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From left: Jeff Walker and Nick Ballard of Geary Paciþc Supply, 
Congresswoman Dina Titus of Nevada, and Stella Keane of HARDI.
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Washinton, D.C. — Heating, Air-conditioning & Refrigeration 
Distributors International (HARDI) convened more than 65 industry 
leaders in Washington, D.C., on April 20–21 for its 2026 Congressional 
Fly-In, engaging directly with lawmakers on policies critical to the 
HVACR supply chain and the customers it serves. 

The delegation, composed primarily of wholesale distributors 
and manufacturers, held more than 130 meetings with members of 
Congress and their staff to discuss legislative and regulatory priorities 
impacting the HVACR sector. 

“Our members are on the front lines of delivering essential HVACR 
systems to communities across the country, and their perspective is 
critical as Congress considers energy, workforce, and tax policy,” said 
Talbot Gee, CEO of HARDI. òThe ÿy-in is an excellent opportunity 
for our members to come together, use their collective voice, and make 
sure legislators understand how federal decisions impact supply chains, 
small businesses, and consumers.” 

During the ÿy-in, HARDI members advocated for the alignment 
of federal efþciency compliance with manufacture dates rather than 
installation dates and called for modernization of the Energy Policy 
and Conservation Act. Among other key priorities, members also urged 
Congress to protect consumer choice in energy use, support workforce 

development initiatives, and grant relief from Section 232 tariffs to 
prevent increased costs across the HVACR supply chain. 

The 2026 Congressional Fly-In supports HARDI’s ongoing 
efforts to ensure distributors remain effectively represented in federal 
policy discussions.

HARDI’s 2026 Congressional Fly-In Brings
HVACR Industry Voice to Capitol Hill 
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INSCO Corpus Christi
Spring Kickoff

CE South Texas

Johnson HVAC Distribution 
Equipment Extravaganza

Robert Madden Ind
Grand Opening

Johnstone South Texas Customer 
Appreciation Days

FISSCO Supply Houston Dealer
Meeting and Vendor Show

FISSCO Supply HVAC DFW and
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Economic uncertainty coupled with rising building 
material costs and interest rates resulted in a sharp decline in 
builder sentiment in April as the housing market enters into the 
heart of the spring buying season. 

Builder conþdence in the market for newly built single-
family homes fell four points to 34 in April, according to the 
National Association of Home Builders (NAHB)/Wells Fargo 
Housing Market Index (HMI) released today. This is the lowest 
level since September 2025. 

“Builder sentiment has fallen back in spring as buyers 
face ongoing elevated interest rates and growing economic 
uncertainty,” said NAHB Chairman Bill Owens, a home builder 
and remodeler from Worthington, Ohio. “The year started with 
hopes for housing momentum growth, but risks with respect to 
the Iran war, energy costs, and declines for consumer conþdence 
have slowed the market.” 

“With oil prices higher in the U.S., 62% of builders reported 
suppliers have increased building material costs due to higher fuel 
prices, including gas and diesel,” said NAHB Chief Economist 
Robert Dietz. “Energy costs make up approximately 4% of 
residential construction material input and service costs. With 
near-term economic risks elevated, 70% of builders reported 
challenges pricing homes given uncertainty about material costs.” 

The latest HMI survey also revealed that 36% of builders 
cut prices in April, down slightly from 37% in March. The 
average price reduction was 5%, down from the 6% þgure in 
March. The use of sales incentives was 60% in April, down 
from 64% in March, and marking the 13th consecutive month 
this share has reached 60% or higher. 

Derived from a monthly survey that NAHB has been 

conducting for more than 40 years, the NAHB/Wells Fargo 
HMI gauges builder perceptions of current single-family home 
sales and sales expectations for the next six months as “good,” 
òfairó or òpoor.ó The survey also asks builders to rate trafþc of 
prospective buyers as “high to very high,” “average” or “low to 
very low.” Scores for each component are then used to calculate 
a seasonally adjusted index where any number over 50 indicates 
that more builders view conditions as good than poor. 

All three of the major HMI indices posted losses in April. 
The HMI index gauging current sales conditions fell four points 
to 37 from March to April, the index measuring future sales 
dropped seven points to 42 and the index charting trafþc of 
prospective buyers posted a three-point decline to 22. 

Looking at the three-month moving averages for regional 
HMI scores, the Northeast fell two points to 42, the Midwest 
dropped two points to 41, the South held constant at 35 and the 
West fell three points to 29. 

Builder Sentiment Posts Notable Decline
on Economic Uncertainty
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The Samsung DVM Chiller is
a high-performance, air-

cooled system that
combines the flexibility of
VRF with the power of a

central chiller. It is ideal for
data centers requiring

scalable, high-efficiency
cooling in a compact

footprint.

The Bard MEGA-TEC and
BARD Engineered Products
are the industry standard for
exterior wall-mount cooling,
specifically engineered for
modular data centers and

telecom shelters. It is built for
24/7 reliability in demanding

environments.

Contact a Johnson HVAC Sales Professional, visit our website,
or stop by a local branch to learn more!
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NORTH & CENTRAL TEXAS LOCATIONS

At the end of the day.......
Source1 HVAC Service Parts is the Right Choice

• Does not void manufacturer’s warranty
• Maintains the original efficiency of the system
• Provide an exact replacement

• Exact electrical connections and lead legths
• Precise mounting characteristics,
• Maintain the UL and/or CSA approvals and listings
       for the parts in the original equipment.

SOURCE 1 PARTS

BELTON CEDAR PARK DALLAS FORT WORTH LA FERIA
1001 S. Wheat Road

Belton, TX 76513
Phone: (254) 440-9675

1700 La Jaita Dr.
Cedar Park, TX 78613
Phone: (512) 528-9675

2646 Manana Dr.
Dallas, TX 75220

Phone: (972) 241-7007

4600 Airport Freeway
Fort Worth, TX 76117

Phone: (817) 831-9675

212 E Express 83
La Feria, TX 78559

Phone: (956) 507-7968

MANSFIELD MESQUITE RICHARDSON SAN ANTONIO SAN ANTONIO WEST
619 S. Wisteria St

Mansfield, TX 76063
Phone: (817) 435-9675

2900 Live Oak
Mesquite, TX 75150

Phone: (972) 270-2465

1451 Exchange Drive
Richardson, TX 75081
Phone: (972) 470-9119

12375 Wetmore Rd
San Antonio, TX 78247
Phone: (210) 377-3991

515 Richland Hills Dr. Bldg. #2
San Antonio, TX 78245
Phone: (210) 591-1910

SAN MARCOS SOUTH AUSTIN WACO
1551 Clovis Barker Rd. Ste 201

San Marcos, TX 78666
Phone: (512) 392-1114

1711 Frate Barker Rd.
Austin, TX 78748

Phone: (512) 280-9675

4530 Speight Ave.
Waco, TX 76711

Phone: (254) 296-0505

Call or Text Us to Check Stock or Log Into Centuryhvac.com
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Houston, TX—
RectorSeal, a leading 
manufacturer of high-quality 
HVAC/R and plumbing 
tools and accessories, has 
announced the strategic 
acquisition of Duckt-
Strip, a differentiated, 
code‑compliant electrical 
cable solution purpose‑built 
for HVAC ductless systems. 

Manufactured in the 
United States, Duckt‑Strip 
is differentiated from 
other ductless power and 
communication cables by its 
Rip-n-Strip™ technology, 
which integrates conductors 
into a single cable that 
meets UL standards and 
enables quick installation. 
Additionally, by insulating 
power and communication 
lines, it minimizes the risk of 
crosstalk affecting ductless 
unit performance. Duckt-
Strip is National Electric 
Code (NEC) Article 725.136  

compliant and UL listed for 
in-the-wall and through-the-
wall installations.  

“With our national 
distribution footprint and deep 
relationships across the HVAC 
industry, the acquisition of 
Duckt-Strip cable offers clear 
opportunities for RectorSeal 
to meaningfully accelerate 
and reinforce the company’s 
growth in established and 
emerging markets,” said 
Jeff Underwood, President 
of RectorSeal. “This action 
reÿects our continued 
commitment to expand 
market reach and improve 
service levels while 
continuing to innovate for 
our HVAC distributors  
and customers.”  

RectorSeal® Acquires 
Duckt-Strip® Cable

Prima Power, a global leader in sheet metal working 
manufacturing solutions, will present its Platino LinearÈ þber 
laser system at FEIMEC 2026 in São Paulo, Brazil, on May 
7, 2026. Prima Industrie has sharpened its commitment to 
integrated sheet metal solutions under the Prima Power brand, 
centering on modular, scalable systems that deliver measurable 
productivity gains while supporting sustainable manufacturing 
principles through its “Green Means®” philosophy. 

The Platino Linear represents the next generation of compact, 
high-dynamics 2D þber laser cutting technology. Designed 
for manufacturers seeking speed, efþciency, and reliability, 
the system features maintenance-free linear motor drives, high 
acceleration and cutting dynamics, and a compact footprint with 
open, cantilever architecture. The adaptive laser head with single 
focusing lens incorporates advanced features such as Smart 
Cut and Gas Mixer Cut. The system’s synthetic granite frame 
enhances vibration absorption and thermal stability, ensuring 
consistent precision across demanding production cycles, and 
the aluminum carriage structure increases rigidity while reducing 
moving mass, delivering both speed and cutting quality. 

Platino Linear is engineered to meet the real-world needs 
of sheet metal fabricators, from subcontractors to OEMs serving 
automotive, HVAC, electrical enclosure, and industrial equipment 
sectors. The system’s reduced footprint is up to 22% smaller than 
that of comparable machines, allowing manufacturers to maximize 
productivity per square meter. Energy-efþcient þber laser 

technology lowers operating costs while eliminating maintenance 
burdens associated with traditional systems. When integrated into 
Prima Power’s modular ecosystem, Platino Linear becomes part of 
a scalable production environment that can evolve from standalone 
cutting to fully automated ÿexible manufacturing systems. 

Prima Industrie’s renewed focus on sheet metal solutions 
reÿects a long-term commitment to delivering integrated 
manufacturing platforms rather than standalone machines. By 
concentrating investments in laser cutting, bending, punching, 
automation, and digital integration, the company provides 
customers with complete, future-ready production solutions. 
These platforms beneþt from continued R&D investment in sheet 
metal technologies, stronger integration between machines and 
automation, greater operational efþciency through connected 
manufacturing, and more sustainable production with lower 
energy consumption. 

For more information visit www.primapower.com or 
contact info@primapower.com. 

Prima Power Highlights Strategic Refocus on Sheet 
Metal at FEIMEC 2026 with Platino Linear Laser 

Product News

Experience high-performance fiber laser cutting at Booth G158
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Falls Church, Va.– 

The  P lumbing-Hea t ing -

Cooling Contractors—

National Association 

(PHCC) Educational 

Foundation is proud to 

announce Bernzomatic as 

the newest major sponsor 

for the PHCC scholarship 

program. Bernzomatic will 

be funding more than 50 new 

scholarships through 2029 for 

students pursuing plumbing 

or HVAC apprenticeships, 

service technician training 

or college degrees directly 

related to the plumbing-

heating-cooling industry.     

Bernzomatic is an 

established leader in the trades 

with its familiar torches, 

MAP-Pro® and propane tanks 

helping plumbers and other 

contractors build America 

since 1876. Worthington 

Enterprises acquired the 

brand in 2011. Todd Whited, 

general manager – Tools, 

Worthington Enterprises, said, 

“Throughout its 150-year 

history, Bernzomatic has 

earned its reputation as a safe, 

durable and high-performing 

brand enabling users to take 

on any job with craftsmanship 

and conþdence. We feel 

there is no better way to 

commemorate our legacy 

than by investing in the 

plumbers and contractors 

of the future. Alongside 

the PHCC Educational 

Foundation, we’re 

committed to supporting and 

celebrating trade students 

who are pursuing careers of 

constructing, þxing, making, 

creating and exploring  

what’s possible.” 

Compared to typical 

university tuition costs, trade 

schools and apprenticeship 

programs offer students a 

lower cost path for their 

required education. But the 

training costs can still be a 

barrier for individuals just 

starting in the trades earning 

entry-level wages. For older 

transitional workers making 

a career shift, the extra 

burden of supporting a family 

can also limit options. The 

Foundation’s scholarship 

program helps remove 

obstacles by offsetting the 

cost of technical education, 

allowing students to focus 

on building skills that will 

increase their long-term 

earning potential. New hires 

who take the initiative to earn 

a scholarship can prove to 

their employers that they are 

invested in improving their 

skills and becoming a more 

valuable member of the team. 

Contractor employers 

that cover training costs can 

still gain from having their 

eligible employees apply for 

scholarships. The awards 

directly offset training costs, 

freeing funding for additional 

training or other company 

needs. Beyond that, the sense 

of pride and accomplishment 

in scholarship winners 

often translates to a deeper 

commitment to making the 

most of the training they  

are receiving. 

With the addition of the 

Bernzomatic investment, 

the PHCC Foundation plans 

to award 80 scholarships in 

2026, with funding of up to 

$200,000 available to award 

winners. The deadline for 

applications and all supporting 

materials to be submitted 

is May 1. All applications 

are reviewed and scored by 

a committee of Foundation 

contractor volunteers over 

the summer. The applicants 

with the highest average 

scores are paired with the 

available awards and winners 

are notiþed in early August. 

The application and more 

information can be found 

a t   p h c c f o u n d a t i o n . o rg /

scholarships. 

Bernzomatic Announces Investment in 50+ Scholarships for
Future Plumbers and Contractors 
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Clear the Clog.
Finish the Job.

DESLIMER® Condensate Drain Pump

Every tech knows the call:
a clogged drain line and a stressed 
homeowner. Condensate drain lines 
are prone to clogging as bacterial 
slime, or zooglea, builds up in HVAC 
systems. RGF’s DESLIMER® Condensate 
Drain Pump lets you fix it on the spot. 
No gas cartridges, no chemicals,
no cords.

IDEAL FOR: Service Calls Preventative Maintenance

WWW.RGF.COM
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Heat outside?Heat outside?

Stay out ofStay out of

the kitchen—the kitchen—

your summeryour summer

schedule’sschedule’s

already set.already set.

Heat outside?
Stay out of
the kitchen—
your summer
schedule’s
already set.
Designed for flexibility, the SVZDesigned for flexibility, the SVZ

multi position air handler fits tightmulti‐position air handler fits tight

spaces and installs horizontal or verticalspaces and installs horizontal or vertical

with support for IAQ add ons.with support for IAQ add‐ons. 

It delivers up to 60k BTU/H with SUZIt delivers up to 60k BTU/H with SUZ

single zone or MXZ multi zone systems.single‐zone or MXZ multi‐zone systems.

Game on!Game on!

Designed for flexibility, the SVZ
multi position air handler fits tight
spaces and installs horizontal or vertical
with support for IAQ add ons. 

It delivers up to 60k BTU/H with SUZ
single zone or MXZ multi zone systems.
Game on!

Ready to play?Ready to play? 
Scan here!Scan here!

Ready to play? 
Scan here!
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LIVE 
TOOL 

DEMOS

FREE 
FOOD
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SAVINGS

Red Oak, Texas - Three students from 
Texas State Technical College’s North Texas 
campus received medals at the recent 2026 
SkillsUSA Texas Postsecondary Leadership 
and Skills Conference in Corpus Christi. 

“I am incredibly proud to celebrate the 
outstanding achievements of our students 
at the recent competition,” said Marcus 
Balch, provost of TSTC’s North Texas 
campus. “Bringing home medals in Precision 
Machining and HVAC is a powerful testament 
to the technical mastery, discipline, and get-to-
work attitude that deþnes our campus. I want to 
extend my deepest gratitude to our instructors 
for their tireless support and mentorship.” 

Edward Wilds took home the gold medal 
for Heating, Ventilation, Air Conditioning 
and Refrigeration. 

“It was a complete shock,” he said. “I 
didn’t think I did that well, so when I saw my 
name up there, I nearly fainted. I was very 
excited, almost mortiþed, but excited.ó 

Wilds is eligible to compete in the 
SkillsUSA National Leadership and Skills 
Conference, scheduled for June 1-5 in 
Atlanta, Georgia. He said he is excited to be 
the Texas representative. 

Dustin Schenstrom won a silver medal 

in the CNC Programmer category. He said 
the competition involved every aspect of 
what he has learned from the Precision 
Machining program. 

“It was a good evaluation of our 
skills,” Schenstrom said. “It gave me 
a good understanding of where I stood 
amongst my peers.” 

Miloslav “Milo” Toth also competed in 
the CNC Programmer category, for which 
he received the bronze medal. He said that 
placing in the competition conþrmed he is 
headed in the right direction, both in Precision 
Machining and his career. 

“Getting a job was also a good step in the 
right direction, but work is skill-wise and this 
competition is knowledge-wise,” Toth said. 
“The competition I did was directly in line 
with what my education was, so without my 
education I wouldn’t have been able to do it.” 

SkillsUSA is a professional organization 
focused on employability, leadership and 
technical skills that help college students pursue 
successful careers and be part of a skilled 
workforce. SkillsUSA has more than 100 speciþc 
contests at the state and national events in which 
students can compete, from 3D Visualization 
and Animation to Welding Sculpture. 

Registration for the summer and fall 
semesters at TSTC is underway. For more 
information about TSTC, visit tstc.edu.

The week of events brought together over 2,000 total Gold, silver, bronze:
North Texas celebrates SkillsUSA Texas success 

Edward Wilds (middle) received the gold medal for Heating, Ventilation, Air Conditioning 
and Refrigeration at the recent 2026 SkillsUSA Texas Postsecondary Leadership and Skills 

Conference in Corpus Christi. (Photo courtesy of TSTC.)
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• Truck Stock
• Universal Replacement• Ready to Install

• Multi-Horsepower• Direct Drive

   compressor series

• Cover a wide capacity range, from 1.2 to 35    horsepower
• Suits residential commercial and industrial    HVACR applications

Grapevine, Texas – The Winsupply Family of Companies 
marked its 70th anniversary at the Winsupply Annual Meetings 
and Vendor Showcase, held March 29 to April 2, 2026, at the 
Gaylord Texan. 

The week of events brought together over 2,000 total 
participants with nearly 1,000 representatives from Winsupply 
Local Companies across the U.S., over 200 employees from the 
Support Services campus in Dayton, Ohio, and around 1,000 
representatives from 200 vendor partners. 

“There is an amazing synergy that occurs when hundreds of 
entrepreneurs gather in a single space. The energy at this event 
was truly extraordinary,” said Rob Ferguson, President, Local 
Company Group. “At Winsupply, our purpose is to empower 
entrepreneurial success, and this week served as a powerful 
testament to that commitment in action.” 

The 2026 Annual Meetings and Vendor Showcase 
came as Winsupply closed out a record-breaking þscal year 
2026. Winsupply, a leading distributor of residential and 
commercial construction and industrial supplies, achieved 
$8.4 billion in sales. 

“The Winsupply Annual Meeting and Vendor Showcase 
is the ultimate expression of our Spirit of Opportunity. This 
event simply would not be possible without the unwavering 
commitment of our vendor partners and our Local Companies 
coming together as one cohesive force,” said Guy Pauley, Senior 
Vice President, Supply Chain. “At its core, the Vendor Showcase 
is about much more than products; it is about strengthening the 
vital partnerships that allow us to remove obstacles and support 
hard-working entrepreneurs across the country.” 

Vendor partners and manufacturing representatives from 
the construction industry sectors had new opportunities to 

lead trainings and live demonstrations, meet one-on-one with 
supply house entrepreneurs, introduce new products, and 
engage in strategic discussions to þnd solutions to grow their 
businesses together. 

“Local Companies are the face of the business, but vendors 
are the backbone,” said Jeff Dice, President, Winsupply Inc. 
“When we win, we have to win together. Thank you for your 
partnership, your products, and thank you for your belief in the 
Winsupply model.” 

During the week, Winsupply celebrated its Fiscal Year 2026 
Local Company Awards:

•  Overall Company of the Year (Top OPAT): Kansas City 
Winwater Co., led by President Scott Wilson 

•  Best Turn-Around Award: Aurora Winnelson Co., led by 
President Austin Langmacher

•  Rookie of the Year Award: KC Windustrial Co., led by 
President Mat Darby 

•  Plumbing Company of the Year: Winsupply W Phoenix 
AZ Co., led by President Allen White 

•  HVAC Company of the Year: Winsupply Houston Tx Co., 
led by President Jason Greagrey 

•  Electrical Company of the Year: Odessa Winlectric Co., 
led by President Carl Long 

•  Industrial/PVF Company of the Year: Baltimore 
Windustrial Co., led by President Vince Brown 

•  Waterworks Company of the Year: North Texas Winwater 
Co., led by President Zac Hansen 

•  Fire & Fabrication Company of the Year: Newburgh 
Windustrial Supply Co., led by President Jimmy Lucas 

•  Irrigation/Pumps/Tools Company of the Year: Winsupply 
Lubbock Tx Co., led by President Blake Talkmitt 

•  Winsupply Sourcing Services Local Company of the Year: 
Winsupply Gilbert AZ Co., led by President Amanda Searcy 

“This event is the ultimate showcase of the Winsupply 
business model. The atmosphere is electrifying, uniting the 
celebration of our entrepreneurs and the vendor partners who 
support them,” said Robert DiTommaso, President, Support 
Services Group. “The powerful energy and clear opportunity for 
the future make this event unlike any other in the industry—a 
true testament to the strength of the entrepreneur and all of the 
Support Service teams that have their back.” 

Winsupply also announced its Vendor of the Year Awards: 
•  Overall Vendor of the Year: A. O. Smith 
•  National Account Manager: Todd Schlosser, NIBCO
•  Rep Agency: Preferred Sales Inc. 
•  Electrical Vendor: Siemens 
•  HVAC Accessories Vendor: DiversiTech
•  Industrial/PVF Vendor: NIBCO 
•  Plumbing, Pumps, and Irrigation Vendor: Charlotte Pipe 

and Foundry Company
•  Unitary/Ductless Vendor: American Standard by Trane 
•  Waterworks and Fusion Vendor: McWane Ductile 

Winsupply Holds Annual Meetings and Vendor Showcase in Record-Breaking Year 

Winsupply President Jeff Dice
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Esplanade (#1) 
51 Esplanade, Suite 100  

Houston, TX 77060  
Phone: (281) 445-3237  
Manager: David Boulias

Hours:
Monday - Friday  6am-5pm

Saturday  8am-12pm 

Northcourt (#2) 
7875 Northcourt Rd, Suite 200  

Houston, TX 77040  
Phone: (713) 996-9227 
 Manager: Lane Winn

Hours:
Monday - Friday  6am-5pm

Saturday  8am-12pm 

La Porte (#3) 
1814 Hwy 146 South
La Porte, TX 77571 

Phone: [281] 474-9227
Manager: Joe Casiano 

Hours:
Monday - Friday  6:30am-5pm

Saturday  8am-12pm 

Austin (#4) 
2222 Rundberg Lane Bldg 3 Ste 500

Austin, TX 78758  
Phone: (512) 491-9227  
Manager: Ray Trevino 

Hours:
Monday - Friday  6:30am-5pm

Saturday  8am-12pm 

Corpus Christi (#5) 
5625 Bates Street, Suite A
Corpus Christi, TX 78405
Phone: (361) 850-9227 

Manager: Oscar Olivares
Hours:

Monday - Friday  6:30am-5pm
Saturday  8am-12pm 

Montgomery (#6) 
18904 Freeport Dr.

 Montgomery, TX 77356
Phone: [281] 377-9227 

Manager: Zach West
Hours:

Monday - Friday  6am-5pm
Saturday  8am-12pm

Coastal HVAC Supply:
Now a Stocking Distributor

of Tempstar 

What It Means to Be a Stocking Distributor
Being a stocking distributor means that Coastal 
HVAC Supply will maintain an inventory of Tempstar 
products, ensuring quick and reliable access to these 
systems for contractors, technicians, and end-users.

A Proud Member of the Carrier Family
©2026 Carrier. All Rights Reserved.
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Win tickets, hotel, and airfare to the

Austin City Limits
Music Festival

WIN BIG

Resideo product between May 1 – 
July 31, 2026 and be automatically 

entered for a chance to

BUY ANY

Dehumidifiers HydronicsThermostats

New Daikin ALTHERMA 3 H HT High-Temp, Air-to-Water Heat Pump

Waller, Texas – Flexibly designed for a wide array of 
applications, the newly launched Daikin ALTHERMA 3 H HT 
high-temperature, air-to-water heat pump system from Daikin 
Comfort Technologies North America, Inc. (Daikin) can 
deliver energy-efþcient heating, cooling and optional domestic 
hot water with a space-saving, future-focused esthetic. 

The Daikin ALTHERMA 3 H HT provides a distinctively 
versatile, 3-in-1 plumb-and-play solution that can provide 
heating, cooling and optional hot water – even in low-ambient 
temperatures. That exceptional adaptability makes it an 
excellent choice for replacing fossil fuel equipment like boilers, 
furnaces, and gas domestic hot water (optional).  

Advanced engineering and modern style are the signatures 
of this innovative, high-temperature air-to-water heat pump. 

A þrst-of-its-kind compressor developed by Japanõs 
Daikin Technology and Innovation Center and Daikin Europe 
can deliver high-leaving water temperatures as high as 158°F 
(70°C). It utilizes low-GWP R-32 refrigerant that releases fewer 
CO2 emissions than R-410A.  

One Solution, Multiple Possibilities 
“With its versatility, quiet operation, space-saving design 

and modern esthetic, Daikin ALTHERMA 3 H HT combines 
form and function to solve indoor comfort challenges effectively 
in both retroþt and new construction, especially in areas with 
low ambient temperatures,” explains Edwin Reek, Director 
Water Heating Solutions for Daikin.  

Flexible system combinations can allow for easy integration 
for boiler, gas furnace and optional gas domestic hot water 

replacement. Once the Daikin ALTHERMA 3 H HT outdoor 
unit is connected to the indoor unit (hydro box), the system can 
connect to emitters already in the home, like baseboards or 
radiators, integrate with Daikinõs heat pump convectors, or pair 
with hydronic air handlers and in-ÿoor radiant loops.  

Engineered for extreme climate applications, the Daikin 
ALTHERMA 3 H HT can operate down to -18°F (-28°C) 
while still delivering space heating and optional domestic hot 
water. It can provide cooling even when outdoor temperatures 
reach 109°F (43°C).  

Operating as quietly as a low-library murmur, down 
to 41 dBA, the Daikin ALTHERMA 3 H HT is engineered 
for tranquility. A LOW sound mode setting silences sound 
pressures further, down to 35 dBA.  

“The outdoor unit innovatively incorporates an 
advanced, hidden fan shaped to minimize the air contact 
surface, helping maintain a low sound level,” Reek explains. 

“To absorb and insulate the sounds made during compressor 
operation, three layers of insulation surround the compressor, 
while double sound reduction plates are used between the 
bottom plate and vibration plate.” 

While most high-capacity HVAC units operate with two 
fans, Daikin ALTHERMA 3 H HT outdoor units need only 
one. A large fan enhances air circulation and helps lower 
operational noise. 

Though quiet and compact, the heat pumps deliver strong 
energy efþciencies by leveraging Daikinõs proven inverter 
technology and R-32õs thermodynamic properties. Inverter-
driven compressors and fan motors – plus advanced micro-
processor controls – are designed to deliver constant comfort 
and high-efþciency performance. 

 “Replacing fossil fuel boilers and furnaces with an 
advanced, modern hydronic heat pump like the Daikin 
ALTHERMA 3 H HT contributes to sustainability.” says Reek. 

Air-to-Water Difference: Heating, Cooling, & Optional 
Hot Water 

Homeowners are becoming more familiar with heat 
pump systems to heat and cool their homes, using outside air 
along with the heat pump refrigeration system to create warm 
or cold air for their homes. Commonly understood hydronic 
boiler systems heat water by burning fossil fuel (natural gas, 
propane or oil), using that water to warm a home through base 
boards, radiators or underfloor heating. They can also supply 
domestic hot water.   

SEE DAIKIN PG.17

Product News

A versatile boiler and furnace replacement capable of delivering efficient heating, cooling and optional domestic hot water, even in cold climates
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Store Locations
IN HOUSTON-AREA

I10
AIRLINE

STAFFORD
GULF FREEWAY

BRENHAM
FM 1960

ALVIN

VISIT OUR WEBSITE FOR MORE INFORMATION
www.transtaracsupply.com

Orange, Calif. – Global HVAC 
technology leader LG Electronics 
celebrated the grand opening of its new LG 
Air Conditioning Technologies Training 
Academy in Orange, Calif.  The ribbon-
cutting ceremony marked the culmination of 
California Heat Pump Week (April 11-19), 
showcasing LG’s commitment to advancing 
energy efþcient HVAC solutions. 

VIP attendees at the grand opening event 
got a þrst look at LGõs 2026 high-efþciency 
HVAC products, including water heating 
and control solutions intended to enhance 
comfort, minimize noise and maximize 
energy efþciency under appropriate operating 
conditions. Mayor Dan Slater welcomed 
LG to the City of Orange, noting that “LG 
Electronics’ newest training HVAC Academy 
will be providing great career opportunities in 
an increasingly important industry.”  

The LG Orange Training Academy 
extends LG’s national network of six 
specialized facilities focused on developing 
skilled HVAC professionals. It joins 
established academies in Alpharetta, 
Ga.; Boston, Mass.; Chicago, Ill.; Dallas, 

Texas; and Englewood Cliffs, N.J.  that 
provide training and insights into LG’s air 
conditioning solutions. In these academies, 
experienced trainers deliver courses spanning 
unitary, ductless, VRF and controls solutions, 
covering everything from installation to 
service for LG’s full range of air conditioning 
and water heating products. 

Through its heat pump technologies and 

training infrastructure, LG’s participation in 
California Heat Pump Week supports the 
acceleration of heat pump adoption across 
California and the state’s goals for a more 
electrified future. The statewide activation, 
an initiative of the California Heat Pump 
Partnership, is dedicated to raising public 
awareness, strengthening contractor 
capacity and accelerating the adoption of 

heat pumps in California. 
“Contractor training is critical to 

advancing the adoption of heat pump 
technology,” said Steve Scarbrough, senior 
vice president and general manager of LG Air 
Conditioning Technologies, LG Electronics 
USA. “LG’s Orange Training Academy is 
the latest example of our commitment to 
equipping contractors and installers with 
the in-depth knowledge and hands-on skills 
intended to support implementation of HVAC 
technologies across California.” 

In addition to the training academy 
opening, LG rolled out its Mobile Showroom 
and co-hosted distributor and community 
events throughout California Heat Pump Week. 
The showroom provides immersive, hands-on 
demonstrations with LG products and expert 
insights into its HVAC technologies. 

The Mobile Showroom stops during 
California Heat Pump Week included Home 
Depot Antelope and ECCO Supply in 
Sacramento, Miles Memorial Playhouse in 
Santa Monica and the Livart Group, Commerce. 

For more information about LG’s air 
conditioning business, visit www.lghvac.com.

LG Debuts New California Training Academy to Power Next-Gen HVAC Innovation
LG Air Conditioning Technologies USA Co-Sponsors Series of Events Throughout California Heat Pump Week,

Highlighted by Stops from LG Mobile Showroom
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H

Rosenberg.............346.843.8040
2735 FM 2218
Rosenberg, TX 77471
College Station......979.774.5390
12600 State Highway 30,Ste.200
College Station, TX 77845

Houston North West ..713.466.6261
8708 West LittleYork,#190
Houston, TX 77040
Pasadena..............713.477.8292
806 East Harris
Pasadena, TX 77506

Carrollton............214.390.5076
1520Selene Drive, Ste.106
Carrollton,TX 75006

 

Texarkana............903.832.3562
601 S. Robison Road
Texarkana, TX 75501

Haltom City..........817.916.1277
6500 Midway Road,#200
Haltom, TX 76117

Killeen..................254.526.3028
3000 Commerce
Killeen, TX 76541

San Antonio..........210.495.4933 
1010 Arion Parkway Ste.101 
San Antonio, TX 78216

 
South Austin..........737.931.0678
6231 E Stassney,BLD#11,#300
Austin, TX 78744

Temple...............254.773.0809 
2402 S. 57th Street
Temple, TX 76504

San Marcos..............737.200.4222
155 Posey Rd, Building 1, Suite100
 San Marcos. TX 78666

Corpus Christi........361.854.7591 
5277 Old Brownsville Rd., Ste. 1
Corpus Christ, TX 78405

Plano...................972.424.5222 
801 Jupiter Road, #105
Plano ,TX 75074

Less environmental impact, Energy
savings, and reduced emissions.
Households generate 72% gas
emissions, switching to a heat
pump can make a difference for the
environment.
Our heat pumps are designed with
sound-dampening features that will
ensure sound levels stay as low as 50
dBA.
EcoNet compatible.

When installed as part of a complete
AHRI-matched EcoNet-enabled
system, it operates with the Rheem
EcoNet Smart Thermostat.

Space Saving Cooling
and Heating that fits your
needs all year long

Mcallen.................956.668.1147 
320 E. Cedar, Suite B
Mcallen, TX 78501

Waco.....................254.751.7766 
710 Venture Drive
Waco, TX 76712

Dallas...................214.381.7899 
8311 Eastpoint Drive, Ste. 600
Dallas, TX 75227
Arlington..............817.652.3272
1700 Tech Centre Parkway #104
Arlington, TX 76014

Austin...................512.836.6646
9200 Waterford Centre Blvd. #500
Austin, TX 78758

Harlingen........361.854.7591 
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Buy a part,
get a partner.
Every Comfortmaker® product you buy comes 
with a Reece HVAC product specialist.

Find a location.

Exceptional equipment.
Expert service.
Job well done.

Start your job at Reece HVAC  
or visit buyhvacsupply.com today.
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ZONING SYSTEMS

Falls Church, Va. – Plumbing-Heating-Cooling 
Contractors--National Association (PHCC) encourages 
plumbing and HVACR contractors to make plans now to 
attend PHCC CONNECT 2026, scheduled for October 19–22 
in Milwaukee, Wisconsin. Registration is now open for the 
annual conference, which brings together contractors from 
across the country for valuable education sessions, networking 
opportunities and industry insights designed to help strengthen 
their businesses. 

Held at the Baird Center, CONNECT 2026 will center 
around this year’s theme, “Building Community. Advancing 
the Industry.” Through practical education, meaningful 
networking and shared experiences, CONNECT brings 
together the PHCC community to strengthen relationships and 
drive the industry forward. 

For CONNECT 2026, PHCC has created a valuable 
experience with plumbing and HVACR contractors in mind. 
Over three days, contractors will be immersed in focused 
education sessions, valuable networking opportunities and 
a must-see Product & Technology Showcase, now spanning 
October 20–21 to give attendees more time to explore solutions 
and engage with exhibitors. 

“PHCC CONNECT brings contractors together to learn 
from each other and from industry experts,” said Jason 
Pritchard, President, PHCC-National Association. “When 

contractors collaborate and share ideas, it strengthens not only 
their individual businesses but the entire industry.” 

Networking events will provide additional opportunities 
for contractors to connect with peers and industry partners. 
Highlights include the Opening Brew City Bash, celebrating 
Milwaukee’s rich heritage, and a closing party at the Harley-
Davidson Museum, featuring food, networking and live 
music. The conference will wrap up with an awards breakfast 
on Thursday morning, giving attendees the opportunity to 
celebrate industry achievements before heading home with 
new ideas and connections to put into action. 

For more details, including the preliminary schedule, 
visit phccweb.org/CONNECT and stay tuned to this site 
for unfolding information on education sessions, speakers, 
exhibitors, registration and hotel reservations.  

PHCC’s CONNECT 2026 Conference: Building 
Community. Advancing the Industry.

Plumbing and HVACR contractors are invited to register for CONNECT 2026, taking place
October 19–22 in Milwaukee, Wisconsin.

Unlike boiler systems that burn fossil fuels, Daikin 
ALTHERMA 3 H HT is an all-electric air-to-water heat pump 
that can provide home heating and optional domestic hot water 
without burning fossil fuels directly by the system – and can 
also deliver cooling. Daikin ALTHERMA 3 H HT air-to-water 
heat pumps extract heat energy from the outside air and transfer 
it to water for space heating and optional domestic hot water. 
But ALTHERMA 3 H HT’s air-to-water heat pump technology 
can also reverse its cycle, chilling water to cool a home. The 
chilled water circulates through fan coil units, gently lowering 
indoor temperatures for consistent, comfortable cooling. This 
gives the Daikin ALTHERMA 3 H HT ÿexibility to deliver 
sustainable indoor heating and cooling comfort in both ducted 
and ductless homes.  

Its striking, modern casing sprung from a collaboration 
between Daikin engineers and designers. “They brought 
a breath of fresh air to the traditional outdoor unit,” Reek 
explains. “Inspired by the excellent design of Daikin indoor 
units, the Daikin ALTHERMA 3 H HT outdoor unit features 
an attractive, grey front plate and clean lines that blend into 
surroundings easily.” 

Ultimately, says Reek, Daikin ALTHERMA 3 H HT high-
temperature, air-to-water, 
electric heat pumps leverage 
innovation and style into an 
efþcient, sustainable indoor 
comfort solution, supporting 
the transition away from fossil 
fuel-based systems toward 
all-electric systems. 

DAIKIN con’t
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The Affordable, Adjustable  Pipe Support System

PROUDLY MADE IN THE USA

INNOVATIVE & FAST

Adjustable, Affordable
Aerodynamic, Low
Profile
Made With Recycled
Rubber
Fast & Easy To Install

1+ (888) 590-0120
www.PipeProp.com

Not all products depicted are Miami-Dade tested and approved

It’s On My Heart: International Roundtable Event
I just got back from the 

Service Nation International 
Roundtable (IRT) in San 
Antonio—and it reminded 
me why smaller, more 
intimate events can deliver 
such a big impact. 

IRT is a members-only 
event, which gives it a very 
different feel than our larger 
gatherings. The setting 
this year didn’t hurt either. 
We were right on the San 
Antonio River Walk—great 
location, and an atmosphere 
that made it easy to connect, 
learn, and recharge. 

A Story That Stuck 
One of the highlights was 

our keynote speaker, Timothy 
O’Donnell. If you’ve ever 
followed endurance sports, 
you know the name. Multiple 
Ironman World Championship 
wins.  But that’s not what made 
his talk powerful. 

A few years ago, he 
suffered a “windowmaker” 
heart attack during a race 
in Miami. Most people 
don’t come back from 

that—especially not to elite 
competition. He did. And he 
came back to win again. 

It wasn’t just a comeback 
story. It was about resilience, 
discipline, and perspective. 
The kind of message that hits 
home whether you’re running 
a race—or running a business. 

The Alamo Dinner 
Experience 

Service Nation hosted a 
dinner at the The Alamo, right 
in the heart of the city. Great 
food, great setting—but what 
stood out was the history. 

Even more interesting? 
Phil Collins (yes, that Phil 
Collins) has one of the most 
extensive collections of Alamo 
artifacts in the world, and it’s 
on display there. One piece in 
particular—a massive, detailed 
diorama of the Alamo—was 
incredible. The craftsmanship 
alone was worth the visit. 

The Power of Coaching 
We set up one-on-one 

sessions with our coaches. 
Thirty minutes, no charge, ask 
anything. What surprised me? 

People lined up. Sessions ran 
all the way to 8:30 at night. 

Because of the demand, 
we added another coaching 
session later in the week—12 
tables, 12 coaches. I had 
a couple of technicians sit 
down with me from Fixed 
Right & Guaranteed, and 
what was supposed to be a 
short conversation lasted over 
an hour. 

Their question was a 
good one: 

“How do you sell to an 
engineer? They’re so detail- 
and cost-focused.” 

Customers (and engineers) 
today are looking for reasons 
to replace—not just repair. 

Your job is to make that 
decision clear and easy. 

•  Offer options  
Å Show real beneþts, not 

just features  
•  Make the buying 

process simple  
And most importantly:  

Make it affordable. 
Financing matters more 

than ever. When you can offer 

10–15 year terms, the lowest 
out-of-pocket option often 
wins. It’s not just about price—
it’s about payment. 

Beyond the sessions, there 
was a lot happening: 

•   M e a n i n g f u l 
conversations with reward 
partners  

•  A happy hour with the 
new management team—open 
dialogue on what’s working 
and what needs to improve  

•  A team-based 
scavenger hunt that forced 
people out of their comfort 
zones and into collaboration  

And then there were 
the breakout sessions—14 in 
total—covering everything 
from operations to leadership 
to AI. Some led by members, 
some by vendors, and a few by 
outside experts. Real-world, 
practical insights you can 
actually take back and use. 

Looking Ahead 
Next up is the Service 

Nation Expo in Las Vegas. 
Bigger stage, bigger crowd, 
bigger opportunity.  If you’re  

 looking for ways to: 
Å Improve efþciency  
•  Grow revenue  
•  Implement AI  
•  Or just sharpen your 

business  
This is where you want  

 to be. 
IRT reminded me of 

something simple:  When you 
put the right people in the right 
room, good things happen. 

Thanks for reading, we’ll 
talk later.

Jim Hinshaw
Upon graduating from 

the University of Missouri at 
Rolla, Hinshaw started his 
career in the air conditioning 
industry. Hinshaw’s background  
includes positions as a 
manufacturer’s rep, President 
of one of the oldest and largest 
air conditioning companies 
in Arizona, residential 
start-up specialist for the 
Carrier Corporation, and an 
ofþcer in a Carrier owned  
service agency.

Jim Hinshaw, Vice 
President, Vertical Markets, 
HVAC for Service Nation.  Jim 
works with hvac and plumbing 
companies of all sizes, Service 
Nation has members from 2 man 
shops to several hundred.  We 

help our members improve sales 
and proþts offering employees 
a career path and strong 
þnancials, enabling owners to 
work on the business instead of 
in the business. 

Memberships start at $99/
month, where you can get access 
to a download center with 
thousands of pieces of collateral 
to improve business.  We also 
have a best practices level, to 
improve þnancial performance 
and scale the business, or help 
owners set up a successful exit 
strategy, on their timeline. 

Jim can be reached at 
jhinshaw@servicenation.com  
or cell: 602-369-8097.  

And now as an AUTHOR: 
“For those who might be 
interested, he has a collection 
of writings from the last 10 
years. Stories of how one person 
can ruin a relationship with a 
customer, and how one can repair 
it! Stories of the loss of service 
in America, and how you can 
improve customer service today. 
Go to the following link for full  
details on how to make this 
collection yours!”

www.blurb.com/bookstore/
detail/2223484 to check out the 
book ð þrst 15 pages are free, 
sample before you buy!
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SCAN QR CODE TO SEE 
BUNDLE OPTIONS ON 

CenturyAC.com

Angleton  •  Barker Cypress  •  Bay City  •  Beltway  •  Clay  •  Conroe  •  Lufkin  •  Gulfton  •  Humble  •  Katy  •  League City  •  Stuebner  •  Winkler Shop Online 24/7 at CenturyAC.com

Call your Territory Manager or local 
branch and place your order today!

Introducing the Ecobee Thermostat

Getting a Ruud Choice 
complete system
has never been easier.

BUNDLE PROMO EXTENDED TO JUNE 15TH

A New Smart Thermostat 
for Non-Communicating 
Ruud HVAC Systems. 
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Albany, OR – Following the historic merger of the 
Refrigerating Engineers & Technicians Association (RETA) 
and the Refrigeration Service Engineers Society (RSES), 
the  combined organization is proud to unveil its new 
official logo. This visually marks the pinnacle of the “Better 
Together” initiative, representing a unified association 
dedicated to the professional development of technicians 
and engineers worldwide. 

The new logo serves as a bridge between the storied 
histories of both associations: RETA, founded in 1910, and 
RSES, founded in 1933. By combining RETA’s position as 
the “Gold Standard” for highstakes industrial refrigeration 
certiþcation with RSESõs legacy as the deþnitive òHVACR 
Training  Authority,” the merger creates a singular, powerhouse 
resource for professional development. 

“While summarizing over 200 years of combined history 
in a single design is a daunting task, our new logo accomplishes 
just that by honoring both our past and our future,” agree both 
Executive Director Vern Sanderson and Board President Bill 
Lape. “Our membership can be proud of the new logo. It is our 
promise to the membership and to the industry. Our organization 
is stronger than ever, and our  greatest days are ahead.”  

For the þrst time, professionals across the entire þeld 
have access to a uniþed master library of technical knowledge, 
ensuring that the next generation of technicians is trained to the 
highest possible  safety and efþciency standards. 

For more information, visit reta-rses.org. 

Lyndhurst, NJ ð NAVAC, the worldõs largest supplier 
of HVAC vacuum pumps in addition to a wide array of tools, 
gauges, recovery units, instruments and industry-speciþc 
items introduces Flex 1, a compact digital manifold solution 
designed for technicians who want modern performance in a 
streamlined, easy-to-use form. Palm-sized yet reliable, Flex 
1 replaces multiple analog gauges with fast, precise digital 
capability built for everyday þeld work. 

At the core of Flex 1 is a vivid HD color graphic display 
paired with rapid real-time response and Class 0.4 accuracy, 

providing technicians with dependable measurement 
conþdence. Its customizable interface includes six visual 
themes, allowing users to tailor the display to their working 
environment and preferences. The result is a modern, efþcient 
tool that brings digital precision into a compact footprint 
without adding learning curves. 

Flex 1 features a rugged aluminum body protected by 
an impact-resistant rubber cover and IP54-rated construction 
to withstand demanding jobsite conditions. A rechargeable 
battery supports extended operation, while simple one-knob 

control and quarter-turn knobs keep 
functionality intuitive and efþcient. 

“Flex 1 is the manifold gauge 
every modern technician deserves,” 
said Keith Keller, Vice President 
of HVAC for NAVAC. òDesigned 
for the next generation, it replaces 
outdated tools with speed, clarity, 
and simplicity required by today’s 
advanced systems.” 

RETA-RSES Unveils
New Logo 

NAVAC Launches Flex 1 Compact Digital Manifold  

Product News

Palm-sized design delivers modern accuracy with simplified operation

Target your market Target your market 
and ADVERTISE and ADVERTISE 
with AC-Today with AC-Today 
Over 20,000 Over 20,000 

readers a monthreaders a month
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Last Chance!
Our Tools & Test Instruments Sale ends May 31st. 
Don’t miss out on these limited time deals.

Wholesale HVACR Parts, Equipment & Supplies

Find a Johnstone Store Near You
Prices valid Now – May 31, 2026

2026
TOOLS & TEST 

INSTRUMENTS
D E L I V E R I N G  Y O U  H I G H  Q U A L I T Y  T O O L S  T O  G E T  T H E  J O B  D O N E  R I G H T

ACR TOOLS RECOVERYSERVICING
BRAZING

ELECTRICAL POWER TOOLS
HAND TOOLS

STORAGE

PPE SUPPLIES

Prices valid March 1 - May 31, 2026

Solutions For  

All Your Needs

Milwaukee M12  

FORCE LOGIC  

Press Tool
H28-530

JB 8.4 CFM DC Platinum 

Pro Vacuum Pump
H93-229

Yellow Jacket Tube Bender • H86-160
Klein KNECT Flip Socket • H29-219

Fieldpiece Job Link Kit • H28-470

Yellow Jacket Tube Bender • H86-160
Klein KNECT Flip Socket • H29-219

Fieldpiece Job Link Kit • H28-470

SOLUTIONS FOR 
ALL YOUR NEEDS
• PPE Supplies 
• Power Tools
• Hand Tools 
• ACR Tools
• Recovery 
• & MORE!

PLUS enter our Tool & 
Test Sweepstakes with 
JB Tools! No purchase 
necessary.

• More in stock than anybody else!
• We take our time with ALL customers
• After-hours help available
• EPA classes available in-house
• Call the office for details and schedule

ONE STOP DOES IT ALL!

Specialized Parts and Supplies
Grilles • Controls • Motors • Coils

All Types of Refrigeration

9920 Westpark 
Houston, TX  77063   
Phone: 713-952-5191
Email: kmintl@wt.net
www.unitedacsupply.com

Check with us on our wide selection of heating/ac parts 
and accessories priced right and in stock!

HVAC WHOLESALER
Serving the Industry for 33 years

Call, stop in,
or visit us

online today!

Proudly offering all sizes 
of ASPEN COILS

San Antonio, Texas - Rocket Group, a 
leading home service business accelerator, 
announced its strategic partnership 
with Roadrunner Plumbing & Air, marking 
the company’s 11th partnership in the United 
States. The partnership brings together 
Roadrunner’s established San Antonio market 
presence with Rocket Group’s proven business 
scaling systems and operational expertise. 

Roadrunner Plumbing & Air has 
served the San Antonio market since 2015, 
building a reputation for reliable plumbing 
and HVAC services throughout the region. 
The family-owned business operates across 
21 communities including Alamo Heights, 
Boerne, Helotes, New Braunfels, and Stone 
Oak, maintaining a 4.9-star rating with over 
650 customer reviews. The partnership 
enhances Rocket Group’s ability to 
deliver specialized home service solutions 
while supporting local job creation and 
community investment. 

“This partnership represents our second 
strategic expansion into Texas, and the 

growth potential here drives our mission 
to help home service businesses achieve 
explosive growth,” said Victor Rancour, CEO 
of Rocket Group. “Roadrunner Plumbing & 
Air has built an exceptional reputation in San 
Antonio, and we will support their continued 
expansion while bringing our proven systems 
to help them scale faster than they ever 
thought possible.” 

The addition of Roadrunner Plumbing 
& Air brings Rocket Group’s combined 

portfolio to 193 employees and 135 service 
trucks across all brands, strengthening the 
company’s continued momentum in building 
a national network of top-tier home service 
providers. Chris and Kathy Copeland, owners 
of Roadrunner Plumbing & Air, bring nearly 
25 years of plumbing experience and deep 
market knowledge to the partnership. The 
company’s commitment to honest service 
and customer education aligns with Rocket 
Group’s values of delivering practical 

solutions that work in the þeld. 
“What drew us to Rocket Group was 

their track record of helping contractors 
win big without losing what makes us who 
we are,” said Chris Copeland, Co-Owner 
of Roadrunner Plumbing & Air. “They 
understand the trades because they built their 
success from the þeld up, just like Kathy and I 
built Roadrunner on trust and honest service, 
which means our customers get the same care 
they’ve come to expect, backed by systems 
that help us deliver it even better.” 

The partnership supports Rocket 
Group’s strategy of empowering home 
service businesses through proven scaling 
systems, operational excellence, and strategic 
technology integration. Customers throughout 
the San Antonio area will continue to enjoy 
Roadrunner’s responsive service, convenient 
online scheduling, and commitment to 
transparent pricing. The company’s strong 
community involvement, including local 
school partnerships and neighborhood events, 
will also continue under the new arrangement. 

Rocket Group Accelerates Texas Expansion
11th strategic partnership brings proven San Antonio home service company into network 

• Rocket Group reaches 11th strategic partnership milestone across United States 
• San Antonio-based Roadrunner Plumbing & Air brings 9 years of local market expertise 

• Partnership strengthens Rocket Group’s Texas footprint in growing home services sector
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INSCO Corpus Christi Spring Kickoff
Insco Corpus Christi held their annual Spring Kickoff on April 9th from 11-2pm. The event had a catered BBQ lunch,

vendor fair, door prizes and a grand prize Friedrich Mini-Split. The event was very well attended. 
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Houston... we have RUUD.

Ask about 
our Pro

Partners 
Program!

Commercial
systems

now
available!

N. HOUSTON
14900 Hempsted Rd

Suite 300
5921 S. Loop East

Houston, TX 77040 Houston, TX 77033 Houston, TX 77071

10460 S Sam Houston
Parkway est

S. HOUSTON

3 CONVENIENT LOCATIONS

STAFFORD

@inscohvac

/inscodistributing

Product lines subject to market restrictions

Abilene / Arlington / Austin / Brownsville / Corpus Christi / Dallas / Del Rio / Desoto / El Paso / Fort Worth / Garland / Georgetown / Grapevine / 

Harlingen / Houston / Hutto / Kerrville / Laredo / Liberty Hill  / Lubbock / McAllen / New Braunfels / Oklahoma City / San Angelo / San Antonio / Tyler / 

Victoria / Wichita Falls / College Station

 BEST PRODUCTS. BEST SERVICE. BEST 
PEOPLE.
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Technology that Makes Your Job Easier

SHOP FASTER IN THE FIELD WITH THE 
NEW JOHNSTONE APP!

Download the App Today!

Wholesale HVACR Parts, Equipment & Supplies

NEW!

INTRODUCING OUR  
NEW MOBILE APP

Enhanced 
Scanning

Virtual 
Assistant

Real-Time  
Inventory & Pricing

TRY OUR FREE 
CONTRACTOR TOOLS

MOTOR FINDER

Available on Our 
Mobile App and 
Desktop Devices*

*Rooftop Selector is coming 
soon to the mobile app.

Note: Johnstone account 
login required.
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Farmington Hills, Mich. — Because standards don’t 
raise themselves, NTEAõs Member Veriþcation Program 
(MVP) acknowledges the companies leading the industry 
to excellence. Fleet managers, truck dealers and OEMs 
know truck equipment manufacturers and distributors/
upþtters with MVP status have successfully demonstrated an 
understanding of deþned business principles and applicable 
government regulations. 

New MVP members (since Jan. 1, 2026) 
Å  Knapheide Truck Equipment Center Austin (Buda, 

Texas) 

Å  Knapheide Truck Equipment Center Memphis (Olive 
Branch, Mississippi) 

Å  Sage Oil Vac Inc (Amarillo, Texas) 
Å  Stahl Truck Bodies (Wooster, Ohio) 
Å  Summit Truck Body (Ridgeþeld, Washington) 
Å  Waldoch Crafts (Forest Lake, Minnesota) 
Renewals 
Å  Hews Company LLC (South Portland, Maine) 
Å  Monroe Truck Equipment Inc (Louisville, Kentucky) 
Å  Monroe Truck Equipment Inc (Winston-Salem, 

North Carolina) 

Current NTEA Distributor and Manufacturer members 
are encouraged to apply for MVP status at any time. There 
is no charge ñ NTEA underwrites the cost of MVP as part 
of an ongoing effort to enhance the core competencies of its 
members. Once qualiþed, companies receive MVP status 
for a three-year term. To renew, MVP members must again 
document compliance, ensuring their ongoing commitment to 
professionalism, industry knowledge and high performance. 

Visit ntea.com/mvp to learn more and apply or contact 
NTEAõs technical services department for personalized 
assistance (248-489-7090 or mvp@ntea.com). 
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SHOP NOW

CEHVAC.com
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Johnson HVAC Distribution
Equipment Extravaganza

Johnson HVAC Distribution held a series of “Equipment 
Extravaganza’s” at several locations during the month of March 
and April. The showcases had Armstrong Air, Samsung, Allied, 

MagicPac and Ducane equipment. There were also several 
vendors present. Each day included lunch. These pictures were 
taken on April 1, at their Roxburgh Dr location in Houston TX. 

Columbus, OH—Heating, Air-conditioning & Refrigeration Distributors International 
(HARDI) released its monthly TRENDS report, showing sales by HARDI distributors increased 
by 4.6% during February 2026. 

The annual sales growth for the 12 months through February 2026 is an increase of 2.4%. 

“4.6% sales growth was a welcome sight after low single digit sales declines during December 
and January,” said Brian Loftus, Macroeconomic and Residential Market Analyst at HARDI.  
“January and February have not been good indicators of the year ahead because they are low 
volume, seasonally insigniþcant months of the year.ó   

The monthly sales survey also calculates distributor’s Days Sales Outstanding which is a 
measure of how quickly customers pay their bills.  The DSO for February was near 38 days like 
last February.  “The modest annual sales growth may be a concern, but customer’s paying their 
bills without delay indicate the market challenges are contained.” 

“Distributors had to accumulate extra inventory to accommodate the A2L transition.  That 
was evident last spring when the sales-to-inventory ratio dipped below four-times,” said Loftus.  
“It is tough to work-off inventory in these low volume months, but baseball season has started, so 
cooling season is almost here.  The warmer temps will help trim the remaining excess inventory.” 

HARDI members do not receive þnancial compensation in exchange for their monthly sales data 
and can discontinue their participation without prior notice or penalty. Participation is voluntary, 
and the depth of market coverage varies from region to region. An independent entity collects and 
compiles the data that can include products not directly associated with the HVACR industry.

HARDI Distributors Report 4.6% Revenue 
Increase in February

Alexandria — The Air Conditioning Contractors of America (ACCA) has brought Build It 
to Sell It into its Strategic Partner Program, giving contractors access to a business development 
movement focused on helping owners build real companies instead of just working harder.  

Founded by Lance Bachmann and powered by LB Capital, Build It to Sell It helps home 
service owners create businesses they can scale. The program delivers proven systems for financial 
clarity, leadership development, and execution-focused strategies that prepare contractors for 
growth or strategic exit — through coaching and operational training built by operators who have 
scaled and sold home service companies themselves. 

Build It to Sell It joined ACCA in Las Vegas earlier in March for ACCA’s annual conference, 
ACCA 2026. 

òToo many skilled contractors are stuck running businesses that own them instead of the 
other way around,ó said Barton James, ACCA president and CEO. òThis partnership with 
Build It to Sell It gives ACCA members access to the tools they need to build companies with 
actual value, regardless of whether their goal is to keep growing, bring in partners, or get ready 
for an exit.ó 

Build It to Sell It works to raise the bar in home services and push contractors to think past 
the day-to-day grind.   

òMany contractors have built great careers through hard work and technical skill, but 
scaling a business takes a different playbook,ó said Lance Bachmann founder of LB Capital and 
Build It To Sell It. òThrough this partnership with ACCA, we are excited to help more owners 
strengthen operations, lead their teams well, and build companies that are valuable, durable, 
and built to last.ó  

For more information about ACCA’s Strategic Partner Program and how partners support 
contractors, visit acca.org/partners. 

ACCA Partners with Build It to
Sell It to Give Contractors Business-

Building Roadmaps
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Johnstone South Texas Customer Appreciation Days
Johnstone South Texas held two Customer Appreciation Days at their locations in Corpus Christi and Victoria TX on April 15th 

and 16th. The events were from 10:30-2 and featured Vendor Reps, Product Showcases, Door Prizes and Lunch. Both days were 
very well attended.  
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is now stocking Anthony and Hussmannis now stockingAnthony andHussmann

branded products at all 7 locations.branded products at all 7 locations. 
is now stocking Anthony and Hussmann

branded products at all 7 locations. 

Johnstone Supply - South TexasJohnstoneSupply - SouthTexasJohnstone Supply - South Texas

Gaskets - Hold Open Kits - Torque Rods - Torque Masters - Hinge PinsGaskets - Hold Open Kits - Torque Rods - Torque Masters - Hinge Pins

Electrical Access Covers - Hinge Sockets - Strip CurtainsElectrical Access Covers - Hinge Sockets - Strip Curtains

Gaskets - Hold Open Kits - Torque Rods - Torque Masters - Hinge Pins
Electrical Access Covers - Hinge Sockets - Strip Curtains
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FISSCO Supply HVAC DFW and North Texas Open House
FISSCO Supply HVAC held an Open House for the DFW and North Texas customers at the Texas Live! PBR Texas on April 2nd from 
10:30am to 2pm. The event had a vendor fair, product demonstrations and catered lunch. The event was very well attended.  
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FISSCO Supply HVAC DFW and North 
Texas Open House con’t

Carrier Celebrates Earth Day with 
Major Milestone: 1 Million Trees Planted 

Toward Goal of 5 Million by 2030 

Palm Beach Gardens, Fla – On this Earth 
Day, Carrier Global Corporation (NYSE: 
CARR), global leader in intelligent climate 
and energy solutions, marks progress toward 
its pledge to plant 5 million trees by 2030, with 
1,009,514 trees funded in 2025 across high-
impact regions worldwide. The collaboration 
with the Arbor Day Foundation exempliþes 
the company’s commitment to living its 
purpose – enhancing the lives we live and the 
world we share. 

“Carrier and its employees are proud to 
help drive lasting change through the ‘For 
the Air We Breathe, For the World We Share’ 
initiative,” said Ashley Barrie, Executive 
Director, Corporate Social Responsibility, 
Carrier. “Through nature-based solutions, 
we’re helping to boost air quality levels, revive 
habitats and enhance climate resilience in areas 
impacted by environmental degradation.” 

This past year, the initiative supported 
nine reforestation projects across critical 
ecosystems, including the Amazon Rainforest 

in Brazil, the Cauvery River Basin in India, 
farmland in Kenya and additional large-scale 
projects worldwide. 

Employees, customers and the public 
voted to select a þnal 2025 project ð helping 
restore 290 acres of California’s forestland 
damaged by wildþre in 2021. Carrier 
employees also supported local climate 
resiliency efforts, with nearly 500 volunteers 
contributing more than 1,600 hours across 
nine global tree-planting events. 

In the þrst year, Carrierõs support of 1 
million trees is estimated to result in 939,518 
metric tons of CO2 sequestered and 2,045 
tons of air pollutant removed1. 

Carrier will accelerate this momentum in 
2026 by supporting 14 reforestation projects, 
organizing global volunteer tree-planting 
events and hosting an educational webinar 
with the Arbor Day Foundation. The company 
will again invite stakeholders to help select 
one of the annual planting locations, to be 
announced later this year. 

Collaboration with the Arbor Day Foundation improved 1,700 
acres in 2025, first year of five-year commitment
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Robert Madden Ind Grand Opening
Robert Madden Ind held a Grand Opening at their new Springdale, Arkansas location on April 7th from 11-2. The event had a 

catered lunch, door prizes, vendor fair and grand opening specials. The new location is at 288 Agnes Dr, Springdale, AR 72762.  

ACCA Launches National HVAC Tech Day Nominations
Alexandria, VA.— The Air Conditioning Contractors 

of America (ACCA) has opened nominations for its 2026 
National HVAC Tech Day celebration, giving contractors, 
employers, and industry professionals across the country a 
formal way to recognize the technicians who keep homes and 
businesses comfortable year-round. 

National HVAC Tech Day is observed each year on June 
22. This year, ACCA is expanding the celebration with a 
large-scale digital campaign honoring nominated technicians 
— amplifying their stories and spotlighting the essential 
role they play across the HVACR industry. Nominated 
technicians will also be entered to win prizes donated by 

ACCA’s sponsoring partners, with winners announced on 
social media on June 22. 

Nominations are open through May 2026 and welcome 
technicians across all roles and experience levels — residential 
and commercial, service and install and maintenance, 
veterans of the trade, and rising stars alike. Contractors and 
business owners may submit multiple nominations, including 
nominations for their entire team. 

“HVACR technicians are the backbone of this industry, 

and they deserve to be recognized loudly and proudly,” said 

Barton James, ACCA president and CEO. “National HVAC 

Tech Day gives contractors a simple, powerful way to put a 

spotlight on the people doing the work — and this year, we’re 

making that spotlight bigger than ever.” 

ACCA thanks title sponsor Midea for their support of the 
2026 National HVAC Tech Day celebration. 

Nominations can be submitted at acca.org/national-
hvac-tech-day.
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TACCA Greater Houston HVACR Unleashed Expo 2026
TACCA Greater Houston held their annual HVACR Unleashed Expo on April 8th from 8am-6pm at the Stafford Centre in Stafford, TX. 
There were exhibits, educational breakout sessions, hands on demonstrations, and keynote speakers. Mattress Mack from Houston 

led the group of keynote speakers.
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Residential Storage Water Heaters 
U.S. shipments of residential gas storage water heaters 

for February 2026 decreased -9.2 percent, to 341,724 units, 
compared to 376,403 units shipped in February 2025. 
Residential electric storage water heater shipments decreased 
-10.9 percent in February 2026 to 378,818 units, compared to 
425,332 units shipped in February 2025. 

Year-to-date U.S. shipments of residential gas storage 
water heaters decreased -10.4 percent, to 670,230, compared to 
748,027 shipped during that same period in 2025. Residential 
electric storage water heater shipments decreased -7.9 percent 
year-to-date, to 760,245 units, compared to 825,053 shipped 
during the same period in 2025. 

Warm Air Furnaces 
U.S. shipments of gas warm air furnaces for February 2026 

decreased -5.6 percent, to 244,774 units, compared to 259,405 

units shipped in February 2025. Oil warm air furnace shipments 

decreased -12.5 percent, to 2,565 units in February 2026, 

compared to 2,931 units shipped in February 2025. 

Year-to-date U.S. shipments of gas warm air furnaces 
decreased -12.9 percent, to 462,536 units, compared to 530,785 
units shipped during the same period in 2025. Year-to-date U.S. 
shipments of oil warm air furnaces decreased -4.5 percent, to 
5,579 units, compared to 5,842 units shipped during the same 
period in 2025.

Central Air Conditioners and Air-Source Heat Pumps 
U.S. shipments of central air conditioners and air-source 

heat pumps totaled 638,841 units in February 2026, 
increased +0.4 percent compared to 636,302 units shipped in 
February 2025. U.S. shipments of air conditioners decreased 
-4.2 percent, to 328,145 units, compared to 342,542 units 
shipped in February 2025. U.S. shipments of air-source heat 
pumps increased +5.8 percent, to 310,696 units, compared to 
293,760 shipped in February 2025. 

Year-to-date combined shipments of central air 
conditioners and air-source heat pumps decreased -14.3 
percent, to 1,079,660, compared to 1,259,203 units shipped 
during the same period in 2025. Year-to-date shipments of 
central air conditioners decreased -21.9 percent, to 539,007 
units, compared to 689,899 units shipped during the same 
period in 2025. The year-to-date total for heat pump shipments 
decreased -5.0 percent, to 540,653, compared to 569,304 units 
shipped during the same period in 2025. 

Commercial Storage Water Heaters 
Commercial gas storage water heater shipments 

increased +0.6 percent in February 2026, to 7,709  
units, compared to 7,660 units shipped in February 

2025. Commercial electric storage water heater shipments 
decreased -2.2 percent in February 2026, to 13,115, 
compared to 13,409 units shipped in February 2025. 

Year-to-date U.S. shipments of commercial gas storage 
water heaters increased +3.1 percent, to 15,138 units, compared 
to 14,682 units shipped during the same period in 2025. Year-
to-date commercial electric storage water heater shipments 
decreased -5.7 percent, to 24,792 units, compared to 26,280 
units shipped during the same period in 2025. 

AHRI Releases February 2026 U.S. Heating and Cooling Equipment Shipment Data

U.S. Manufacturers’ Shipments of Central Air Conditioners and Air-Source Heat Pumps

Notes and FAQs 
Industry data is aggregated from the information supplied by AHRI member companies that participate in the Statistics Program and can 

be subject to revision. Published year-to-date data is inclusive of all revisions. No other AHRI data (e.g., by state or region) is available to the 
public other than that published. AHRI does not conduct any market forecasting and is not qualiþed to discuss market trends. BTUHs of 64.9 and 
below are for residential units; 65.0 and above for commercial. 

For previous monthly shipment releases and historical data, please see http://www.ahrinet.org/statistics. 
1. How do my colleagues subscribe to the report? Go to http://www.ahrinet.org/statistics and click on Subscribe. 
2. What is considered a shipment? A shipment is deþned as when a unit transfers ownership; a consignment is not a transfer of ownership. 
3. Does this data represent shipments to the United States only or are shipments outside of the United States included? This data represents 

shipments to customers that are sold within the þfty United States and District of Columbia, whether produced domestically or imported. 
4. Do you provide U.S. data by state? No, that data is not available publicly. 
5. Is historical data available in Excel? No, reports are only available in the format of their original release. 
6. Is data available in a different format? The only format available is provided on the website. 
7. Does the December YTD data equal a full calendar year? Yes, it does. 
8. Can I purchase additional industry data from AHRI? No, AHRI statistical data is not for sale. 
9. Does AHRI provide information for academic research purposes? No, AHRI is not authorized by our members to provide information 

other than what is listed on our website. 
10. How much of the industry does the data represent? Although we cannot get into speciþcs about how much of the industry the data represents, 

in general, AHRI is one of the largest trade associations in the nation, representing more than 300 heating, water heating, ventilation, air 
conditioning and commercial refrigeration manufacturers within the global HVACR industry. AHRIõs 300+ member companies account 
for more than 90 percent of the residential and commercial air conditioning, space heating, water heating, and commercial refrigeration 
equipment manufactured and sold in North America. 

11. Where can I þnd the deþnitions for the products included in this report? Download product deþnitions for monthly shipment reports here. 
12. I am using your website’s data in an article. How do I secure your permission to use this data? Any information posted on our website 

does not require permission to use. While we do not have a required citation format, in articles we ask that you state you received this 
information from AHRI.
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ASHRAE Highlights Industry 
Priorities in 2026 Annual 

Conference Technical 
Program 

Comprehensive sessions in Austin to 
address system performance, workforce 
needs and evolving building technologies 

Atlanta – ASHRAE released its technical program for its 

2026 Annual Conference, taking place June 27–July 1 in Austin, 

Texas. The conference will bring together industry professionals, 

researchers and practitioners from around the world for a week 

of knowledge-sharing, technical exploration, professional 

development and peer engagement. 
The complete schedule is now available online and 

through ASHRAE 365, enabling attendees to build personalized 
conference itineraries in advance. 

This year’s technical program features a comprehensive 
range of sessions across eight distinct tracks, highlighting 
both foundational principles and emerging directions in the 
HVAC&R industry: 

•  Fundamentals and Applications 
•  HVAC&R Systems and Equipment 
•  Research Summit 
•  Workforce Development 
•  Ground Source Heat Pumps 
•  Hot Climate Building System Design, Operation 

and Resilience 
•  AI in Building Design and Construction 
•  Building Decarbonization 
“The ASHRAE Annual Conference brings together 

established practices and new ideas that are reshaping how we 
design, build and operate buildings,” said 2025-26 ASHRAE 
President Bill McQuade, P.E., CDP, Fellow ASHRAE, LEED 
AP. òAttendees will þnd opportunities to deepen their expertise, 
discover innovative approaches and connect with peers tackling 
similar challenges.” 

With sessions led by subject matter experts from around the 
globe, the program offers a mix of research-driven presentations, 
interactive discussions and collaborative opportunities designed 
to support professionals at every stage of their careers. 

Key sessions include: 
•  AI, Cloud and Cybersecurity: Why Do They Matter for 

Smart Building Design? 
•  Integrated Modeling and Optimization of Data Center 

Cooling and Waste Heat Reuse 
•  Minding Your Business: Preparing for Tomorrow’s 

Workforce Today 

•  Resilience, Affordability, and Regulation: The Future of 
Community Energy Systems 

•  Achieving Healthier Buildings with Lower Cost and 
Energy Use 

•  Engineering the Backbone of AI Cooling: TCS Design 
and Commissioning 

•  The ASHRAE Learning Institute (ALI) will also offer 
10 continuing education courses, all approved for continuing 
education credits toward maintaining P.E. licensure.  

New and updated courses being offered are: 
•  Laboratory Controls - Devices and Strategies for Proper 

Airÿow 
Å  Basic Concepts for Demystifying Dehumidiþcation 
•  Understanding Design and Installation Requirements for 

A2L Refrigerant Systems 
Å  Advanced Dehumidiþcation System Design 
•  Decarbonization Tactics: Making Buildings Grid-

Interactive 
•  Starting the Path to Net Zero Buildings Using ASHRAE 

90.1 – Featuring 2025 Updates  
The conference will feature a plenary session with Society 

updates and the farewell address from President McQuade. 
During the President’s Luncheon, ASHRAE will install its new 
ofþcers and directors, and incoming 2026ð27 ASHRAE President 
Sarah Maston will deliver her inaugural address on the Society’s 
new theme: òChanging the Game: Retroþtting for Resilience.ó 

Attendees are encouraged to register by April 27 to take 
advantage of early bird rates. In-person rates start at $885 
for ASHRAE members and $1,160 for non-members, which 
includes a complimentary one-year ASHRAE membership. 
Virtual attendance options are also available for individuals and 
organizations. Additional pricing details can be found on the 
conference website. 

For more information and to view the full schedule, visit 
ashrae.org/2026annual.

NEWS
ASHRAE, founded in 1894, is a global society 

advancing human well-being through sustainable 
technology for the built environment. The Society and its 
more than 56,000 members worldwide focus on building 
systems, energy efþciency, indoor air quality, refrigeration 
and sustainability. Through research, standards writing, 
publishing, certiþcation and continuing education, 
ASHRAE shapes tomorrow’s built environment today. 
More information can be found at www.ashrae.org/news.
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ConstruCtion Data’s texas air 
ConDitioning ContraCtor 

LiCensing exam PreParation
Irving - July 18-20

Houston - August 15-17
San Antonio - Sept. 26-28

3 Days: 8am to 5pm Fri.-Sat. & Sun. 8am - 2pm 
Registration: $575.00 for all 3 days. Only $100 re-
serves your seat. 
Guarantee: If you do not pass your exam, you may at-
tend our class again anywhere for only a $125 registra-
tion fee. 

Construction Data Toll Free Phone &  Fax:   
Anywhere    888 500 PASS    
 Facsimile    866-811-exAm

Want to SAVE on CRANE costs?
Easy to 

       operate
Lightweight

       aircraft 
       aluminum

Battery
       operated

Zero turning
       radius

Nothing      
       extends       
       underneath  
       the a/c unit

Patent 
       Pending

Columbus, Ohio-Heat-
ing, Air-conditioning & Re-
frigeration Distributors In-
ternational (HARDI) has an-
nounced the presenters for its 
Emerging Leaders conference 
that takes place July 19-21 in 
Austin, Texas.

Coach Ken Carter
The famous Coach Ken 

Carter, of the 2005 ýlm Coach 
Carter, will provide attendees 
with advice about accountabil-
ity, integrity, teamwork and 
leadership to succeed. Carter 
turned heads when he locked 
his undefeated basketball team 
out of the school gym after 
they failed to uphold academic 
and behavioral contracts they 
signed at the beginning of the 
season. By holding his team 
to high standards, he – in two 
years – turned around the 
school virtually single-hand-
edly, improving students’ 
academic performance and 
ridding it of grafýti and drug 
dealers. Ultimately, the stu-
dents he inþuenced rose above 
basketball, attaining college 
educations and futures they 
might never have achieved.     

Leslie Koch

HARDI Announces Presenters 
for Emerging Leaders 
Summer Conference

Famous Coach Carter to speak on
 leadership to HARDI’s future 

executives.
Leadership trainer Leslie 

Koch has helped countless 
professionals through leader-
ship development initiatives in 
corporate and retails environ-
ments. Koch will lead a hands-
on session that incorporates 
proven leadership behaviors 
and theories to improve lead-
ership skills and teach immedi-
ate strategies for transforming 
and strengthening their teams. 
Attendees will be given op-
portunities to practice these 
behaviors and make them 
habits. Koch’s background 
includes running a corporate 
development university, a new 
leader program and creating a 
company leadership model.

HARDI’s  Emerging 
Leaders program is open to 
any employee of a HARDI 
distributor or supplier who 
has been recognized as hav-
ing the talent and potential 
to advance to the executive 
level of the organization. 
HARDI members can visit 
hardinet.org/emerging-lead-
ers for more information 
about the conference and the 
Emerging Leaders program.

Housing Recovery 
Continues at Gradual Pace

Baton Rouge leads the list with Austin, 
Houston, OKC in the top 10

Markets in 68 of the approximately 360 metro areas 
nationwide returned to or exceeded their last normal levels 
of economic and housing activity in the ýrst quarter of 2015, 
according to the National Association of Home Builders/First 
American Leading Markets Index (LMI), released today. This 
represents a year-over-year net gain of seven markets.

The index’s nationwide score edged up to .91, meaning 
that based on current permit, price and employment data, the 
nationwide average is running at 91 percent of normal eco-
nomic and housing activity. Meanwhile, 68 percent of markets 
have shown an improvement year-over-year.

Baton Rouge, La., continues to top the list of major metros 
on the LMI, with a score of 1.43 – or 43 percent better than its 
last normal market level. Other major metros leading the pack 
include Austin, Texas; Honolulu; Houston; and Oklahoma 
City. Rounding out the top 10 are San Jose, Calif.; Los An-
geles; Salt Lake City; Charleston, S.C.; and Nashville, Tenn.

Looking at smaller metros, both Midland and Odessa, 
Texas, have LMI scores of 2.0 or better, meaning their markets 
are now at double their strength prior to the recession. Also 
leading the list of smaller metros are Manhattan, Kan.; Grand 
Forks, N.D; and Casper, Wyo., respectively.

The LMI shifts the focus from identifying markets that 
have recently begun to recover, which was the aim of a pre-
vious gauge known as the Improving Markets Index, to iden-
tifying those areas that are now approaching and exceeding 
their previous normal levels of economic and housing activity. 
More than 350 metro areas are scored by taking their average 
permit, price and employment levels for the past 12 months 
and dividing each by their annual average over the last period 
of normal growth. For single-family permits and home prices, 
2000-2003 is used as the last normal period, and for employ-
ment, 2007 is the base comparison. The three components are 
then averaged to provide an overall score for each market; a 
national score is calculated based on national measures of 
the three metrics. An index value above one indicates that 
a market has advanced beyond its previous normal level of 
economic activity.

Gemaire.com 
Wins National Award

 Gemaire Distributors has been announced as the 2015 
Imagine Excellence award at the annual Imagine Commerce 
Conference in Las Vegas. Imagine Commerce 2015, now in its 
ýfth year, is the premier Megento and eBay enterprise commerce 
conference. Over 2400 commerce experts from merchants, 
agencies and technology providers across 40+ countries con-
verged on Las Vegas Nevada to network, exchange ideas and 
build relationships. 

Pictured: Pictured from left to right: Craig 
Hayman - CEO eBay Enterprise; Kaushal Shah - 

Perýcient; Ken Connell - CEO Gemaire
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Gemaire.com, the online commerce platform for Gemaire 
Distributors, was awarded the Imagine Excellence Award based 
on extraordinary efforts to elevate the customer experience and 
drive commerce excellence. Gemiare.com launched in 2014 and 
has rapidly become the primary product information and ordering 
method for many contractors nationwide. 

“It’s an honor to receive the award,” says Ken Connell, 
President of Gemaire. “Gemaire Distributors has invested heavily 
in cutting edge technological advancements to create a world 
class ecommerce site.”

Advancements include expediting ordering processes to im-
prove the customer experience. Contractors are able to instantly 
access over 20,000 products, check inventory and place orders 
on their smart phones, tablets, laptops and computers. 

Steve Sunshine, Director of Ecommerce for Gemaire states 
“By using technology to deliver outstanding customer service to 
our contractors, our contractors can then deliver better customer 
service directly to the homeowner. Our long-term goal is to make 
Gemaire the easiest HVAC Distributor to do business with and 
by winning this national award - we have realized that goal in 
our ýrst yearò.

American Standard Heating 
& Air Conditioning is Gold 

Winner
Dallas/Fort Worth Texas, – American Standard Heating 

& Air Conditioning was recognized for excellence in product 
design in the 12th annual Dealer Design Awards Program 
sponsored by The Air Conditioning Heating & Refrigeration 
News magazine. An independent panel of contractors acted as 
judges in the contest that had 107 entries. American Standard 
Heating & Air Conditioning’s AccuComfort™ Platinum 20 
Heat Pump was the Gold Award Winner in the HVAC Resi-
dential Equipment category.

Doug Wilson, vice president of sales, American Standard 
Heating & Air Conditioning, said, “The Platinum 20 Heat 
Pump is one of the most compelling products we have ever 
launched, and it's particularly impressive to be recognized 
by the contractor community. We are thrilled to be honored 
with such a prestigious award.”

American Standard Heating & Air Conditioning’s Accu-
Comfort™ Platinum 20 Variable Speed Heat Pump delivers 
precise and efýcient comfort by running at the exact speed 
needed to maintain a home’s ideal temperature within a half 
degree of the selected comfort setting. Instead of cycling 
on and off at full capacity, the AccuComfort system runs at 
the lowest speed needed for the current weather conditions, 
helping homeowners save energy and money.

For more information on American Standard Heating 
& Air Conditioning, visit www.americanstandardair.com.

Forrest B. Fencl, an ul-
traviolet treatment pioneer, 
whose research has helped 
the HVAC, air quality, bio-
logical safety, healthcare and 
infection control industries, 
has passed away after a cou-
rageous battle with cancer.

A lifelong inventor and 
respected industry leader, Mr. 
Fencl pioneered the modern 
application of ultraviolet 
germicidal irradiation (UV-
C) in HVAC&R equipment, 
writing or co-writing 17 
patents and several ASHRAE 
Handbook chapters related 
to ultraviolet air and surface 
treatment.

HVAC 
Industry 

Loses 
Forrest 
Fencl,

 Ultraviolet 
Treatment 

Pioneer

 
Dallas – The Gulf Coast Eco-
system Restoration Council 
(Council) recently released 
a draft Initial Funded Pri-
orities List that would fund 
approximately $139.6 mil-
lion in restoration activities. 
The funds are derived from 
the recent settlement with 
Transocean Deepwater Inc.  
The Council will host a series 
of public meetings across 
the Gulf Coast to discuss the 
priorities, and seek public and 
tribal comments. The list is 
available for review and com-
ment through Sept. 28, 2015.  
The Council is proposing to 
focus on 10 key watersheds 
across the Gulf to address crit-
ical ecosystem needs in high 
priority locations. The Council 
will also propose a suite of 
Gulf-wide investments de-
signed to support holistic eco-
system restoration and lay the 
foundation for future success. 
The Council is comprised of 
governors from the ýve affect-
ed Gulf States, the Secretaries 
from the U.S. Departments 
of the Interior, Commerce, 
Agriculture, and Homeland 
Security as well as the Secre-
tary of the Army and the Ad-
ministrator of the U.S. Envi-
ronmental Protection Agency. 
To discuss the draft priorities 
and seek public input at one of 
the upcoming meetings, visit:

 
A u g .  2 0 ,  2 0 1 5  Te x a s 
A&M University 6:00 p.m. 
CST 6300 Ocean Drive 
Corpus Christi, TX 78412

Sept. 1, 2015 Battle House 
Renaissance Mobile 6:00 

Gulf Coast Ecosystem 
Restoration Council Seeks 

Public Comment on Priorities 
for $139.6 million  

p.m. CST 26 North Royal St. 
Mobile, AL 36602

 
Sept. 10, 2015 Coast Coliseum 
& Convention Center 5:00 
p.m. CST 2350 Beach Blvd. 

Biloxi, MS 39531
 

Sept. 15, 2015 Homer L. Hitt 
Alumni Center 5:30 p.m. 
CST 2000 Lakeshore Drive 
New Orleans, LA 70148

 
S e p t .  1 6 ,  2 0 1 5  M o r -
gan City Municipal Audi-
t o r i um 5 :30  p .m .  CST 
728 Myrtle St. Morgan City, 
LA 70380

 
Full meeting details and 
the draft FPL can be found 
on the Council's website at 
www.RestoreTheGulf.gov.  
The public is encouraged to 
provide comments online at 
www.RestoreTheGulf.gov 
(preferred method); by mail 
to Gulf Coast Ecosystem 
Restoration Council, Atten-
tion: Draft FPL Comments, 
Hale Boggs Federal Build-
ing, 500 Poydras Street, Suite 
1117, New Orleans, La., 
70130 or by e-mail to draftf-
plcomments@restorethegulf.
gov; or in person during for-
mal public comment periods 
at any of the public meetings. 
Connect with EPA Region 6:  
On Facebook: https://www.
facebook.com/eparegion6  
On Twitter: https://twit-
t e r . c o m / E PA r e g i o n 6  
Activities in EPA Region 
6: http://www2.epa.gov/
aboutepa/epa-region-6-
south-central 

Milwaukee – The new 
Wi-Fi®-capable York® Af-
finity™ Residential Com-
municating Control from 
Johnson Controls offers an 
intuitive interface and remote 
access, which makes instal-
lation and troubleshooting 
routines easy. 

The Wi-Fi capability 
provides homeowners with 
remote access to the control 
system from their smart-
phone or tablet device using 
the IntelliComfort™ mobile 
app, allowing them to mon-
itor the status of every en-
abled system device—from 
the air conditioner to the 
furnace to the air handler 
to the heat pump. Contrac-
tors can ask homeowners to 
provide them with access to 
automated system faults and 
notiýcation alerts via email. 

Contractors save instal-
lation time with familiar 
four-wire connections to 
all York® Affinity™ gas 
furnaces, air conditioners, 
heat pumps and air handlers. 
The plug and play design 
instantly syncs with an inte-
grated control that connects 
with each piece of intelligent 
equipment.

Configuration of the 
unit is easy through contrac-
tor-accessible menus. Ther-
mostat fault features can be 
accessed to let contractors: 
Set the level of information 
displayed if a fault occurs. 
For example, create simple 
generic messages for faults 
that require service—or cre-
ate more detailed notiýca-
tions for customers who live 
outside a regular service area 
to determine the level of 
service required;Set up the 
proýle with their company 
information and logo. That 
way, if a fault occurs, con-
tractor contact information is 
displayed so customers know 
who to call. 

Homeowners will ap-
preciate the “Quick Heat 
and Cool” feature which 
temporarily puts the heat-
ing or cooling mode at the 
highest capacity, as well as 
multiple schedules and daily 
events that can be easily pro-
grammed to help reduce their 
utility bills. Zone control is 
possible for up to six zones, 
meaning precise comfort 
levels can be programmed 
from a single touch screen. 

For more information, 
visit www.yorkhvacdealer.
com/Afýnity-RCC.

Wi-Fi®-
CapableYork® 

Residential 
Communicat-
ing Control 
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FocusFocus
 

Hvac Load Calcs (Both ACCA and ASHRAE), Duct 
Sizing, Energy Analysis, Sales Proposals, Pipe Sizing, 
Gas Vent Sizing, Psychrometrics, Refrigeration, More! 

Rhvac Online $49/up   ACCA approved 
Manual J, D, and S calculations. Works on 
phones, tablets, iPads, and computers 

 

$199/up   To add CAD Drawing Features, Graphic 
Sales Proposals, Bill of Materials, & Gas Vent Sizing 
Register for Free Trial Version! 

 

Read the newest issue online!

ac-today.com

highest-pro�tSell the highest-pro�t performance upgrade on every call!

The DS3 Duct Saddle boosts air�ow on average 30%, installs in seconds, 
and pays for itself through immediate performance and long term savings.

CALENDAR OF EVENTS
MEPO OF OKLAHOMA, INC. 

 

  
We are a non-profit trade association in the State of Oklahoma. We work to 
give our members the tools they need to succeed in the Air Conditioning, 
Heating, Refrigeration, Electrical and Plumbing Industries.  

May 14 ,2026 11:30 pm -1:00pm 

Charleston's Restaurant, 2000 S Meridian Ave, Oklahoma City, OK 73108, USA 

No Schedule  

May 19, 2026  1:30 pm - 2:30 pm 

May 28 ,2026  6:00 pm - 7:00 pm 

 

Visit https://mepo.org/cal/ for more dates.
 

  

 

You do not have to be a member 
to attend our MEPO meetings 

If you would like to join MEPO the Association 
in Oklahoma that addresses Business Development,  

Codes and Licensing issues that effect your lively-hood 
Text/Call 918-282-7864  

 

 
 

 

MEPO OF OKLAHOMA, INC. 
 

  
We are a non-profit trade association in the State of Oklahoma. We work to 
give our members the tools they need to succeed in the Air Conditioning, 
Heating, Refrigeration, Electrical and Plumbing Industries.  

Aug 13, 2025 11:30 pm -1:00pm 

Charleston's Restaurant, 2000 S Meridian Ave, Oklahoma City, OK 73108, USA 

No Schedule  

Aug 19,  2025  1:30 pm - 2:30 pm 

Aug 28, 2025  6:00 pm - 7:00 pm 

 
  

 

You do not have to be a member 
to attend our MEPO meetings 

If you would like to join MEPO the Association 
in Oklahoma that addresses Business Development,  

Codes and Licensing issues that effect your lively-hood 
Text/Call 918-282-7864  

 

 
 

 

MEPO OF OKLAHOMA, INC. 
 

  
We are a non-profit trade association in the State of Oklahoma. We work to 
give our members the tools they need to succeed in the Air Conditioning, 
Heating, Refrigeration, Electrical and Plumbing Industries.  

October 8, 2025 11:30 pm -1:00pm 

Charleston's Restaurant, 2000 S Meridian Ave, Oklahoma City, OK 73108, USA 

No Schedule  

October 21,  2025  1:30 pm - 2:30 pm 

October 30, 2025  6:00 pm - 7:00 pm 

 

Visit https://mepo.org/cal/ for more dates.
 

  

 

You do not have to be a member 
to attend our MEPO meetings 

If you would like to join MEPO the Association 
in Oklahoma that addresses Business Development,  

Codes and Licensing issues that effect your lively-hood 
Text/Call 918-282-7864  

 

 
 

 

Bluon Launches PartsConnectTM

Enabling HVAC Contractors to Find and 
Buy Compatible Replacements Sold by 

Their Local Distributor  

Irvine, Calif. –  Bluon, the industry-
leading AI and data company for HVAC 
contractors, announces the launch of 
PartsConnectTM, a new feature within Bluon’s 
App and FSM plug-in that is designed to help 
technicians and contractors quickly locate and 
purchase compatible replacement parts sold 
by their preferred local suppliers. Powered by 
Bluon’s unmatched equipment intelligence, 
PartsConnectTM delivers a desperately needed 
solution to the historically time-consuming 
and frequently inaccurate process of þnding 
and buying compatible replacement parts for 
speciþc HVAC equipment. 

With its database of more than 30 
million unique model numbers across 240+ 
OEMs, including original manuals, detailed 
speciþcations and complete parts lists with 
specs, Bluon is HVAC’s top provider of 
technical data and technical support. The launch 
of PartsConnectTM means that technicians 
can identify and purchase replacement parts 
quickly and conþdently, eliminating much 
of the research, frustration and guesswork 
that has historically led to delays, wrong part 
installs and callbacks. 

“Our customers have been asking for this 

feature for years,” said Peter Capuciati, CEO 
of Bluon. “Identifying compatible replacement 
part options is hard enough, but trying to 
determine if a local distributor carries any of 
those compatible options has historically been 
a massive friction point for HVAC shops. We 
believe we have þnally cracked the code to this 
enormous challenge” 

PartsConnectTM addresses several 
problems that are well-known to HVAC techs 
and contractors, including frustrations with 
sourcing parts that are no longer manufactured, 
uncertainty about whether a substitute part will 
work properly and dependence on a supplier’s 
counter staff to do the research to help identify 
compatible options. 

“Enabling contractors to go straight from a 
scan of a unique model number being worked on 
to instantly see what compatible parts are sold 
by their local distributors is a game changer for 
HVAC,” said Capuciati. “PartsConnectTM is 
a huge step forward in the pursuit of helping 
contractors and their technicians making each 
job as proþtable as possible.ó 

For more information about Bluon’s 
PartsConnect, visit https://www.bluon.com/
partsconnect. 

Drawing from an unparalleled cross reference database, 
PartsConnect is the first tool that can instantly determine 
which parts are compatible with the model number being 

worked on and who sells them 
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AUSTIN - NORTH
1810 RUTHERFORD LANE

(512) 832-7881

BUDA
2845 BUSINESS PARK DR.

(512) 441-8998

CORPUS CHRISTI
1157 HENDRICKS ROAD

(361) 853-5050

FRIENDSWOOD
4021 ELLIS ROAD
(832) 481-1099

HOUSTON - NORTH
420 E. TIDWELL
(713) 691-5170

HOUSTON - SOUTH
5801 SOUTH LOOP E.

(713) 738-3800

HOUSTON - WEST
5248 BRITTMOORE ROAD

(713) 849-4070

SAN ANTONIO
3835 STAHL ROAD

(210) 656-6900

SAN ANTONIO
6814 ALAMO DOWNS PKWY 

(210) 457-5272

SPRING
601 SPRING HILL DR.

(281) 907-5000

STAFFORD
10155 MULA ROAD

(281) 977.6980

CORPORATE HEADQUARTERS 

4021 Ellis Road, Friendswood, TX 77546  
(832) 481-1099 

Proudly not on
your to-do list.
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