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ACCA Recognizes Innovative Contractor Members and
Industry Leaders at 2025 Awards Reception

James Lane Air Conditioning wins Residential Contractor of the Year

Austin, TX — Industry pioneers and
innovators took the spotlight as the Air
Conditioning Contractorsof America(ACCA)
honored  their
during its annual Awards Reception at ACCA
2025in Texas.

Each honoree represents the best among

exceptional  achievements

Pictures on page B5.

CE South Texas

: ACCA b showi tional
Dealer Meeting members,  showing  exception

leadership and problem-solving during major

industry shifts in refrigerant standards and
workforce challenges.

During the event, Martin Hoover
concluded his term as ACCA Board of
Directors Chair, with Eddie M cFarlanetaking
the helm for 2025-2026.

“I'mincredibly proud of thisyear'saward

=

Pictures on page13. winners” said McFarlane, the new ACCA

Board of Directors Chair. “Each recipient has

Solar Supply Manager’s

- shown remarkable dedication to advancing
Meetings and Awards

our industry through innovation, service

excellence, and community leadership. From
helping contractors navigate the refrigerant
transition to developing the next generation of
HVACR professionals, these industry leaders
exemplify the resourceful spirit that makes
our association strong. Their achievements
inspire all of usto aim higher.”

Residential Contractor of the Year

JamesL aneAir Conditioning, afamily-
owned company with over six decades of
service across Texas and southern Oklahoma

Additional award winners recognized
for their contributions

e Distinguished Service Award:
Manny Chaves, Chair of ACCA's Codes
Subcommittee, with more than 45 yearsin the
HVACR industry

* Spirit of Independence Award: Ryan
Kiscaden, author of “The Air Cameto a Stop”

* Service Manager of the Year Award

(sponsored by ACHR News): Josh Aguirre,
whose leadership resulted in $700,000 in
additional service revenue

e Service Manager of the Year Award
Runner-up: Mark Mulvaney, AA Service Co.
Heating, Cooling, & Plumbing, Northbrook,
IL

e Super ST.A.R. Award (sponsored
by Federated Insurance): David Lawrence,
Dense Mechanical (Enid, OK)

e Community Leadership Award:
Leo Lane chairman for United Regional
Health Care Center, Wichita Falls Chamber
of Commerce, and Boys and Girls Club
Endowment Board

» Marketing Masters
(sponsored by Scorpion): Air
Home Services, whose rebranding campaign

Award
Control

generated over 3.3 million content views and
increased revenue by 88 percent
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Shearer Supply Open Houses
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Fujitsu Introduces AIRSTAGE Altair Single-Zone Split Systems

Fujitsu General America has expanded its H-Series mini-
split heat pump line with the introduction of the AIRSTAGE
Altair wall-mounted models featuring R-32 refrigerant.

The Altair single-zone series — including the Altair 300,
500 and 700 — offers a wide range of performance and efficiency
options.  With capacities from 9,000 to 36,000BTUh and
efficiencies reaching 30 SEER2, these systems provide superior
comfort and energy savings. Select models up to 12,000BTUh
are also available in 115V power supply for added flexibility.

Altair’s inverter-driven compressor offers exceptional
performance, comfort, and energy savings, ensuring optimal
operation in almost any environment. Available on select models,
special operation extends cooling capabilities down to -4°F.

Its compact outdoor unit, slim wall-mounted indoor
unit, and extended line set lengths — up to 164 feet (66 feet
pre-charge) — simplify installation in almost any application.
Altair systems are extremely quiet, with indoor sound levels as
low as 19 dB (A).

The indoor unit features ProCore™ high corrosion
resistant copper coils for long lasting protection. To perfectly
match desired indoor conditions, the wall-mounted unit offers
multiple fan speeds and special operation modes, including
economy, energy savings, powerful, minimum heat, automatic
defrost and auto-restart.

End-users can choose from extensive control options,
including a backlit wireless remote or a variety of Fujitsu wired
controls. The Altair 700 includes built-in WiFi connectivity with
remote monitoring via the AIRSTAGE Mobile App, while WiFi
is optional on Altair 300 and 500 models. Altair is compatible

J

with BACnet and Modbus protocols for seamless integration

with building management and home automation systems.
Optional accessories include Fujitsu's wired remote

controllers, hail guards, snow hoods, wind baffles, and more.

For moreinformation, please visit www.FujitsuGeneral.com

I

The Publisher of Air Conditioning Today, AC Today LLC, does not assume
responsibility of statements made in press releases or by advertisers, and reports the
opinions as expressed by suppliers, wholesalers, state agencies, trade organizations,

manufacturers and individuals as quoted.

Reprinting or other duplication of articles is not permitted without prior written
permission from the editor of Air Conditioning Today.
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7579 y Robert Madden Ind.

Building Dependable Partnerships

Let’s kick off the season right — swing by in May and June to check
out some awesome promos from JB Industries and RectorSeal!

RECTORSEAL

A CSW Industrials Company

5% DISCOUNT
ON SELECT CONDENSATE MANAGEMENT
PRODUCTS FROM RECTORSEAL

Vacuum Pump and receive a FREE Core Removal
Tool and Reverse Thread Adapter*.

Purchase a Prowler Electrochemical
Refrigerant Leak Detector and receive a
FREE Core Removal Tool".

LD5000

$80
VALUE

Offers valid In-Store and Online.
Ask your RMI Sales Representative for more information.

Turn to the experts Heating & Cooling Systems Heating & Cooling Products

BUILDING DEPENDABLE PARTNERSHIPS

LUBBOCK-CORPORATE OFFICE  LUBBOCK-EAST AMARILLO MIDLAND SAN ANGELO MARBLE FALLS
6021 43rd St 702 E 46th St. 801 South Hayden 3000 N. FM 1788 3430 Foster St 710 Industrial Blvd.
Lubbock, TX 79407 Lubbock, TX 79404 Amarillo, TX 79101 Midland, TX 79707 San Angelo, TX 76903 Marble Falls, TX 78654
Main: 806-797-4251 Main: 806-776-3200  Main: 806-373-3700  Main: 432-687-1443 Main: 325-655-6666 Main: 830-693-9560
GEORGETOWN AUSTIN-NORTH BRYANT DEALER SOLUTIONS AUSTIN-SOUTH KYLE CEDAR CREEK
5120 Airport Rd. 1100 Kramer Ln 2500 McHale Ct #B 5900 E. Ben White Blvd #A-110 19121 Marketplace Ave, #1-100 244 FM 1209
Georgetown, TX 78628 Austin, TX 78758 Austin, TX 78758 Austin, TX 78741 Kyle, TX 78640 Cedar Creek, TX 78612
Main: 512-688-5422  Main: 512-837-8521 Main: 512-501-8531 Main: 512-442-9000 Main: 737-404-6095 Main: 512-332-2852
SAN MARCOS WACO KILLEEN SAN ANTONIO SAN ANTONIO-WEST HOUSTON
2110 Clovis R Barker Rd 1000 Schroeder Dr #2035 4101-A Trimmier Rd 11035 Landmark 35 Dr 7007 Fairgrounds Pkwy #126 15080 Sommermeyer St
San Marcos, TX 78666 - Waco, TX Killeen, TX 76542 San Antonio, TX 78233 San Antonio, TX 78238 Houston. TX 77041
Main: 512-754-9019 Main: 254-633-4373 Main: 254-634-0670 Main: 210-967-5500 Main: 210-595-8053 Main: 281-506-1884
SEQUIN-DC DALLAS MCKINNEY
920 Schriewer St. 2419 Walnut Ridge St. 801 Harry McKillop Blvd #200
Follow us on Social Media Sequin, TX 78155 Dallas, TX 75229 McKinney, TX 75069

FAMILY-OWNED
% TEXAS PROUD
Since 1979

@ n m Main: 830-463-0663 Main: 469-749-3930 Main: 469-749-3931

Robertmaddenindustries WWW.RMADDEN.COM
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A JOHNSTONE
. SUPPLY

HVAC THAT'S BUILT TO LAST

DURABILITY AND
DEPENDABILITY
COME STANDARD
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WHAT’S INSIDE MATTERS

Maytag® HVAC's line of exceptional home comfort systems offers
the dependability and reliability you expect from an appliance
wearing a Maytag® badge. From high-efficiency air conditioners
to premium packaged systems, you can depend on Maytag.

Corpus Christi Brownsville Pharr La Feria
2701 Agnes St. 4635 Mar St. 3107 N. Sugar Rd. 13422 E. Expressway 83
(361) 882-8896 (956) 838-0542 (956) 783-1036 (956) 797-2035

Corpus Christi Victoria Laredo
8051 South Padre Island Dr. 3704 Billy Dr. 4114 Airpark Dr. #4A
(361) 986-0613 (361) 574-8349 (956) 727-2235




MAY 2025, AIR CONDITIONING TODAY, PAGE 5

Fujitsu hosts 2025 TSA Conference

Fujitsu General America hosted its fourth
Technical Service Advisors (TSA) Conference
inmid-April in Raleigh, NC. Themed “Back to
the Basics,” the event reinforced fundamental
skills and aligned Fujitsu’s Service Team with
distributor technical support team members to
deliver exceptional customer experiences.

“Fujitsu  doesn't just provide high-
efficiency HVAC systems, we also provide
top-notch  service and support to our
customers,” said Tomokazu Hosoi, President
of Fujitsu General America. “Our commitment
to service and support really sets us apart
from our competitors. That’s why the TSA
Conference is so important to us.”

The three-day event, which was attended
by 150 distributors, featured breakout sessions
covering commercial and residential training,
warranty information, remote system access
via AIRSTAGE Cloud, transition to A2L, and
more. Each session was designed to strengthen
core knowledge and keep pace with the
evolving HVAC industry.

“Wechose'Back totheBasics asthetheme
of the 2025 TSA Conference to emphasize
the fundamentals of troubleshooting,” said
Ruben Marcucci, Sr. Director of Aftermarket.
“This helps solidify the core skills needed by
our technical service advisors. Mastering the

Tomokazu Hosoi, Preside;ft of Fuj\itsu General
America addresses the general assembly on the
opening day of the TSA Conference.

basics is the key to driving success.”

While networking wasn’t the primary
goa of the event, attendees connected with
Fujitsu staff and their counterparts across the
country. The activities, meals, and classes were
designed to promote interaction.

“We hold this conference every other year
to strengthen the connection with our most
important partnerships - the technical service
advisors at the distribution level,” said Dennis

Stinson, VP of Sales. “Thank you to those who
attended. We'll do great things.”

Product News

Rheem® Expands Commercial Product
Offering with Renaissance™ Line Extension

New Higher Efficiency 3-5 Ton Models with Two Stages of Cooling

Atlanta — Rheem®, a leading globa
manufacturer of HVACR and water heating
products, announced the expanson of its
commercid product offering with a higher
efficiency extension to the well-received
Renaissance™ Line. The packaged rooftop G/E
and A/C lineup now includes 3-5-ton models
with two stages of cooling and are purpose-built
for commercid heating and cooling, delivering
exceptional efficiency and value. The new models
strike an ideal balance between intuitive design
and cutting-edge technologies, meeting the high-
performance demands of modern businesses.

Engineered for seamless replacements,
Rheem Renaissance RACCYC and RGECYC
units  boast  industry-standard  footprints,
common piping and electrical connections, field-
convertible airflow, and minimized weight for
unmatched ease of installation. With industry-
leading serviceability and installability, the
entire Renaissanceline streamlines maintenance
and installation, resulting in tangible time and
cost savings. Time spent performing industry-
standard service and preventative maintenance
is reduced by up to 100 minutes compared to

other commercial HVAC brands.
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“With efficiency ratings up to 16.2 SEER2
and 12 EER2, this extension delivers better
performance and is a great fit for a variety of
commercial applications, especially K-12 school
buildings,” said Laura Meyerrose, commercial
product manager, Rheem. ‘“Additionally, the
availability of Rheem’s PlusOne® HumidiDry®
hot gas reheat technology that can keep the
desired room temperature while continuing to
dehumidify in single-phase power models can
lead to cost savings while increasing occupant
comfort for businesses and separates Rheem
from competitors.”

Key features of the Renaissance 3-5 ton
two-stage line extension include:

e PlusOne HumidiDry: HumidiDry hot
gas reheat incorporates a variable frequency
drive (VFD) that operates at a lower speed on
the first-stage cooling, saving energy, enhancing
performance, and increasing occupant comfort.

e PlusOne ServiceSmart™:  Built-in
features designed with feedback from HVAC
field professionals to improve serviceability and

provide easy access to unit components.

SEE RHEEM PG.22

MWinsupply

OF CORPUS CHRISTI

Partner with WinSupply & Bcome a Midea Dealer Today!

Fastest growing equipment
manufacturer in the world

Locally stocked
replacement components

Leading Innovator
in Technology
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Johnstone Supply
recognizes Nidec VP with
Leadership Award

St. Louis, Mo
Supply recently honored Nidec Motor Corporation’s Morgan

— HVAC wholesale giant Johnstone

Silvey with its Leadership Award. The award was presented at
Johnstone’s Spring Meeting and Trade Show in San Diego.

Johnstone Supply representatives said Silvey was chosen
for the award due to his leadership in achieving outstanding
results with a clear dedication to excellence and partnership,
contributing to substantial ECM motor growth in 2024.

Silvey is Vice President Sales & Marketing, HVACR, at
Nidec. Johnstone Supply is the largest wholesaler for Nidec's
HVAC aftermarket group.

Nidec partnerswith Johnstone for the distribution of several
HVAC motor lines, including U.S. MOTORS®, RESCUE®,
Embraco, and Nidec Techno.

PHCC’s CONNECT 2025 Conference:
Growth Through Collaboration

Plumbing and HVAC contractors are invited to register for CONNECT 2025,

taking place from October 27-30, 2025.

Falls Church, Va. -
Contractors--National ~ Association

Plumbing-Heating-Cooling
(PHCO),
plumbing and HVAC contractors to make plans now to be part
of PHCC CONNECT 2025. Industry professionals are invited
to join for three days packed with valuable education and

encourages

networking opportunities.

PHCC CONNECT will be held in Grand Rapids, Michigan,
October 27-30, a DeVos Place. The theme of this year's
conference is “Growth Through Collaboration,” emphasizing
the power of working together to drive innovation, overcome
challenges and achieve success in the industry.

CONNECT will kick off October 27, with its opening
reception at aGrand Rapi ds-themed convention center ballroom.
CONNECT will aso host areception on the evening of October
29 at the Grand Rapids Public Museum, an inspirational space
where attendees can explore science, history, and culture while
mingling with industry peers.

For CONNECT 2025, PHCC has created a valuable
experience with HVAC and plumbing contractors in mind. For
three days, contractors will be immersed in focused education,
valuable networking opportunities and a must-see Product
and Technology Showcase, which begins earlier this year on
Tuesday, October 28.

“PHCC CONNECT is al about fostering growth through

First Alert is the most trusted brand in fire safety. They offer a

variety of smoke alarms, carbon monoxide (CO) detectors and
combination smoke & CO alarms to help provide peace of mind
knowing the home and loved ones are protected.

materials to help provide an early warning.

. Hardwire Combination Alarms.

and CO detection.
. Battery-Operated Combination Alarms.

for additional protection.

7 — FIRST ALERT 2-IN-1 COMBINATION
r St SMOKE & CARBON MONOXIDE ALARMS

First Alert combination smoke and carbon monoxide
(CO) alarms offer 2-in-1 protection from both types of
. danger with a variety of feature offerings to deliver
advanced and reliable fire protection to help protect
your home and family.

. Precision Detection Combination Alarms Meet New Standards.
Precision Detection advanced sensing technology meets the latest industry
standards to reduce cooking nuisance alarms and detect smoke from synthetic

« 10-Year Sealed Battery Combination Alarms.
10-year sealed battery alarms eliminate the need for battery replacements and late
night low battery chirps for the life of the detector.

Most hardwire alarms contain a hardwire adapter plug that makes installing the

combo detector easy and eliminates the need to rewire. For protection during
power outages, the device offers a back-up battery feature for continuous smoke

Battery-operated detectors are easy and convenient to install throughout your home

SCAN ME

¢ FERGUSON

collaboration—plumbing and HVAC professionals coming
together to exchange ideas and share knowledge,” says Dan
Callies, PHCC National president and president of Oak Creek,
Wisconsin-based Oak Creek Plumbing. “We' relooking forward
to an event filled with energy, innovative ideas, and solutions as
we work together to help our industry thrive and evolve.”

The conference will wrap up with an awards breakfast on
Thursday, October 30, allowing conference-goers to stay and
play in Grand Rapids, or head back to the office to start putting
all their new resources to work by week’s end.

For more detals including the preliminary schedule,
visit phccweb.org/CONNECT and stay tuned to this site
for unfolding information on education sessions, speakers,
exhibitors, registration and hotel reservations. Register today.

GROWTH THROUGH
COLLABORATION

Now available at Ferguson locations
across Texas. Scan the QR code to
find your nearest location.

Honeywell

HVAC Home

©2025 Ferguson Enterprises, LLC 0425 7809008
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YORK® HH8
Side-Discharged Heat Pump

The YORK® HH8 heat pump offers premium-tier efficiency and comfort in

a compact design. Up to 18 SEER2 and variable speed performance for
more consistent comfort.

Cedar Park 512-528-9675 Mansfield 817-435-9675 San Antonio W 210-591-1910

Dallas 972-241-7007 Mesquite 972-270-2465 San Marcos 512-392-1114
Fort Worth 817-831-9675 Richardson 972-470-9119 South Austin 512-280-9675
La Feria 956-507-7968 San Antonio 210-377-3991 Waco 254-296-0505

Call or Text to Check Stock or Log Into Centuryhvac.com

LenturyHVAc I Sede ) @YORK

DISTRIBUTING
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GEMZIRE eenm

DISTRIBUTORS
Select sceries

Enjoy Savings
and Simplicity with

Rheem
Select

Bundles

Experience the convenience of purchasing a complete
Electric, Heat Pump or Gas System at a competitive price!

Shop Now!

gemaire.com/brands/rheemselect

Visit your local Texas branch

Houston NW................... 713.466.6261 Longview.......ccccee.eeee. 903.758.3181 Temple...cooooeiinne 254.773.0809
Houston Westpark.......... 713.787.6666 Texarkana.............. 903.832.3562 Waco....cocveevviniennn, 254.751.7766
Pasadena.................... 713.477.8292 San Antonio................... 210.495.4933 Harlingen............... 956.423.8513
Carrollton.................. 214.390.5076 San Marcus......cccceeuee.e. 210.495.4933 McAllen.......c......... 956.668.1147
Haltom City......ccccceeueenneee. 817.916.1277 Austin........co.coeeieni. 512.836.6646 Corpus Christi................. 361.854.7591
Dallas...c..cceeeeevunenennn. 214.381.7899 South Austin................... 737.931.0678 Rosenberg.............. 346.843.8040
Arlington................. 817.652.3272 Killeen.....cccccoeeeeenns 254.526.3028

Plano.....cccccevvennneenn. 972.424.5222 College Station.............. 979.774.5390

GEM/IRE.COM
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Carrier Factory Authorized Dealers Celebrate Excellence and Innovation
at 2025 National Meeting

Indianapolis, In — Carrier Factory
Authorized Dealers (CFAD) gathered for the
2025 CFAD National Meeting to celebrate
outstanding achievements and recognize
the industry’s top performers. The event
highlighted the dedication and hard work of
dealers who have demonstrated exceptional
performance and commitment to customer
satisfaction. Carrier isapart of Carrier Global
Corporation (NYSE: CARR), global leader
in intelligent climate and energy solutions.

The CFAD National Meeting featured
two days of HVAC training sessions,
4,000
These sessions equipped attendees with

totaling over training hours.
valuable knowledge and skills, enhancing
their performance and service delivery.
Kevin O’Leary, successful entrepreneur
and businessman, delivered the keynote
presentation and shared insights on business
growth and |eadership.

featured

including a

The awards celebration
a comprehensive agenda,
reception, welcome and opening remarks,
The

highlight of the evening was the Hall of

dinner, and awards presentation.

Fame 2025 Inductee Ceremony, where

€enfur

SPLIT AIR
CONDITIONER SYSTEM*

Single Stage - 13.4 to 17 SEER2

Award Wlnnlng
Perfc” nance

Carrier VP and GM, Nick Arch

distinguished
for their

individuals were honored
lifetime achievements and
contributions to the HVAC industry.

President’s Award Winners: The
President’'s Award recognizes companies
that have achieved high scores on a set of
criteriaestablished by Carrier. Thesecriteria
seek to identify model Carrier Factory
Authorized Dealers whose performance
demonstrated

with a continual emphasis on customer

year-over-year growth

satisfaction. The award uses a weighted

12 Year Parts Warranty with Complete

System Purchase

AR

AC SUPPLY

www.staracsupply.com

matrix that levels the playing field among
dealerships of all sizes.

Lifetime Achievement Award: Bud
Mingledorff of Mingledorff’s,
honoredwiththeCarrier Distributor Lifetime

Inc. was

Achievement Award for his visionary
leadership and dedication to the HVAC
industry. Bud’'s philosophy centered on
investing in employees’ success, which has
guided his every decision and contributed to
the prosperity of Mingledorff’s, Inc. Under
his leadership, the company expanded its

LE Series

We carry a
full line of
Century,

reach significantly, growing to over forty-
one locations across the Southeast.

Hall
Mullen Donahue of Mullen Refrigeration

of Fame Inductees: Roxann

Service, Inc. and Tom Boylan of Lakeside
Service Company, Inc. were inducted into
the Carrier Dealer Hall of Fame. Roxann,
the first principal female inductee, and Tom
have both shown unwavering commitment
to their communities and their dedication to
customer service has made them respected
leadersin the industry. Their stories of hard
work, integrity, and perseverance serve as
an inspiration to all.

Carrier Factory Authorized Dealers
continue to set the standard for excellence
in the HVAC industry, and the 2025 CFAD
National Meeting was a testament to their
achievements and contributions. As the
industry evolves, these dealers remain
committed to delivering exceptional service
and innovative solutions to their customers.
the
CFAD National Meeting and the award

For more information about
recipients, please visit https://www.carrier.
com/residential/en/us/why-carrier/carrier-

authorized-dealers/.

including
EBE/DGAX
for

Manufactured

Homes

N Delivering Confidence

ARLINGTON
2407 Centennial Dr.

Arlington, TX 76011
817-935-9765

Unit 1

FORNEY
10676 W US HWY 80,

Forney, TX 75126
214-227-7665

AZLE

Azle, TX 76020
817-752-8976

GRANBURY

Suite 4

817-290-6522

155 Southeast Parkway

125 M and M Ranch Rd,

Granbury, TX 76049

CLEBURNE
1401 S. Main St.

Cleburne, TX 76033
817-776-8075

NOW OPEN
HOUSTON

16420 W Hardy Rd,
Suite 100
Houston, TX 77060
832-271-6122
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A srategic plan is like
a GPS for your business.
Without i,
aimlesdy, hoping to reach
your degtination. With it
you have clear directions,
a way to measure progress,

you're driving

and the flexibility to navigate
unexpected detours. Here’s
why every small

owner needs one

business

It Keeps You Focused
- Running a business can fed
like juggling flaming torches
whileriding aunicyde—there's
always something demanding
your attention. A drategic
plan helps you focus on what
truly matters, cutting through
digractions so you can make
progress toward your goals.

It's a Map for Your
Resources - Time money,
and energy are precious
commodities in a smal
busness A plan ensures
you're spending them where

they'll bhave the biggest

impact, avoiding the dreaded

Zebra Test Lead Kif

29 PIECESINCLUDED

1 Black Fem/Fem Banana Plug Adapter
1 Red Fem/Fem Banana Plug Adapter
1 Black Wire Probe Test Point
1 Red Wire Probe Test Point
2 Black Magnetic Connectors
2 Red Magnetic Connectors

4 Leads - 24" with Banana Plugs
2 Large Black Alligator Clips

2 Medium Black Alligator Clips
2 Medium Red Alligator Clips

1 Black Wire Piercing Hook

1 Red Wire Piercing Hook

1 Black Wire Grabbing Hook

1 Red Wire Grabbing Hook

2 Velcro Straps - 3.5" each

GREAT COMPANION TOOL'

Shart Sharf ander_"'_ _

Do You Have a Strategic Plan?

“throwing spaghetti at the
wall” approach.

It Helps You Stay on
Track - With a plan, you can
measure your progress. Are
you hitting your milestones?
If not, what needs to change?
It's like checking your map
along the way to make sure
you haven't missed aturn.

It Prepares You for the
Unexpected - Markets shift,
competitors pop up,
surprises happen. A strategic
plan gives you a framework
to adapt without losing sight
of your
Think of it as your business's
safety net.

It Rallies Your Team -

and

long-term goals.

A clear plan helps your team
understand the “why” behind
what they're doing. It fosters
a sense of purpose and makes
everyone fed
rowing in the same direction.

like they're

It Simplifies Decisions
- Should you launch a new

product? Hire more staff?

oy Zebra-Gafars*"

A draegic plan serves as
a decison-making guide
helping you evaluate whether a
choice aligns with your goals
It'slike having acheat sheet for
tough calls

So what's in
srategic plan? - Your plan
should outline four simple
eements
e Your objective sets your

your

vison.
e Your goals make it
mesasurable.
* Your strategy points you in
theright direction.
e Your tactics are the
actionable stepsyou' |l take.
1. Objectives
Objectives are the big-
picture achievements you're
working toward. They answer
the question: What do you
want? Maybe it's growing
your business, expanding into
a new market, or improving
customer satisfaction. Think of
objectives as your destination

on the map.

2 Banana Plug/Female Insulated Terminals
2 1/4" Push-On Double Tap Adapters
1 Latching Rigid Carrying Case

2.Goals

Goalsarewherethingsget
measurable. They define how
much you want to accomplish.
For ingtance, if your objective
is to grow your busness, your
goal might be
revenue by 20% this year or
landing 50 new clients.

increasing

Here’s where a lot of
business owners get suck:
objectives and goals sound
smilar, but they're not the
same. The objective is the
what; thegoal isthe how much.
You need both to chart a clear
path forward.

3. Strategies

Strategies  outline  your
general approach for reaching
those goals They answer the
quegtion: How will you get
there? If your objective is to
increase brand awareness, your
srategy mightfocusonboosting
your sociad media presence
or building partnerships with
local businesses,

Strategies set the general

direction, like deciding to
drive east if you're heading to
Illinois. At this point, you're
not worrying about which
highway to take—you're just
making sure you're on the
right track.

4. Tactics

Tactics are the specific
actionsthat bring your strategy
to life If your Strategy is the
general direction, tactics are
the highways—like choosing
I-70 or I-74to get to lllinois.

In business terms, tactics
might include scheduling a
month of social media posts,
running a local ad campaign,
or  hogting a
appreciation event.

A common hangup |

customer

see is mixing up strategy and
tactics. Strategy is the plan;
tactics are the steps And just
like on a road trip, therés
usually more than one way to
get where you're going.

When dl these pieces
work together, it's easer to

PRECISION IN EVERY STRIPE
Zebralnstruments.com
(> [in][G] £

o

Lorraine Ball
Digital marketing
strategist, Lorraine

Ball has spent 30 years
working with  small
business owners. She
has collected the best
of her training, tools
and resourcesin the
Digital Toolbox (www.
digitaltoolbox.club)
She is also the host
of More Than a Few
Words, a marketing
podcast, available

wherever you listen
to podcasts.
make decisions, track progress,

and pivot when the unexpected
happens. Whether youre a
solo entrepreneur or running a
small team, asimple plan helps
you move from winging it to
working with purpose.
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We make a great

Our new Venstar Logo Program keeps your business top of mind.

* Your business logo imprinted with phone

* Optional imprint locations depending

first impression.

You'll make
the second.

number, web site, or QR code on any on model

Venstar thermostat e Simple to order at your local Venstar
e Full color, high-quality, 3D printing distributor location
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To learn more about

the logo program, visit
venstar.com or see your

" local sales representative.

We are your #1 Source for Venstar Thermostats and Accessories - Visit us today!
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Contractor-Friendly,
Lower-Priced,
Making your home Green & Smart & In StOCk NOW

AV ahead C Wele NE N E
NE o E

o4 i1y -
QUIF B

e High-efficiency SEER2 outdoor
units (20+)

e Replace outdoor units without

full system swap e Fast installs - equipment in

e Contractor-friendly: Maintain stock now

margins, stay competitive e No new training required -

e Lower-priced installations keep your current process

R410A UNITS REMAIN COMPLIANT POST - 2025

EPA regulations do not restrict installing R410A indoor/outdoor components — even after 2025 —
so you can replace failed parts and keep systems running confidently.

CHOOSE ECOER AND STAY COMPETITIVE IN 2025!

VISIT WWW.ECOER.COM TO LEARN MORE.

]:i Silver WINNER of 4040 McDermott Road, Suite 200, Plano, Texas 75024

1V 2024

RENLER DI Dealer DESign Awards [\] info@ecoer.com %ﬂ (703) 348-2538 6»? WWW.ecoer.com
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Nidec named to sustainability “A List” by
carbon reduction organization CDP

Nidec’s Appliance, Commercial and Industrial Motors Business Unit pushes for a more

sustainable future with new sustainability strategies

St. Louis, Mo— CDP(formerly Carbon Disclosure Project),
a non-profit organization that holds the world’s largest, most
comprehensive dataset on environmental action, has selected
Nidec Corporation as a 2024 A List Company. By scoring
companies, cities, states and regions, CDP incentivizes and
guides them on a journey towards leadership on environmental
transparency and action.

As a company that operates globally, Nidec considers
contributing to a sustainable global environment as one of its
key goals, and aims to achieve net zero CO2 emissions from
its operations by FY2040 and across the entire supply chain by
FY2050.

For one of the company’s largestbusiness units,
Nidec Appliance, Commercial and Industrial Motors (ACIM),
the rating comes as a recognition of its commitment to
continuously evolve on the sustainability journey, focusing on
four bold sustainability targets encompassing its operations,
people, solutions, and suppliers.

The U.S. MOTORS® brand operates under the ACIM
umbrella. The product line includes highly efficient motors
and drives for numerous industries including HVAC, pool/spa,
pumping, water/wastewater, processing, material handling, and

agriculture.
The U.S. MOTORS line is working closely with ACIM

to achieve the four targets. Three are carbon-related: the
achievement of carbon neutrality in its manufacturing plants
by 2030, followed by the aim to reduce its customers’ carbon
footprint by one gigaton, and closing the cycle with an
assessment of its key suppliers on Environmental, Social, and
Governance (ESG) topics.

“Our journey with CDP began over five years ago, and in
2024, we formalized the goals to align with those of the Nidec
Corporation team,” said Katia Drusian, CEO of Nidec ACIM.
“Being part of this prestigious A List is an honor as well as
a responsibility since we now stand among a select group
of companies expected to be role models in leading positive
change. As a global provider of solutions and services to
over 4,000 customers, we remain committed to engaging our
employees, customers and suppliers in this movement toward a
more sustainable future.”

Electric motors make up the single largest end-use of
electricity in the United States, according to the U.S. Department
of Energy. In the U.S. manufacturing sector, electric motors used
for machine drives such as pumps, conveyors, compressors,
fans, mixers, grinders, and other materials-handling or
processing equipment account for about 54% of industrial
electricity consumption. Additional energy is consumed in

HVAC and refrigeration equipment.

POWER EVERY PROJECT

WITH COBURN'’S CONNECT

Made for contractors and technicians, Coburn’s Connect

is the project partner in your pocket—keeping you
organized, informed and in control of your workflow.

Streamline Purchasing with Order Templates
Stay Stocked with Auto Replenishment
Access Orders & Transaction History
Manage Accounting Data

[/

Coburn Supply Company

1:07

| .
Menu 0 Coburn’s CONNECT Favorites

’ Q, Search

2

LOCATIONS

MY ACCOUNT

ELECTRICAL

Remembering a Titan:
Honoring the Legacy of
Coburn Supply Company

Leader, Trey Berlin

Coburn
Supply Company mourns the passing

Beaumont, Texas -
of Trey Berlin, a beloved leader, mentor,
and friend. Trey passed away at home on
March 23,2025, leaving behind a legacy
of dedication, wisdom, and unwavering

commitment to our company, our

customers, and his loved ones.

Trey’s career with Coburn’s began in 1972 while he was studying
at LSU. Over five decades, he played a vital role in expanding
the company’s Gulf Coast presence, ultimately retiring in 2022 as
Senior Vice President - General Manager. He continued to serve on
Coburn’s board of directors until his passing. His leadership, vision,
and signature “Trey-isms” helped shape the company’s culture, from
Want Books to the Three Legs of the Selling Stool.

“Trey left an indelible mark on Coburn Supply. His vision,
generosity, and dedication will never be forgotten. He taught so
many, not only how to succeed in business but how to support
one another as colleagues and friends,” said Don Maloney,
Chairman of the Board of Coburn Supply Company.

Beyond his professional impact, Trey was known for his
kindness and generosity, especially in times of need, such as
after the 2016 flood when he helped provide housing and aid.

Coburn Supply Company extends its heartfelt condolences

to Trey’s family, including his three sons, Bubba, Brian, and

Mike Berlin, and to all who knew and loved him.

ol ?EE
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Coburn Supply Company
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REPLENISHMENT
ORDERING INFO

EVENTS & TRAINING

A

PLUMBING

WATERWORKS
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Product News

New Sustainability Goals at Nidec Help Drive Decarbonization in HVAC

Motor manufacturer exhibits latest HVAC solutions including new PrecisionFlow™ motor at 2025 AHR Expo, Booth #2529

St. Louis — Nidec Motor Corporation,

maker of residential, commercial and
industrial motors and compressors, is focusing
its messaging at the 2025 AHR Expo (Booth
#2529) on a set of new corporate sustainability
commitments and how its high-efficiency
products will help advance customers
environmental goalsaswell. A coretarget isto
reduce customers' carbon footprint when using
Nidec products by one gigaton by 2030. This
is equivalent to one-sixth of the total annual
emissions of the U.S. in 2022, according to the
Global Carbon Budget.

“This is an aggressive goal, but we have
been investing in motor efficiency R&D for

many years, and now we have a formal set of

targets on a specific timeline to really drive our
efforts,” said Tim Schamel, President of Nidec's
U.S. MOTORS® division. “We are confident
that this emission reduction will be achieved
jointly with our customers, who we know are
also committed to amore sustainable approach.”

At AHR, Nidec will display its high
efficiency motors and controls that significantly
reduce carbon emissions for both residential
HVAC  applications.
the new PrecisionFlow™

and commercia

For example,
electronically commutated motor (ECM) offers
up to 85 percent efficiency, an improvement of
up to 30 percent over common PSC motors.
These energy savings apply to both residential
and commercial HVAC applications.
PrecisionFlow delivers constant torque
and precise speed control, offering dua
voltage options and multiple configurations.
It effectively meets the growing need for
ECMs in anticipation of upcoming efficiency
regulations from the U.S. Department of
Energy, all supported by Nidec's extensive
expertise in ECM technology and dedicated
application assistance. It is suitable for awide

range of pump applications.

Also to be featured at the Expo is the
award-winning, super-premium  SynRA™
synchronous motor, delivering high efficiency
levels up to IE4/IE5. In addition to U.S.
MOTORS products, the Nidec boothwill feature
products from Nidec Drives and Embraco.

Nidec will display the following U.S.
MOTORS products at the AHR Expo:

e SelecTech® Motor — A durable, easy-
to-integrate Electrically Commutated Motor
(ECM) solution for high-efficient direct drive
blower applications. The available nine discrete
24 volt tap settings are fully programmable
on your assembly line for different airflow
requirements. Rugged and simple to operate,
the SelecTech motor is setting anew benchmark
for reliable ECM technology. Includes 460V
and dual shaft configurations.

* RESCUE EZ13® — Universal
ECM Replacement: RESCUE EZ13 is a
high-efficiency ECM designed as a drop-
in replacement for OEM constant torque
ECM. The auto rotation sensing technology
automatically determines motor direction. It's
wired to the OEM equipment using the
equipment’s existing connections for ease of

installation. No programming required.

e RESCUE EZ16® - 16-Pin Universa
ECM Replacement: The RESCUE EZ16
motor is a patented electronically commutated
constant torque aftermarket motor developed
for the HVAC residential/light commercial
market. Equipped with an EZ Interface (EZI)
box used to tune the motor at installation, it
provides a drop-in solution for systems using
legacy 16-pin variable speed EC motors.

* RESCUE Select Pro™ —
Preprogrammed ECM  Replacement for
Furnaces and Air Handlers: The RESCUE
Select Pro is the aftermarket solution for OEM
constant torque EC motors. With thousands of
OEM performance profiles on a cloud-based
web service app, the RESCUE Select Pro can
be programmed directly through any smart
phone or Wi-Fi and Bluetooth® enabled device.

* RESCUE EcoTech® — PSC to ECM
replacement motor. Designed to be a drop-in
replacement for permanent split capacitor (PSC)
motors. RESCUE EcoTech motors are multi-
horsepower, dual voltage and have reversible

rotation. No wiring changes are required.

SEE NIDEC PG.21

TAILORED TO YOUR CUSTOMER'S NEEDS.

CONCORD equipment is US manufactured
by ALLIED AIR = a LENNOX company.
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CONCORD ALLIED

ommercial

TRANSTAR

A/C SUPPLY, INC.

Become a CONCORD dealer today and earn up to $15K!
Find out more on how to become a CONCORD dealer by emailing us at
CSMITH@transtaracsupply.com

BUY 3 ROLLS OF ANY SHURTAPE-
GET A ROLL OF T-REX TAPE FREE!

Stop by 1 of our 7 Houston-Area branches
Promotion will run April - May. While supplies last.

FEROCIOUSLY STRONG TAPE

VISIT OUR WEBSITE FOR MORE INFORMATION
Www.transtaracsupply.com

I-10

10814 East Freeway
Houston, TX 77029

713-671-0114

AIRLINE
4315 Airline Drive
Houston, TX 77022
713-681-97877

1700 Buchannan Street
Brenham, TX 77833
979-830-5056

1960
10509 FM 1960 W
Houston, TX 77070

281-890-2108

BRENHAM

GULF FREEWAY
8485 Gulf Freeway
Houston, TX 77017

713-920-2222

ALVIN

225 West Coombs Drive

Alvin, TX 77511
281-585-2600

STAFFORD
3535 S. Main
Stafford, TX 77477
281-499-3377



CLOSE MORE DEA

ARMSTRONGAIRIE

1. 10-Year Unit Replacement

2. 12-Year Parts and Labor Coverage

3. Consumer Instant Discount up to $2,000
4.
5. 100% Marketing Co-Op Funds

6. MORE REWARDS Points Program

Annual Volume Rebate

Contact your JOHNSON HVAC DISTRIBUTION
representatives for details or email
marketing@johnsonsupply.com

AARMSTRONG  <JOHNSON
|=AIR° PRO TEAM HVAC ==

DISTRIBUTION

CALL US TODAY
TOLL FREE

1(800) 833-3435

7

Allen, TX

1307 North Watters Road

Suite 100
p: 469-270-5900

Austin, TX

2200 Grand Avenue
Suite 106

p: 512-977-0100

Beaumont, TX
1110 Gulf Street
p: 409-838-5251

Bryan, TX
2616 S College Ave
p: 979-775-5554

Carrollton, TX
1401 Valwood Parkway
p: 972-277-9300

Clute, TX
406 S Brazosport Blvd
p: 979-265-0466

Corpus Christi, TX
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Forth Worth, TX
524 N Beach St
p: 817-834-9675

Garland, TX
1036 S Jupiter Rd
Suite 300

p: 972-494-0148

Houston, TX
3511 Jensen Drive
p: 713-869-3700

Houston, TX

6630 Roxburgh Drive
Suite 100

p: 713-849-2030

Houston, TX
10151 Stella Link Road
p: 713-830-2499

Houston, TX

3930 Stoney Brook Drive

p: 713-781-1100

Humble, TX
1515 East 1st Street
p: 281-548-0600

1248 S Padre Island Drive Hyntsville, TX

p: 361-808-9675

Deer Park, TX
1250 Clay Court
Suite 100

p: 713-477-0562

676 IH 45 South
p: 936-291-6818

W' Katy, TX

21501 Park Row Drive
p: 713-595-4335

RN LRk b

Lafayette, LA
4002 Cameron Street
p: 337-232-9862

Lake Charles, LA
2501 Ryan Street
p: 337-433-7100

Pharr, TX
801 W Mozelle Avenue
p: 956-702-3445

San Antonio, TX
1050 Arion Parkway
Suite 106

p: 210-495-9675

Stafford, TX
13255-B Murphy Road
p: 281-499-9000

Waco, TX
600 Esther Street
p: 254-755-7333

Webster, TX
611 N Texas Avenue
p: 281-338-6638

Woodlands, TX
604 Spring Hill Drive
Suite 170

p: 281-872-3454

call or text phone numbers listed
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Started to dial thisin as
What do the PE companies
do that you need to do but
realized that there are some
really large companies that
are still privately owned,
not in a PE group yet.

First you need people,
and to grow, you will need
more people this year than
last. Here are three things
that future employees are
looking for today.

1 Speed. We have
been taught by Amazon
that things can happen
fast. |
some vitamins on a Sunday

recently ordered

afternoon around 3:30, they
were delivered before 6 PM.
Same day. On Sunday! If
you are looking for new
employees, set the stage to
fast track any candidates.
Install, service techs, office
help, they all want to move
quickly. So put together a

It’s On My Heart:
What do the large companies do that you need to do?

package for potential new
hires. Get an application
on your website that they
can fill in on their phones.
Make sure someone is
available to look at it when
it comesin. and have a plan
on what the next steps are.
Do you check references?
You should. Let them know
you will check, and | am
aware that typically people
will only list references
of people that will give a
positive review. Check them
anyway. Google what kind
of questions you can ask.
1.5. In a famous movie,
Glen
there is a line that Alec

Glengarry Ross,
Baldwin shares giving a
“pep Talk” to the sales
team: ABC. Always Be
Closing. Actually not a pep

talk, more of athreat, close
of be fired.
number 2 is to Always Be

So my point

Recruiting, ABR. The big
boys have multiple levels
of recruiting in place, it
The
Founder of Parker and Sons

must be continual.

in Phoenix (Paul Kelly,
$250,000,000/year roughly)
wrote a book Tricks of the
Trade to Success. In there
he describes what they do
to hire hundreds of new
employees each year. He
assigns the job of finding
new peopleto ateam, checks
in each week to see how
progress is happening. He
sets a budget for recruiting,
assigns  authority  and
responsibility for recruiting
results, continually
watching to be sure they
are hitting the numbers.
In the same market Lou
Hobaica had a second-
generation company (sold
it a few years ago and just
retired last year) that had a

commitment to recruiting.
They set a standing open
house at their place each
month, invited anyone to
attend. Their vendors knew
the date, you could comein
and meet the team, see how
they did hvac, plumbing,
electrical and wine coolers.
We have another member
who used to place ads in
all kinds of social media,
come apply anonymously.
He furnished a hoody, met
them at a coffee shop, rode
in the service van for a few
hours, paid him a fair wage
for the day, just to see how
their company worked.

2. Setacareer pathfor the
employees. Team members
want to know that they are
part of something bigger
than them, not necessarily
working for wages, they need
to know what the next level
of work looks like. Lou had

* Truck Stock
* Universal Re

RESCUE® PSC Condenser

THIS SUMMER

WitH RESCUE® ECM AND PSC MOTORS
AND EMBRACO COMPRESSORS

Fan Motors

* Multi- Horse power

* Direct Drive

Jim Hinshaw

Upon graduating from
the University of Missouri at
Rolla, Hinshaw started his
career in the air conditioning
industry. Hinshaw's background
includes postions as a
manufacturer’s rep, President
of one of the oldest and largest
air conditioning companies
in Arizona, residential
start-up  specialist for the
Carrier Corporation, and an
officer in a Carrier owned
service agency.

Jim Hinshaw, Vice
President, \ertical Markets,
HVAC for Service Nation. Jim
works with hvac and plumbing
companies of all sizes, Service
Nation has membersfrom2 man
shops to several hundred. We

atraining plan where a new
employee from outside our
industry would move from
maintenance tech, to helper
on installs to service tech,
could move into plumbing

RESCUE® Universa| ECM
Replacement for
Furnaces and Air Handlers

placement
* Ready to Insta(|

Embraco
Compressors

* The most efficient
Compressor serieg

embracn
Nide=g

© Nidec 2025 All Rights Reserved

help our members improve sales
and profits offering employees
a career path and strong
financials, enabling owners to
work on the business instead of
in the business.

Memberships start at $99/
month, where you can get access
to a download center with
thousands of pieces of collateral
to improve business. We also
have a best practices level, to
improve financial performance
and scale the business, or help
owners set up a successful exit
strategy, on their timeline.

Jim can be reached at
jhinshaw@servicenation.com
or cell: 602-369-8097.

And now as an AUTHOR:
“For those who might be
interested, he has a collection
of writings from the last 10
years. Stories of how one person
can ruin a relationship with a
customer, and howonecanrepair
it! Stories of the loss of service
in America, and how you can
improve customer service today.
Go to the following link for full
details on how to make this
collection yours!”

www.blurb.com/bookstore/
detail/2223484 to check out the
book — first 15 pages are free,
sample before you buy!

or electrical, lots of options.
Let the employees know
that there are
available at

levels of
involvement
your company.

SEE HINSHAW PG.18
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THIS WAY UP

WHEN INSERTED
iFLO PRO® FORMULA

elcome to the Pro
Installer App

Take Control of Your HVAC!
Smart Automated
AIC Drain Pan &

Drain Line Cleaner

i ®
36fl 0z. (1064mL) IFLO PROSAPP

DOWNLOAD ™
IFLO® PROAPP.

Find us at www.iflopro.com

Ecoer HVAC Systems Relocates
Headquarters to Texas and Appoints
Jack Ernest as VP of Sales

Dallas, TX — Ecoer HVAC Systems, a technology-driven innovator in the heating and

cooling industry, has announced the relocation of its corporate headquarters from Virginia to
Texas. Alongside this strategic move, the company has named industry veteran Jack Ernest asiits
new Vice President of Sales.

Jack Ernest brings over three decades of focused expertise in the HVAC/R industry. His
subsequent roles at Goodman Manufacturing, EVCON, Mitsubishi Heavy Industries, and
Quietside Corporation Inc. demonstrate a track record of transformative |leadership and success.
Known for hisdeep industry knowledge and strategic vision, Ernest will spearhead Ecoer’s efforts
to build strong partnerships and drive nationwide growth. His extensive background and market
insights will undoubtedly serve as a significant asset to the Ecoer team.

“What drew me to Ecoer is its unwavering focus on technology and its commitment to
solving real-world challenges,” said Ernest. “I’'m excited to work with a team that’'s not just
pushing boundaries but setting a new standard for innovation and support in the HVAC industry.”

Ecoer, Founded in 2016, hasset outto revolutionize the HVAC industry with its
IoT-based smart technology and high-efficiency inverter solutions. Addressing long-standing
challenges such aslack of innovation, limited contractor support, and inconsistent install ation quality,
Ecoer has quickly become known for its commitment to intelligence, precision, and sustainability.

“Texas offers an ideal environment for innovation and growth, and we're thrilled to call it
our new home,” said Louis Ing, Ecoer CEO. “With the addition of Jack Ernest to our leadership
team, we're poised to strengthen our relationships with contractors and expand our reach across
the region and beyond.”

Ecoer’'s award-winning heating and cooling systemsare recognized for their advanced
features, including Precise Refrigerant Auto-charge and 24/7 |oT monitoring. These technologies
empower contractors with predictive maintenance capabilities, real-time alerts, and simplified
troubleshooting—resulting in faster service and enhanced homeowner satisfaction.

By combining loT intelligence, advanced engineering, and a dedication to sustainability,
Ecoer continues to redefine modern heating and cooling. As the company embarks on this new
chapter in Texas, it remains focused on delivering smarter, greener, and better solutions for
homeowners, contractors, and the planet.

About Ecoer HVAC Systems: Ecoer HVAC Systems designs and manufactures high-efficiency
heating and cooling solutions powered by 10T and inverter technology. Founded in 2016, the
company addresses industry pain points with smart, sustainable systemsthat predict, prevent, and
perfect performance. For more information, visit ecoer.com

HINSHAW con’t.
3. Culture. Today, to attract the top talent you need to have a good culture. Post photos on
Instagram, FB (for us old guys) and social media when you have a company outing, or a service
project. We have memberswho runinthe Susan G Komen racefor the cure, showing that they give
back to the community. Find a charity of some sort to sponsor, pledge a dollar or two from each
service call, could amount to hundredsin ayear. Better yet, do aFB or Instagram poll, who would
you like for us to support this year, get the community involved. Post employee birthdays and
anniversaries on social, send athank you card to the home when an employee celebrates a change
intheir job or anniversary. When was the last time you got a handwritten card? Impressive. Many
of our members have a Culture Book, showing the benefits of working at the company. When I got
hired on at Service Nation, they sent my wife the Culture Book. She remarked, you have worked
at multi-billion companies, and no one has ever sent out a Culture Book, thisisamazing.
Thanks for listening, we'll talk later.
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get a partner.

Every Comfortmaker® product you buy comes
with a Reece HVAC product specialist.

Exceptional equipment.
Expert service.
Job well done.

@®

seller of COmMforimaker’

Find a location.

Start your job at Reece HVAC
or visit buyhvacsupply.com today.
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AHRI Releases February 2025 U.S. Heating and Cooling Equipment Shipment Data

Residential Storage Water Heaters

U.S. shipments of residential gas storage water heaters
for February 2025 changed -5.3 percent, to 376,403 units,
compared to 397,529 units shipped in February 2024.
Residential electric storage water heater shipments changed
-6.4 percent in February 2025 to 425,332 units, compared to
454,577 units shipped in February 2024.

Residential Storage Water Heaters
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Year-to-date U.S. shipments of residential gas storage water
heaters changed +0.5 percent, to 748,027, compared to 744,553
shipped during that same period in 2024. Residential electric
storage water heater shipments changed -5.3 percent year-to-
date, to 825,053 units, compared to 871,640 shipped during the

Commercial Storage Water Heaters

Commercial gas storage water heater
changed -5.7 percent in February 2025, to 7,660

units, compared to 8,120 units shipped in February
2024. Commercial electric storage water heater shipments
changed -3.9 percent in February 2025, to 13,409, compared
to 13,950 units shipped in February 2024.

shipments
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Year-to-date U.S. shipments of commercial gas storage
water heaters changed -4.5 percent, to 14,682 units, compared
to 15,371 units shipped during the same period in 2024. Year-
to-date commercial electric storage water heater shipments
changed +2.5 percent, to 26,280 units, compared to 25,647 units

Warm Air Furnaces

U.S. shipments of gaswarm air furnaces for February 2025
changed +20.7 percent, to 259,405 units, compared to 214,961
units shipped in February 2024. Oil warm air furnace shipments
changed +20.4 percent, to 2,931 units in February 2025,
compared to 2,434 units shipped in February 2024.

Gas Warm Air Furnaces Qil Warm Air Furnaces
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Year-to-date U.S. shipments of gas warm air furnaces
changed +23.1 percent, to 530,785 units, compared to 431,047
units shipped during the same period in 2024. Year-to-date U.S.
shipments of oil warm air furnaces changed +15.4 percent, to
5,842 units, compared to 5,064 units shipped during the same

same period in 2024. shipped during the same period in 2024. period in 2024.
Year-to-Date Year-o-Date Year-fo-Date
Feb 25 YTD Feb 24 YTD % CHG. (From 2024-2025) | Feb 23 YTD Feb25YTD | Feb24YTD |%CHG. (From 2024-2025)| Feb 23 YTD Feb25YTD | Feb24YTD | %CHG. (From 2024-2025) | Feb 23 YTD
Residential Storage Gas 748,001 744553 #05 730,380 Commercial Storage Gas 14,682 15,311 45 14,47 GasWarm Air Fumaces | 530,785 431,047 +23.1 488,300
|Ras‘denlial Storage Electric| 825053 871640 453 819220 Commercial Storage Electric 25,280 2,647 +25 2,19 0il Warm Air Furnaces 5,842 5,064 +154 4113
Central Air Conditionersand Air-Source Heat Pumps U.S. Manufacturers Shipmentsof Central Air Conditionersand Air-Source Heat Pumps
U.S. shipments of central air conditioners and air-source Month YTD
heat pumps totaled 636,302 units in February 2025, changed
-3.2 percent compared to 657,509 units shipped in Februar Size Description % Change from Size Description % Change from
p . p ’ b pp y W04 BTUH 2025 Total i 2023 Total ey 2025 Total s 2023 Total
2024. U.S. shipments of air conditioners changed -8.1
percent, t0 342,542 units, c_ompared to 3_)72’897 units shipped Under 16.5 24,153 +11.8] 24,488 |Under 16.5 47,975 +7.6 47,636
in February 2024. U.S. shipments of air-source heat pumps [1s.5-21.9 60,529 3.1 82212 |16.521.9 130,187 -0.1 156,619
changed +3.2 percent, to 293,760 units, compared to 284,612 {2283 e e ol i o o, Mo 248,514
) ) 27-32.9 98,456 27 105,258 | 27-32.9 193,440 +116 194,349
shipped in February 2024. 33-38.9 135,765 +17 131,953 |33-38.9 258,180 +16.5 252,192]
3943.9 45,099 +2.0 42,506 |39-43.9 91,665 4226 80.743]
Central Air Conditioners and 44.53.9 65,724 .8 66,554 |44-53.9 123,527 +10.5 130,923
Air-Source Heat Pumps 54-64.9 56,431 +3.1 58,285 |54-64.9 108,462 +14.3 114.207)
65-96.9 6,946 -13.3 6.503 |65-96.9 13,279 -14.3 13.384]
700,000 97-134.9 5,160 -30.3 4,993 |97-134.9 9,550 -29.4 9.624]
657,509 649,855
636,302 . 135-184.9 2,720 -36.8 3,254 [135-184.9 5,863 31.9 6.726]
600,000 185-249.9 1,209 -39.4 1,046 |185-249.9 2,573 295 2,248}
250-319.9 890 457 844 |250-310.9 1,029 -36.2 1,812]
320-379.9 257 266 174 | 320-370.9 463 30.7 413]
AR 380-539.9 306 246 210 |380-530.9 518] 27.9 4as]
540-633.9 259 -15.1 228 |540-639.9 477, -12.6 a1
400,000 - ) 640-799.9 91 -16.5 72 |640 & Over 154 316 150
— 897 gizgiy  AnCondiboners 3 Heathumps 500.0-899.9 30 40.0 53 |800.0-899.9 70 40.7 103
: 284612 307,042  WAir Conditioners Only 900.0-999.9 61 9.0 54 |900.0-999.9 118 2.5 108}
300,000 293,760 L e
; i - : 8 Heat Pumps Only 1,000.0-1,199.9 27 -38.6 41 |1,000.0-1,190.9 49 -46.2 EE |
‘ 1,200.0 & Over 56 -30.0 79 |1,200.0 & Over 130 -15.6 157
200,000 |4 i TOTAL 636,302 3.2 649,856 | TOTAL 1,259,203 +10.8 1,259,012
i _ ‘ ‘ Notesand FAQs
o 1] | A shipment is defined as when a unit transfers ownership; a consignment is not a transfer of ownership. Industry data is aggregated from
‘ ‘ the information supplied by AHRI member companies that participate in the statistics program and can be subject to revision. Published year-

0

25-Feb 24-Feb 23-Feb

Year-to-date combined shipments of central air
conditioners and air-source heat pumps changed +10.8 percent,
to 1,259,203, compared to 1,136,883 units shipped during
the same period in 2024. Year-to-date shipments of central
air conditioners changed +11.1 percent, to 689,899 units,
compared to 620,932 units shipped during the same period in
2024. The year-to-date total for heat pump shipments changed
+10.3 percent, to 569,304, compared to 515,951 units shipped
during the same period in 2024.

Year-to-Date

Feb25YTD | Feb 24 YTD | %CHG. (From 2024-2026) |  Feb 23 YTD
Air Conditioners & Heat Pumps Combined Total| 1259208 | 1,136,883 +08 1269012
Air Conditioners Only 689,899 620932 11 670,269
Heat Pumps Only 560304 | 51591 +03 563,743

to-date data is inclusive of all revisions. No other AHRI data (e.g., by state or region) is available to the public other than that published. AHRI
does not conduct any market forecasting and is not qualified to discuss market trends. BTUHs of 64.9 and below are for residential units; 65.0
and above for commercial. For previous monthly shipment releases and historical data, please see http://www.ahrinet.org/statistics.

1. How domy colleagues subscribetothereport? Go to http://www.ahrinet .org/statistics and click on Subscribe.

2. Doesthisdatarepresent shipmentstothe United Statesonly or areshipmentsoutsideof the United Statesincluded? This data
represents shipments to customers in the United States only.

Do you provide U.S. data by state? That data is not available publicly.

Ishistorical data availablein Excel? It is available monthly reflecting exactly the data presented in the monthly public release.
Isdata availablein adifferent format? The only format available is provided on the website.

Doesthe December YTD data equal full calendar year? Yes, it does.

Can | purchase additional industry data from AHRI? No, AHRI statistical data is not for sale.

DoesAHRI provideinformation for academicresear ch purposes? AHRI is not authorized by our members to provide information
other than what is listed on our website.

9. How much of theindustry does the data represent? Although we cannot get into specifics about how much of the industry the
data represents, in general, AHRI is one of the largest trade associations in the nation, representing more than 300 heating, water heating,
ventilation, air conditioning and commercial refrigeration manufacturers within the global HVACR industry. AHRI’s 300+ member companies
account for more than 90 percent of the residential and commercial air conditioning, space heating, water heating, and commercial refrigeration
equipment manufactured and sold in North America.

10. Isitaccuratetousethenumber for year-to-date U.S. shipmentsasameasureof sales? AHRI reports track shipments, which are
defined as when a unit transfers ownership. While some people use the terms shipments and sales interchangeably, they may not be the same.

00N OhAW
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NIDEC con’t.

* RESCUE EcoTech®
Outdoor 48 — Developed to
stand up to harsh environments
temperatures
outdoor condensing units. The
RESCUE EcoTech Outdoor 48
EC Condenser Fan Motor is
programmed to match the rotation
and speed most preferred by major
and

and found in

equipment  manufacturers,
offers the flexibility for adjustment
to speed and rotation.

e EcoTech® EC Motor
- Upgrade to the performance
and efficiency of an EC motor
without redesigning  systems!
The ECOTECH® Line Voltage
EC Motor provides benefits of
ECM technology as a “drop-in”
for most PSC-powered blowers.
Five factory programmed torque
or speed settings are controlled by
line voltage speed taps alowing
connection directly to existing
controls and switches, simply and
easily. The ECOTECH® EC motor
is the simplest path to advanced
technology in HVAC systems.

* PerfectSpeed® 42— This
high-efficiency EC motor provides
precise control in a42-frame frame

TITAN

package. Designed to meet the
increase demand for EC technology
in lower horsepower applications,
this motor offers exceptiona
flexibility through its broad range
of voltage and control input options
inasinglerating. The PerfectSpeed
42 motor delivers EC efficiency in
various applications, including dua
shaft blowers and axial fans.

e SynRA™  Synchronous
Reluctance Motor — This variable
frequency motor provides the
starting benefit of an induction
motor, the operating benefit of a pure
synchronous reluctance motor, and
suitability benefit from the simple
volts’hz drive. This motor provides
higher efficiency and power density
without risking components. A
unique design gives the freedom to
replace  components individualy
instead of the entire system - leading
to alower cost of maintenance.

* ID300 Fusion™ - This
high-performance integrated
motor and drive meetsthe

demand for pump systems that are
smaller, more compact than their
predecessors, easier to transport,
simpler to install, and quicker to
integrate into existing systems.

Nidec motors, drives and
controls are essential components
in the operation and efficiency of air
conditioning and heating equi pment
including furnaces, air handlers,
heat pumps and condensers, as well
as compressors in refrigeration.
Nidec serves original equipment
manufacturers and retrofitters; the
company aso provides aftermarket
replacement motors.

Nidec's Appliance,
Commercia and Industrial Motors
business unit has more than 50
research and development labs
dedicated to bringing innovative
solutions such as electronicaly
commutated motors  (ECMs),
variable speed motors, integrated
motors controls, and
synchronous motors.

The business unit has set
three other sustainability targets
for 2030 in addition to reducing
customers
These include: achieving carbon
neutrality in dl its manufacturing
plants, increasing femae leadership
within the company, and ensuring
that al key suppliers complete
an Environmentd, Socid, and
Governance (ESG) self-assessment.

and

carbon  footprint.

Ritchie Engineering Announces
the Promotion of Kristen Ritchie
to President

Mn - Ritchie

Bloomington,
Engineering Company, Inc. is proud
to announce the promotion of Kristen
Ritchie to the postion as President.
Kristen hasbeenwith Ritchie Engineering

for over 20 years and has been an
integra part in developing strategy and
improving brand awareness that helped
lead Ritchie Engineering through a
fantastic growth period. Her experience
as the Executive Vice President of the
organization has prepared her for the next
step in leading Ritchie Engineering and
shewill continue navigating the business
with a vision of innovation and growth.
We look forward to preserving the
legacy of Ritchie Engineering Company

as a family-owned, Minnesota-based
company producing HVAC/R industry
leading products for yearsto come.

About YELLOW JACKET®

The YELLOW JACKET® brand
name is synonymous with the highest
quality and most complete line of
HVAC/R tools in the industry. The
brand’s roots go back to the 1940's
when Ritchie Engineering Company,
representative
organization, became ahose manufacturer.
With an emphass on quality and
sarvice, Ritchie Engineering, based in
Bloomington, Minnesota, trademarked
the hose as the YELLOW JACKET®
Charging Hose in 1949. Since then,
the company has been engineering,
manufacturing, and continuoudly
improvingtheY ELLOW JACKET® hose
while adding new productsto its portfolio.
Today, YELLOW JACKET® products
are sold worldwide through a network
of authorized HVAC&R and automotive
wholesaers. For moreinformation, please
cal (952) 943-1333 or visit our website at
www.yellowjacket.com.

Inc., a manufacturers

FINISH FOR HVAC

PENETRATIONS

HVAC TECHS SEE THIS EVERYDAY

Seals HVAC Pjping Wall Penetrations

* Upgrades Installations

TURN HVAC EYESORES INT

O PROFITS
2

|

* Improves Reputation

* Differentiates Your Business
* Seals Wall Penetrations
* Prevents Rodents

PERFECT SOLUTION FOR SERVICE & REPAIR CALLS
Airex Part#  Color Suction Line Insulated Both Lines Insulated

TRS-550-G GRAY . i . .

1/2” Wall Insulation Thickness 3/8” Wall Insulation Thickness
TRS-550-W WHITE
TRS-575-G GRAY

3/4” Wall Insulation Thickness 1/2” Wall Insulation Thickness
TRS-575-W WHITE

=Py TRSS10-G GRAY 1” Wall Insulation Thickness 3/4” Wall Insulation Thickness
To get pricing, samples, TRS-510W | WHITE

or more product info

call us today! l/%"‘— P 972.677.7030 or 760.343.2277 « airexmfg.com

Air Solutions Partners
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SMACNA Releases Major Updates to Two
Duct Construction Guides to the Trades

New editions introduce expanded bracing options, updated sizing tables

and enhanced duct design capabilities

Chantilly, Va. — The Sheet Metal and Air Conditioning
Contractors’ National Association (SMACNA), the leader in
promoting quality and excellence in the sheet metal and air
conditioning industry, released major updates to the Seismic
Restraint and Industrial Duct Construction manuals, which are
available digitally and in print to all members of the trades.
Non-members can create afree account to purchase the manuals.

The Seismic Restraint Manual: Guidelines for Mechanical
Systems, 4th Edition introduces an extended list of bracing
options, additional material thickness selections and refined
anchor system guidelines to meet varying seismic risk levels.
The manual explains how very low- and very high-risk areas
of the country can be accommodated and is updated to comply
with current building codes. Some of the significant changes
include adding 10- gauge sheet metal thickness options to cold-
formed angle options, introducing three new axialy loaded
bracing class schedules, and basing each anchor system (single
to six anchor groups) on approved | CC-ES evaluation reports.

“SMACNA iscommitted to providing the industry with the
most up-to-date standards, ensuring compliance, durability and
improved seismic performance,” said Aaron Hilger, SMACNA's
Chief Executive Officer.

The Rectangular Industrial Duct Construction Standards,
3rd Edition now features enhanced pressure capacity tables,

additional duct construction options, and expanded temperature
design capabilitiesfor stainless steel ducts. A thorough review of
the previous edition was conducted by SMACNA's Rectangular
Industrial Duct Construction Task Force, which resulted in this
new, indispensible edition for the industry.

“These updates incorporate the latest building codes,
expanded design options, and new engineering data to improve
safety, efficiency and usability for contractors, engineers
and industry professionals,” added Eli Howard, SMACNA
Executive Director of Technical Services and Research.

Technical standards and manuas developed by SMACNA
members have worldwide acceptance by the construction and
code community, as well as locad and national government
agencies. SMACNA standards and manuals address all facets of
the sheet metal and HVAC industry — including duct construction
and installation, indoor air quality, energy recovery, roofing and
architectural sheet metal, welding, and commissioning — and
advancements are made possible by those in the industry who
provide suggestions for improvement based on knowledge,
experience, and research. All of SMACNA'sstandards manualsare
availablein print or PDF format via SMACNA's online bookstore.

For more information on SMACNA's industry-leading
visit

standards, Www.Smacna.org/resources/technical/

technical-standards.

GOOD. BETTER. MAX

TITANMAX
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. COMPATIBLE ’

RHEEM con’t.

* Qwik-change flex-fit rack capable of accommodating
up to four-inch MERV 8 or MERV 13 filters, ensuring improved
indoor air quality.

* Qwik-Slide Blower: This feature alows for extremely
easy access and removal of the blower assembly for servicing
internal components.

* Qwik-Clean Drain Pan: Composite material pan that
slides out completely allowsfor effortless cleaning and includes
a standard overflow sensor.

* PlusOne Velocifin™: A patented, complete redesign of
the heat exchanger tubing that increases heat transfer through to
deliver better efficiencies.

* Full MicroChannel Coils: Maximizes reliability while
reducing overall refrigerant weight and improving serviceability,
offering cost-saving advantages.

The Renaissance line extension is available now at local
Rheem distributors nationwide. Rheem offersaone-year limited
parts warranty, five-year compressor warranty, 10-year standard
heat exchanger warranty, and an impressive 20-year stainless
steel heat exchanger warranty (heat exchanger warranties apply
to gas/electric modelsonly). Theunitsmay even qualify for local
rebates and incentives —helping business customers realize
substantial savingsfor agreater return on their investment. And,
these products are easily selected with RapidSpec.com, part of
Rheem’s suite of easy, cloud-based toolsto make specifying and
creating submittal packages possible with just afew clicks.

For more information on the Renaissance line extension
of higher efficiency products and how it can benefit commercial

spaces, visit www.RheemCommercial .com.

Digital Manifold
Engineered for
Maximum
Performance.

The YELLOW JACKET® TITANMAX™ Digital Manifold
offers ultimate ease with an intuitive, user-friendly
interface and calibration-free touchscreen.
Ergonomic design features convenient, robust
connections for temperature clamps, vacuum
sensor and USB-C.

Hi-res, full-color, backlit, 5” touchscreen display
Information button on all major screens

Integrated magnets and pivoting hook for
easy mounting

Oin®f0 =

Scan the code for more information.  [®]1*

To learn more, connect at:
yellowjacket.com/product/titanmax

pA

©2024 Ritchie Engineering Co. | MADE TO WORK SINCE 1949

YELLOW
JACKET



We’'ve rebranded!

JOHNSON
HVAC

DISTRIBUTION
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JOHNSON SUPPLY

OUR SUPPORT-YOUR SUCCESS HVACR DISTRIBUTORS SINCE 1953

THE BRAND LOGO HAS CHANGED
OUR COMMITMENT HASN'T.

Expect MORE...
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= Text your order

to the branch.
= Pick it up!

Exclusions: Equipment/Accessories {residential and commercial),
Copper (ACR/Rolls), Duct Board/Liner/Flex, Sheet Metal Products,

Grills/Registers, Concrete/Plastic Condenser Pads, Tools/Instruments, ‘-._
Communicating Controls, Floor Plans, Special Orders, Refrigerant. =

Extended Payment Terms

$3,500 - $51999 6::-:1?
$6,000 + 52

TR T AT ECE ey
isiresslngiategage 'l""..-

Abilene / Arlington / Austin / Brownsville / Corpus Christi / Dallas / Del Rio / Desoto / El Paso / Fort Worth / Garland / Georgetown / Grapevine /
Harlingen / Houston / Hutto / Kerrville / Laredo / Leander / Lubbock / McAllen / New Braunfels / Oklahoma City / San Angelo / San Antonio / Tyler /
Victoria / Wichita Falls / College Station INSE” EUM

BEST PRODUCTS. BEST SERVICE. BEST
PEOPLE.
INSco | B | e
@inscohvac

Product lines subject to market restrictions
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JOHNSTONE

ey, SUPPLY

Equipment « Motors « Refrigerant « Supplies « Tools « Ventilation « IAQ

We have R-454B, R-32, & R-410A!

The Equipment and Refrigerants You Need,
From the Brands You Trust!

‘ HEATING AND

AIR CONDITIONING BOSCH

Air Conditioning & Heating ~ Invented for life

2 v : i ik s - L R - "B L
v ,-@-, - T ity
\ sz ] - - -
. L) ailt :
‘“ 4 N
- , ,._- \ I sy

S o

Products : . Service Teﬂchnblo.‘gy A '.Training Help
You Need . YouExpect YouDesire = . YouWant. YouGrow

At

# o J._ﬁjhnsfope Supply'is a one-stop Shop for unitary and specialty eqdipme'nf, repgair pu;'i's, and mai_nie;unc'e supplies o
.., for residential, light commercial, refrigeration, and facilities maini‘e_ndﬁce. They;provide products, programs, qrfida S

services to help contractors succeed. Visit your locel Johnstone Supply for hiéb'—effici"ency_applicaﬁons!

-

) £

THE TOOLS & TEST INSTRUMENTS FLYER IS OUT NOW!

Prices and promotions valid March 1, 2025 - May 31, 2025

BEAUMONT HOUSTON HOUSTON HOUSTON KATY WEBSTER
675 M.L. King Pkwy, 2120 Shepherd Drive, 8304 Westpark, 6630 Roxburgh Dr Ste #175, 22110 Merchants Way, Ste. 100, 16910 N Texas Ave Ste. A-14,
77701 77007 77063 77041 77449 77598
Phone: (409) 832-7409 Phone: (713) 868-8967 Phone: (713) 952-4601 Phone: (713) 466-5716 Phone: (713) 803-6240 Phone: (346) 444-3879
Fax: (409) 832-1462 Fax: (713) 868-3045 Fax: (713) 952-0865 Fax: (713) 466-7530 Fax: (713) 803-6250 Fax: (832) 476-2450

CONROE HOUSTON HOUSTON HUMBLE STAFFORD
800 Old Montgomery Ste 200, 5935A South Loop East, 15631 Blue Ash, #160, 19396 Kenswick Dr, Bldg C 10650 W. Airport Blvd Ste. 180,
77301 77033 77090 77338 17477

Phone: (936) 230-5040 Phone: (713) 645-0085 Phone: (281) 872-5200 Phone: (832)-408-8593 Phone: (281) 988-5584
Fax: (936) 242-0178 Fax: (713) 645-7498 Fax: (281) 872-4848 Fax: (281) 988-9533
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Century A/C Supply Grand Opening

Century AC Supply held their Grand Opening at their new League City location on Friday April 11th. The Grand Opening had
vendors, lunch and door prizes. The new location is at 1725 W Walker St., Leaque City TX 77573.

4 B

Photos courtesy of Century A/C Supply
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Honeywell Home

FOCUSPRO® Thermostat Series

DQS\ V\ed {'OV N "+ Broad System Compatibility
PRO EASE-OF-USE

- UWP® Wall Plate

- Large Display and Clear Font
The Honeywell Home FocusPRO reduces job
complexities and time while supporting recurring

= Customizable Snap-on Label
business thanks to the following features.

- Competitive Price

Mo SeiTo || MODE SetTo |
T CWTE indoor -} E ‘ D Cool d %é Lo _= C/
e i llawi
I Fsgmdn‘fg
FAN l l | ( ) i C
D Auto R FAN
O S

N100 P200

Your brand here!

Ask your Territory Manager about Honeywell
Home FocusPRO's customizable snap-on label

— C ENTU RY Call your Territory Manager or local

branch and place your order today!
A/C SUPPLY™

Angleton - Barker Cypress - Bay City - Beltway - Clay - Conroe - Lufkin - Gulfton - Humble - Katy - League City - Stuebner - Winkler Shop Online 24/7 at CenturyAC.com  (ij



JOHNSON
HVAC

DISTRIBUTION

OPEN FOR BUSINESS
MONDAY, APRIL 21S8T

SAME TOP TIER SERVICE

AND EXPERT SUPPORT.

* EASY ACCESS TO l-10
& HIGHWAY o
f - \
@40
o) = ‘!l;/ .
,lb [

2

4
OJ%
k Visit Our New Katy Branch &

/
@ o [
Receive a Free Car Storage Bin!
1. Act Fast! Once they're gone, they're gone!
2.While Supplies Last: Only 100 Giveaways.

‘H.,‘_“k

21501 Park Row Drive
Suite #250

Katy, Texas 77449
Call or Text: 713-595-4335

%

I Expect MORE...
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Johnson HVAC Distribution Inertia

Johnson HVAC Distribution held their annual Inertia Sales and Operations Meeting at The Woodlands Waterway Marriott
in The Woodlands TX on April 9th -11th. The annual company wide event had an Awards Dinner, Vendor Showcase,
Dealer Meeting as well as meals and receptions.

JOHNSON HVAC
DISTRIBUITIONS
'NEHT};‘*. AWARDS
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Solar Supply Manager’s Meetings and Awards

==

Houston Manager Andrew Jamie and Lake Charles Manager Paul Natchez Manager Sephanie Quitman Moon presents Ray

Harper Sales Award Charmayne Yelverton Brame Luxaire Sales Award Lemoine York Sales Award Dingler Award to Larry Taylor,
Leesville

Ridgeland MS Christoper Payne Robert Kasperlain presenting Shreveport Manager Seve Victoria Manager Caleb Long Western Region Manager of the
Eastern Region Manager of York Sales Award to Jerry Clark, Thomas York Sales Award Comfortstar Sales Award Year Paul Brame, Lake Charles

the Year Abilene Branch
- EllT¢

; |.|E‘"'

- e

: = E == . - = F al
Waco Manager Gerald Geisler Western Region Most Improved Waco Manager Gerald Geisler Ronnie and Jo Lynn Dingler Hattiesburg MS Manager Casey
with Luxaire Sales Award Manager Stephen Walston Comfortstar Sales Award Ivy President’s Award

2

i

Thedo Brock (center) receives Hattiesburg MS Manager Casey Gulfport MSManager Neal Eastern Region Most Improved  Christian Coker with Oxbox, Jeff

recognition for 40 Years of Ivy Luxaire Sales Award (2) Williams Comfortstar Sales Award Manager Russell Prejeant S Fuentes, Beau Dingler and Larry
Employment from Quitman Moon Dubose all with Solar Supply, and
(L) and Charmayne Yelverton (R) Jeffrey Christian with Oxbox presenting

Photos courtesy of Solar Supply Distributor of the Year Award
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MITSUBISHI
ELECTRIC

HEATING & AIR CONDITIONING

EARN CASH!

when you install Multi-Zone (MXZ),
Intelli-HEAT A-coil (PAA),
SVZ/AMT Multi-Position Air Handler or
GS/WST High Wall Unit

§350 EE §75 |

- $75 i $75

for each for each for each for each
MXZ PAA SVZ/AMT GS/WST
Multi-zone intelli-HEAT A-coil Multi-position High Wall Unit
Outdoor Unit Air Handler (Starting April 1, 2025)
(Starting April 1, 2025)

____________________________________________________________

Stand alone or in any combination

Sign up to Claim

https://distributorprograms.egia.org/mitsubishi/?mxz-fall-contractor-spiff

Step 1. Sign up by providing your personal information

Step 2. Newly Extended! Submit claims for residential
installs through May 31, 2025

Scan here! Step 3. Choose to have approved claims deposited into
your bank account or sent to you as a check

©2025 Mitsubishi Electric Trane HYAC US LLC. All rights reserved. ME_CM_2924 3-25
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TACCA North Texas Golf Tournament

TACCA North Texas held their Annual Golf Tournament on Friday March 28th at the Bear Creek Golf Club in Dallas TX.

JB Warranties was the title sponsor.

_ s

Photos courtesy of TACCA North Texas

*%rop.

The Professional's Choice

> Low Profile

> Aero Dynamic

> 3 |b. Recycled Rubber Base
> Drop & Go

> No Adhesive Needed

1+ (888) 590-0120
www.PipeProp.com

5 D
MIAMI-DADE COUNTY
C@ APPROVED

Not all products depicted are Miami-Dade tested and approved

(9 ! CONSTRUCTION
) | DATA

TEXAS
HVAC/R
TEST PREPARATION

3 DAY LIVE INSTRUCTED

SCHEDULE
IRVING May 29 - 31

HOUSTON
IRVING

June 26 - 28
July 17 - 19

HELPING TEXANS SUCCEED
FOR OVER 20

888-500-PASS Mol

www.constructiondatainc.com
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FISSCO Supply Grand Opening

FISSCO Supply held their Grand Opening at their new location in San Antonio on Thursday April 17th.The Grand Opening had supplier

showcase, food trucks, giveaways and door prizes. The new location is at 6814 Alamo Downs Parkway, San Antonio, TX 78238.

FISSCO SUPPLY

o
r -~ HVAC

NOW STOCKING

®

Milwe”  TOOLS

i .Ilf Aifanket =]
WiteE= 5

800-635-1001
www.FisscoSupply.com LOCAL - INDEPENDENT - TEXAS PROUD

TR e

LOCATIONS

Allen

Dallas
Denton
Desoto

Fort Worth
Garland
Houston
Killeen
Longview
Mesquite

N. Fort Worth
San Antonio
Tyler

www.FisscoSupply.com



PAGE B10, AIR CONDITIONING TODAY, MAY 2025

Shearer Supply Open Houses

Shearer Supply has held a series of Open Houses at their locations all across the south.
The events have had vendor fairs, lunches, trainings and door prizes. These pictures are from the Open Houses at their
locations in Arlington TX and Allen TX on April 3rd and 4th.

LA =T =

£




SHEARER SUPPLY 'ﬂf‘?ﬁfﬁ

S\LLLING

MAY 1, 2025 - JuLY 31, 2025

ONLINE EXCLUSIVE DISCOUNTS | FEATURED PRODUCTS
GIVE AWAYS | STACKABLE DEALS | FREE LUNCH

EACH PURCHASE OF $500+ IS ANODTHER ENTRY FOR A CHANCE TO WIN A

SHOP UNLINE

I_I.,_.. I_I
|.r_'_ TP

IF'

'_'.I?-E-l

Promotio ld nlin ly h le supplies l t. Shea S pply s the gh o modify,
voke orter h p on at any fti h p C e priz ded in the
f of a gift c d p h f$500 required to q lfy Terms and cond ns apply.

CRUISE FOR TWO
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Get $100 Per Ton Off\{
All RTUs In-Stock!™

Receive an instant $100 off per ton on any Bryant or Carrier rooftop unit,
410A and 454B, in inventory at your local CE branches.

Shop rooftops online! Visit CEHVAC.com
to check inventory and receive instant rewards on rooftops today!

Spring Technical Training
Now Available on CE PATH

Introducing CE PATH: a
professional advancement
& training hub with
courses tailored to help
you succeed.

CE HVAC Pro+"

Your Mobile HVAC Toolkit
Product Information and Support Anytime, Anywhere.

North America’s largest
‘ ‘ E provider of HVAC solutions EERVAECON
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CE South Texas Dealer Meeting

South Texas 2
Dealer
Meeting

April 22 - 23, 2025

WELLAIR

It's that importan

dvanced Distribufor Products
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Send us your Braggin Rights pictures and stories to llackey@ac-today.com!

HA.;,“ SUPPLY

TECHNOLOGY
THAT MAKES
YOUR JOB
EASIER! 4

SN O

JOHNSTONE

Houston

|\ comin

Request your online access today at:
www.johnstonesupply.com/store689

LB
.D B System Selector
MOTOR ) FINDER

o BMORREON
M= Mini-Split Selector

Enter a model number & quickly find
the parts you need referencing from
25 top supplier brands

Can find the right heating & air
conditioning combination with
800,000+ AHRI certified matches

Filter by brand, volts, & other
features to compare specifications
side by side for up to 4 motors

Accurately & quickly identify the best
system matchups with easy indoor
style selection & identification

MEDANIEL
s METALS o

— '..

H

Keep Cool, *-

We Got You. .

HVAC Accessories That Make the Difference

We know that the right HVAC accessories are essential
for efficiency and performance. That's why we provide
high-quality plenums, drain pans, heater stands, and
filter housings to support your installations and ensure
long-lasting reliability. Every job deserves quality
accessories. Keep Cool, We Got You.

9850 Fallbrook Pines Dr. Ste. 100 | Houston, TX 77064 MDM
281-987-8400 - mcdanielmetals.com
_
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®

ASHRAE
NEWS

ASHRAE, founded in 1894, is a global society
advancing human well-being through sustainable
technology for the built environment. The Society and its
more than 56,000 members worldwide focus on building
systems, energy efficiency, indoor air quality, refrigeration
and sustainability. Through research, standards writing,
publishing, certification and continuing education,
ASHRAE shapes tomorrow’s built environment today.
Moreinformation can be found at www.ashrae.or g/news.

ASHRAE Announces
Call for Abstracts for
2026 Winter Conference

In Las Vegas
Submission deadline is May 28, 2025

Atlanta — ASHRAE is accepting abstract submissions for
the 2026 Winter Conference to be held in Las Vegas, Nevada,
January 31 — February 4, 2026, at Caesars Palace.

“Our upcoming Winter Conference's technical program
will dive deep into practical strategies and proven best practices

on important topics within the built environment—including
the role of artificial intelligence, future-proofing and indoor
environmental quality,” said technical conference chair Aaron
Boranian. “In addition, we're excited to bring back the highly
regarded Research Summit track, which continues to showcase
innovative findings and foster meaningful dialogue among
researchers and practitioners. We look forward to welcoming
the global ASHRAE community to Las Vegas for a week of
learning, collaboration and insights.”

Conference papers are requested for the following tracks:

The Environmental Quality for Healthy
Buildings’ track explores advancements in design, operation

“Indoor

and best practices for improving indoor environmental quality
(IEQ), including ventilation, filtration, acoustics, lighting and
occupant health, safety and comfort.

The “Artificial Intelligence” track covers applications for
Al and machinelearning technology in building automation and
controls to enhance energy efficiency, occupant comfort, cyber
security and daily operation of HVAC systems and equipment.

The “Pathways to Building Decarbonization” track
highlights research, case studies, new methods or resources,
and palicies, regulations, codes, and government programs that
can reduce carbon impacts and achieve net zero (or net positive)
building design.

The “Energy Storage and Grid Resiliency” track focuses
on advancements in thermal and electrical energy storage,
integration of energy storage systems in building envelopes or
HVAC systems and grid resiliency.

The “Future-Proofing the Built Environment” track
highlightsinnovative technol ogies and strategies that reimagine

our relationship with the built environment now and into the
future, including design strategies for extreme climates and
weather and responses to energy supply distributions.

The“Research Summit” track featuresactiveresearch, and
the exchange of research findings, critical to the development
of the HVAC&R industry and built environment. The track
includes a partnership with ASHRAE's archival journa,
Science and Technology for the Built Environment.

The “Refrigerants and Refrigeration” track explores
refrigeration systems, which generate and use cold for a range
of processes, from food preparation and conservation to vaccine
preservation, to long-term protection of fragile ancient inks of
historical documents and others.

The “Fundamentals and Applications” track will provide
opportunities for papers of varying levels across a large topic
base. Concepts, design elements and shared experiences
for theoretical and applied concepts of HVAC&R design are
included.

Abstracts (400 words or less) are due May 28, 2025. If
accepted, final conference papers (8-page maximum) are due
September 3, 2025.

In addition, technical papers (complete 30-page maximum
papers) are also due May 28, 2025.

All accepted papers will be considered for publication
in Science and Technology for the Built Environment,
ASHRAE's research journal.

For questions regarding abstract submissions, contact
hblauridson@ashrae.org. For additional details on abstract
submissions and updates on the 2026 ASHRAE Annua
Conference, visit ashrae.org/2026Winter.

Get readyat®
SPRING intefac@m
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HARDI Distributors Report
1.6% Revenue Decline In February

Columbus, Ohio — Heating, Air-conditioning & Refrigeration Distributors International
(HARDI) released its monthly TRENDS report, showing sales by HARDI distributors declined by
16% during February 2025.

The annual sales growth for the 12 months through February 2025 is an increase of 3.8%.

r 16.0%

b 14.0% >
-
HARDI Distributor's Annual Sales Growth | 120% §
Through February 2025 r 10.0% 5
T 8.0% a
L 6ox 3
=
L 20% =
-]
20% ®
— 0.0%
L 2.0%

ce: HARDI and CoMetrics

“A sdlesdeclineis awaysalittle disappointing, but this one is due to the one less billing day in
February of 2024,” said Loftus. “With the same number of hilling days, we estimate there would
have been sales growth of 3.3%. That isthe sixth consecutive month of sales growth after adjusting
for the same number of billing days”

The monthly sales survey also calculates distributor’'s Days Sales Outstanding, a measure of
how quickly customers pay their bills. “The DSO has been turning a bit faster recently and that
continued in February,” said Loftus. “The DSO for February has been near 42 days the past couple
of years but was less than 38 days this year, which is comparable to the January results”

During the past few weeks, we have seen gloomy results from the CFO Survey, Consumer
Confidence Survey, and Consumer Sentiment. “The recent economic indicators have not been
encouraging, but we are pleased to see the 10-year bond yield fall from 4.7% at the beginning of the
year to near 4.2% recently,” said Loftus. “Mortgage rates will follow the 10-year yidd, so the recent
declinewill help support the housing market while the broader economy battlesthe tariff headwinds”

HARDI members do not receive financial compensation in exchange for their monthly sales
dataand can discontinue their participation without prior notice or penalty. Participationisvoluntary,
and the depth of market coverage varies from region to region. An independent entity collects and
compilesthe data that can include products not directly associated with the HVACR industry.

CONTINUING EDUCATION
LIVE OR ONLINE

Fulfill the required

8 hours of CE in our
LIVE interactive class
or on your schedule
at home. Call or visit
our website for times
and detalls.

TDLR Provider #1142
COnsgiwcnon (888) 500-PASS
ATA
www.airconditioningce.com

Wade Airheart
Owner/Instructor

Want to SAVE on CRANE costs?

v Easyto
operate

v Lightweight
aircraft
aluminum

v Battery
operated

v Zeroturning
radius

. v Nothing
™ extends
. underneath
www.pro-lift.c

the a/c unit
(972)939-3231 v Patent

Pending

HARDI Training Courses Earn NATE
Certification, Reinforcing Commitment
to Distributor Excellence

Columbus, Ohio - Heating,
Air-conditioning & Refrigeration Distributors
International (HARDI) is proud to announce
that four of its training courses have officially
been certified by North American Technician
Excellence (NATE), the nation's leading

certification  organization for HVACR
technicians.

This milestone means that HVACR
professionals — including technicians
and distributor employees — can now

earn Continuing Education Hours (CEHS)
toward their NATE certification renewal by
completing select HARDI courses.

The NATE-certified HARDI
courses include:

e Intro to HVAC

* Intro to Refrigeration

 Fundamentals of HVAC

* A2L Technology and Transition

Each coursehasbeenreviewed and approved
by NATE for CEH credit, with corresponding
reference codes that participants can submit

newly

during the certification renewal process.

“NATE
highest standard of technical excellencein our
industry,” said Talbot Gee, CEO of HARDI.
“By earning this certification for our courses,
were not only helping technicians stay
credentialed — we're empowering distributors

certification represents the

Distributor Benefits:

Low wholesale pricing

to be stronger, more knowledgeable partners
to their contractor customers. That's what it
means to advance the HVACR channel.”

While NATE certification is primarily
aimed at technicians, distributors stand to gain
considerable value from NATE-accredited
training. Employees with a strong technical
foundation are better equipped to recommend
products, solve customer problems, and build
trust — creating a competitive advantage in
today’s evolving HVACR marketplace.

“We know that when distributor teams
understand the technical challenges their
contractor customersface, they can offer better
solutions and stronger support,” said Stella
Keane, Vice President of Talent Development
at HARDI. “Certifying our courses through
NATE helps ensure that our members are
always learning, growing, and staying ahead
of the curve”

HARDI’s newly certified courses count
toward the 16 CEHs required every two years
to maintain NATE certification — eliminating
the need to retake the exam and making it
easier to stay current with industry standards
and technologies.

To learn more about HARDI's training
programs, visit www.hardinet.org. For more
on how to submit CEHs through NATE, visit
WWw.natex.org.

Proven Contractor product
Oakridge Nat'l Lab tested
Free Store Front displays

Needs only 27" x 19”
Floor Space

Contractor Benefits:

Installs in 10 mins. or less

Improves HVAC efficiency

Stops Air Infiltration
year round

Make $100.00 profit
per install

Sold at your
local distributor!
Ifnot, call:

(704) 892-5399 or
www.attictent.com
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Johnstone South Texas Vendor Day

Johnstone South Texas held a Vendor Day at their Agnes Street location in Corpus Christi TX on Wednesday April 16th. The
vendors were setup outside under a big tent, and lunch and door prizes were given out to the contractors that attended.

United Refrigeration Open House

nferple™  UNITED/AC SUPPLY

HVAC WHOLESALER

SERVING THE INDUSTRY FOR 33 YEARS

ONE STOP DOES IT ALL!

A\
~————

/i

Everything’s Right Herem

Proudly offering all sizes
of ASPEN COILS

SPECIALIZED PARTS AND SUPPLIES
GRILLES » CONTROLS * MOTORS ¢ COILS
ALL TYPES OF REFRIGERATION

MORE IN STOCK THAN ANYBODY ELSE!

WE TAKE OUR TIME WITH ALL CUSTOMERS
AFTER-HOURS HELP AVAILABLE

EPA CLASSES AVAILABLE IN-HOUSE

CALL THE OFFICE FOR DETAILS AND SCHEDULE

: 9920 Westpark
Ca”’ _S'[pp In, Houston, TX 77863
OrVisitus  ppone: 713-952-5191
online today!  Email: kmintl@wt.net
www.unitedacsupply.com

CHECK WITH US ON OUR WIDE SELECTION OF HEATING/AC PARTS

AND ACCESSORIES PRICED RIGHT AND IN STOCK!
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Jerry Albert

Albert and his wife Lanie, and daughter
Sharon Albert.

A proud graduate of Brackenridge
High School and Texas A&M University
(Class of ‘52), Jerry’s life was defined by

MEPO OF OKLAHOMA, INC.

CALENDAR OF EVENTS

We are a non-profit trade association in the State of Oklahoma. We work to
give our members the tools they need to succeed in the Air Conditioning,

his commitment to education, service, and  Heqting, Refrigeration, Electrical and Plumbing Industries.

Gerard John Albert, known to friends
and family as*“ Jerry,” passed away peacefully
on March 29, 2025, at the age of 94. He was
born in San Antonio, Texas, and led a life
filled with purpose, service, and dedication
to his family and community.

Jerry was proceeded in death by his
precious wife Shirley. He is survived by his
beloved brother, Kenneth Albert, and his
sister-in-law, Darlene Johnson. He leaves

behind his cherished children, son Stephen

oS3

DUCT S3SDDLE STRaPPING SYSTEem

Introducing the NEW
DS3 Strapping &
Tape Dispenser

*Patent-Pending

leadership. He honorably served in the U.S.
Army during the Korean War, a time that left
a lasting impact on his life and values.
Jerry’s professional accomplishments
were marked by his leadership in both the
local business community and charitable
organizations. He served as President of
the San Antonio Executive Association,
was a charter member of the San Antonio
Air Conditioning Contractors Association
(SAACCA) and served on the board of the
Salvation Army. His faith was an essential
part of his life as a devoted member of
Shepherd of the Hills Lutheran Church.
Jerry will be remembered for his

kindness, generosity, and unwavering
support for those around him. He lived a life
rich in relationships, accomplishments, and
love for his family, leaving a legacy that will
continue to inspire those who knew him.

A celebration of Jerry’s life was held at

Shepherd of the Hills Lutheran Church.

Duct Saddles REVOLUTIONIZED

duct support

- NOW we're

making installation easier!
Getting techs out of hot attics faster!

The MUST-HAVE tool for
HVAC installation!

One-Handed Operation
Built-In Tool Holder
Industrial Scissors Included

Use For Strapping &
All 2" Tapes

¢ (559)658-1010 @ www.ductsaddles.com

OK City Monthly Meeting

May 14, 2025 11:30 pm -1:00pm

Charleston's Restaurant, 2000 S Meridian Ave, Oklaohoma City, OK 73108, USA
Tulsa Lunch Meeting

No Schedule

OUBCC Mtgs

May 20, 2025 1:30 pm - 2:30 pm

Heat Pump Mtg

May 29, 2025 6:00 pm - 7:00 pm

Please RSVP with your and Guests Names text 918-282-7864

You do not have to be a member
to attend our MEPO meetings
If you would like to join MEPO the Association
in Oklahoma that addresses Business Development,
Codes and Licensing issues that effect your lively-hood
Text/Call 918-282-7864

MAY 16, 2025
5:00AM - 3:00PM

5:30AM - LINES IN THE WATER
TOP WATER GRI LL | 815 AVENUE O SAN LEON, TEXAS

SPONSORSHIPS AVAILABLE

* WRISTBANDS $1,000

* WEIGH-IN STATION $1,000
* BEER SPONSOR $1,500

* TOWEL $2,000

* TROPHY $2,000

* HAT $2,500

* LUNCH $2,500

DONATIONS FOR DOOR
PRIZES GLADLY ACCEPTED

$500

$60
CONTACT - Mel Audain

® 832-248-5007
mel@taccagh.org

B (€ =S05= & Huton VSN LENNOK) &
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FoOoCcus
Elite Software

Over 20 Hvac Design Programs!
Hvac Load Calcs (Both ACCA and ASHRAE), Duct
Sizing, Energy Analysis, Sales Proposals, Pipe Sizing,
Gas Vent Sizing, Psychrometrics, Refrigeration, More!
New!

Rhvac Online $49/up ACCA approved
Manual J, D, and S calculations. Works on
phones, tablets, iPads, and computers

$199/up To add CAD Drawing Features, Graphic
Sales Proposals, Bill of Materials, & Gas Vent Sizing

Register for Free Trial Version!
www.elitesoft.com 800-648-9523

READ THE NEWEST ISSUE ONLINE!

AC-TODAY.COM

HARDI Southwest
Regional Conference

JUNE 8-10

Lets Build Your Brand Togeﬂt.er

e 520.312.9771 @ salesarodesigncompany.com @ www.rodesigncompany.com

-

&9

LA CANTERA

RE S O RT & S PA

EXPERIENCE ELEVATED

.-
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NOLAN RYAN
WITH AMERICAN STANDARD

At ACES and American Standard Heating & Air Conditioning, we believe homeowners
deserve an excellent experience from the initial sale, through installation, to
ongoing service. That is why we hold ourselves to a higher standard to ensure
everything we do is centered around providing the highest quality heating and air
conditioning solutions through a dealer network with the utmost integrity. When it
comes to developing relationships, it's important to establish genuine trust that
goes beyond the sale. Just as you rely on high-performing and quality systems,
customers expect the same dependability in service from their dealers.

We believe in offering the best products, the best training, and the best programs
that benefit you, your business and your customers, now and for years to come.

With products like American Standard and Mitsubishi behind you, plus ACES and
our people to support you, you can’t go wrong. Call your nearest ACES location and
ask us how we can help your business grow and prosper.

Americam Stamdard.

HEATING & AIR CONDITIONING

: ) :::_ 7 =
M e

R — e ————

W

Platinum

Series b
\/-‘ -

Variable

| B o mi

CORPORATE HEADQUARTERS

4021 Ellis Road, Friendswood, TX 77546
g Aags (832) 481-1099

ACES AC Supply, Inc. - Your Independent CORPUS CHRISTI HOUSTON - SOUTH SAN ANTONIO
: Hrheer 1129 HENDRICKS ROAD 5801 SOUTH LOOP E. 6814 ALAMO DOWNS PKWY
ACESSUPPLY.COM (361) 853-5050 (713) 738-3800 (210) 457-5272
AUSTIN - NORTH FRIENDSWOOD HOUSTON - WEST SPRING
1810 RUTHERFORD LANE 4021 ELLIS ROAD 5248 BRITTMOORE ROAD 601 SPRING HILL DR.
(512) 832-7881 (832) 481-1099 (713) 849-4070 (281) 907-5000
BUDA HOUSTON - NORTH SAN ANTONIO STAFFORD
2845 BUSINESS PARK DR. 420 E. TIDWELL 3835 STAHL ROAD 10155 MULA ROAD

(512) 441-8998 (713) 691-5170 (210) 656-6900 (281) 977-6980
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