
Westport, Conn. – The AHR Expo 

(International Air-Conditioning, Heating, 

Refrigerating Exposition) announced the 

winners of the 2026 AHR Expo Innovation 

Awards. Winners in ten industry categories 

are chosen annually to represent the most 

innovative products and technologies in the 

market today. 

Winners for the 2026 AHR Expo Innovations 

Awards include: 

BUILDING AUTOMATION 
Winner: Honeywell 

Innovation: Honeywell Connected Solutions 

AHR Booth: C1840 

COOLING 
Winner: Daikin Applied Americas Inc. 

Innovation: Magnitude® WME-C Quad 

AHR Booth: C4916 

HEATING 
Winner: Copeland 

Innovation: Copeland heating-optimized 

modulating vapor injection portfolio 

AHR Booth: C3607

INDOOR AIR QUALITY 
Winner: Sharp Corporation 

Innovation: Airest 

AHR Booth: SL1919 

PLUMBING 
Winner: IDC Fluid Control Innovation: 

LeakStop III AHR Booth: SL1225 

REFRIGERATION 
Winner: Copeland 

Innovation: Copeland transcritical CO2 scroll 

compressor with dynamic vapor injection technology 

AHR Booth: C3607

SOFTWARE 
Winner: Rebar Innovation: Rebar AHR 

Booth: SL2331 

SUSTAINABLE SOLUTIONS 
Winner: Blue Frontier Innovation: BF-DOAS 

AHR Booth: SL3720 

TOOLS & INSTRUMENTS 
Winner: CSG Compressors (Houston & 

American Hermetics) 

Innovation: SAMMi 

AHR Booth: SL3122

VENTILATION 
Winner: ABB Motors and Drives 

Innovation: ACH580 Variable Frequency Drives 

AHR Booth: C1707

For more information, visit ahrexpo.com 

and follow @ahrexpo on X, Instagram, Linkedin 

and Facebook.
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See winning products and technology in action on the show floor in Vegas

The AHR Expo is the world’s premier HVACR event, 
attracting the most comprehensive gathering of industry 
professionals from around the globe each year. The show 
provides a unique forum where manufacturers of all sizes 
and specialties, whether major industry brand or innovative 

start-up, can come together to share ideas and showcase 
the future of HVACR technology under one roof. Since 
1930, the AHR Expo has remained the industry’s best 
place for OEMs, engineers, contractors, facility operators, 
architects, educators and other industry professionals to 

explore the latest trends and applications and to cultivate 
mutually beneficial business relationships. This year’s show, 
cosponsored by ASHRAE and AHRI, will be held Feb. 
2-4, 2026 in Las Vegas, NV, and is held concurrently with 
ASHRAE’s Winter Conference.  

THE AHR EXPO IS HERE 
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Atlanta – ASHRAE announced a dynamic technical program 
for the 2026 Women in ASHRAE Leadership Symposium, taking 
place April 13-14, 2026, in Los Angles, California. Following a 
sold-out inaugural event in 2025, the symposium returns with an 
expanded agenda designed to empower women and allies across 
the HVAC&R and built environment industries. 

“This event offers professionals at every career stage, from 
students and early-career practitioners to seasoned executives, the 
opportunity to enhance leadership skills, grow their professional 
networks, and explore inclusive strategies for advancing women 
in the industry,” said Karine Leblanc, Symposium Chair. 

Featured keynotes include: 
•  Gail Brager, Ph.D., Distinguished Professor of 

Architecture, University of California, Berkeley. Brager will 
share insights from her leadership in building science and 
sustainability research and mentorship of emerging leaders. 

•  Sara Safari, Ph.D., Empowerment Activist and Author. 
Safari will speak from her own personal experiences in 
overcoming challenges and how those principles can inspire 
peak performance in technical teams. 

Key breakout sessions include: 
•  Building Future Makers: How to Inspire the Next Generation 

into the Trades: Explores strategies to empower young talent and 
expand pathways into HVAC&R and related technical careers. 

•  Smarter Buildings Start with You: AI and IoT in HVAC: 
Provides practical insights into how artificial intelligence and 
the Internet of Things technologies are being applied to improve 
building performance and commissioning. 

•  Executive Presence Without Pretending: Focuses on 
developing authentic confidence, clear communication and 
personal influence in both technical and leadership roles. 

•  Inside the Walls of Net-Zero: Women Designing the Future: 
Highlights real-world case studies showcasing women leading 
decarbonization, electrification and net-zero building projects. 

•  Managing Technical Teams with Emotional Intelligence: 
Offers tools and approaches for effective leadership across 
varying backgrounds, roles and experience levels. 

In-person early bird registration to attend the 2026 Women 
in ASHRAE Leadership Symposium is $495 for ASHRAE 
members ($545 for non-members). Early bird registration 
discounts are available thru February 6. 

For the full technical program, registration and additional 
information, visit ashrae.org/2026WIA. 

2026 Women in ASHRAE Leadership Symposium to 
Feature Dynamic Speakers and Sessions 
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Angleton  •  Barker Cypress  •  Bay City  •  Beltway  •  Clay  •  Conroe  •  Lufkin  •  Gulfton  •  Humble  •  Katy  •  League City  •  Stuebner  •  Winkler Shop Online 24/7 at CenturyAC.com

Call your Territory Manager or local 
branch and place your order today!

TEXT US
Text your local branch to place 
orders and check stock.

FREE SAME
DAY DELIVERY  
Same day when placed
by 10 am. Call for details!

THOUSANDS OF
PARTS & SUPPLIES 
We have what you need in stock
- place your order today!

ONLINE ACCESS
24/7 Ordering and Account Management

Ruud Endeavor Line 
Choice Series

INTRODUCING THE

Scan to learn 
more about 
the WA14AY.

Lasting, energy-efficient 
performance so you can relax 
while saving money.
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Milwaukee — Johnson Controls (NYSE: 
JCI), the global leader for smart, healthy and 
sustainable buildings, showcased advanced 
innovations at the AHR Expo in Las Vegas, 
Feb. 2–4, enabling mission-critical customers to 
accelerate decarbonization and gain a competitive 
edge through smarter energy management, 
superior thermal performance and precise 
environmental control.  At the event, Johnson 
Controls unveiled its latest groundbreaking 
thermal management solutions engineered to 
address water, energy and space constraints in 
data centers and other mission-critical facilities. 

Enhancing energy efficiency and 
resilience for all buildings 

 Across industries, businesses are 
deploying Johnson Controls connected HVAC 
systems, advanced controls and digital building 
solutions to improve energy efficiency, 
cut carbon emissions and unlock critical 
operational efficiencies. A recent Accenture 
report finds that nearly 90% of organizations 
now tie energy efficiency and decarbonization 
efforts to measurable business results. 

At AHR booth C2925, Johnson Controls 
will showcase its industry-leading energy 
efficient, HVAC and digital technologies that 

deliver measurable impact. 
•  The Johnson Controls flagship Metasys 

open building management system provides 
unified control across HVAC, chillers, fire, 
lighting, security and more.  Version 15.0 
supports 1,000 IP devices per server — 60% 
more than similar systems — and 50,000 
objects, enabling large campus and multi-site 
deployments without costly hardware upgrades. 
It also includes an Energy Management suite 
for real-time emissions tracking, benchmarking 
and budgeting to speed decarbonization. 

•  With Metasys as the foundational 
digital layer, OpenBlue elevates performance 
enterprise wide, applying predictive analytics 
to accelerate sustainability goals and maximize 
utility savings. From helping large universities 
like Stanford University save $500,000 in annual 
energy costs to optimizing hospital OR energy 
use by 40%, OpenBlue makes proactive energy 
savings recommendations and enables precise, 
automated control with over 1,000 integrations. 

Advancing thermal management for 
next-generation data centers 

Among the fastest growing mission-critical 
industries, data centers face evolving cooling 
demands from soaring performance requirements 

and diverse site conditions. From air to liquid 
to hybrid solutions, operators need flexible 
strategies that deliver efficiency and reliability 
without compromise. Johnson Controls addresses 
these challenges with a comprehensive portfolio 
of thermal management technologies that can 
cut non-IT energy consumption by more than 
50% while safeguarding uptime and resilience. 
At AHR Expo, Johnson Controls showcased 
its full suite of data center solutions, including 
the YORK YVAM air-cooled magnetic 
bearing centrifugal chiller, which consumes 
40% less power annually while still delivering 
the same cooling capacity as other available 
solutions, zero on-site water consumption and  
low-noise performance.  

Johnson Controls debuted its latest thermal 
management innovations at AHR during a 
press breakfast. These advanced solutions are 
designed to help data centers and other crucial 
facilities overcome water, energy and space 
challenges, while delivering superior efficiency 
and resilience. 

Creating optimal environments where 
mission-critical operations thrive 

Beyond data centers, Johnson Controls 
delivers reliability and precision for fast-

growing sectors where failure is not an option, 
such as bioproduction and healthcare. At AHR, 
Johnson Controls will highlight its full suite of 
HVAC, control and digital solutions designed 
to support the accelerated growth of these 
sectors and their world-changing missions. 
Such products on display include: 

•  YORK Air Handling Units: Available 
in custom and semi-custom options, these 
units meet airflow, energy recovery and noise 
requirements for each space. Patented technology 
reduces sound levels by 44% while using less 
space than traditional solutions. Ideal for critical 
environments like hospitals, the design also 
includes backup features, such as redundant fan 
systems, to keep operations running smoothly.  

•  PENN System 550: Integrates 
temperature, humidity and pressure control 
with A2L refrigerant leak detection and 
adaptive defrost algorithms. These algorithms 
monitor real-time conditions to trigger defrost 
only when needed, reducing annual energy 
consumption by 10% or more, improving 
system reliability and lowering carbon impact. 
This system is ideal for food retail, health 
care and pharmaceutical environments where 
precision and safety are paramount. 

2026 Women in ASHRAE Leadership Symposium to Feature
Dynamic Speakers and Sessions 

REGISTER TODAY!

Early bird tickets are available for purchase through February 28th! 
Our event page allows you to register for the event and contains a link to book your 

stay at Margaritaville Lake & Resort at our negotiated room rate. As always, our 
special rate is available a few days before and after the event if you are interested in 

extending your stay. Our negotiated rate is available until Tuesday, May 22, or 
until the group block is sold-out, whichever comes first.

Important dates: 
Last Day for Early Bird Registration: February 28, 2026 

Last Day to Book Special Room Rate: May 22, 2026 
Last day for registration refund (less $50 processing fee): May 23, 2026 

Please note, only one hospitality ticket is required for each manufacturer's rep 
and vendor. If you have multiple people attending from your company, please 
coordinate with your team to determine who will be purchasing the hospitality 
ticket. If you are a sponsor, you are not required to purchase a hospitality ticket. 
Please contact Matt Hoover (matt@gunderassociates.com), Ken Schreiber 
(kens@centuryac.com), or Brett Ryder (bvryder@johnsonsupply.com) for 
questions regarding sponsorship opportunities.

2026 HARDI Southwest Regional
Conference Registration is now open!
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As the industry continues to evolve, so do the applications where reliable 
condensate management is required. Listening closely to our customers has led us 

to expand the iFLO Pro ecosystem with new SKUs designed for specific 
system types, environments & installation scenarios — ensuring that 

contractors have the right solution for every job, not a one-size-fits-all workaround.

Introducing The All-New iFLO Mini
One of the most exciting product launches debuting at AHR is the

brand-new iFLO Minibrand-new iFLO Mini.
Designed specifically for Designed specifically for mini-splits, water-source heat pumps, PTACs, 

VTACs, cassettes & other compact or space-constrained systems, the 
iFLO Mini brings the same intelligent, automated condensate management 

contractors trust — now in a smaller, purpose-built form factor. It addresses a 
growing segment of the market where traditional drain-line solutions often fall 

short, helping prevent clogs, reduce callbacks & protect equipment across a wider 
range of installations.

See It First At AHRSee It First At AHR
These new product releases represent the next evolution of iFLO Proʼs 
commitment to smarter, preventive condensate management — built by 

listening to the field & designed to perform where it matters most!

Innovation Driven By The Field
Since day one, Since day one, iFLO Pro has been at 
the forefront of innovation in the 
HVAC industry, establishing itself as 
the go-to expert in smart condensate 

management. What sets iFLO Pro apart 
isnʼt innovation for innovationʼs sake—itʼs 
innovation driven directly by the voices, 

challenges & real-world needs of 
contractors & technicians in the field.

Visit Us!
AHR Booth # SL3729

The Condensate Management Experts

International Licensee Opportunities
Are Now Available, Come Explore With Us!

Columbus, OH— Heating, Air-conditioning, 
& Refrigeration Distributors International (HARDI) 
applauds the U.S. Environmental Protection Agency 
(EPA) for releasing a new statement that deprioritizes 
federal enforcement of the January 1, 2026, installation 
prohibitions contained in the Technology Transition Rule 
Reconsideration. This action signals a significant shift in 
how the Agency will apply its limited enforcement resources 
as the law is expected to change. 

“This is welcome news for distributors and contractors 
going into the new year,” said HARDI CEO Talbot Gee. “We 

heard from our members the need for certainty, and HARDI 
submitted an official request to the Agency earlier this month 
to provide relief to distributors and contractors before the 
final rule is released.” 

The Technology Transition Rule, finalized under 
the American Innovation and Manufacturing (AIM) Act, 
includes an installation date prohibition that has been widely 
criticized by contractors, distributors, and manufacturers as 
unworkable and disconnected from how projects are planned, 
permitted, and built. Earlier this year, the EPA released a 
proposed rule to repeal the January 1, 2026, prohibition on 

installing residential and light-commercial air conditioners 
and heat pumps using R-410A refrigerant. HARDI submitted 
comments in support of this change and asked the EPA to 
expand the repeal of installation dates to include remote 
condensing units used in commercial refrigeration and 
equipment in cold storage warehouses, but the regulatory 
process is expected to take several months before a final rule 
is released.  

“The EPA recognizes that repeal won’t help the industry 
until the rule is finalized,” said Alex Ayers, Vice President 
of Government Affairs for HARDI. “This new statement 
makes clear that federal enforcement of these installation 
prohibitions is not a priority while the Agency completes its 
reconsideration. This provides much-needed certainty for 
businesses planning projects and managing inventory during 
the transition.” 

By deprioritizing enforcement of the Technology 
Transition Rule’s installation prohibitions for residential 
and light-commercial air conditioners and heat pumps, 
remote condensing units used in commercial refrigeration, 
and refrigeration systems used in cold storage warehouses, 
EPA acknowledges that aggressive federal enforcement in 
this area would create disruption without advancing long-
term policy objectives, particularly given the likelihood of 
regulatory changes. 

This action does not repeal or amend the Technology 
Transition Rule, and EPA’s enforcement discretion applies 
only to federal enforcement. States and local governments 
retain authority to enforce applicable requirements under 
state law, building codes, and permitting programs, and 
contractors must continue to comply with those obligations. 
However, the new statement significantly reduces the 
likelihood of EPA-initiated federal enforcement actions 
related to installation timing during this transition period. 

“EPA’s decision confirms what industry stakeholders 
have long argued: the installation prohibition is flawed, 
impractical, and poorly suited for enforcement,” Ayers added. 
“While the rule remains on the books, EPA will now focus 
its enforcement efforts on higher-priority violations that 
present more significant concerns, like the illegal import 
of refrigerants and maintaining the R-410A manufacturing 
prohibition on non-repair components.” 

HARDI will continue to urge Congress to provide a 
permanent legislative fix that eliminates all future installation 
dates set by any agency, providing clarity and certainty for 
contractors, distributors, and manufacturers. 

HARDI Applauds Quick EPA Action to Deprioritize Federal Enforcement of 
Installation Prohibitions in Technology Transition Rule 

Reaching Over

20,000 
Industry Professionals Monthly

Texas, Louisiana, Oklahoma,
New Mexico and Arkansas

TODAY
Air Conditioning
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NEW STORE OPENING
FEBRUARY 2026 IN AUSTIN TX

2000 Centimeter Circle Suite B, Austin, tx 78758
512-712-1177

featured brands
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Quality Service Contractors (QSC), an enhanced service 
group of the Plumbing-Heating-Cooling Contractors—
National Association (PHCC), is proud to announce Catalyst 
2026: Riding into the Future, taking place March 23–25, 
2026, at the Omni Oklahoma City Hotel in Oklahoma City. 
Catalyst is the premier annual conference for service and 
repair contractors, and focuses on strengthening leadership, 
business performance, and industry connections. 

Event Highlights 
Attendees can expect a dynamic program designed to 

drive both personal growth and business success: 
•  Hands-On Workshops & Expert Sessions — Sessions 

focused on accountability, prioritization, time management, 
and effective business strategies to drive measurable results. 

•  Networking & Peer Engagement — Interactive live 
sessions, peer group roundtable discussions, and informal 
meetups to build relationships across the industry. 

•  Social & Community Experiences — Shared meals 
and social events including an evening at the Cowboy 

Museum and gatherings at local favorites like Cattlemen’s 
Steakhouse to blend professional enrichment with 
community building. 

•  Inspiring Keynote — Coach Matthew Smiley, former 
special teams coordinator for the Buffalo Bills, will deliver 
a keynote address designed to equip attendees with new 
leadership perspectives, as well as the motivation necessary 
to face future challenges. 

Why Attend 
Catalyst 2026 is more than a conference — it’s a 

collaboration hub for managers, business owners, and 
industry professionals to: 

•  Sharpen operational and leadership skills 
•  Expand professional networks 
•  Gain practical takeaways to elevate business growth. 
Registration is now open for contractors and industry 

partners. Early sign-ups are encouraged to secure space and 
preferred workshop options. Discounts available for PHCC 
and QSC members. 

New officers for 2026, installed at January meeting, 
Thursday Jan. 8th. 

L to R 
David Gabrielson President 
Jim Malone CMS Vice President 
Jill Malone Secretary/Treasurer  
Alfredo Delgado Sargent at Arms 

We meet on the 2nd Thursday of each month at  The 
Training Center of AC Supply 100 Page Ave. Fort Worth, TX. 

At 7:00 PM 
All are welcome, members and non- members, in the 

HVACR Industry. 
Need more info, send me a text or call, 
Jim Malone CMS 817-307-8706. 

Catalyst 2026: Riding into the Future RSES Cowtown Chapter
The premier event for service and repair contractors
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Copeland Launches KF Variable-Speed Scroll Compressor with
EV4 Variable Frequency Drive Platform 

St. Louis  — Copeland, a global leader 
in compression technologies and controls 
solutions, today announced the launch of 
the KF variable-speed scroll compressor 
with EV4 variable frequency drive platform 
in North America. The KF is Copeland’s 
premium variable-speed scroll compressor 
for the 1.5- to 5-ton North American 
residential market, designed for premium 
comfort — especially in cold climates. 

Energy costs are outpacing inflation 
in the US with prices up 5% compared to 
a year ago and roughly 30% since 2021, 
according to the Consumer Price Index. This 
is pushing consumers to find ways to reduce 
their energy consumption.  As these factors 
drive evolution in the HVAC industry, the 
residential segment is transitioning to more 
energy-efficient, eco-friendly equipment. 
Heat pumps help decarbonize heating by 
replacing or reducing the operating time of 
fossil fuel-burning furnaces or inefficient 
electric furnaces. However, maintaining 
comfort in cold climates remains a challenge, 
and heat pump technologies are advancing 
to provide the required capacity in low-

ambient conditions. Variable-capacity 
modulation compressor technologies — 
including variable-speed with its ability 
to overspeed and provide incremental 
capacity modulation — have proven to 
deliver the capacity needed to overcome 
comfort limitations and achieve required  
efficiency targets. 

Residential heat pumps must also 
comply with federal refrigerant regulations 
and use compression technology optimized 
for refrigerants with a global warming 
potential (GWP) below 700. The Copeland 
KF variable-speed scroll compressor 
platform is optimized for the low-GWP A2L 
refrigerant R-454B and is engineered to meet 
future efficiency standards—supporting 
both regulatory compliance and peak  
system performance. 

Copeland’s KF variable-speed scroll 
compressor platform addresses key 
HVAC market needs by delivering leading 
performance, design flexibility and robust 
support. Its 10:1 turndown ratio provides 
strong efficiency across a wide range of 
operating conditions. With a capacity range 

of 1.5 to 5 tons and potential for advanced 
features like vapor injection, it supports 
next-generation designs. The platform’s 
small footprint, seamless pairing with the 
Copeland EV4 variable frequency drive 
platform and ability to simplify original 
equipment manufacturer (OEM) controls and 
system design make it a versatile solution 
for both mid-tier and premium-tier systems. 

The KF platform will be produced in 
North America, ensuring regional sourcing 
and supply chain assurance for OEMs. 
Backed by Copeland’s extensive North 
American service and support network, it 
also offers proven reliability, application 
engineering expertise, rigorous testing and 
comprehensive design support. 

“The KF variable-speed scroll platform 
represents Copeland’s commitments to 
innovation and continued investments 
in next-generation variable-speed scroll 
technologies,” said Brandy Powell, vice 
president/general manager, residential and 
light commercial HVAC for Copeland. 
“It was designed from the ground up for 
variable-speed applications and is anchored 

by the proven Copeland scroll platform. 
By combining advanced engineering with 
intelligent design, this product delivers 
premier performance across residential 
applications and sets a new benchmark 
for excellence in HVAC solutions with its 
patented technologies.” 

This product will be available for 
production during the second half of 2026. 

Product News

Store Locations
STAFFORD 

3535 S. Main 
Stafford, TX 77477 

281-499-3377 

AIRLINE 
4315 Airline Drive

 Houston, TX 77022
 713-681-97877 

BRENHAM
 1700 Buchannan Street

 Brenham, TX 77833
979-830-5056

1960
 10509 FM 1960 W 
Houston, TX 77070 

281-890-2108

I-10 
10814 East Freeway 
Houston, TX 77029 

713-671-0114

ALVIN
 225 West Coombs Drive 

Alvin, TX 77511 
281-585-2600

GULF FREEWAY
 8485 Gulf Freeway 
Houston, TX 77017 

713-920-2222

VISIT OUR WEBSITE FOR MORE INFORMATION
www.transtaracsupply.com

$500 IN YOUR POCKET
Become a CONCORD dealer today and receive a $500 rebate

when you purchase your first 10 pieces 
of CONCORD equipment and earn up to $15K! 

Find out more on how to become a CONCORD dealer by emailing us at
csmith@transtaracsupply.com

Provide your customers immediate relief with  a simple yet complete product line
tailored to meet  a wide range of applications.  With Concord, reliability starts at
the component level and is carried through manufacturing as every unit is 100%
factory run tested before it ships. You know when it arrives it’s the right choice to

provide your customers the solution they expect at a price that’s designed 
to fit their budget.

Solution meets growing demands for variable-speed applications and sets new performance, comfort, efficiency and capacity benchmarks
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Conshohocken, Pa. --United Building 
Solutions (“UBS”), a leading provider of 
heating, ventilation, and air conditioning 
(“HVAC”) services across the United 
States, announced that it has acquired DFW 
Mechanical Group (“DFW” or the 
“Company”), a full-service commercial and 
industrial mechanical contractor serving 
clients across Texas, Oklahoma, Georgia, 
and Florida. 

“We’re pleased to welcome DFW 
Mechanical into our expanding network 
of premier HVAC service providers,” 
said David Leathers, CEO of United 
Building Solutions. “This acquisition 
further diversifies our array of services 
and enables us to reach the key markets 
in the Southern US that are experiencing 
heightened demand for specialized building 
management solutions.” 

Headquartered in Wylie, Texas, DFW 
delivers comprehensive commercial HVAC 
solutions, offering a full range of services 
including plumbing, heating, and piping. 
The Company will operate as a UBS 

division under the continued leadership 
of President Brett Thomas, a seasoned 
executive with more than three decades of 
industry experience. 

“United Building Solutions is a 
respected HVAC services provider known 
for its advanced technical expertise,” said 
Brett Thomas. “By joining forces, we can 
expand our market reach and leverage our 
combined resources to serve a broader 
range of customers while upholding our 
commitment to delivering high-quality, 
professional services.” 

This is UBS’ second add-on transaction 
following investment into the company 
by AE Industrial Partners in February 
2025, and its establishment as a national 
commercial HVAC services platform with 
the concurrent acquisition of North Florida-
based HVAC solutions business Total 
Comfort Solutions. With the acquisition 
of DFW, UBS’ footprint now extends 
across the Southeast and South-Central 
United States in addition to its existing 
Northeastern United States coverage. 

Farmington Hills, Mich. — Because standards don’t raise themselves, NTEA’s 
Member Verification Program (MVP) acknowledges the companies leading the industry to 
excellence. Fleet managers, truck dealers and OEMs know truck equipment manufacturers 
and distributors/upfitters with MVP status have successfully demonstrated an understanding 
of defined business principles and applicable government regulations. 

New MVP members (since Oct. 1, 2025) 
•  Legend Equipment (Round Rock, Texas) 
•  Phenix Truck & Van (Pomona, California) 
•  Western Truck Fabrication Inc (Haward, California) 
Renewals 
•  AutoPort Inc (New Castle, Delaware) 
•  Bay Bridge Mfg Inc (Bristol, Indiana) 
•  Dealers Truck Equipment Co Inc (Little Rock, Arkansas) 
•  Dealers Truck Equipment Co Inc (Shreveport, Louisiana) 
•  Dealers Truck Equipment Co Inc (Baton Rouge, Louisiana) 
•  Dealers Truck Equipment Co Inc (Longview, Texas) 
•  Knapheide Truck Equipment Center Raleigh (Garner, North Carolina) 
•  Maddock Machinery Corp (Tucson, Arizona) 
•  Wil-Ro Inc (Gallatin, Tennessee) 
Current NTEA Distributor and Manufacturer members are encouraged to apply for 

MVP status at any time. There is no charge — NTEA underwrites the cost of MVP as part 
of an ongoing effort to enhance the core competencies of its members. Once qualified, 
companies receive MVP status for a three-year term. To renew, MVP members must again 
document compliance, ensuring their ongoing commitment to professionalism, industry 
knowledge and high performance. 

Visit ntea.com/mvp to learn more and apply or contact NTEA’s technical services 
department for personalized assistance (248-489-7090 or mvp@ntea.com). 

United Building Solutions Acquires
DFW Mechanical Group

NTEA: Congratulations to the Latest 
Companies Earning MVP Status 

Acquisition continues expansion across Southeast and South-Central 
United States

Monthly Deals  
Built for Pros
Featuring top-rated tools, equipment, and 
supplies, our monthly flyer is packed with 

exclusive offers  to help you save while  
stocking up on the essentials. 

Wholesale HVACR Parts, Equipment & Supplies

Contact your local 
store to get on our 
mailing list!
↓ ↓ ↓

Fresh Air, Smarter Savings

9850 Fallbrook Pines Dr. Ste. 100 | Houston, TX 77064
281-987-8400 • mcdanielmetals.com

With a split system economizer, your HVAC system 
automatically balances comfort and cost by drawing in 

outdoor air to reduce mechanical cooling. It’s a simple way 
to improve indoor air quality, protect your equipment, and 

keep energy expenses under control. Make the smart choice 
for healthier air, greater comfort, and real savings.

Keep Cool,
We Got You.
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LOCATIONS
YOUR ONE-STOP-HVAC-SHOP

White-Rodgers & Copeland 
Solutions You Trust 

• Universal & OEM HVAC controls

• Proven compressor technology

• Reliable replacements, fast access

• Backed by local Texas inventory

• Expert counter cross-reference help

Knoxville, Tenn. — Ripley PR, a global 
public relations agency specializing in skilled 
trades, B2B tech and franchising, announced 
that founder and CEO Heather Ripley spoke at 
AHR Expo 2026, taking place February 2–4 at 
the Las Vegas Convention Center. 

Ripley’s session, titled “Stand Out Where 
It Matters: Build Visibility in Your Community 
with PR,” took place on February 3 from 11:30 
a.m. to 12:30 p.m. in Room S225. Sponsored 
by Women in HVACR, the session was free to 
all Expo attendees. 

As the HVAC and plumbing industries 
become increasingly crowded, Ripley’s session 
focused on how strategic public relations 
can help contractors and service providers 
differentiate their businesses, fostering trust 
and credibility within local communities. 
Drawing from deep experience in the field, 
Ripley highlighted how PR supports and 
amplifies existing marketing efforts, drives 
qualified leads and positions businesses as 
authentic leaders. 

“Every HVAC contractor needs to have 
excellent service and strong marketing efforts, 
but this isn’t always enough to stand out in 

a competitive field,” said Ripley. “PR can 
magnify these efforts, providing a level of 
credibility that marketing alone can’t replicate. 
And because so many in the industry overlook 
PR, it can provide a true advantage.” 

With more than 20 years of experience 
providing public relations for the skilled 
trades, Ripley is a recognized expert in the 
home service space. Her book, “Next Level 
Now,” is a go-to resource for PR success 
within the trades. 

During her session, Ripley shared 
actionable insights specifically geared toward 
professionals in the HVAC industry, covering 
topics such as: 

•  Engaging with local media 
•  Showcasing community involvement 
•  Proactively building reputation 
“The point isn’t to be visible 

everywhere, but to be visible in the areas 
where it matters most for your business,” 
said Ripley. “A targeted approach to PR can 
build visibility where it counts, ultimately 
leading to real opportunity.” 

To learn more about Ripley PR, visit https://
www.ripleypr.com or call (865) 977-1973.  

Falls Church, VA — The Plumbing-
Heating-Cooling Contractors Association 
(PHCC) has published its Environmental 
Scan: 2026 Outlook for the P-H-C 
Industry, offering a strategic overview 
of critical forces shaping the plumbing, 
heating, and cooling sectors in the  
year ahead. 

“This report helps PHCC and our 
partners stay ahead of trends affecting 
our industry,” said PHCC President Jason 
Pritchard. “We rely on insights like these 
to guide our education and workforce 
initiatives and help our contractor  
members succeed.” 

The report identifies ongoing labor 
challenges, projecting slower employment 
growth in 2026 even as skilled talent 
remains in high demand due to retirements 
and a tight worker pipeline. Construction 
activity is expected to grow modestly and 
unevenly, with strength in data centers, 
infrastructure programs, and residential 
remodeling, while broader new construction 
remains cautious. 

Technological adoption continues  

 
to rise, with many contractors exploring 
AI tools to boost efficiency in marketing, 
scheduling, and operations. Market 
consolidation driven by private equity and 
strategic buyers is forecast to persist as 
interest rates decline. 

Amid these trends, PHCC emphasizes 
that resilience, strategic planning, and 
engagement with emerging technologies 
will be essential for contractors navigating 
cost pressures, supply volatility, and  
uneven demand. 

For the full article visit: https://www.
phccweb.org/news/environmental-scan-
2026-outlook-for-the-p-h-c-industry/ 

Ripley PR founder and CEO Heather 
Ripley at AHR EXPO 2026

PHCC Releases 2026 Industry 
Environmental Scan Highlighting Key 

Trends and OpportunitiesThe leading expert in public relations for the skilled trades hosted a 
session detailing best practices for boosting awareness and visibility
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Smarter Comfort. Built to Last.
ElitePRO™ smart thermostats. Powered by Pro-IQ™ services.

©2025 Resideo Technologies, Inc. All rights reserved. The Honeywell Home trademark is used under license from Honeywell International, Inc.

 

First of its kind,
tri-directional 

outlet

Replaceable components
forenhancedserviceability.

Extended lifecycle
 

Quality backed by
over 150,000 hours of 

run-time testing.

Configurable tri-directional
outlet and onboard display 
for installation flexibility.

supportedwith smart
onboard sensors and leak 

detection.

DHM Series Whole Home Dehumidifier
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Buy a part,
get a partner.
Every Comfortmaker® product you buy comes 
with a Reece HVAC product specialist.

Find a location.

Exceptional equipment.
Expert service.
Job well done.

Start your job at Reece HVAC  
or visit buyhvacsupply.com today.
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Please file a complaint with TDLR alleging unlicensed 
practice if you have evidence that a person or business with a 
revoked license is continuing to advertise or perform services 
that require a license in Texas. 

HOW TO FILE A COMPLAINT 
You can file a complaint online at https://ga.tdlr.texas.

gov:1443/form/Complaint for most TDLR programs. 
Although TDLR accepts anonymous complaints, you must 

provide your name and contact information when you submit 
the complaint if you want to receive information about the 
status or progress of your complaint. 

Please note that if your complaint does not allege a 
violation of the law or rules or does not include enough 
information for TDLR to investigate the allegations, TDLR will 
not open a complaint. 

Read more about TDLR’s complaint investigation and 
resolution process at https://www.tdlr.texas.gov/investigation.htm 

License Revocations, June 2025 to November 2025
Garcia, Ernesto A.	    ACR	   ACR - Registered AC Technician
Lopez, Robert .	     ACR	   ACR - Registered AC Technician 
Wallace, Errick D.	    ACR	   ACR - Registered AC Technician 
Young, William Thomas II	    ACR - Air Conditioning Contractor 
Zambrano, Ruben	     ACR	 ACR - Registered AC Technician 
First published by TDLR On the Level Vol 14 January 2026

The National HVACR Education Conference will host a 
landmark session this March designed to redefine how the next 
generation of HVACR professionals are trained. The HVACR 
Manufacturer’s Summit: Preparing the Workforce for the Systems 
of Tomorrow will unite the world’s leading HVACR manufacturers on 
one stage with a shared mission: to confront the growing disconnect 
between modern HVACR technology and workforce preparedness. 

Panel Participants Include: 
•  Bosch Home Comfort Group 
•  Daikin Comfort Technologies 
•  Fujitsu General 
•  Lennox Industries 
•  LG Electronics 
•  Midea 
•  Mitsubishi Electric Trane HVAC US 
•  Rheem Manufacturing 
This is not a future-tech discussion. It is a readiness 

check. The HVACR industry is undergoing the most significant 
technological transformation in its history. Low-GWP refrigerants, 
inverter-driven and variable-speed systems, intelligent controls, 
connected diagnostics, and high-performance heat pumps are 
no longer emerging. They are the new standard, and the pace of 
change is accelerating faster than educational systems can adapt. 

Across Europe, R-290 monobloc heat pump systems are 
already standard. In commercial refrigeration, CO2 (R-744) 
systems are now the dominant growth technology. These are not 
experimental technologies; they represent the direction of the 
global HVACR industry today. The question is not if these systems 
will become part of the U.S. market, but how many will be installed 
this month, and how prepared our workforce is for this change. 

Yet a growing disconnect exists between what manufacturers are 
engineering, manufacturing, and selling through HVACR distribution 
today, and what many training programs HVACR facilities are 

teaching. While legacy equipment will remain in the field for years, 
new equipment requiring entirely new skill sets is now the standard. 

Manufacturers and employers consistently report that most 
graduates entering the workforce today are unprepared for the 
systems they encounter on day one. To confront this challenge, a 
group of the world’s leading HVACR manufacturers; companies 
that normally compete fiercely for market share, are uniting 
on one stage with a single shared mission: To ensure the next 
generation of HVACR professionals is equipped with the 
foundational skills that the future demands. 

This landmark summit brings together global manufacturing 
leaders to deliver a unified, candid call to action for HVACR 

education. Together, these industry leaders will share real-world 
insights on how today’s equipment is being designed, what skills 
technicians are lacking, and what educators must prioritize to 
close the growing readiness gap. Expect open, candid dialogue 
about what is working, what is not, and what must change. 

This is more than a panel. It is a turning point. If you are 
an instructor, trainer, or program decision-maker responsible for 
preparing the next generation of technicians, this session will 
challenge assumptions, clarify priorities, and equip you with the 
insights needed to future-proof your program. 

Attend this summit, because the systems your students will be 
working on tomorrow are already being built and installed today. 

HVACR Manufacturer’s Summit Brings Global Industry Leaders Together to
Confront the Growing Workforce Readiness Gap 
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• More in stock than anybody else!
• We take our time with ALL customers
• After-hours help available
• EPA classes available in-house
• Call the office for details and schedule

ONE STOP DOES IT ALL!

Specialized Parts and Supplies
Grilles • Controls • Motors • Coils

All Types of Refrigeration

9920 Westpark 
Houston, TX  77063   
Phone: 713-952-5191
Email: kmintl@wt.net
www.unitedacsupply.com

Check with us on our wide selection of heating/ac parts 
and accessories priced right and in stock!

HVAC WHOLESALER
Serving the Industry for 33 years

Call, stop in,
or visit us

online today!

Proudly offering all sizes 
of ASPEN COILS

It’s On My Heart: How Buyers are Purchasing
Major Appliances Today

Lately, I’ve been 
spending a lot of time 
thinking about how 
consumers are buying 
HVAC and plumbing 
systems today. What 
follows isn’t a scientific 
study—it’s a combination 
of online research, industry 
data, conversations with 
contractors, and my own 
experience. Consider this a 
practical snapshot of where 
the market is and how we 
can respond. 

Who’s Doing the 
Buying? 

When we break the 
market down by buyer 
group, some clear patterns 
emerge. 

Baby Boomers account 
for roughly 50% of all 
HVAC and plumbing 
system revenue. That’s not 
surprising. They typically 
have the highest net worth, 
significant home equity, and 
many live in older homes 

where systems are reaching 
end-of-life. Comfort, health, 
and reliability matter more 
than ever. After decades of 
hard work, many believe 
they’ve earned the right 
to be comfortable—and 
today’s technology delivers 
benefits they value. 

Millennials represent 
about 35% of total revenue. 
Their homes are usually 
newer, so they experience 
fewer system failures. 
Most replacements in 
this group are still driven 
by breakdowns. While 
government tax credits 
helped stimulate demand in 
recent years, many federal 
incentives have expired, 
leaving fewer programs in 
place. 

Gen X makes up the 
remaining 15%. Their 
homes are often smaller and 
newer, which means fewer 
breakdowns and a lower 
percentage of household 

spending going toward 
mechanical replacements. 

What Boomers Value 
Most 

If Boomers are the 
largest buying group, 
understanding what drives 
their decisions is critical. 

At the top of the list 
is comfort. They want to 
relax without grabbing a 
sweater or turning on a fan 
just to enjoy their home. 
Close behind are reliability, 
strong warranties, and 
premium options. 

Trust matters—a lot. 
Your online reputation plays 
a big role here. Reviews are 
important, but perfection 
isn’t. A page full of nothing 
but five-star reviews can 
actually raise skepticism. 
What builds credibility is 
transparency: the occasional 
two- or three-star review, 
along with a professional 
response that shows how the 
issue was handled. 

Warranties are another 
major driver. Many 
successful companies are 
bundling extended labor 
warranties that match parts 
warranties—10 or even 12 
years. When customers 
see that they won’t be out 
of pocket for repairs for 
a decade, anxiety drops. 
Some companies go further 
by bundling maintenance 
agreements into the package 
and rolling everything into 
financing, requiring little to 
no additional cash. 

And don’t overlook 
testimonials. A letter 
from a satisfied customer 
explaining how your team 
went above and beyond 
often carries more weight 
than any advertisement. 

Premium Options 
Matter 

Boomers respond 
well to premium solutions 
when they understand the 
benefits. IAQ products, UV 

lights, surge protectors, and 
reverse osmosis systems 
should all be part of a 
deliberate strategy. Your 
technicians need training, 
tools, and simple collateral 
to confidently present these 

options in the home. 
They understand no 

one lives forever—but 
they absolutely want to be 
healthy and comfortable 
while they’re there. 

Jim Hinshaw
Upon graduating from 

the University of Missouri at 
Rolla, Hinshaw started his 
career in the air conditioning 
industry. Hinshaw’s background  
includes positions as a 
manufacturer’s rep, President 
of one of the oldest and largest 
air conditioning companies 
in Arizona, residential 
start-up specialist for the 
Carrier Corporation, and an 
officer in a Carrier owned  
service agency.

Jim Hinshaw, Vice 
President, Vertical Markets, 
HVAC for Service Nation.  Jim 
works with hvac and plumbing 
companies of all sizes, Service 
Nation has members from 2 man 
shops to several hundred.  We 

help our members improve sales 
and profits offering employees 
a career path and strong 
financials, enabling owners to 
work on the business instead of 
in the business. 

Memberships start at $99/
month, where you can get access 
to a download center with 
thousands of pieces of collateral 
to improve business.  We also 
have a best practices level, to 
improve financial performance 
and scale the business, or help 
owners set up a successful exit 
strategy, on their timeline. 

Jim can be reached at 
jhinshaw@servicenation.com  
or cell: 602-369-8097.  

And now as an AUTHOR: 
“For those who might be 
interested, he has a collection 
of writings from the last 10 
years. Stories of how one person 
can ruin a relationship with a 
customer, and how one can repair 
it! Stories of the loss of service 
in America, and how you can 
improve customer service today. 
Go to the following link for full  
details on how to make this 
collection yours!”

www.blurb.com/bookstore/
detail/2223484 to check out the 
book – first 15 pages are free, 
sample before you buy!

SEE HINSHAW PG.20
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Next Generation
Whole-Home Dehumidifiers
The Honeywell Home Whole-Home Dehumidifier 

is built to last through real-world conditions with 

innovative features that make it the ideal solution 

for reliable, efficient moisture control.

• Tri-directional outlet fits in tight spots

• More replaceable parts let you repair, 
not replace

A65D
B51-960
Mfg #DHM065R4000/U
65-pints

A90D
B51-961
Mfg #DHM090R4000/U
90-pints

A120D
B51-962
Mfg #DHM120R4000/U
120-pints

NEW NEW NEW

Available at all Johnstone Supply Locations in Texas, 
Louisiana, New Mexico, Oklahoma, and Arkansas.

How Millennials Buy Differently 
Millennials prioritize efficiency, smart technology, 

sustainability, and flexible financing. They may not want 
to invest more in a system than they paid for their car, but 
they will choose solutions that make sense, reduce operating 
costs, and integrate with smart home technology. 

Financing is essential for this group. Easy-to-
understand options often make the difference between a 
“yes” and a “not right now.” They also value transparent 
digital pricing, virtually.  

Ticket Sizes & Financing 
Based on available data and industry research: 
•  Boomer average tickets: $13,000–$18,000 
•  Millennial average tickets: $10,000–$13,000 
One of the biggest success factors across all groups is 

having financing options that reach into the mid-600 credit 
range. Leasing has gained traction in some markets, though 
it’s not a universal solution. 

A Final Thought 
I recently spoke with 16 companies that participated in 

our Success Planning sessions last year. The process wasn’t 
easy—each company built a forward-looking budget and 
presented it to peers who asked tough, thoughtful questions. 

Here’s the result: every one of those companies grew last 
year. Some by 20% or more. One company grew from $750,000 
to $940,000. Others experienced growth north of 50%. 

The lesson was clear: what we spend time on pays 
dividends. 

Thanks for reading. 
We’ll talk again soon. 

HINSHAW con’t

SEE ASPEN PG.B15

BRAGGIN’  RIGHTSBRAGGIN’  RIGHTS
Century A/C Supply - Entertaining RUUD Dealers/Customers at Canyon Ranch

Bruce Seher, Hunton Group CFO
with his first doe

Send us your Braggin Rights pictures and stories
to llackey@ac-today.com!
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TDLR Provider #1142
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www.transtaracsupply.com

TDLR Course #10124

ConstruCtion Data’s texas air 
ConDitioning ContraCtor 

LiCensing exam PreParation
Irving - July 18-20

Houston - August 15-17
San Antonio - Sept. 26-28

3 Days: 8am to 5pm Fri.-Sat. & Sun. 8am - 2pm 
Registration: $575.00 for all 3 days. Only $100 re-
serves your seat. 
Guarantee: If you do not pass your exam, you may at-
tend our class again anywhere for only a $125 registra-
tion fee. 

Construction Data Toll Free Phone &  Fax:   
Anywhere    888 500 PASS    
 Facsimile    866-811-exAm

Want to SAVE on CRANE costs?
aEasy to 
       operate
aLightweight
       aircraft 
       aluminum
aBattery
       operated
aZero turning
       radius
aNothing      
       extends       
       underneath  
       the a/c unit
aPatent 
       Pending

Columbus, Ohio-Heat-
ing, Air-conditioning & Re-
frigeration Distributors In-
ternational (HARDI) has an-
nounced the presenters for its 
Emerging Leaders conference 
that takes place July 19-21 in 
Austin, Texas.

Coach Ken Carter
The famous Coach Ken 

Carter, of the 2005 film Coach 
Carter, will provide attendees 
with advice about accountabil-
ity, integrity, teamwork and 
leadership to succeed. Carter 
turned heads when he locked 
his undefeated basketball team 
out of the school gym after 
they failed to uphold academic 
and behavioral contracts they 
signed at the beginning of the 
season. By holding his team 
to high standards, he – in two 
years – turned around the 
school virtually single-hand-
edly, improving students’ 
academic performance and 
ridding it of graffiti and drug 
dealers. Ultimately, the stu-
dents he influenced rose above 
basketball, attaining college 
educations and futures they 
might never have achieved.     

Leslie Koch

HARDI Announces Presenters 
for Emerging Leaders 
Summer Conference

Famous Coach Carter to speak on
 leadership to HARDI’s future 

executives.
Leadership trainer Leslie 

Koch has helped countless 
professionals through leader-
ship development initiatives in 
corporate and retails environ-
ments. Koch will lead a hands-
on session that incorporates 
proven leadership behaviors 
and theories to improve lead-
ership skills and teach immedi-
ate strategies for transforming 
and strengthening their teams. 
Attendees will be given op-
portunities to practice these 
behaviors and make them 
habits. Koch’s background 
includes running a corporate 
development university, a new 
leader program and creating a 
company leadership model.

HARDI’s  Emerging 
Leaders program is open to 
any employee of a HARDI 
distributor or supplier who 
has been recognized as hav-
ing the talent and potential 
to advance to the executive 
level of the organization. 
HARDI members can visit 
hardinet.org/emerging-lead-
ers for more information 
about the conference and the 
Emerging Leaders program.

Housing Recovery 
Continues at Gradual Pace

Baton Rouge leads the list with Austin, 
Houston, OKC in the top 10

Markets in 68 of the approximately 360 metro areas 
nationwide returned to or exceeded their last normal levels 
of economic and housing activity in the first quarter of 2015, 
according to the National Association of Home Builders/First 
American Leading Markets Index (LMI), released today. This 
represents a year-over-year net gain of seven markets.

The index’s nationwide score edged up to .91, meaning 
that based on current permit, price and employment data, the 
nationwide average is running at 91 percent of normal eco-
nomic and housing activity. Meanwhile, 68 percent of markets 
have shown an improvement year-over-year.

Baton Rouge, La., continues to top the list of major metros 
on the LMI, with a score of 1.43 – or 43 percent better than its 
last normal market level. Other major metros leading the pack 
include Austin, Texas; Honolulu; Houston; and Oklahoma 
City. Rounding out the top 10 are San Jose, Calif.; Los An-
geles; Salt Lake City; Charleston, S.C.; and Nashville, Tenn.

Looking at smaller metros, both Midland and Odessa, 
Texas, have LMI scores of 2.0 or better, meaning their markets 
are now at double their strength prior to the recession. Also 
leading the list of smaller metros are Manhattan, Kan.; Grand 
Forks, N.D; and Casper, Wyo., respectively.

The LMI shifts the focus from identifying markets that 
have recently begun to recover, which was the aim of a pre-
vious gauge known as the Improving Markets Index, to iden-
tifying those areas that are now approaching and exceeding 
their previous normal levels of economic and housing activity. 
More than 350 metro areas are scored by taking their average 
permit, price and employment levels for the past 12 months 
and dividing each by their annual average over the last period 
of normal growth. For single-family permits and home prices, 
2000-2003 is used as the last normal period, and for employ-
ment, 2007 is the base comparison. The three components are 
then averaged to provide an overall score for each market; a 
national score is calculated based on national measures of 
the three metrics. An index value above one indicates that 
a market has advanced beyond its previous normal level of 
economic activity.

Gemaire.com 
Wins National Award

 Gemaire Distributors has been announced as the 2015 
Imagine Excellence award at the annual Imagine Commerce 
Conference in Las Vegas. Imagine Commerce 2015, now in its 
fifth year, is the premier Megento and eBay enterprise commerce 
conference. Over 2400 commerce experts from merchants, 
agencies and technology providers across 40+ countries con-
verged on Las Vegas Nevada to network, exchange ideas and 
build relationships. 

Pictured: Pictured from left to right: Craig 
Hayman - CEO eBay Enterprise; Kaushal Shah - 

Perficient; Ken Connell - CEO Gemaire

please visit our 
website at

www.ac-today.
com 

or fax 
830.627.0614

with your name, 
address, 

company, and 
affiliation to the 
air conditioning, 

refrigeration, 
heating, and 
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industries.

Gemaire.com, the online commerce platform for Gemaire 
Distributors, was awarded the Imagine Excellence Award based 
on extraordinary efforts to elevate the customer experience and 
drive commerce excellence. Gemiare.com launched in 2014 and 
has rapidly become the primary product information and ordering 
method for many contractors nationwide. 

“It’s an honor to receive the award,” says Ken Connell, 
President of Gemaire. “Gemaire Distributors has invested heavily 
in cutting edge technological advancements to create a world 
class ecommerce site.”

Advancements include expediting ordering processes to im-
prove the customer experience. Contractors are able to instantly 
access over 20,000 products, check inventory and place orders 
on their smart phones, tablets, laptops and computers. 

Steve Sunshine, Director of Ecommerce for Gemaire states 
“By using technology to deliver outstanding customer service to 
our contractors, our contractors can then deliver better customer 
service directly to the homeowner. Our long-term goal is to make 
Gemaire the easiest HVAC Distributor to do business with and 
by winning this national award - we have realized that goal in 
our first year”.

American Standard Heating 
& Air Conditioning is Gold 

Winner
Dallas/Fort Worth Texas, – American Standard Heating 

& Air Conditioning was recognized for excellence in product 
design in the 12th annual Dealer Design Awards Program 
sponsored by The Air Conditioning Heating & Refrigeration 
News magazine. An independent panel of contractors acted as 
judges in the contest that had 107 entries. American Standard 
Heating & Air Conditioning’s AccuComfort™ Platinum 20 
Heat Pump was the Gold Award Winner in the HVAC Resi-
dential Equipment category.

Doug Wilson, vice president of sales, American Standard 
Heating & Air Conditioning, said, “The Platinum 20 Heat 
Pump is one of the most compelling products we have ever 
launched, and it's particularly impressive to be recognized 
by the contractor community. We are thrilled to be honored 
with such a prestigious award.”

American Standard Heating & Air Conditioning’s Accu-
Comfort™ Platinum 20 Variable Speed Heat Pump delivers 
precise and efficient comfort by running at the exact speed 
needed to maintain a home’s ideal temperature within a half 
degree of the selected comfort setting. Instead of cycling 
on and off at full capacity, the AccuComfort system runs at 
the lowest speed needed for the current weather conditions, 
helping homeowners save energy and money.

For more information on American Standard Heating 
& Air Conditioning, visit www.americanstandardair.com.

Forrest B. Fencl, an ul-
traviolet treatment pioneer, 
whose research has helped 
the HVAC, air quality, bio-
logical safety, healthcare and 
infection control industries, 
has passed away after a cou-
rageous battle with cancer.

A lifelong inventor and 
respected industry leader, Mr. 
Fencl pioneered the modern 
application of ultraviolet 
germicidal irradiation (UV-
C) in HVAC&R equipment, 
writing or co-writing 17 
patents and several ASHRAE 
Handbook chapters related 
to ultraviolet air and surface 
treatment.

HVAC 
Industry 

Loses 
Forrest 
Fencl,

 Ultraviolet 
Treatment 

Pioneer

 
Dallas – The Gulf Coast Eco-
system Restoration Council 
(Council) recently released 
a draft Initial Funded Pri-
orities List that would fund 
approximately $139.6 mil-
lion in restoration activities. 
The funds are derived from 
the recent settlement with 
Transocean Deepwater Inc.  
The Council will host a series 
of public meetings across 
the Gulf Coast to discuss the 
priorities, and seek public and 
tribal comments. The list is 
available for review and com-
ment through Sept. 28, 2015.  
The Council is proposing to 
focus on 10 key watersheds 
across the Gulf to address crit-
ical ecosystem needs in high 
priority locations. The Council 
will also propose a suite of 
Gulf-wide investments de-
signed to support holistic eco-
system restoration and lay the 
foundation for future success. 
The Council is comprised of 
governors from the five affect-
ed Gulf States, the Secretaries 
from the U.S. Departments 
of the Interior, Commerce, 
Agriculture, and Homeland 
Security as well as the Secre-
tary of the Army and the Ad-
ministrator of the U.S. Envi-
ronmental Protection Agency. 
To discuss the draft priorities 
and seek public input at one of 
the upcoming meetings, visit:

 
A u g .  2 0 ,  2 0 1 5  Te x a s 
A&M University 6:00 p.m. 
CST 6300 Ocean Drive 
Corpus Christi, TX 78412

Sept. 1, 2015 Battle House 
Renaissance Mobile 6:00 

Gulf Coast Ecosystem 
Restoration Council Seeks 

Public Comment on Priorities 
for $139.6 million  

p.m. CST 26 North Royal St. 
Mobile, AL 36602

 
Sept. 10, 2015 Coast Coliseum 
& Convention Center 5:00 
p.m. CST 2350 Beach Blvd. 

Biloxi, MS 39531
 

Sept. 15, 2015 Homer L. Hitt 
Alumni Center 5:30 p.m. 
CST 2000 Lakeshore Drive 
New Orleans, LA 70148

 
S e p t .  1 6 ,  2 0 1 5  M o r -
gan City Municipal Audi-
t o r i um 5 :30  p .m .  CST 
728 Myrtle St. Morgan City, 
LA 70380

 
Full meeting details and 
the draft FPL can be found 
on the Council's website at 
www.RestoreTheGulf.gov.  
The public is encouraged to 
provide comments online at 
www.RestoreTheGulf.gov 
(preferred method); by mail 
to Gulf Coast Ecosystem 
Restoration Council, Atten-
tion: Draft FPL Comments, 
Hale Boggs Federal Build-
ing, 500 Poydras Street, Suite 
1117, New Orleans, La., 
70130 or by e-mail to draftf-
plcomments@restorethegulf.
gov; or in person during for-
mal public comment periods 
at any of the public meetings. 
Connect with EPA Region 6:  
On Facebook: https://www.
facebook.com/eparegion6  
On Twitter: https://twit-
t e r . c o m / E PA r e g i o n 6  
Activities in EPA Region 
6: http://www2.epa.gov/
aboutepa/epa-region-6-
south-central 

Milwaukee – The new 
Wi-Fi®-capable York® Af-
finity™ Residential Com-
municating Control from 
Johnson Controls offers an 
intuitive interface and remote 
access, which makes instal-
lation and troubleshooting 
routines easy. 

The Wi-Fi capability 
provides homeowners with 
remote access to the control 
system from their smart-
phone or tablet device using 
the IntelliComfort™ mobile 
app, allowing them to mon-
itor the status of every en-
abled system device—from 
the air conditioner to the 
furnace to the air handler 
to the heat pump. Contrac-
tors can ask homeowners to 
provide them with access to 
automated system faults and 
notification alerts via email. 

Contractors save instal-
lation time with familiar 
four-wire connections to 
all York® Affinity™ gas 
furnaces, air conditioners, 
heat pumps and air handlers. 
The plug and play design 
instantly syncs with an inte-
grated control that connects 
with each piece of intelligent 
equipment.

Configuration of the 
unit is easy through contrac-
tor-accessible menus. Ther-
mostat fault features can be 
accessed to let contractors: 
Set the level of information 
displayed if a fault occurs. 
For example, create simple 
generic messages for faults 
that require service—or cre-
ate more detailed notifica-
tions for customers who live 
outside a regular service area 
to determine the level of 
service required;Set up the 
profile with their company 
information and logo. That 
way, if a fault occurs, con-
tractor contact information is 
displayed so customers know 
who to call. 

Homeowners will ap-
preciate the “Quick Heat 
and Cool” feature which 
temporarily puts the heat-
ing or cooling mode at the 
highest capacity, as well as 
multiple schedules and daily 
events that can be easily pro-
grammed to help reduce their 
utility bills. Zone control is 
possible for up to six zones, 
meaning precise comfort 
levels can be programmed 
from a single touch screen. 

For more information, 
visit www.yorkhvacdealer.
com/Affinity-RCC.

Wi-Fi®-
CapableYork® 

Residential 
Communicat-
ing Control 

Thank you to every contractor who took 
action and signed ACCA’s recent Action 
Alert about extending the January 1, 
2026, R-410A equipment installation deadline. 
Your advocacy made a difference. 

Enforcement discretion announced 
EPA has issued a formal enforcement 

statement clarifying how it will approach the 
January 1 installation deadline for R-410A 
equipment in residential and light commercial 
applications. 

While the agency plans to extend 
compliance deadlines through its ongoing 
“TT Rule Reconsideration” rulemaking, EPA 
emphasized that existing deadlines technically 
remain in effect until officially changed. 
Finalizing the rule will likely take several 
months, and legal challenges could delay it 
further. That said, EPA granted ACCA’s request 
by stating that enforcement of the current 
deadlines covered by the reconsideration 
is a low enforcement priority, and agency 
resources will instead focus on compliance with 
new deadlines once the rulemaking is finalized. 

EPA also outlined internal guardrails 
on enforcement activity during this interim 
period. Any enforcement or compliance 
assurance action related to requirements under 
reconsideration must receive concurrence from 
senior enforcement leadership, consistent with 
EPA’s March 12, 2025, enforcement memo 

aligning agency actions with broader executive 
and agency priorities. 

What this means 
EPA’s shift in enforcement priorities 

provides relief for existing inventory of R-410A 
systems with components manufactured before 
January 1, 2025. This applies to residential and 
light commercial air conditioners and heat pump 
systems, along with other equipment specified 
in EPA’s proposed rule reconsideration. 

It should be noted that the January 1, 
2026, installation deadline remains in effect 
in New York State, where state regulation Part 
494 provides a backstop to changes in the 
federal rules. ACCA supports both state 
efforts to repeal New York’s rule and federal 
preemption to prevent states from creating a 
patchwork of refrigerant regulations. 

VRF/VRV systems update 
ACCA has proposed that EPA 

extend similar relief to VRF/VRV systems, but 
there’s been no announcement on that front 
yet. Under current regulations, VRF/VRV 
installations are allowed until January 1, 2027. 
ACCA continues to advocate for extended 
compliance timelines for these systems and will 
keep members informed of any developments. 

To read EPA’s full announcement, 
visit epa.gov. 

First published by ACCA HVAC BLOG 
12/23/2025 

Desoto, TX – Glasfloss Industries, 
the oldest American-owned and operated 
manufacturer of HVAC air filtration products, 
proudly announces its 90th anniversary. 

Since its founding in 1936 in New York 
City by Horace R. Lange and Theodore J. 
Tottis, Glasfloss has grown from a small 
specialty air filter fabricator into a nationwide 
leader with five manufacturing facilities across 
the United States.  For nine decades, Glasfloss 
has remained committed to its mission: 
delivering dependable and innovative air 
filtration solutions for industrial, commercial 

and residential applications. 
“Ninety years is a remarkable milestone.  

Our longevity is a testament to the dedication 
of our employees, the loyalty of our customers 
and our unwavering commitment to quality 
and customer service.  As we celebrate this 
anniversary, we look forward to building 
on our legacy and shaping the future of air 
filtration.” – Scott Lange, President 

Glasfloss is 100% employee-owned and 
operated with customer satisfaction our first 
priority.  For more information on Glasfloss and 
its products, please visit:  www.glasfloss.com 

EPA Announces Enforcement Discretion 
on R-410A Installation Deadline

Glasfloss Industries Celebrates 90 Years 
of Excellence in Air Filtration 
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/inscodistrib-
uting

Product lines subject to market restrictions

Abilene / Arlington / Austin / Brownsville / Corpus Christi / Dallas / Del Rio / Desoto / El Paso / Fort Worth / Garland / Georgetown / Grapevine / 

Harlingen / Houston / Hutto / Kerrville / Laredo / Liberty Hill  / Lubbock / McAllen / New Braunfels / Oklahoma City / San Angelo / San Antonio / Tyler / 

Victoria / Wichita Falls / College Station

BEST PRODUCTS. BEST SERVICE. BEST  
PEOPLE.
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Supporting contractors with 
the parts you need and the 
service you expect.

Featured Brands

MOTOR FINDER

CONTRACTOR

TOOLS

Wholesale HVACR Parts, Equipment & Supplies

Ways to Shop
In-Store 

Online 24/7 

Call or Text*

Will Call 

Delivery

Locker Pickup*

*Only at Select Locations 

Experts You Can Count On.  
A Partner You Can Trust.

NOTE: These tools require  
a Johnstone account.

Training

Access hundreds of free 
online HVACR courses.
JohnstoneUniversity.com

Contact your local store to learn more 
about in-person training classes.
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Columbus, OH—Heating, Air-conditioning & Refrigeration Distributors International 
(HARDI) released its monthly TRENDS report, showing sales by HARDI distributors decreased 
by 2.9% during November 2025. 

The annual sales growth for the 12 months through November 2025 is an increase of 3.8%. 

“Heating season is off to a slow start with the 1% sales decline during October and then 
a 2.9% decline during November,” said Brian Loftus, Macroeconomic and Residential Market 
Analyst at HARDI.  “October was a difficult comparison and November had one less billing day.  
We estimate there was sales growth of 2.3% during November.” 

The monthly sales survey also calculates distributor’s Days Sales Outstanding which is a 
measure of how quickly customers pay their bills.  “The DSO for November was less than 40 
days.  That is comparable to the pace we saw one year ago.” said Loftus.  “While the recent 
sales results may raise concerns about the market health, we are pleased to see the DSO remains 
steady at a healthy rate.” 

The annual sales growth rate of HARDI distributors remained near 4% during 2025, after 
price increases in the 5% area.  “Unit demand has been flat-to-down this year along with flat 
existing home sales and an uncooperative cooling season in much of the country,” said Loftus.  
“We are encouraged to see the sales-to-inventory ratio improving in most of our regions despite 
the sluggish demand.” 

HARDI members do not receive financial compensation in exchange for their monthly sales 
data and can discontinue their participation without prior notice or penalty. Participation is voluntary, 
and the depth of market coverage varies from region to region. An independent entity collects and 
compiles the data that can include products not directly associated with the HVACR industry.

Zionsville, IN – Dart Controls, an industry 
leader in variable speed motor drives, controls, 
and accessories for electric motors, announces 
the appointment of John Burch as President. He 
brings extensive executive leadership experience 
in industrial manufacturing and business 
growth, having formerly led Bison Gear & 
Engineering Corp., where he guided the guided 
the company’s strategic initiatives, operational 
execution, and market expansion in a highly 
competitive manufacturing environment. Before 
becoming CEO at Bison, he gained over 25 years 
of experience in general management, sales, 

marketing, business development, and operations 
within industrial and business-to-business 
markets.  In his new role, Burch will lead the 
company’s strategic direction and champion 
initiatives that improve product offerings, 
operational efficiency, and customer value. 

“John brings a wealth of experience, and 
we’re confident that his strategic vision will 
accelerate Dart Controls’ mission to lead in 
motor control innovation and customer service 
excellence,” said H. Kent Howard, Director. 
“His history of building high-performing 
teams, enhancing operational performance, 
and strengthening customer engagement across 
product and service portfolios will serve our 
customers well. We look forward to his leadership 
and to the new opportunities ahead.” 

“I’m humbled, honored, and excited to lead 
the Dart team,” said Burch, “I am committed 
to working closely with our leadership team, 
employees, customers, and partners to build on 
the strong legacy of innovation and service.” 

HARDI Distributors Report 2.9% Revenue 
Decline in November

Dart Controls Names
John Burch as President 

CALENDAR OF EVENTS
MEPO OF OKLAHOMA, INC. 

  
  

We are a non-profit trade association in the State of Oklahoma. We work to 
give our members the tools they need to succeed in the Air Conditioning, 
Heating, Refrigeration, Electrical and Plumbing Industries.  

OK City Monthly Meeting 

February 11 ,2026 11:30 pm -1:00pm 

Charleston's Restaurant, 2000 S Meridian Ave, Oklahoma City, OK 73108, USA 

Tulsa Lunch Meeting 

No Schedule  

OUBCC Mtgs 

February 17, 2026  1:30 pm - 2:30 pm 

Heat Pump Mtg 

February 26 ,2026  6:00 pm - 7:00 pm 

Please RSVP with your and Guests Names text 918-282-7864. 

Visit https://mepo.org/cal/ for more dates. 
 

  

 

You do not have to be a member 
to attend our MEPO meetings 

If you would like to join MEPO the Association 
in Oklahoma that addresses Business Development,  

Codes and Licensing issues that effect your lively-hood 
Text/Call 918-282-7864  

 

 
 

 

MEPO OF OKLAHOMA, INC. 
 

  
We are a non-profit trade association in the State of Oklahoma. We work to 
give our members the tools they need to succeed in the Air Conditioning, 
Heating, Refrigeration, Electrical and Plumbing Industries.  

OK City Monthly Meeting 

Aug 13, 2025 11:30 pm -1:00pm 

Charleston's Restaurant, 2000 S Meridian Ave, Oklahoma City, OK 73108, USA 

Tulsa Lunch Meeting 

No Schedule  

OUBCC Mtgs 

Aug 19,  2025  1:30 pm - 2:30 pm 

Heat Pump Mtg 

Aug 28, 2025  6:00 pm - 7:00 pm 

Please RSVP with your and Guests Names text 918-282-7864 
 

  

 

You do not have to be a member 
to attend our MEPO meetings 

If you would like to join MEPO the Association 
in Oklahoma that addresses Business Development,  

Codes and Licensing issues that effect your lively-hood 
Text/Call 918-282-7864  

 

 
 

 

MEPO OF OKLAHOMA, INC. 
 

  
We are a non-profit trade association in the State of Oklahoma. We work to 
give our members the tools they need to succeed in the Air Conditioning, 
Heating, Refrigeration, Electrical and Plumbing Industries.  

OK City Monthly Meeting 

October 8, 2025 11:30 pm -1:00pm 

Charleston's Restaurant, 2000 S Meridian Ave, Oklahoma City, OK 73108, USA 

Tulsa Lunch Meeting 

No Schedule  

OUBCC Mtgs 

October 21,  2025  1:30 pm - 2:30 pm 

Heat Pump Mtg 

October 30, 2025  6:00 pm - 7:00 pm 

Please RSVP with your and Guests Names text 918-282-7864. 

Visit https://mepo.org/cal/ for more dates. 
 

  

 

You do not have to be a member 
to attend our MEPO meetings 

If you would like to join MEPO the Association 
in Oklahoma that addresses Business Development,  

Codes and Licensing issues that effect your lively-hood 
Text/Call 918-282-7864  

 

 
 

 

PRESENTING SPONSOR 

NEW LOCATION
u t  s a n  a n t o n i o  

m a i n  c a m p u s
H E B  S t u d e n t  u n i o n

JOIN US FOR A DAY PACKED WITH INNOVATION 
CONNECTIONS AND GROWTH OPPORTUNITIES

taccagreatersanantonio.org

F e b r u a ry  1 9

i n n o vat e  &  e l e vat e

E X H I B I T O R S  R E G I S T E R  N O W
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Sun™ Core Rooftop 
Sun™ Core Rooftop Units are your 

go-to product to economically meet building 
codes for first-cost-conscious customers.

Small Sunline™ 
Small Sunline™ Packaged Rooftop Units 

deliver simplicity and performance 
that give you an advantage on almost 

every rooftop project.

HAVE A COMMERCIAL PROJECT?
   - COMPETITIVE PRICING
   - R410A & R454B INVENTORY IN STOCK
   - GIVE US A CHANCE!

Sun™ Pro Packaged Rooftops Units
Sun™ Pro Rooftop Units are service-friendly 
and life-cycle cost optimized, with the most 
complete range of features and options in 

this tonnage size.

At Century HVAC Distributing, we’ve beefed up our York Commercial offering. With a larger selection of 
units in stock & competitive pricing, we mean serious business when it comes to your commercial 

needs. Email us today for your competitive quote and to check stock.

CommercialQuotes@centuryhvac.com

Belton
1001 S. Wheat Road Bldg 1

Belton, Texas 76513
254-440-9675

Cedar Park
1700 La Jaita Dr.

Cedar Park, TX 78613
512-528-9675

Dallas
2646 Manana Dr
Dallas, TX 75220

972-241-7007

Fort Worth
4600 Airport Freeway
Fort Worth, TX 76117

817-831-9675

La Feria
212 E Express 83

La Feria, TX 78559
956-507-7968

Mansfield
619 S. Wisteria St

Mansfield, TX 76063
817-435-9675

Mesquite
2900 Live Oak

Mesquite, TX 75150
972-270-2465

Richardson
1451 Exchange Drive
Richardson, TX 75081

972-470-9119

San Antonio
12375 Wetmore Rd

San Antonio, TX 78247
210-377-3991

San Antonio West
515 Richland Hills Dr Bldg #2

San Antonio, TX 78245
210-591-1910

San Marcos
1551 Clovis Barker Rd. Ste 201

San Marcos, TX 78666
512-392-1114

South Austin
1711 Frate Barker Rd

Austin, TX 78748
512-280-9675

Waco
4530 Speight Ave.

Waco, TX 76711
254-296-0505
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Esplanade (#1) 
51 Esplanade, Suite 100  

Houston, TX 77060  
Phone: (281) 445-3237  

Manager: David Boulias
Hours:

Monday - Friday  6am-5pm
Saturday  8am-12pm 

Northcourt (#2) 
7875 Northcourt Rd, Suite 200  

Houston, TX 77040  
Phone: (713) 996-9227 
 Manager: Lane Winn

Hours:
Monday - Friday  6am-5pm

Saturday  8am-12pm 

La Porte (#3) 
1814 Hwy 146 South
La Porte, TX 77571 

Phone: [281] 474-9227
Manager: Joe Casiano 

Hours:
Monday - Friday  6:30am-5pm

Saturday  8am-12pm 

Austin (#4) 
2222 Rundberg Lane Bldg 3 Ste 500

Austin, TX 78758  
Phone: (512) 491-9227  
Manager: Ray Trevino 

Hours:
Monday - Friday  6:30am-5pm

Saturday  8am-12pm 

Corpus Christi (#5) 
5625 Bates Street, Suite A
Corpus Christi, TX 78405

Phone: (361) 850-9227 
Manager: Oscar Olivares

Hours:
Monday - Friday  6:30am-5pm

Saturday  8am-12pm 

Montgomery (#6) 
18904 Freeport Dr.

 Montgomery, TX 77356
Phone: [281] 377-9227 
Manager: Zach West

Hours:
Monday - Friday  6am-5pm

Saturday  8am-12pm

Coastal HVAC Supply:
Now a Stocking Distributor

of Tempstar 

What It Means to Be a Stocking Distributor
Being a stocking distributor means that Coastal HVAC 
Supply will maintain an inventory of Tempstar products, 
ensuring quick and reliable access to these systems for 
contractors, technicians, and end-users.
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Residential Storage Water Heaters 
U.S. shipments of residential gas storage water heaters 

for November 2025 decreased -0.2 percent, to 318,129 units, 
compared to 318,773 units shipped in November 2024. 
Residential electric storage water heater shipments decreased 
-2.5 percent in November 2025 to 369,530 units, compared 
to 378,925 units shipped in November 2024. 

Year-to-date U.S. shipments of residential gas storage 
water heaters increased +0.2 percent, to 3,833,557, compared to 
3,826,273 shipped during that same period in 2024. Residential 
electric storage water heater shipments decreased -2.0 percent 
year-to-date, to 4,565,974 units, compared to 4,661,489 shipped 
during the same period in 2024.

Warm Air Furnaces 
U.S. shipments of gas warm air furnaces for November 

2025 decreased -8.4 percent, to 238,810 units, compared to 

260,657 units shipped in November 2024. Oil warm air furnace 

shipments increased +9.5 percent, to 3,199 units in November 

2025, compared to 2,921 units shipped in November 2024.

Year-to-date U.S. shipments of gas warm air furnaces 
increased +4.4 percent, to 2,980,361 units, compared to 
2,853,618 units shipped during the same period in 2024. Year-
to-date U.S. shipments of oil warm air furnaces increased +6.6 
percent, to 28,741 units, compared to 26,949 units shipped 
during the same period in 2024.

Central Air Conditioners and Air-Source Heat Pumps 
U.S. shipments of central air conditioners and air-source 

heat pumps totaled 379,470 units in November 2025, 
decreased -46.4 percent compared to 707,436 units shipped 
in November 2024. U.S. shipments of air conditioners 
decreased -53.7 percent, to 181,223 units, compared to 
391,531 units shipped in November 2024. U.S. shipments of 
air-source heat pumps decreased -37.2 percent, to 198,247 
units, compared to 315,905 shipped in November 2024. 

Year-to-date combined shipments of central air 
conditioners and air-source heat pumps decreased -19.9 
percent, to 7,341,285, compared to 9,162,444 units shipped 
during the same period in 2024. Year-to-date shipments of 
central air conditioners decreased -25.6 percent, to 3,916,218 
units, compared to 5,265,430 units shipped during the same 
period in 2024. The year-to-date total for heat pump shipments 
decreased -12.1 percent, to 3,425,067, compared to 3,897,014 
units shipped during the same period in 2024. 

Commercial Storage Water Heaters 
Commercial gas storage water heater shipments 

decreased -8.2 percent in November 2025, to 5,660  units, 
compared to 6,163 units shipped in November 2024. 
Commercial electric storage water heater shipments 
increased +0.3 percent in November 2025, to 10,807, 
compared to 10,771 units shipped in November 2024. 

Year-to-date U.S. shipments of commercial gas storage 
water heaters increased +3.1 percent, to 79,050 units, compared 
to 76,677 units shipped during the same period in 2024. Year-
to-date commercial electric storage water heater shipments 
increased +6.6 percent, to 149,637 units, compared to 140,315 
units shipped during the same period in 2024.

AHRI Releases November 2025 U.S. Heating and Cooling Equipment Shipment Data

U.S. Manufacturers’ Shipments of Central Air Conditioners and Air-Source Heat Pumps

Notes and FAQs 
Industry data is aggregated from the information supplied by AHRI member companies that participate in the Statistics Program and can 

be subject to revision. Published year-to-date data is inclusive of all revisions. No other AHRI data (e.g., by state or region) is available to the 
public other than that published. AHRI does not conduct any market forecasting and is not qualified to discuss market trends. BTUHs of 64.9 and 
below are for residential units; 65.0 and above for commercial. 

For previous monthly shipment releases and historical data, please see http://www.ahrinet.org/statistics. 
1. How do my colleagues subscribe to the report? Go to http://www.ahrinet.org/statistics and click on Subscribe. 
2. What is considered a shipment? A shipment is defined as when a unit transfers ownership; a consignment is not a transfer of ownership. 
3. Does this data represent shipments to the United States only or are shipments outside of the United States included? This data represents 

shipments to customers that are sold within the fifty United States and District of Columbia, whether produced domestically or imported. 
4. Do you provide U.S. data by state? No, that data is not available publicly. 
5. Is historical data available in Excel? No, reports are only available in the format of their original release. 
6. Is data available in a different format? The only format available is provided on the website. 
7. Does the December YTD data equal a full calendar year? Yes, it does. 
8. Can I purchase additional industry data from AHRI? No, AHRI statistical data is not for sale. 
9. Does AHRI provide information for academic research purposes? No, AHRI is not authorized by our members to provide information 

other than what is listed on our website. 
10. How much of the industry does the data represent? Although we cannot get into specifics about how much of the industry the data represents, 

in general, AHRI is one of the largest trade associations in the nation, representing more than 300 heating, water heating, ventilation, air 
conditioning and commercial refrigeration manufacturers within the global HVACR industry. AHRI’s 300+ member companies account 
for more than 90 percent of the residential and commercial air conditioning, space heating, water heating, and commercial refrigeration 
equipment manufactured and sold in North America. 

11. Where can I find the definitions for the products included in this report? Download product definitions for monthly shipment reports here. 
12. I am using your website’s data in an article. How do I secure your permission to use this data? Any information posted on our website 

does not require permission to use. While we do not have a required citation format, in articles we ask that you state you received this 
information from AHRI.
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FocusFocus
 

Over 20 Hvac Design Programs! 
Hvac Load Calcs (Both ACCA and ASHRAE), Duct 
Sizing, Energy Analysis, Sales Proposals, Pipe Sizing, 
Gas Vent Sizing, Psychrometrics, Refrigeration, More! 

Rhvac Online $49/up   ACCA approved 
Manual J, D, and S calculations. Works on 
phones, tablets, iPads, and computers 

www.elitesoft.com 

$199/up   To add CAD Drawing Features, Graphic 
Sales Proposals, Bill of Materials, & Gas Vent Sizing 
Register for Free Trial Version! 

New! 

Read the newest issue online!

ac-today.com

  

LLACKEY@AC-TODAY.COM  |  WWW.AC-TODAY.COM/ADVERTISE

TODAY
Air Conditioning

Advertise in TODAY
Air Conditioning

Advertise in

Coming next  month... Mini Split March Issue.
Reserve your spot today!

Coming next  month... Mini Split March Issue.
Reserve your spot today!
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Visit your local Texas branch

Enjoy Savings 
and Simplicity with

Rheem 
Select 
Bundles

NOW IN STOCK
and readily available at your local 
Texas Gemaire location.

Experience the convenience of purchasing a complete 
Electric, Heat Pump or Gas System at a competitive price!

Houston NW...................713.466.6261
Houston Westpark..........713.787.6666
Pasadena....................713.477.8292
Carrollton..................214.390.5076
Haltom City.......................817.916.1277
Dallas.........................214.381.7899
Arlington.................817.652.3272
Plano.......................972.424.5222

Texarkana..............903.832.3562
San Antonio...................210.495.4933 
San Marcus....................210.495.4933
Austin......................512.836.6646
South Austin...................737.931.0678
Killeen....................254.526.3028
College Station..............979.774.5390
Temple.................254.773.0809

Waco.......................254.751.7766
Harlingen...............956.423.8513
McAllen..................956.668.1147
Corpus Christi.................361.854.7591
Rosenberg..............346.843.8040

Shop Now!
gemaire.com/brands/rheemselect
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AUSTIN - NORTH
1810 RUTHERFORD LANE

(512) 832-7881

BUDA
2845 BUSINESS PARK DR.

(512) 441-8998

CORPUS CHRISTI
1157 HENDRICKS ROAD

(361) 853-5050

FRIENDSWOOD
4021 ELLIS ROAD
(832) 481-1099

HOUSTON - NORTH
420 E. TIDWELL
(713) 691-5170

HOUSTON - SOUTH
5801 SOUTH LOOP E.

(713) 738-3800

HOUSTON - WEST
5248 BRITTMOORE ROAD

(713) 849-4070

SAN ANTONIO
3835 STAHL ROAD

(210) 656-6900

SAN ANTONIO
6814 ALAMO DOWNS PKWY 

(210) 457-5272

SPRING
601 SPRING HILL DR.

(281) 907-5000

STAFFORD
10155 MULA ROAD

(281) 977.6980

CORPORATE HEADQUARTERS 

4021 Ellis Road, Friendswood, TX 77546  
(832) 481-1099 

We’re happiest
when you aren’t

thinking about us.

AUSTIN - NORTH
1810 RUTHERFORD LANE

(512) 832-7881

BUDA
2845 BUSINESS PARK DR.

(512) 441-8998

CORPUS CHRISTI
1129 HENDRICKS ROAD

(361) 853-5050

FRIENDSWOOD
4021 ELLIS ROAD
(832) 481-1099

HOUSTON - NORTH
420 E. TIDWELL
(713) 691-5170

HOUSTON - SOUTH
5801 SOUTH LOOP E.

(713) 738-3800

HOUSTON - WEST
5248 BRITTMOORE ROAD

(713) 849-4070

SAN ANTONIO
3835 STAHL ROAD

(210) 656-6900

SAN ANTONIO
6814 ALAMO DOWNS PKWY 

(210) 457-5272

SPRING
601 SPRING HILL DR.

(281) 907-5000

STAFFORD
10155 MULA ROAD

(281) 977-6980

CORPORATE HEADQUARTERS 

4021 Ellis Road, Friendswood, TX 77546  
(832) 481-1099 
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