stock!

HVAC WHOLESALER
Serving the Industry for 33 years

Call, stop in,
or visit us

online today!

Proudly offering all sizes 
of ASPEN COILS

American Event Services
Expands Manufacturing Scope and 

Capabilities with Acquisition of 
Packaged-Systems Manufacturer 

Canariis Corporation 

ASHRAE Standard 90.1-2022
Receives Model Energy Code 
Determination from the DOE 

Danville, Ill., – Rentalized® HVAC 
and pump systems manufacturer American 
Event Services announced today it has closed 
on the acquisition of Canariis Corporation, 
a privately owned manufacturer of custom 
UL-listed packaged HVAC, plumbing and 
fire-protection systems. Under terms of the 
agreement, Riverview, Fla.-based Canariis 
will operate as a wholly owned subsidiary 
of AES under the leadership of Steven 
St. John, President of Canariis. St. John 
retains a significant ownership position 
in the combined companies. Tony Tauer, 
previously President of AES, has been 
named CEO of AES. 

“Our years of working respectfully 
as peers and the common culture between 
the companies paved the way for this 
partnership,” Tauer said. “With the 
companies joining forces, our customers 
will benefit from the combined expertise 
and economies of scale of a more  
efficient operation.” 

AES manufactures chillers, HVAC, 
pumps and power distributions systems 
exclusively for the specialized rental 
equipment industry. Canariis has a 
nationwide distribution network that 
markets its packaged systems for domestic 
water, HVAC, chiller plants, boiler plants 
and fire pump applications. Combined, 
AES and Canariis have four manufacturing 
locations totaling more than 150,000 square 
feet and 165 employees. 

“I’m excited for the future of 
Canariis,” St. John said. “As part of AES, 
we immediately expand our manufacturing 
capacity to capitalize on significant growth 
opportunities in our industry. Employees 
of both companies will share their unique 
skill sets to efficiently create best-in-class 
customer solutions.” 

Atlanta – ASHRAE received a 
determination issued by the U.S. Department 
of Energy (DOE) stating that ANSI/ASHRAE/
IES Standard 90.1-2022, Energy Standard 
for Sites and Buildings Except Low-Rise 
Residential Buildings, will increase energy 
efficiency in commercial buildings subject to 
the code.  

The standard achieved this determination 
through the DOE’s technical analysis 
estimating that buildings meeting 90.1-2022 
(as compared to the previous 2019 edition) 
would result in a national average site energy 
estimate savings increase from 9.8% to 14% 
(reference as “net” savings). 

The follow are DOE’s estimates of 
national savings in commercial buildings: 

•  9.8% site energy savings 
•  9.4% source energy savings 
•  9.3% carbon emissions savings 
Standard 90.1-2022 marks the first 

time onsite generation of renewable energy 
systems is incorporated as a prescriptive 
requirement of the standard, recognizing 

the role of renewables in new construction, 
echoing similar requirements in several state 
and local building codes and better positioning 
new commercial buildings to achieve net 
zero energy in the future. Other key changes 
include customizable energy credits, a new 
mechanical system efficiency performance 
option, requirements to address thermal 
bridging, expanded criteria for whole-building 
air-leakage testing, updated lighting power 
allowances, and additional guidance for using 
emissions in addition to traditional site, source 
and cost-based metrics.  

States are required to certify within 2 
years of DOE’s affirmative determination 
that the provisions of its commercial building 
code regarding energy efficiency have been 
reviewed and, as necessary, updated codes 
to meet or exceed the updated edition of 
Standard 90.1. 

Learn more about DOE’s model energy 
code determination, including specific 
requirements and deadlines, at: energycodes.
gov/determinations. 

Average site energy savings estimate increases from 9.8%
to 14%, nationally 
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Century HVAC Distributing Golf Tournament 
Century HVAC Distributing held their Annual Customer Appreciation Golf Tournament at the Cowboys Golf Club in Grapevine TX on 

Tuesday March 19th.  The event was an 18 hole scramble style tournament that had on course contests. The event concluded with 

lunch, awards, and prizes.

Photos courtesy of Century HVAC Marketing



APRIL 2024, AIR CONDITIONING TODAY, PAGE B7MARCH 2024, AIR CONDITIONING TODAY, PAGE B9
PAGE 18, AIR CONDITIONING TODAY, JANUARY 2024

Product News

DECEMBER 2023, AIR CONDITIONING TODAY, PAGE B21PAGE B12, AIR CONDITIONING TODAY, NOVEMBER 2023PAGE B12, AIR CONDITIONING TODAY, OCTOBER 2023SEPTEMBER 2023, AIR CONDITIONING TODAY, PAGE B17

The next Air Conditioning and Refrigeration Contractors Advisory Board meeting

is scheduled for Wednesday, October 4, 2023 at 10:00 a.m. The meeting will be held via

videoconference and will be viewable on TDLR’s YouTube channel. Sharing of pre-recorded

audio or video is not allowed during the public comment period. When the agenda and staff

reports are available, they will be posted online.

AUGUST 2023, AIR CONDITIONING TODAY, PAGE B17

Glasfloss Industries Forms New “ESOP”
100% Employee-Owned Company

Desoto, TX – Scott Lange, President, announced the restructuring of Glasfloss Industries 
into an Employee Stock Ownership Plan or “ESOP”. This change involves ownership only, the 
company remains unchanged. 

“Our new corporate structure reduces uncertainty about the future by strengthening our
workforce and our commitment to the air filtration industry. Our current Management Staff will
remain in place and continue to operate the company and our new ESOP platform will provide our
employees with a greater role in the growth and success for the future,” said Scott Lange, President.

Established in 1936, Glasfloss Industries is the oldest privately held and operated manufacturer 
of HVAC air filtration products in the United States. The company has been continuously owned 
and operated by the same family for 87 years and serves all major commercial, industrial and 
residential HVAC filtration markets. 

For more information on Glasfloss and its products, please visit:  www.glasfloss.com 
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HARDI Distributors Report -4.1% Percent
Revenue Decline in April

Columbus, Ohio – Heating, Air-conditioning & Refrigeration Distributors International 
(HARDI) released its monthly TRENDS report, showing sales by HARDI distributors declined 
by -4.1% percent during April 2023. 

The annual sales growth for the 12 months through April 2023 is 12% percent. 

“This looks like a soft start to the first month of cooling season, but that is a bit misleading,” 
said HARDI Macroeconomic & Residential Market Analyst Brian Loftus.  “Besides being 
compared to a very busy prior year, April 2023 had one less billing day than last year.  We estimate 
sales for the month would have increased by nearly 1% with the same number of billing days.” 

The Days Sales Outstanding, a measure of how quickly customers pay their bills, was 40 
days in April.  “The DSO this month is similar to the other post-COVID Aprils, and much faster 
than pre-COVID pace,” said Loftus. “We have been expecting the DSO to increase towards the 
pre-COVID levels but that is not happening yet.” 

“A combination of difficult prior year comparisons, shrinking annual price increases, and 
weaker demand have been pulling the annual growth rate back towards more normal pre-COVID 
rates, and it looks like that will continue,” said Loftus. “Four of our regions are reporting sales 
growth in the 8% to 9.5% area, and the pace is clearly slowing for all seven regions. This annual 
rate will be in single-digit territory this summer.” 

HARDI members do not receive financial compensation in exchange for their monthly sales
data and can discontinue their participation without prior notice or penalty. Participation is voluntary,
and the depth of market coverage varies from region to region. An independent entity collects and
compiles the data that can include products not directly associated with the HVACR industry.

ABOUT HARDI 
HARDI (Heating, Air-conditioning and Refrigeration Distributors International) is the single

voice of wholesale distribution within the HVACR industry. HARDI members market, distribute,
and support heating, air-conditioning, and refrigeration equipment, parts and supplies. HARDI
Distributor members serve installation and service/replacement contractors in residential and
commercial markets, as well as commercial/industrial and institutional maintenance staffs. HARDI
proudly represents more than 460 distributor members representing more than 5,000 branch
locations, and close to 500 supplier, manufacturer representative and service vendor members.

Classroom CE
 TACCA Members  -$ 0 (Free)

 Non-members - $159 
Online CE  

TACCA Members  - $39
 Non-members - $59  

WWW.TACCA.ORG 

512-320-0616
services@tacca.org

 NEW CONTINUING EDUCATION 
TDLR Provider # 1126 

The next Texas Commission of Licensing and Regulation meeting is scheduled
for Tuesday, August 1, 2023, at 8:30 a.m. The agenda is available online. The meeting will
be held at 1106 Clayton Lane, Suite 125E Austin Texas 78723 and will be broadcast live on
TDLR’s YouTube channel.

TDLR Recent License Revocations
The licenses below were listed as “Revoked” by TDLR between December 1, 2022 through 

May 31, 2023. After that date, you can verify the license status online at: https://www.tdlr.texas.
gov/verify.htm. For more information on each order, you can look at the Safeguarding Consumers 
page on our website.

How to File a Complaint 
Please file a complaint with TDLR alleging unlicensed practice if you have evidence that 

a person or business with a revoked license is continuing to advertise or perform services that 
require a license in Texas.

HOW TO FILE A COMPLAINT- You can file a complaint online for most TDLR 
programs. You will be asked to choose whether you are filing a complaint against a licensed or 
an unlicensed person or business. If you are unsure about whether the person or business holds a 
TDLR license, use the unlicensed link.

Although TDLR accepts anonymous complaints, you must provide your name and contact 
information when you submit the complaint if you want to receive information about the status or 
progress of your complaint.

Provided by TDLR “ON THE LEVEL” Building Trades Newsletter

HARDI Distributors Report -6.4% Percent
Revenue Decline in June

Columbus, Ohio – Heating, Air-conditioning & Refrigeration Distributors International
(HARDI) released its monthly TRENDS report, showing sales by HARDI distributors

declined by -6.4% percent during June 2023.

The annual sales growth for the 12 months through June 2023 is 6.3% percent.

“We have sales declines during two of the first three months of cooling season versus

the boom times of 2022,” said HARDI Macroeconomic & Residential Market Analyst Brian

Loftus.  “The weather has not helped.  Cooling degree days were off by -22% in April, by

-41% in May, and then by -23% during June.”

The Days Sales Outstanding, a measure of how quickly customers pay their bills, was

at 39 days during June.  “Distributor sales growth is slowing but customers are not showing

any strain,” said Loftus.  “DSO has a seasonal pattern, so we compare it to the corresponding

prior year.  The DSO was 39 during June of 2021, June of 2022, and June of 2023.  No

warning signs here.”

“Weather is not the only headwind for distributors this year,” said Loftus.  “The annual

pace of existing home sales has declined for 19 consecutive months and by 25% during the

twelve months through June 2023. The broken supply chains allowed the annual pace of

industry price increases to surge to 26% last spring.  Passing through those price increases

helped boost the reported sales growth.  The annual price increase being passed through right

now is less than 5%. The annual sales growth of Building Materials and Supplies Dealers in

this cycle is not close to the bottom yet.

HARDI members do not receive financial compensation in exchange for their monthly

sales data and can discontinue their participation without prior notice or penalty. Participation

is voluntary, and the depth of market coverage varies from region to region. An independent

entity collects and compiles the data that can include products not directly associated with

the HVACR industry.

ABOUT HARDI
HARDI (Heating, Air-conditioning and Refrigeration Distributors International) is the

single voice of wholesale distribution within the HVACR industry. HARDI members market,

distribute, and support heating, air-conditioning, and refrigeration equipment, parts and

supplies. HARDI Distributor members serve installation and service/replacement contractors

in residential and commercial markets, as well as commercial/industrial and institutional

maintenance staffs. HARDI proudly represents more than 460 distributor members

representing more than 5,000 branch locations, and close to 500 supplier, manufacturer

representative and service vendor members.

ANSI Approves ACCA Manual S® - 2023
(Residential Equipment Selection)

Alexandria, VA - The American National
Standards Institute (ANSI) recently issued approval
of proposed revisions to ANSI/ACCA Manual
S® - 2014, Residential Equipment Selection. The
approved standard will be designated as the 2023
edition. The standard is maintained by the Air
Conditioning Contractors of America (ACCA)
under the auspices of the ANSI-accredited ACCA
Standards Task Team (STT).

America is moving toward increased use
of heat pumps to support the migration toward
electrification. Additionally, there is an ever-
increasing use of variable-capacity equipment.
To address these changes, ACCA has
updated accordingly. Along with setting clear
requirements, the revised standard expanded its
guidance for variable-capacity equipment.

“This new edition of Manual S is the
culmination of several years of development
with cooperation from contractors, users,
OEMs, utilities, and other experts focused on
equipment selection and sizing,” said Anthony
Maynor, RightTek HVAC Training’s president
and review committee chair. “We’re very
grateful for the collective effort provided by the
experts who contributed; the revised standard is
something for which everyone can be proud.”

The Manual S standard provides procedures
for selecting and sizing residential heating,
cooling, dehumidification, and humidification
equipment. The Normative Sections of the

standard provide the equipment selection
and equipment sizing criteria necessary to
implement the standard’s requirements.

It is anticipated that the Normative Sections
will be made available online for free. A User’s
Manual will also be available at a later date,
containing informative guidance and examples
based on the Normative Sections.

“We are pleased that the 2023 edition of
Manual S was ANSI approved in time to be
referenced by the International Code Council’s
(ICC) 2024 edition of the International
Residential Code (IRC),“ said Barton James
ACCA president and CEO. “The National
Institute of Standards and Technology (NIST)
research shows the impact of over-sizing
HVAC equipment and under-sizing the
ductwork; it creates a huge energy penalty. The
Environmental Protection Agency estimates that
half the homes in county have poorly installed
HVAC systems, some losing as much as 40% of
their energy efficiency. I think we can all agree
we need to be able to ‘prove it’ to our customers.
To show that we can deliver predictable results
because we’ve followed proven industry
standards like ACCA’s Manual S.“

For more information about Manual S
or ACCA, please contact Melissa Broadus,
ACCA director of member communications &
committee liaison, at melissa.broadus@acca.
org or (703) 824-8842.

Donation to the Fossil Rim Wildlife - 
Olimpia Splendid cools the Cheetahs

Olimpia Splendid, an Italian based
HVAC manufaturer since 1956, was thrilled to
provide a generous donation to the Fossil Rim
Wildlife Center in Glen Rose, TX. Olimpia
Splendid donated six 10,000 BTU Dolceclima
Compact portable air conditioning units, that
were used to provide temporary cooling in the
cheetah enclosures during the recent scorching
Texas summer months. Fossil Rim Wildlife
Center, is a 501(c)(3) non-profit organization
dedicated to the conservation and welfare of
endangered species, public education, scientific
research, and natural land management. Their
dedicated team of caregivers, led by the Senior
Carnivore Care Specialist, works tirelessly to
ensure the health and well-being of a variety
of carnivorous species, including cheetahs, red
wolves, Mexican gray wolves, black-footed
cats, and maned wolves.

This summer the scorching Texas
temperatures often exceeding 100+ degrees

Fahrenheit, became a major concern for some
of these animals.The Dolceclima AC units were
strategically placed in the animals’ enclosures,
creating cool retreats where they can seek
reprive from the sweltering heat. Jessica Rector,
Senior Carnivore Care Specialist - Carnivore
Department said about the 2 cheetahs staying
cool with Dolceclima comfort, “Segosi, he
loves the new air conditioning and sleeps here
everyday to keep cool and out of the Texas heat
and “Kemba, (pictured above) doesn’t like sitting
directly in front of the blowing air but still enjoys
the building being much cooler.” Diego Stefani,
Executive Director of Sales & Marketing - North
America of Olimpia Splendid stated “We are
proud to support Fossil Rim’s mission and their
dedication to preserving endangered species
and we are grateful for the opportunity to make
a meaningful contribution of our Designed in
Italy Dolceclima AC units, to provide a more
comfortable environment for the cheetahs.”

Atlanta – ASHRAE is the leader in the development of guidance proven instrumental in
safeguarding public health.

As the world continues to grapple with a resurgence of COVID-19, along with the flu and RSV, the
importance of clean air flow in buildings has never been more critical. Now, the Society’s pioneering
resource, ASHRAE Standard 241, Control of Infectious Aerosols is empowering building owners,
operators and professionals to proactively protect indoor environments during this virus season.

ASHRAE Standard 241 establishes minimum requirements to reduce the risk of airborne
aerosol transmission, such as the SARS-COV-2 virus, which causes COVID-19, the flu virus, and
other pathogens in buildings like single and multi-family homes, offices, schools, and healthcare
facilities. Published in June and praised by former White House COVID Response Coordinator Dr.
Ashish Jha as “…one of the most important public health interventions seen in years,” Standard
241 is the first consensus-based, code enforceable standard of its kind, having the potential for
adoption at the federal level for all buildings.

“The world knows ASHRAE’s leadership in sustainable, energy efficient building technology,
but we are also leaders in the development of public health standards that are making incredible
impacts on building occupants around the world,” said 2023-24 ASHRAE President Ginger
Scoggins, P.E., Fellow ASHRAE. “The importance of improved indoor air quality and ventilation
became topics of mainstream concern during the pandemic and ASHRAE remained committed to
prioritizing the health and well-being of building occupants. Standard 241 is a blueprint for building
designers, owners and operators with long-term benefits.”

ASHRAE Standard 241 provides comprehensive guidance on the design, installation,
commissioning, and maintenance of HVAC systems to control the spread of infectious aerosols.
The standard also includes recommendations for ventilation rates, filtration and air cleaning
technologies, along with a building readiness plan that documents procedures for assessing existing
or new HVAC systems to determine if they are working properly.

“With the fall and winter virus season approaching, mitigating the spread of airborne infections
will be of even greater importance and incorporating the guidance in Standard 241 can be a major
step forward in addressing clean air flow goals,” said Scoggins.

For more info on ASHRAE Standard 241, including related resources, visit ashrae.org/Standard241.

ASHRAE Leads the Way in 
Public Health Standards with 

Groundbreaking ResourceNEWSHARDI Distributors Report -4% Percent
Revenue Decline in September

Columbus, Ohio – Heating, Air-conditioning & Refrigeration Distributors International 
(HARDI) released its monthly TRENDS report, showing sales by HARDI distributors declined 
by -4% percent during September 2023. 

The annual sales growth for the 12 months through September 2023 is 3.5% percent. 

“Distributor sales during September were off by -4% from September 2022, but that number
needs some context,” said HARDI Macroeconomic & Residential Market Analyst Brian Loftus.
“September this year had one less billing day than the prior year. We estimate the sales growth was
near 1% with the same number of billing days versus September 2022 when sales were up by 17.6%.
Sales this month are up by 12.9% versus September of 2021.”  From that perspective it looks like
distributors are treading water at an elevated level.

The Days Sales Outstanding, a measure of how quickly customers pay their bills, was near 41
days during September 2023.  “The DSO has a normal seasonality throughout the calendar year,”
said Loftus.  “The post-Covid DSO for September has remained near 41.  There is still no sign of
stress from distributor customers despite the Fed’s actions to slow the economy.”

The post-Covid U.S. economy has been incredibly resilient.  Despite the Fed increasing rates
eleven times since the spring of 2022, the 336K new jobs during September was the strongest
monthly increase since 472K during January, and the latest GDP growth of 4.9% was stronger than
most estimates.  “The performance of our economy during the past year has been very impressive.
We expect the higher interest rates will cool our economy during the year ahead,” said Loftus.

ABOUT HARDI
HARDI (Heating, Air-conditioning and Refrigeration Distributors International) is the single

voice of wholesale distribution within the HVACR industry. HARDI members market, distribute,
and support heating, air-conditioning, and refrigeration equipment, parts and supplies. HARDI
Distributor members serve installation and service/replacement contractors in residential and
commercial markets, as well as commercial/industrial and institutional maintenance staffs. HARDI
proudly represents more than 460 distributor members representing more than 5,000 branch
locations, and close to 500 supplier, manufacturer representative and service vendor members.

CALENDAR OF EVENTS

RETA and RSES Memberships Approve Merger

RectorSeal Introduces pH-Pro™ To Enhance
Condensate Management Products

Schaumburg, Ill. – Refrigeration Service
Engineers Society (RSES) is pleased to announce
a merger with the Refrigerating Engineers &
Technicians Association (RETA). RETA is the
leader in training, education, and certification
for industrial refrigeration technicians and
engineers. RSES is a leader in training,
education, and certification for professional
HVACR technicians and contractors.

After nearly three years of discussion
and planning, the memberships of both RETA
and RSES have approved a merger of the
Associations during their respective Annual
Business Meetings in November 2023. This
decision was made to help strengthen two long-
standing non-profit sister associations within
the HVACR industry under one management
model. Jim Barron, who has worked with both
Boards throughout this momentous process,
will serve as the Executive Director of the
combined organization.

Barron states that both organizations
are “two sides of the same coin” that stand to
strengthen each other and this industry through
this merger. “There is much work that still needs
to be done,” states Barron, “and both Boards
and HQ staffs are well-positioned to take on
this task over this next year. We have already
done a lot of work in both Associations in order
to prepare for the changes we plan to make,
and everyone is looking forward to working
together to make this happen. We will continue
to do the right things for the right reasons, for
our memberships and the industry at large.”

The moniker “Better Together” was first
coined nearly three years ago by the exploratory
committee first tasked with coming up with a
blueprint for what a merger would look like
between both organizations. This has now become
the driving tag line that is bringing the two groups
together. Combined, the two organizations will

provide training, testing, and certification for
technicians and engineers in both Refrigeration
and HVAC. These complimentary industries have
similar needs so will make improvements in both
areas. The combined organizations will share the
strengths of each one to improve the other.

2023–2024 RSES International President
Jerry Clark says, “I feel blessed to be serving as
International RSES President during this time.
The fact that RETA’s Conference for next year
had been predestined to be held in my beloved
Southwest Region [Oct. 22–25, 2024 at the
Gaylord Texan Resort in Grapevine, TX] during
my tenure as International RSES President is
almost overwhelming! I look forward to the
future and seeing RETA & RSES Members
learning alongside each other in the coming year.”

“I’m honored to be serving as the RETA
President during this historic moment as we
are bringing our organizations back together as
they once were,” adds 2024 RETA President
Mike Hawkins. “Both facets of the refrigeration
industry have been changing over the years and
the merger puts both organizations in a terrific
position to continue training and certifying the
operators and technicians to Gold Standard!
Both organizations have a lot of work ahead of
us to implement to the merger and I’m excited
to be working with RSES International President
Jerry Clark to bring us together as one family.”

All professionals, students, and experts
working in the HVAC and Refrigeration
Industry, seeking continued education, and
desiring to network with industry professionals
should be members of these organizations.

Additional updates and announcements
are forthcoming. For more information
about RSES, email general@rses.org, call
800-297-5660 or visit www.rses.org. For more
information about RETA, email membership@
reta.com, call 844-801-3711 www.reta.com.

Houston, TX– RectorSeal LLC, a leading
manufacturer of quality HVAC/R and plumbing
products, is introducing pH-Pro condensate
neutralizer products to the company’s full line
of condensate management products.

pH-Pro products are code-compliant
and work to safeguard drains, sewers, septic
systems, and treatment facilities from the acidic
condensate produced by condensing appliances,
including boilers, water heaters, and gas
furnaces. Condensate neutralization is a code
requirement in many parts of North America.
Where required, acidic condensate must be
neutralized before it enters the drainage system.

RectorSeal now offers a variety of pH-Pro
products, including tube style, recharge kits,
and integrated condensate pumps. The tube-
style neutralizers have patented, built-in unions

with O-ring seals at each end. The unions
ensure ease of installation, service, and media
replacement. The clear tube allows for accurate
visual inspection. All pH-Pro recharge kits
include a spare O-ring when applicable for a
secure connection. Two sack-filled condensate
neutralizing pumps are available with up to 6
million BTU/h of appliance input and feature a
large diameter screw-on cap for easy installation
of pH-Pro media and visual inspection.

“RectorSeal is proud to include pH-Pro
condensate neutralizer products in our full
line of condensate management products,”
said Karina Eureste, Product Development
Manager at RectorSeal. “Our entire lineup is
tested and trusted to provide our customers the
best solutions to avoid costly damage caused
by condensate.”

Insco Training in El Paso
Both trainings were in El Paso, TX on January 29th and 30th.

Paul Groce teaching RUUD Mid-Tier A2L 
Safety Training

HARDI Distributors Report 7.8 Percent 
Revenue Decline in December

Columbus, Ohio – Heating, Air-conditioning & Refrigeration Distributors International 
(HARDI) released its monthly TRENDS report, showing sales by HARDI distributors declined 
by 7.8 percent during December 2023. 

The annual sales growth for the 12 months through December 2023 is a decline of 0.3 percent. 

“December was not the most difficult monthly comparison of the year, but it was the weakest 
sales decline,” said HARDI Macroeconomic & Residential Market Analyst Brian Loftus.  “The 
results this month were challenged by one less billing day and heating degree days were off by 20 
percent year-to-year and 20 percent below normal.” 

The Days Sales Outstanding, a measure of how quickly customers pay their bills, was near 
43 days during December 2023.  “The DSO has a normal seasonality, so we need to compare
corresponding months to know what the latest number is saying,” said Loftus.  “DSO for December 
has slipped from 44.5 days during December 2020 to 43.5 during December 2021 and December 
2022.  The December 2023 DSO is down to 43.  The performance is impressive after the rapid 
increase in rates and market downshifting.”  

“This sales growth rate trend looks very discouraging, but that is not what I took from the report,” 
said Loftus.  “From an operating perspective, the sales-to-inventory ratio is improving, and the sales 
comps are easy during the next six months.  Going forward, the pace of existing home sales is turning 
and mortgage rates are shrinking.  This annual growth rate chart will be turning higher very soon.”  

HARDI members do not receive financial compensation in exchange for their monthly sales
data and can discontinue their participation without prior notice or penalty. Participation is voluntary,
and the depth of market coverage varies from region to region. An independent entity collects and
compiles the data that can include products not directly associated with the HVACR industry.

ABOUT HARDI 
HARDI (Heating, Air-conditioning and Refrigeration Distributors International) is the single 

voice of wholesale distribution within the HVACR industry. HARDI members market, distribute, 
and support heating, air-conditioning, and refrigeration equipment, parts and supplies. HARDI 
Distributor members serve installation and service/replacement contractors in residential and 
commercial markets, as well as commercial/industrial and institutional maintenance staffs. HARDI 
proudly represents more than 460 distributor members representing more than 5,000 branch 
locations, and close to 500 supplier, manufacturer representative and service vendor members.
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Solar Supply Manager’s Awards

Photos courtesy of Century HVAC Marketing

Ray L Dingler award, Casey Ivy  ( 
Hattiesburg , MS ) with Larry Dubose 

Territory Mgr 

Eastern Region Mgr of the Year, Kyle 
Brame ( Lafayette , LA ) with Jeff Fuentes 

Territory Mgr 

Most Improved Overall, Larry Taylor ( 
Leesville , LA ) with Quitman Moon

President’s Award, Gerald Geisler ( Waco 
, TX ) with Quitman Moon  Regional Mgr

Western Region Mgr of the Year, Paul 
Brame ( Lake Charles ) with Quitman 

Moon Regional Mgr

Most Improved Eastern Region, Stephanie 
Lemoine ( Natchez , MS ) with Larry 

Dubose Territory Mgr

Most Improved Western Region, Chris 
Salinas ( Sherman , TX ) with Jerry Clark 

TM and Quitman Moon
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Hunton Distribution Hosts “Finding Your Initiative” -
2024 Dealer Meeting at The Woodlands Waterway Marriott Convention Center
Woodlands, TX – On January 26th, Hunton Distribution, along with its regional and 

national Trane and Mitsubishi partners, provided HVAC dealers with an educational, 
in-person experience at The Woodlands Waterway Marriott Convention Center to prepare 
their businesses for success in 2024.

This meeting offered dealers industry support, resources, marketing and product 
knowledge, as well as a review of trends and best practices. There were also over twenty-eight 
vendor partners in attendance. Charlie Hunton, president of Hunton Distribution, welcomed 
and thanked guests for their continued loyalty throughout 2023 defining “Finding Your 
Initiative” and how business owners must create an environment where people feel important, 
valued, and appreciated. Like the message from our Keynote Speaker, Michael Abrashoff, 
former Naval Commander of USS Benfold,” Charlie said, “Much like the Navy, you have 
to listen to and empower your team. Block out the bureaucracy and be open to new ideas.” 

The “Top Gun Award” winners also joined the bestselling author on the stage for champagne, 
pictures, and book signings of “It’s Your Ship: Management Techniques for the Best Damn 
Ship in the Navy.”

Other Event Highlights: state of the industry, marketing and operations updates, Trane 
and Mitsubishi presentations from Brian Davenport, Trane’s Vice President of Independent 
Distribution, and Erik Gray, Mitsubishi’s Regional Sales Manager; vendor product show and 
meet and greet, “Top Gun” winners and incentive trips announced, and the grand finale—
speaker Michael Abrashoff.

Hunton Distribution was awarded the esteemed Trane Pacesetter Award once again in 
2023 for the 8th time.

To learn more about Hunton Distribution and its locations, please visit www.

huntondistribution.com.

Pictures courtesy of Hunton Distribution
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ConstruCtion Data’s texas air 
ConDitioning ContraCtor 

LiCensing exam PreParation
Irving - July 18-20

Houston - August 15-17
San Antonio - Sept. 26-28

3 Days: 8am to 5pm Fri.-Sat. & Sun. 8am - 2pm 
Registration: $575.00 for all 3 days. Only $100 re-
serves your seat. 
Guarantee: If you do not pass your exam, you may at-
tend our class again anywhere for only a $125 registra-
tion fee. 

Construction Data Toll Free Phone &  Fax:   
Anywhere    888 500 PASS    
 Facsimile    866-811-exAm

Want to SAVE on CRANE costs?
aEasy to 
       operate
aLightweight
       aircraft 
       aluminum
aBattery
       operated
aZero turning
       radius
aNothing      
       extends       
       underneath  
       the a/c unit
aPatent 
       Pending

Columbus, Ohio-Heat-
ing, Air-conditioning & Re-
frigeration Distributors In-
ternational (HARDI) has an-
nounced the presenters for its 
Emerging Leaders conference 
that takes place July 19-21 in 
Austin, Texas.

Coach Ken Carter
The famous Coach Ken 

Carter, of the 2005 film Coach 
Carter, will provide attendees 
with advice about accountabil-
ity, integrity, teamwork and 
leadership to succeed. Carter 
turned heads when he locked 
his undefeated basketball team 
out of the school gym after 
they failed to uphold academic 
and behavioral contracts they 
signed at the beginning of the 
season. By holding his team 
to high standards, he – in two 
years – turned around the 
school virtually single-hand-
edly, improving students’ 
academic performance and 
ridding it of graffiti and drug 
dealers. Ultimately, the stu-
dents he influenced rose above 
basketball, attaining college 
educations and futures they 
might never have achieved.     

Leslie Koch

HARDI Announces Presenters 
for Emerging Leaders 
Summer Conference

Famous Coach Carter to speak on
 leadership to HARDI’s future 

executives.
Leadership trainer Leslie 

Koch has helped countless 
professionals through leader-
ship development initiatives in 
corporate and retails environ-
ments. Koch will lead a hands-
on session that incorporates 
proven leadership behaviors 
and theories to improve lead-
ership skills and teach immedi-
ate strategies for transforming 
and strengthening their teams. 
Attendees will be given op-
portunities to practice these 
behaviors and make them 
habits. Koch’s background 
includes running a corporate 
development university, a new 
leader program and creating a 
company leadership model.

HARDI’s  Emerging 
Leaders program is open to 
any employee of a HARDI 
distributor or supplier who 
has been recognized as hav-
ing the talent and potential 
to advance to the executive 
level of the organization. 
HARDI members can visit 
hardinet.org/emerging-lead-
ers for more information 
about the conference and the 
Emerging Leaders program.

Housing Recovery 
Continues at Gradual Pace

Baton Rouge leads the list with Austin, 
Houston, OKC in the top 10

Markets in 68 of the approximately 360 metro areas 
nationwide returned to or exceeded their last normal levels 
of economic and housing activity in the first quarter of 2015, 
according to the National Association of Home Builders/First 
American Leading Markets Index (LMI), released today. This 
represents a year-over-year net gain of seven markets.

The index’s nationwide score edged up to .91, meaning 
that based on current permit, price and employment data, the 
nationwide average is running at 91 percent of normal eco-
nomic and housing activity. Meanwhile, 68 percent of markets 
have shown an improvement year-over-year.

Baton Rouge, La., continues to top the list of major metros 
on the LMI, with a score of 1.43 – or 43 percent better than its 
last normal market level. Other major metros leading the pack 
include Austin, Texas; Honolulu; Houston; and Oklahoma 
City. Rounding out the top 10 are San Jose, Calif.; Los An-
geles; Salt Lake City; Charleston, S.C.; and Nashville, Tenn.

Looking at smaller metros, both Midland and Odessa, 
Texas, have LMI scores of 2.0 or better, meaning their markets 
are now at double their strength prior to the recession. Also 
leading the list of smaller metros are Manhattan, Kan.; Grand 
Forks, N.D; and Casper, Wyo., respectively.

The LMI shifts the focus from identifying markets that 
have recently begun to recover, which was the aim of a pre-
vious gauge known as the Improving Markets Index, to iden-
tifying those areas that are now approaching and exceeding 
their previous normal levels of economic and housing activity. 
More than 350 metro areas are scored by taking their average 
permit, price and employment levels for the past 12 months 
and dividing each by their annual average over the last period 
of normal growth. For single-family permits and home prices, 
2000-2003 is used as the last normal period, and for employ-
ment, 2007 is the base comparison. The three components are 
then averaged to provide an overall score for each market; a 
national score is calculated based on national measures of 
the three metrics. An index value above one indicates that 
a market has advanced beyond its previous normal level of 
economic activity.

Gemaire.com 
Wins National Award

 Gemaire Distributors has been announced as the 2015 
Imagine Excellence award at the annual Imagine Commerce 
Conference in Las Vegas. Imagine Commerce 2015, now in its 
fifth year, is the premier Megento and eBay enterprise commerce 
conference. Over 2400 commerce experts from merchants, 
agencies and technology providers across 40+ countries con-
verged on Las Vegas Nevada to network, exchange ideas and 
build relationships. 

Pictured: Pictured from left to right: Craig 
Hayman - CEO eBay Enterprise; Kaushal Shah - 

Perficient; Ken Connell - CEO Gemaire
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Gemaire.com, the online commerce platform for Gemaire 
Distributors, was awarded the Imagine Excellence Award based 
on extraordinary efforts to elevate the customer experience and 
drive commerce excellence. Gemiare.com launched in 2014 and 
has rapidly become the primary product information and ordering 
method for many contractors nationwide. 

“It’s an honor to receive the award,” says Ken Connell, 
President of Gemaire. “Gemaire Distributors has invested heavily 
in cutting edge technological advancements to create a world 
class ecommerce site.”

Advancements include expediting ordering processes to im-
prove the customer experience. Contractors are able to instantly 
access over 20,000 products, check inventory and place orders 
on their smart phones, tablets, laptops and computers. 

Steve Sunshine, Director of Ecommerce for Gemaire states 
“By using technology to deliver outstanding customer service to 
our contractors, our contractors can then deliver better customer 
service directly to the homeowner. Our long-term goal is to make 
Gemaire the easiest HVAC Distributor to do business with and 
by winning this national award - we have realized that goal in 
our first year”.

American Standard Heating 
& Air Conditioning is Gold 

Winner
Dallas/Fort Worth Texas, – American Standard Heating 

& Air Conditioning was recognized for excellence in product 
design in the 12th annual Dealer Design Awards Program 
sponsored by The Air Conditioning Heating & Refrigeration 
News magazine. An independent panel of contractors acted as 
judges in the contest that had 107 entries. American Standard 
Heating & Air Conditioning’s AccuComfort™ Platinum 20 
Heat Pump was the Gold Award Winner in the HVAC Resi-
dential Equipment category.

Doug Wilson, vice president of sales, American Standard 
Heating & Air Conditioning, said, “The Platinum 20 Heat 
Pump is one of the most compelling products we have ever 
launched, and it's particularly impressive to be recognized 
by the contractor community. We are thrilled to be honored 
with such a prestigious award.”

American Standard Heating & Air Conditioning’s Accu-
Comfort™ Platinum 20 Variable Speed Heat Pump delivers 
precise and efficient comfort by running at the exact speed 
needed to maintain a home’s ideal temperature within a half 
degree of the selected comfort setting. Instead of cycling 
on and off at full capacity, the AccuComfort system runs at 
the lowest speed needed for the current weather conditions, 
helping homeowners save energy and money.

For more information on American Standard Heating 
& Air Conditioning, visit www.americanstandardair.com.

Forrest B. Fencl, an ul-
traviolet treatment pioneer, 
whose research has helped 
the HVAC, air quality, bio-
logical safety, healthcare and 
infection control industries, 
has passed away after a cou-
rageous battle with cancer.

A lifelong inventor and 
respected industry leader, Mr. 
Fencl pioneered the modern 
application of ultraviolet 
germicidal irradiation (UV-
C) in HVAC&R equipment, 
writing or co-writing 17 
patents and several ASHRAE 
Handbook chapters related 
to ultraviolet air and surface 
treatment.

HVAC 
Industry 

Loses 
Forrest 
Fencl,

 Ultraviolet 
Treatment 

Pioneer

 
Dallas – The Gulf Coast Eco-
system Restoration Council 
(Council) recently released 
a draft Initial Funded Pri-
orities List that would fund 
approximately $139.6 mil-
lion in restoration activities. 
The funds are derived from 
the recent settlement with 
Transocean Deepwater Inc.  
The Council will host a series 
of public meetings across 
the Gulf Coast to discuss the 
priorities, and seek public and 
tribal comments. The list is 
available for review and com-
ment through Sept. 28, 2015.  
The Council is proposing to 
focus on 10 key watersheds 
across the Gulf to address crit-
ical ecosystem needs in high 
priority locations. The Council 
will also propose a suite of 
Gulf-wide investments de-
signed to support holistic eco-
system restoration and lay the 
foundation for future success. 
The Council is comprised of 
governors from the five affect-
ed Gulf States, the Secretaries 
from the U.S. Departments 
of the Interior, Commerce, 
Agriculture, and Homeland 
Security as well as the Secre-
tary of the Army and the Ad-
ministrator of the U.S. Envi-
ronmental Protection Agency. 
To discuss the draft priorities 
and seek public input at one of 
the upcoming meetings, visit:

 
A u g .  2 0 ,  2 0 1 5  Te x a s 
A&M University 6:00 p.m. 
CST 6300 Ocean Drive 
Corpus Christi, TX 78412

Sept. 1, 2015 Battle House 
Renaissance Mobile 6:00 

Gulf Coast Ecosystem 
Restoration Council Seeks 

Public Comment on Priorities 
for $139.6 million  

p.m. CST 26 North Royal St. 
Mobile, AL 36602

 
Sept. 10, 2015 Coast Coliseum 
& Convention Center 5:00 
p.m. CST 2350 Beach Blvd. 

Biloxi, MS 39531
 

Sept. 15, 2015 Homer L. Hitt 
Alumni Center 5:30 p.m. 
CST 2000 Lakeshore Drive 
New Orleans, LA 70148

 
S e p t .  1 6 ,  2 0 1 5  M o r -
gan City Municipal Audi-
t o r i um 5 :30  p .m .  CST 
728 Myrtle St. Morgan City, 
LA 70380

 
Full meeting details and 
the draft FPL can be found 
on the Council's website at 
www.RestoreTheGulf.gov.  
The public is encouraged to 
provide comments online at 
www.RestoreTheGulf.gov 
(preferred method); by mail 
to Gulf Coast Ecosystem 
Restoration Council, Atten-
tion: Draft FPL Comments, 
Hale Boggs Federal Build-
ing, 500 Poydras Street, Suite 
1117, New Orleans, La., 
70130 or by e-mail to draftf-
plcomments@restorethegulf.
gov; or in person during for-
mal public comment periods 
at any of the public meetings. 
Connect with EPA Region 6:  
On Facebook: https://www.
facebook.com/eparegion6  
On Twitter: https://twit-
t e r . c o m / E PA r e g i o n 6  
Activities in EPA Region 
6: http://www2.epa.gov/
aboutepa/epa-region-6-
south-central 

Milwaukee – The new 
Wi-Fi®-capable York® Af-
finity™ Residential Com-
municating Control from 
Johnson Controls offers an 
intuitive interface and remote 
access, which makes instal-
lation and troubleshooting 
routines easy. 

The Wi-Fi capability 
provides homeowners with 
remote access to the control 
system from their smart-
phone or tablet device using 
the IntelliComfort™ mobile 
app, allowing them to mon-
itor the status of every en-
abled system device—from 
the air conditioner to the 
furnace to the air handler 
to the heat pump. Contrac-
tors can ask homeowners to 
provide them with access to 
automated system faults and 
notification alerts via email. 

Contractors save instal-
lation time with familiar 
four-wire connections to 
all York® Affinity™ gas 
furnaces, air conditioners, 
heat pumps and air handlers. 
The plug and play design 
instantly syncs with an inte-
grated control that connects 
with each piece of intelligent 
equipment.

Configuration of the 
unit is easy through contrac-
tor-accessible menus. Ther-
mostat fault features can be 
accessed to let contractors: 
Set the level of information 
displayed if a fault occurs. 
For example, create simple 
generic messages for faults 
that require service—or cre-
ate more detailed notifica-
tions for customers who live 
outside a regular service area 
to determine the level of 
service required;Set up the 
profile with their company 
information and logo. That 
way, if a fault occurs, con-
tractor contact information is 
displayed so customers know 
who to call. 

Homeowners will ap-
preciate the “Quick Heat 
and Cool” feature which 
temporarily puts the heat-
ing or cooling mode at the 
highest capacity, as well as 
multiple schedules and daily 
events that can be easily pro-
grammed to help reduce their 
utility bills. Zone control is 
possible for up to six zones, 
meaning precise comfort 
levels can be programmed 
from a single touch screen. 

For more information, 
visit www.yorkhvacdealer.
com/Affinity-RCC.

Wi-Fi®-
CapableYork® 

Residential 
Communicat-
ing Control 

Danfoss Introduces New A2L Sensor Series
Danfoss is supporting the transition to low 

GWP refrigerants with its new DST G series 
of A2L refrigerant detection sensors, which 
feature a revolutionary patented inverted 
design. As HFC phasedown continues and A2L 
refrigerants become more widely adopted, the 
G series of sensors allows building owners and 
HVAC/R manufacturers to implement these 
new refrigerants with confidence. 

Thermal conductivity provides the best 
solution for A2L gas sensing. Built with thermal 
conductivity technology, the DST G series 
excels in rapid and accurate leak detection, 
providing the maximum level of safety for use 
with A2L refrigerants. “The key advantage 
of building the DST G series using thermal 
conductivity technology, is that it allows the 
sensor to accurately re-calibrate itself under a 
wide range of operating conditions – making 
it the best choice for harsh environments,” 
explains Laís Miranda de Oliveira, product 
manager at Danfoss Sensing Solutions. 

The DST G series has undergone rigorous 
testing in high humidity environments and 
under varying temperatures, and the sensors 
showed little or no signs of damage. The sensors 
also provide a series of self-test diagnostics 
to monitor sensor health and warn if they’re 
outside the operation range. The sensors’ 
Automated Self Calibration (ASC) adjusts the 
measurement over time to remove minor drifts 

and delivers ~0% Lower Flammability Limit 
(LFL) level in clean air signal. 

To detect drifts greater than the ASC 
can correct, the sensors include a built-in 
limit supervision self-test diagnostic that 
continuously monitors the measurements. 
Since the sensors self-calibrate, the error 
margin is smaller than if it needed to be 
calibrated by a third party. “This combination 
of robustness and accurate calibration make 
for an effective technology for detecting A2L 
gas leaks. And by implementing the inverted 
sensor design, we’ve been able to further 
increase the DST G series sensors’ accuracy,” 
says Miranda de Oliveira. 

Inverted design ensures optimal sensor 
protection and performance 

Another key feature of the DST G series 
is the unique inverted design. This design 
protects the sensors in harsh environments, 
shielding them from dust, oil and water 
spray, and during pressurized cleaning and 
maintenance in commercial refrigeration units. 
All exposed materials are also UV-protected, 
meaning coils can be cleaned with UV light 
without damaging the sensor, and resulting in 
better indoor air quality for HVAC units.  

Designed for a wide range of HVAC 
and commercial refrigerant applications 

The sensors support five different A2L 

refrigerants and are designed for both HVAC 
applications (the DST G54B for R454B and DST 
GR32 for R32 refrigerants), and commercial 
refrigeration applications (the DST G54A for 
R454A, the DST G54C for R454C and the 
DST G55A for R455A refrigerant). Additional 
refrigerants are also available upon request.  

More low-GWP refrigerant gas sensing 
solutions on the horizon 

The DST G series of A2L refrigerant 
detection sensors are the only first step on 
Danfoss’ gas sensing journey. With the 
introduction of the DST G series sensors — and 
the ongoing expansion of the gas sensing platform 
to be used in the future with other (A3 and CO2) 
refrigerants—Danfoss has positioned itself as a 
trustworthy partner for HVAC/R system builders 
navigating the gas sensing frontier. 

Mark Otten, segment manager for cooling 
and heating at Danfoss Sensing Solutions, affirms, 
“The next step will take us to Monterrey, Mexico, 
where we’re establishing a manufacturing 
footprint at our Danfoss campus. This location 
places us in proximity to our customers and 
will make it easier for us to partner with them to 
develop new gas sensing technologies. Our local 
presence will also improve speed-to-market and 
lead times, while reducing transport emissions, so 
we can effectively meet the market’s increasing 
demand for sensor technology and support our 
customers’ growth.”

Product News
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HARDI Distributors Report 9% Revenue 
Increase in January

HARDI Announces Addition of Todd 
Titus, Director, State and Public Affairs 

Columbus, Ohio – Heating, Air-conditioning & Refrigeration Distributors International 
(HARDI) released its monthly TRENDS report, showing sales by HARDI distributors increased 
by 9% during January 2024. 

The annual sales growth for the 12 months through January 2024 is an increase of 0.2%.

“9% sales growth is a nice change from the 7% decline during December,” said HARDI 
Macroeconomic & Residential Market Analyst Brian Loftus.  “The growth this month was helped 
by an extra billing day versus last year.  With the same number of billing days we estimate the 
sales growth was closer to 4%.” 

The Days Sales Outstanding, a measure of how quickly customers pay their bills, was near 42 
days during January.  “We hear of additional stress in the marketplace, but there is not enough to 
inflame the Days Sales Outstanding for the industry,” said Loftus.  “The January 2024 DSO was 
a bit better than January of 2023 and January of 2022.  The performance is impressive after the 
rapid increase in rates and market adjustment during the past year.”  

“It looks like we are in a different world now with no sales growth after 20% annual sales 
gains not that long ago,” said Loftus.  “Flat sales mean comparable to the boomtimes of a year 
ago.  This is just the next phase of the normalization process.  We expect to be back in normal 
growth territory during the back half of this year.” 

HARDI members do not receive financial compensation in exchange for their monthly sales 
data and can discontinue their participation without prior notice or penalty. Participation is voluntary, 
and the depth of market coverage varies from region to region. An independent entity collects and 
compiles the data that can include products not directly associated with the HVACR industry. 

ABOUT HARDI 
HARDI (Heating, Air-conditioning and Refrigeration Distributors International) is the single 

voice of wholesale distribution within the HVACR industry. HARDI members market, distribute, 
and support heating, air-conditioning, and refrigeration equipment, parts and supplies. HARDI 
Distributor members serve installation and service/replacement contractors in residential and 
commercial markets, as well as commercial/industrial and institutional maintenance staffs. HARDI 
proudly represents more than 460 distributor members representing more than 5,000 branch 
locations, and close to 500 supplier, manufacturer representative and service vendor members.

COLUMBUS, Ohio – Heating, Air-Conditioning, and Refrigeration Distributors 
International is pleased to announce Todd Titus will be joining the association as Director, State 
and Public Affairs.  

Titus will be the first at the association to serve in a full-time role dedicated to helping HARDI 
and its members advance policy at the state level. State Government Affairs is an increasingly 
complicated effort, with every state following different legislative schedules and varying degrees 
of regulatory autonomy that affect products sold by HARDI members. Tracking and mitigating 
the changes to the industry posed by state action is necessary to the success of HARDI’s total 
policy engagement approach. 

“With the federal government increasingly handing over major policy decisions to state 
governments and state legislators seeking to move faster than federal policy, HARDI has recognized 
the need for a full-time position to cover state government affairs,” explains Alex Ayers, Vice 
President of Government Affairs. “Todd showed great potential based on his experience in local 
and state government affairs and a willingness to dive into HVACR policy. I expect Todd to be a 
great addition to the team at the perfect time for distribution to take advantage of the IRA funds 
that will soon be flowing to states.”

Titus joined HARDI from the largest trade association in the United States, and as the 
government affairs director in his previous role, he advocated to protect association interests and 
coordinated all association activities in the legislative, governmental, and political spaces. Now, 
as HARDI’s new Director of State and Public Affairs, Titus will apply his experience to HVACR-
related issues to protect the interests of HARDI membership.

Titus’ day-to-day will involve monitoring legislative and regulatory changes across all 50 
states to inform and educate HARDI membership. Along with informing membership of key 
issues, Titus will spearhead grassroots initiatives, advocate before elected officials, and network in 
person with relevant stakeholders to ensure the success of HARDI’s policy engagement approach.

This new addition to HARDI’s Government Affairs team stands to impact members’ 
understanding of current political issues in significant ways. Current examples of applicable policy 
changes affecting the HVACR industry are Congress-directed rebate programs for electrification 
and energy efficiency and regulated PFAS. Both issues require a deeper understanding and context 
for how their impact affects the distribution channel. Titus will be the eyes, ears, and distributor of 
key information to membership to drive state-level initiatives.

HARDI CEO, Talbot Gee adds that “Wholesale distribution, regardless of a company’s size, 
is a local business and our industry is more frequently becoming the focus of state regulation 
and legislation, so it’s time for HARDI to expand our Advocacy efforts into state affairs. HARDI 
has engaged in state issues when possible, but we didn’t have the bandwidth to be strategic and 
proactive in the states. I am excited to have Todd join Alex Ayers to build a powerhouse team 
to represent our members in every state and learn from one of the very best government affairs 
professionals in all of HVACR.” 

Construction Employment Rises In 39 States Between February 2023 And Last 
Month, While 31 States Add Employees From January To February

Texas and Alaska Register the Largest Yearly and One-Month Gains; New York and North Dakota Experience the Worst Declines 
over 12 Months, While California and Minnesota Have the Largest Decreases in the Latest Month 

Construction employment increased 
in 39 states in February from a year earlier, 
while 31 states added construction jobs 
from January to February, according to a 
new analysis of federal employment data 
released by the Associated General Contractors 
of America today. Association officials said 
the employment figures were likely impacted 
by unusual winter weather conditions in 
many parts of the country and the fact many 
contractors continue to struggle to find enough 
qualified workers to hire. 

“Exceptional winter weather can make 
comparisons tricky in many states, but it is clear 
that there is still growing demand for construction 
workers in much of the country,” said Ken 

Simonson, the association’s chief economist. 
“Most contractors are more concerned about 
filling jobs than a downturn in activity.” 

Between February 2023 and 2024, 39 
states added construction jobs, while industry 
employment declined in 11 states and the District 
of Columbia. Texas added the most jobs over 
the year (32,200 jobs, 4.0 percent), followed by 
Florida (21,000 jobs, 3.4 percent), California 
(11,500 jobs, 1.3 percent), Arizona (8,500 jobs, 
4.1 percent), and North Carolina (7,600 jobs, 
3.0 percent). Alaska had the largest percentage 
increase (15.6 percent, 2,600 jobs), followed 
by South Dakota (12.4 percent, 3,400 jobs), 
Arkansas (10.9 percent, 6,700 jobs), Oklahoma 
(8.0 percent, 6,500 jobs), and Idaho (6.6 percent, 

4,400 jobs). New York lost the most jobs over 
12 months (-19,000 jobs, -4.8 percent), followed 
by Washington (-8,200 jobs, -3.5 percent), Ohio 
(-5,600 jobs, -3.3 percent), and Maryland (-5,300 
jobs, -3.3 percent). The largest percentage losses 
occurred in North Dakota (-5.7 percent, -1,600 
jobs), New York, Minnesota (-3.6 percent, 
-4,900 jobs), and Washington. 

For the month, construction employment 
increased in 31 states, declined in 17 states, and 
was unchanged in South Carolina, Vermont, and 
D.C. Texas added the most jobs over the month 
(7,800 jobs, 0.9 percent), followed by Illinois 
(6,200 jobs, 2.7 percent) and Missouri (3,700 
jobs 2.5 percent). The largest percentage pickup 
occurred in Alaska (4.9 percent, 900 jobs), 

followed by 2.7 percent gains in Illinois and 
Kansas (1,800 jobs). 

California experienced the largest decline in 
construction jobs in February (-9,600 jobs, -1.0 
percent), followed by New York (-5,300 jobs, 
-1.4 percent) and New Jersey (-3,400 jobs, -2.0 
percent). Minnesota had the largest percentage 
loss for the month (-2.3 percent, -2,000 jobs), 
followed by New Jersey and New York. 

Association officials continued to call 
for greater federal investments in career and 
technical education programs that focus on 
teaching key construction skills. They noted 
that too few future workers are even aware of 
the many high-paying opportunities available to 
them in construction. 
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Winsupply Corpus Christi 1 Year Anniversary  
Winsupply Corpus Christi held their 1 Year Anniversary celebration on Thursday March 14th at their location in Corpus Christi TX.

The event had a vendor fair, lunch, prize giveaways and even a dunking booth.
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Carrier Advances Sustainability,
First to Make Lower GWP Refrigerant 

Heat Pumps Available for Order  

Ritchie Introduces
The YJACK FLOW™

Wireless Anemometer

  

LLACKEY@AC-TODAY.COM  |  WWW.AC-TODAY.COM/ADVERTISE

TODAY
Air Conditioning

Advertise in TODAY
Air Conditioning

Advertise in

Get ready to
SPRING into action...

Get ready to
 SPRING into action... 

Indianapolis— Carrier’s latest single-
stage heat pump launch marks the first 
heat pumps available to the field that are 
R-454B compatible well in advance of 
the 2025 regulatory shift. R-454B, known 
commercially as Puron Advance™, is 
Carrier’s refrigerant of choice for all ducted 
and ductless residential and light commercial 
applications. Additionally, Carrier was the 
first to announce its refrigerant of choice in 
2018 and the first to publish AHRI ratings 
for R-454B equipment. Carrier is a part 
of Carrier Global Corporation (NYSE: 
CARR), global leader in intelligent climate 
and energy solutions. 

“Carrier distributors and dealers 
will lead the industry with our R-454B 
compatible units available for early training 
and installation,” said Nick Arch, Vice 
President and General Manager, Residential 
HVAC Solutions, Carrier. “We continue to 
stress the importance of preparation and 
inventory management and are proud to be 
doing our part as the first manufacturer to 

get R-454B systems in the field.”  
With a GWP of 466 – a 75% reduction 

from R-410A – and non-ozone depleting 
potential, Puron Advance refrigerant was 
selected as the best solution to minimize 
environmental impact and provide longevity 
based on the United Nations Montreal 
Protocol Kigali Agreement phasedown plan. 
Carrier worked closely with regulators and 
research groups to develop standards, codes 
and regulations that will help ensure the safe 
use of R-454B. The recent designation of its 
Collierville, Tennessee facility as its Center 
of Excellence for heat pump production 
further underscores Carrier’s commitment 
to sustainability.   

In addition to heat pumps, Carrier also 
opened orders for R-454B compatible fan 
coils and evaporator coils. All available 
units will begin arriving in warehouses 
across the country in early April. To learn 
more about Carrier’s sustainable solutions, 
visit https://www.carrier.com/residential/
en/us/

Bloomington, Mn – Ritchie 

Engineering Company, Inc., the leader in 

service tools for HVAC/R professionals 

and manufacturer of YELLOW JACKET® 

products, is proud to introduce the YJACK 

FLOW™ Wireless Anemometer. 

The YELLOW JACKET® YJACK 

FLOW™ Wireless Anemometer P/N 

67069 measures the air speed in ducts and 

ventilation systems. Technicians can view 

instantaneous air velocity readings on the 

integrated screen. The YJACK VIEW® 

app calculates volumetric readings (cfm) 

for rectangular and circular ducts as per 

ASHRA 41.2P. 

The YJACK FLOW™ includes an 

interchangeable, 18” telescopic probe 

for residential and small commercial 

systems. For larger systems, users can 

easily change to the 36” probe (PN 67082 

sold separately). This lightweight, compact 

anemometer design includes a convenient 

multi-point magnetic mount to secure the 

probe in ducts for hands-free monitoring. It 

also includes a protective carrying case and 

two 1.5V AAA alkaline batteries. 

For more information, visit https://

yel lowjacket .com/product /y jack- f low-

anemometer/ 

Product News

YJACK FLOW™ Wireless Anemometer Equipped with
the Latest Technology.
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Residential Storage Water Heaters 
U.S. shipments of residential gas storage water heaters for 

January 2024 decreased 3.3 percent, to 347,024 units, down from 
358,918 units shipped in January 2023. Residential electric storage 
water heater shipments increased 2.4 percent in January 2024 to 
417,063 units, up from 407,313 units shipped in January 2023. 

Warm Air Furnaces 
U.S. shipments of gas warm air furnaces for January 2024 

decreased 15.7 percent, to 216,086 units, down from 256,356 
units shipped in January 2023. Oil warm air furnace shipments 
increased 1.6 percent, to 2,630 units in January 2024, up from 
2,588 units shipped in January 2023. 

Central Air Conditioners and Air-Source Heat Pumps 
U.S. shipments of central air conditioners and air-source 

heat pumps totaled 479,374 units in January 2024, down 21.3 
percent from 609,156 units shipped in January 2023. U.S. 
shipments of air conditioners decreased 24.3 percent, to 248,035 
units, down from 327,455 units shipped in January 2023. U.S. 
shipments of air-source heat pumps decreased 17.9 percent, to 
231,339 units, down from 281,701 shipped in January 2023.  

Commercial Storage Water Heaters 
Commercial gas storage water heater shipments increased 

0.1 percent in January 2024, to 7,251 units, up from 7,247 
units shipped in January 2023. Commercial electric storage 
water heater shipments increased 9.4 percent in January 2024, 
to 11,697, up from 10,696 units shipped in January 2023.

AHRI Releases January 2024 U.S. Heating and
Cooling Equipment Shipment Data 

U.S. Manufacturers’ Shipments of Central Air Conditioners and Air-Source Heat Pumps

Notes and FAQs 
A shipment is defined as when a unit transfers ownership; a consignment is not a transfer of ownership. Industry data is aggregated from 

the information supplied by AHRI member companies that participate in the statistics program and can be subject to revision. Published year-
to-date data is inclusive of all revisions. No other AHRI data (e.g., by state or region) is available to the public other than that published. AHRI 
does not conduct any market forecasting and is not qualified to discuss market trends. BTUHs of 64.9 and below are for residential units; 65.0 
and above for commercial.  For previous monthly shipment releases and historical data, please see http://www.ahrinet.org/statistics.

1.	 How do my colleagues subscribe to the report?  Go to http://www.ahrinet.org/statistics and click on Subscribe.
2.	 Does this data represent shipments to the United States only or are shipments outside of the United States included?  This data 

represents shipments to customers in the United States only.
3.	 Do you provide U.S. data by state?  That data is not available publicly.
4.	 Is historical data available in Excel?  It is available monthly reflecting exactly the data presented in the monthly public release.
5.	 Is data available in a different format?  The only format available is provided on the website.
6.	 Does the December YTD data equal full calendar year?  Yes, it does.
7.	 Can I purchase additional industry data from AHRI?  No, AHRI statistical data is not for sale.
8.	 Does AHRI provide information for academic research purposes?  AHRI is not authorized by our members to provide information 

other than what is listed on our website.
9.	 How much of the industry does the data represent?  Although we cannot get into specifics about how much of the industry the 

data represents, in general, AHRI is one of the largest trade associations in the nation, representing more than 300 heating, water heating, 
ventilation, air conditioning and commercial refrigeration manufacturers within the global HVACR industry. AHRI’s 300+ member companies 
account for more than 90 percent of the residential and commercial air conditioning, space heating, water heating, and commercial refrigeration 
equipment manufactured and sold in North America.

10.	 Is it accurate to use the number for year-to-date U.S. shipments as a measure of sales?  AHRI reports track shipments, which are 
defined as when a unit transfers ownership. While some people use the terms shipments and sales interchangeably, they may not be the same.

2024-2025 ACCA
Board of Directors

Takes the Helm
Orlando, FL  - A dedicated group of ACCA member 

contractors stepped into their new leadership roles on the 
2024-2025 ACCA Board of Directors at ACCA 2024.  

Stephen Pape, Ed.D, MBA of Pape Services LLC in 
Desoto, TX, passed the leadership of the ACCA Board of 
Directors to Martin Hoover of Empire Heating and Air 
Conditioning, Inc. of Decatur, GA.  

“I’ve been proud to work with ACCA’s contractor 
leaders and staff this year to develop a new five-year strategic 
plan,” Pape said. “I am excited that as an organization, 
ACCA has continued to strengthen our reputation as a 
resource for reliable and honest information for national 
and state legislators and regulators. I am looking forward 
to working with Martin Hoover, our new chair, to continue 
making that reputation even stronger in the coming year.”  

Volunteer leadership is at the heart of ACCA. Hoover 
says he has always been passionate about the work 
ACCA does, and that he is looking forward to working 
to drive membership and highlight ACCA’s invaluable  
member resources.  

“ACCA has been a helping hand to our company 
since the beginning in 1985,” Hoover said. “Producing the 
manuals that help us apply our craft...being our voice in 
Washington and looking after the interest of all contractors...
providing best practices to guide us on a steady path of 
improvement...creating the groundwork and format for 
us to create a MIX group that had a HUGE impact on our 
business that is now helping us guide the next generation. 
ACCA’s resources are invaluable. ACCA has been with us 
all the way and we could not be the company we are today 
without ACCA helping and supporting us along the way. I 
am proud to have the opportunity to be of service and hope 
I can give back just a little for all the help I’ve received.”  

Serving alongside Hoover on the Executive 
Committee are:   

•  Stephen Pape, Ed.D, MBA, immediate past chair: 
Pape Services LLC. (Desoto, TX)  

•  Eddie McFarlane, senior vice chair: Sila Services, 
LLC. (King of Prussia, PA)   

•  Tim Cropp, vice chair: CroppMetcalfe Services 
(Fairfax, VA)  

•  Kurt Hudson, treasurer: LC Anderson, Inc.  
(Boston, MA)  

Directors on the 2024-2025 board, not serving on 
the Executive Committee are:   

•  Vince Gillette: Gillette Air Conditioning Company, 
Inc. (San Antonio, TX)  

•  Ryan Kletz: Classic Air’s One Hour Heating and Air 
Conditioning (Virginia Beach, VA)  

•  Ed Lehr: Jack Lehr Heating, Cooling, and Electric 
(Allentown, PA)  

•  Matt Marsiglio: Flame Heating, Cooling, Plumbing, 
and Electrical (Warren, MI)  

•  Cody Novini (Rancho Santa Margarita, CA)  
•  Jennifer Pierce: Clay’s Climate Control  

(Linwood, NJ)  
ACCA recognizes and thanks Brian Stack and Keith 

Paton for their time and service on the ACCA Board  
of Directors.  
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Solar Supply  
Hill Country TX Store Manager Opening  

Salary, Bonus and Vehicle  
Salary based on Experience and Qualifications 

Send resume in confidence to corp@solarsupply.us

CALENDAR OF EVENTS FocusFocus
 

Over 20 Hvac Design Programs! 
Hvac Load Calcs (Both ACCA and ASHRAE), Duct 
Sizing, Energy Analysis, Sales Proposals, Pipe Sizing, 
Gas Vent Sizing, Psychrometrics, Refrigeration, More! 

Rhvac Online $49/up   ACCA approved 
Manual J, D, and S calculations. Works on 
phones, tablets, iPads, and computers 

www.elitesoft.com 

$199/up   To add CAD Drawing Features, Graphic 
Sales Proposals, Bill of Materials, & Gas Vent Sizing 
Register for Free Trial Version! 

New! 

MEPO OF OKLAHOMA, INC. 
  

  

We are a non-profit trade association in the State of Oklahoma. We work to 
give our members the tools they need to succeed in the Air Conditioning, 
Heating, Refrigeration, Electrical and Plumbing Industries.  

OK City Monthly Meeting 

April 10, 2024  11:30 pm -1:00pm 

Charleston's Restaurant, 2000 S Meridian Ave, Oklahoma City, OK 73108, USA 

Tulsa Lunch Meeting 

April 11, 2024  11:30 am - 1:00 pm 

Stone Mill BBQ and Steakhouse, 2000 W Reno St, Broken Arrow, OK 74012, USA 

OUBCC Mtgs 

April 16, 2024  1:30 pm - 2:30 pm 

Heat Pump Mtg 

April 25, 2024  6:00 pm - 7:00 pm 

Please RSVP with your and Guests Names text 918-282-7864 
 

  

 

You do not have to be a member 
to attend our MEPO meetings 

If you would like to join MEPO the Association 
in Oklahoma that addresses Business Development,  

Codes and Licensing issues that effect your lively-hood 
Text/Call 918-282-7864  

 

 
 

 

2024 HARDI Southwest Regional Conference
June 9 - 11, 2024

Registration Open Through May 28, 2024

REGISTER TODAY!

Room Block available until May 8, or all block rooms taken.

Announcing Motivational & Keynote Speaker Peggy Brockman
Peggy is a founding member of the John Maxwell Team of leadership speakers. She has moved thousands of 

people around the world to improve their lives, step OUT of old comfort zones and reach beyond their expectations.
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NEWS

ASHRAE Standard 90.1-2022 
Receives Model Energy Code 
Determination from the DOE 

Average site energy savings estimate 

increases from 9.8% to 14%, nationally 

Atlanta – ASHRAE received a determination issued by 
the U.S. Department of Energy (DOE) stating that ANSI/
ASHRAE/IES Standard 90.1-2022, Energy Standard for Sites 
and Buildings Except Low-Rise Residential Buildings, will 
increase energy efficiency in commercial buildings subject to 
the code.  

The standard achieved this determination through the 
DOE’s technical analysis estimating that buildings meeting 
90.1-2022 (as compared to the previous 2019 edition) would 
result in a national average site energy estimate savings 
increase from 9.8% to 14% (reference as “net” savings). 

“With the intensified demand for decreased energy 
consumption and carbon reductions in existing buildings, 
Standard 90.1 continues to offer essential guidance in shaping 
building regulations and amplified energy legislation,” said 
2023-23 ASHRAE President Ginger Scoggins, P.E., Fellow 
ASHRAE. “The DOE’s latest determination further solidifies 
Standard 90.1 as the cornerstone for achieving energy 
efficiency goals and ultimately moves us closer towards 
widescale, global building decarbonization of the built 
environment.” 

The follow are DOE’s estimates of national savings in 
commercial buildings: 

• 9.8% site energy savings 
• 9.4% source energy savings 
• 9.3% carbon emissions savings 
Standard 90.1-2022 marks the first time onsite generation 

of renewable energy systems is incorporated as a prescriptive 
requirement of the standard, recognizing the role of renewables 
in new construction, echoing similar requirements in several 
state and local building codes and better positioning new 
commercial buildings to achieve net zero energy in the future. 
Other key changes include customizable energy credits, 
a new mechanical system efficiency performance option, 
requirements to address thermal bridging, expanded criteria 
for whole-building air-leakage testing, updated lighting power 
allowances, and additional guidance for using emissions in 

addition to traditional site, source and cost-based metrics.  
States are required to certify within 2 years of DOE’s 

affirmative determination that the provisions of its 
commercial building code regarding energy efficiency have 
been reviewed and, as necessary, updated codes to meet or 
exceed the updated edition of Standard 90.1. 

Learn more about DOE’s model energy code 
determination, including specific requirements and deadlines, 
at: energycodes.gov/determinations. 

2024 ASHRAE Annual 
Conference to Convene

in Indianapolis
Registration is Now Open

Atlanta– Registration is now open for the 2024 ASHRAE 
Annual Conference taking place June 22-26, at the Marriott 
Indy Place in Indianapolis, Ind. Early bird registration ends 
April 29. 

 “The 2024 ASHRAE Annual Conference promises to 
be an exceptional event, providing valuable insights and 
networking opportunities for professionals in the field,” said 
2023-24 ASHRAE President Ginger Scoggins, P.E., Fellow 
ASHRAE. “The conference offers a great opportunity to forge 
meaningful connections and stay at the forefront of industry 
trends, while enjoying the vibrant city of Indianapolis.” 

The conference will include activities such as tours, 
social events, award recognitions and a comprehensive 
technical program featuring more than 80 sessions. 

Attendees will have the opportunity to explore industry-
related topics related on the following eight technical tracks: 

• HVAC&R Systems and Equipment 
• Fundamentals and Applications 
• Workforce Development 
• Research Summit 
• Artificial Intelligence and the Built Environment 
• Building Life Cycle Assessment 
• Legislation, Standards, Codes and Guidelines 
• Electrification: Possibilities and Pitfalls 
The preliminary technical program will be available in 

the coming weeks. 
The ASHRAE Learning Institute will offer 10 courses 

during the conference. All courses are approved for continuing 
education credits toward maintaining P.E. licensure. A 
complete schedule and registration is available now. 

The plenary session will feature a keynote presentation 
from Julia Landauer, two-time champion NASCAR driver and 
advocate for STEM Education and women’s empowerment.  

During the President’s Luncheon, on Monday, June 24, 
incoming 2024-25 ASHRAE President Dennis Knight, P.E., 
BEMP, Fellow ASHRAE, will present his inaugural address 
and the 2024-25 officers and directors will also be installed. 

The 2024 ASHRAE Conference For Integrated Design, 
Construction & Operations, will be held in conjunction 
with the ASHRAE Annual Conference, June 24-26, also 
in Indianapolis, Ind. Formerly known as the Building 
Performance Analysis Conference, this conference provides a 
comprehensive look at existing tools and applied knowledge, 
along with the examination and integration of new 
technologies such as machine learning, artificial intelligence, 
virtual reality and robotics. Early bird registration ends April 
30. For more information, visit ashrae.org/cidco24.   

For complete information and registration for the 2024 
ASHRAE Annual Conference, visit ashrae.org/2024Annual 

ASHRAE Announces Call for 
Abstracts for 2025 Winter 

Conference in Orlando 
Submission deadline is May 29, 2024 

Atlanta – Abstract submissions are now being accepted for 
the 2025 ASHRAE Winter Conference to be held in Orlando, 
Florida, February 8-12, 2025, at the Hilton Orlando. 

“Several novel technologies are emerging to improve building 
energy efficiency that can directly impact heating and cooling loads 
and indoor environmental quality,” said conference technical chair 
Som Shrestha. “The adoption of artificial intelligence coupled with 
advanced controls can also influence the thermal management of 
buildings. This is an exciting time for ASHRAE members to be able 
to accelerate the new technology developments that can make our 
buildings more affordable, energy efficient, and resilient. The program 
tracks for the upcoming winter conference explore the challenges and 
opportunities associated with emerging technologies and their impact 
on decarbonization initiatives while continuing to focus on core 
HVACR fundamentals and equipment research and development.”  

Conference papers are requested for the following tracks: 
The “Energy Storage and Grid Resiliency” track focuses 

on advances in cost-effective thermal energy storage materials 
and systems, integration of thermal energy storage in building 
envelopes or HVAC systems, and grid resiliency. 

The “Artificial Intelligence, Building Automation, and 
Controls” track focuses on applications for AI and machine learning 
technology in building automation and controls to enhance energy 
efficiency and comfort, cyber security, fault detection, and more. 

The “Pathways to Building Decarbonization” track 
highlights methods, advancements in technology and policies 
across the globe being developed to reduce carbon impacts on the 
global environment. 

The “Future-Proofing the Built Environment” track 
highlights innovative technologies and strategies across the globe 
that reimagine our relationship with the built environment now and 
into the future, including design strategies for extreme climates and 
weather, appropriate responses to energy supply disruptions, and how 
these factors are tied to resilience and energy conservation efforts. 

The “Ventilation and Indoor Environmental Quality” track 
covers topics of ventilation, air distribution systems, and all indoor 
environmental quality aspects, including noise, vibration, and 
lighting in residential and commercial buildings. 

The “Industrialized Construction: Opportunities 
and Challenges” track explores advancements in building 
construction practices and workforce development, as well as 
opportunities and challenges associated with conventional and 
industrialized construction. 

The “Refrigerants and Refrigeration” track explores 
refrigeration systems, which generate and use cold for a range 
of processes, from food preparation and conservation to vaccine 
preservation, to long-term protection of fragile ancient inks of 
historical documents and others. 

The “HVAC&R Systems and Equipment” track focuses on 
the development of new systems and equipment, improvements 
to existing systems and equipment and the proper application and 
operation of systems and equipment. 

Abstracts (400 words or less) are due May 29, 2024. If accepted, 

final conference papers (8-page maximum) are due September 4, 2024. 

In addition, technical papers (complete 30-page maximum papers) are 

also due May 29, 2024. All accepted papers will be considered for 

publication in Science and Technology for the Built Environment, 

ASHRAE’s research journal. 

For more information on the call for abstracts and the 2025 

ASHRAE Winter Conference, visit ashrae.org/2025Winter.

ASHRAE, founded in 1894, is a global society 
advancing human well-being through sustainable 
technology for the built environment. The Society and its 
more than 56,000 members worldwide focus on building 
systems, energy efficiency, indoor air quality, refrigeration 
and sustainability. Through research, standards writing, 
publishing, certification and continuing education, 
ASHRAE shapes tomorrow’s built environment today. 
More information can be found at www.ashrae.org/news.
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NEW!AUSTIN - NORTH
1810 RUTHERFORD LANE

(512) 832-7881

BUDA
2845 BUSINESS PARK DR.

(512) 441-8998

CORPUS CHRISTI
1157 HENDRICKS ROAD

(361) 853-5050

FRIENDSWOOD
4021 ELLIS ROAD
(832) 481-1099

HOUSTON - NORTH
420 E. TIDWELL
(713) 691-5170

HOUSTON - SOUTH
5801 SOUTH LOOP E.

(713) 738-3800

HOUSTON - WEST
5248 BRITTMOORE ROAD

(713) 849-4070

SAN ANTONIO
3835 STAHL ROAD

(210) 656-6900

SAN ANTONIO
6814 ALAMO DOWNS PKWY 

(210) 457-5272

SPRING
601 SPRING HILL DR.

(281) 907-5000

STAFFORD
10155 MULA ROAD

(281) 977.6980

NEW LOCATION AND
CORPORATE HEADQUARTERS 

4021 Ellis Road, Friendswood, TX 77546  
(832) 481-1099 
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