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The Colony, TX. — Texas-based 
Colony Air Conditioning and Heating has 
earned national recognition as the 2026 
ACCA Residential Contractor of the Year. 

Colony Air Conditioning and Heating 
was recognized by the Air Conditioning 
Contractors of America (ACCA) during the 
association’s spring annual conference. The 
award is one of the top national awards for 
HVAC contractors and is widely recognized 
as the most prestigious award in the industry. 

Colony Air Conditioning and Heating 
represents the best among ACCA members, 
showing exceptional leadership and 
problem-solving during major industry 
shifts including refrigerant standards and 
workforce challenges. 

Kurt Hudson, 2026–2027 chair of 
the ACCA Board of Directors, noted the 
exceptional talent of this year’s awardees.  

“I’m incredibly proud of this 
year’s award winners,” said Hudson. 
“Each recipient has shown remarkable 
dedication to advancing our industry  

 
through innovation, leadership,  
and service excellence. These honorees 
exemplify the resourceful spirit that deþnes 
ACCA membership, and their achievements 
inspire all of us to aim higher.” 

ACCA’s Awards Program champions 
excellence, innovation, and service across 

the HVACR industry. Each year, ACCA 
shines a spotlight on the “best of the 
best”—contractors, leaders, and teams 
whose dedication and achievements are 
driving real change for their businesses, 
their communities, and the skilled trades. 
These honors celebrate the transformative 
impact ACCA contractors make every day, 
raising standards of professionalism, safety, 
and customer care while shaping a stronger 
future for the contracting industry.

Award winners are chosen by 
designated selection committees based on 
the speciþc award. 

òThis recognition reÿects the standards 
our team lives by every day.  What I mean by 
that is doing what’s best for our customer, 
taking pride in our work, and delivering 
quality that our customers can count on,” 
said Kathy Everett, owner of Colony Air 
Conditioning and Heating. 

For more information about ACCA’s 
awards program or its work to support the 
HVACR industry, visit acca.org/awards. 

It is with deep respect and 
sadness that we share the news of 
Carl Pollex’s passing, who died on 
Tuesday April 28th, at the age of 
94 after a long and fulþlling life.

Carl was the father of our 
dear colleague Roger Pollex, and 
like his son, he was a remarkable 
presence in both life and industry. 
He was a true inÿuence to many 
who had the privilege of knowing 
him, not only as a mentor but also 
as a legend in the HVAC industry. 
An Army veteran, he carried with 
him a strong sense of discipline, 
integrity, and commitment 
throughout his life and career.

He was an exceptional 
salesman, known for his ability to 
tell stories that captured attention 
and connected with everyone in the  

 room. Even those new to the industry 
found themselves drawn in by his 
presence, wisdom, and charisma, 
leaving a lasting impression.

Carl’s legacy lives on through 
the many people he inÿuenced, 
the relationships he built, and the 
standards he set throughout his 
career and life.

Reunited with his son, Roger. 
Our thoughts and prayers are with 
the Pollex family during this time.

Lubbock, TX-- Robert 
Madden Industries announced its 
acquisition of AC Supply Co., 
expanding its presence across 
Tarrant County and strengthening 
its service capabilities throughout 
the greater DFW market.

Founded more than 65 
years ago, AC Supply Co. has 
built a strong reputation in 
the HVAC supply industry by 
serving contractors and customers 
throughout Tarrant County with 
reliable products, knowledgeable 
support, and a commitment to 
service. Robert Madden Industries 

is honored to continue that legacy 
while welcoming AC Supply Co. 
customers and employees into the 
RMI family.

“At Robert Madden 
Industries, our mission is Building 
Dependable Partnerships,” 
said Ron Madden, President of 
Robert Madden Industries. “This 
acquisition gives us the opportunity 
to continue AC Supply Co.’s long-
standing service to Tarrant County 
while building new relationships 
rooted in trust, respect, integrity, 
and commitment. 

Texas-based HVAC Contractor Wins National Award

Pictures on page B4.

Pictures on page B5.

Pictures on page B5.

Hunton Group
Car Show

TACCA Greater Houston 
Fishing Tournament

Ray Dingler Memorial 
Scholarship Golf Tournament

Carl PollexRobert Madden Industries Announces 
Acquisition of AC Supply Co.

Over 65 Years of HVAC Supply Experience Continues 
Throughout Tarrant County Expanded DFW Footprint 

Supports Robert Madden Industries’ Mission of Building 
Dependable Partnerships
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New visual identifiers enhance product differentiation and help ensure proper 
application in HVACR systems.

Product News

Elkhart, Ind. – NIBCO INC. introduces branded markings 
to its PressACR product line enhancing product identiþcation 
and helping ensure proper application in the þeld. Each þtting 
now features a distinctive black band, with “NIBCO” printed on 
one side and “PressACR” on the other. 

These markings clearly differentiate PressACR þttings, for 
use in copper tube systems for air conditioning and refrigeration 
applications, from other NIBCO press þttings in the þeld, 
minimizing the risk of misapplication and improving jobsite 
conþdence for contractors. 

“NIBCO is committed to providing solutions that make 
installation easier and more reliable for our customers,” said 
Marilyn Morgan, senior product manager-þttings, NIBCO. òThese 
new markings are a simple but impactful way to help contractors 
quickly identify the right þtting for the right application, reducing 
errors and increasing conþdence on the job.ó 

NIBCOõs PressACR þttings are made from high-quality, 
globally-sourced pure copper and are manufactured in Stuarts 
Draft, Virginia. Press end connections reduce installation time, 
while the patented interior groove design and gray HNBR seals 
make them suitable for high-pressure HVACR applications. 

With a professional appearance and consistent joint quality, 
PressACR þttings meet stringent certiþcation and compliance 
standards for applications rated up to 700 psi. 

The PressACR line ranges in size from 1/4-inch OD to 
2-1/8 inches OD and is approved for use with K, L and M hard 

copper tubing that complies with ASTM B280 ACR tube or 
B88 standards and soft copper up to 7/8-inch OD. 

For more information, visit nibco.com/pressacr. 

 NIBCO® Introduces Branded Markings to its 
PressACR® Line 
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When it makes sense to replace the coil, we want to 
ōŜ ǘƘŜ ŬǊǎǘ ŀƴŘ ƻƴƭȅ ǎƻǳǊŎŜ ȅƻǳ ƴŜŜŘ ǘƻ ŎŀƭƭΦ 

About Us 
Sustainable Coils proudly        
located in East Texas, sources 
and manufactures in the US.  
hǳǊ Ƴƛǎǎƛƻƴ ƛǎ ǘƻ ƻũŜǊ ŀ ǉǳŀƭƛǘȅ 
cost-ŜũŜŎǝǾŜ ǊŜǇƭŀŎŜƳŜƴǘ Ŏƻƛƭ 
that will enhance and extend 
ǘƘŜ ǳǎŜŦǳƭ ƭƛŦŜ ƻŦ ŀƴ ŜȄƛǎǝƴƎ 
HVAC system. 

 
Drop-In Coils 
   Carrier   Bryant   Payne   ICP  
   Trane   American Standard    
   Daikin  
Mobile Home Coils 
Cased Coils 
Horizontal Coils 
Wall Mount Coils 

Why Choose Us 

!ƊŜǊƳŀǊƪŜǘ I±!/ /ƻƛƭǎ ŦƻǊ 5ƛǎŎƻƴǝƴǳŜŘ {ȅǎǘŜƳǎ 

Ships in 3 Days or Less 
bƻ CǊŜƛƎƘǘ /ƘŀǊƎŜǎ 

Family Owned & Operated 

5 Year Replacement Warranty 
Tested to 2500 psi 

h9aǎ ¢ŜǎǘŜŘ ŀǘ мрлл Ǉǎƛ 

/ƻƴǘŀŎǘ ¦ǎ ŦƻǊ ƳƻǊŜ LƴŦƻǊƳŀǝƻƴ 903-881-6006 
sales@sustainablecoils.com 

NOW AVAILABLE 
¦ƴƛǾŜǊǎŀƭ !н[ {ŜƴǎƻǊ Yƛǘǎ 

Also Available  
{ƻƭŘ {ŜǇŀǊŀǘŜƭȅ 

!ƭƭ aƻŘŜƭǎ !ƭǎƻ !ǾŀƛƭŀōƭŜ ƛƴ !н[ 
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OVER

AIR DISTRIBUTION SPECIALISTS

QUALITY
PRODUCTS
QUALITY
SERVICE
DOWNLOAD OUR
CATALOGUE

customerservice@dundasjafine.com

LOCAL REPRESENTATION AT

dundasjafine.com

dundasjafine.com

Southern Rep Agency
AL,AR,LA,MS,TN & Panhandle of FL

601-954-7219

Southwestern HVAC Sales
OK & TX

512-237-1269

Stamford, Conn– While boilers may 
not be top of mind over the warmer summer 
months, Goodway Technologies is sharing a 
reminder that skipping boiler maintenance 
before the weather starts cooling down 
again can lead to unnecessary costs and 
potential repairs. Even just 1/8” of scale can 
increase fuel consumption by 8%, leading to 
significant financial losses for facilities that 
rely on boilers for heating and production. 

A 450,000 million Btu industrial boiler 
operating at 150-psig steam and producing 
45,000 pounds per hour could see annual 
fuel costs of approximately $3.6 million. 
A seemingly minor 1/32-inch layer of scale 
could add $72,000 to that total, based on 
data from the U.S. Department of Energy. 

“Boiler efficiency isn’t just about 
performance — it’s about safety, equipment 
longevity and cost control,” said Tim 
Kane, CEO and President of Goodway 
Technologies. “Ignoring buildup can lead 
to corrosion, tube failure and even larger-
scale equipment failure.” 

Best Practices for Boiler Maintenance 
To mitigate these risks, facilities should 

implement a comprehensive preventative 

maintenance program that includes regular 
boiler cleaning. Key steps include: 

•  Identifying Boiler Type: Cleaning 
methods vary between firetube and 
watertube boilers. Firetube units require dry 
cleaning with brushes and vacuums, while 
watertube boilers often need air motors due 
to complex tube configurations. 

•  Evaluating Environmental Factors: 
Fuel type, water quality, and seasonal usage 
all influence buildup rates. For example, 
natural gas burns cleaner than coal or 
fuel oil, and hard water increases scale 
formation. 

•  Conducting Visual Inspections:  
Regular checks using tools like video 

scopes help assess buildup and detect early 
signs of damage. 

•  Considering Chemical Cleaning: 
For hard-to-reach areas or stubborn scale, 
chemical descalers can restore efficiency. 

•  Monitoring Performance Metrics:  
Tracking CO2, O2, and flue gas exhausts, 
along with monthly utility bills, can signal 
when cleaning is needed. 

Incorporating boiler maintenance 
into your facility’s regular preventative 
maintenance plan is a smart strategy for 
reducing operational costs and ensuring 
your boiler operates at peak efþciency. A 
wide range of boiler cleaning systems are 
available to meet speciþc needs, and selecting 
the right solution depends on several factors, 
including the type of boiler, the severity of 
fouling, and other system characteristics. 

With more than 60 years of experience 
helping customers support safe and efficient 
boiler operations, Goodway Technologies 
developed a comprehensive Boiler Tube 
Cleaning Guide. For more information 
about Goodway’s full line of industrial 
maintenance solutions, visit www.goodway.
com or call 1-800-333-7467. 

Neglecting Boiler Cleaning Could Cost Facilities Thousands in Fuel and Repairs,
Now is the Time to Act 
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WHY DAIKIN MINI SPLITS?

quick installs.
high margins.

Big Opportunity.

johnstone supply - 076 | 2701 Agnes St, Corpus Christi, TX 78405 | Ph. 361-882-8896
johnstone supply - 211 | 3107 N Sugar Rd, Pharr, TX 78577 |  Ph. 956-783-1036

johnstone supply - 325 | 8051 s. padre island dr, Corpus Christi, TX   78412 | Ph. 361-986-0613
johnstone supply - 303 | 4635 Mar St, Brownsville, Tx 78521 | Ph. 956-838-0542

johnstone supply - 364 |13422 e expressway, La Feria, tx 78559 | Ph. 956-797-2035
johnstone supply - 405 | 3704 Billy Dr, Victoria, TX 77901 | Ph. 361-574-8349
johnstone supply - 434 | 4114 airpark drive #4a, laredo, tx 78041 | Ph. 956-727-2235

https://www.johnstonesupply.com

AC-TODAY
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Washington, D.C. — Thermostat Recycling Corp. (TRC) 
has launched the 15th annual “Banish Mercury Off the Planet” 
(BMOP) competition, continuing its long-standing recognition 
of HVACR wholesalers committed to removing mercury-
containing thermostats from the environment. 

The popular contest highlights companies that demonstrate 
exceptional leadership in environmental stewardship 
through thermostat recycling. Participating wholesalers are 
automatically entered when they return collected thermostats 
through TRC’s nationwide recycling program. With more than 
3,600 collection sites across the U.S., TRC provides convenient 
access for contractors and service technicians to safely dispose 
of mercury-containing units. 

The 2026 BMOP contest runs from May 1 through Oct. 
31, with winners recognized in three categories. “Each year, 
our recycling partners show an unwavering commitment 
to keeping mercury out of the environment,” said Danielle 
Myers, Executive Director, TRC. “Their leadership continues 
to drive meaningful progress in public health protection and 
sustainability across the HVACR industry.”    

Categories in the competition are:    
•  Highest total pounds of mercury collected. 
•  Highest average pounds of mercury collected per branch 

location. 
•  Highest branch participation rate (for organizations with 

more than 5 locations). 
Winners will be announced and publicly recognized in 

December 2026. 

Past BMOP Winners 
•  2025: Johnstone Supply, Refrigeration Sales Corp., 

Allied Refrigeration 
•  2024: Johnstone Supply, G.W. Berkheimer, Design Air 
•  2023: Johnstone Supply, Refrigeration Sales Corp., 

Sigler Wholesale Distributors 
•  2022: Johnstone Supply, Progress Supply, Allied 

Refrigeration 
Å 2021: Johnstone Supply, Famous Supply, Geary Paciþc 
•  2020: Johnstone Supply, APCO Inc., Allied Refrigeration 
•  2019: Johnstone Supply, Dubuque Supply, Johnson Supply 

•  2018: Johnstone Supply, Meier Supply Co., Johnson 
Supply 

•  2017: Johnstone Supply, Tower Equipment, Johnson 
Supply 

•  2016: Johnstone Supply, Gustave Larson, Auer Steel 
•  2015: Auer Steel, Johnson Supply, US Air Conditioning 

Distributors, Johnstone Supply 
•  2014: Corken Steel Products, Crescent Parts & 

Equipment, Johnstone Supply 
•  2013: Johnstone Supply 
•  2012: Johnson Supply 

Thermostat Recycling Corp. Launches 15th Annual
‘Banish Mercury Off the Planet’ Contest 

Oklahoma City, Okla. – ClimateMaster® announces 
the addition of hot gas reheat to its Tranquility® SB compact 
high-capacity series, further enhancing the platform’s 
ability to deliver precise humidity control, improved 
occupant comfort, and energy-efficient performance in 
demanding applications. 

The new hot gas reheat option allows the Tranquility 
SB to effectively manage latent loads without overcooling 
occupied spaces, making it ideal for schools, healthcare 
facilities, multifamily buildings, and other humidity-
sensitive environments. By reheating air using recovered 
heat from the refrigeration cycle, the system improves 
moisture removal while minimizing energy consumption. 
Additionally, the standard vFlow® modulating water valve 
maintains head pressure for enhanced reheat capacity on 
colder building loops. 

Exceeding ASHRAE 90.1 efficiency requirements 
and operating with low-GWP R-454B refrigerant, the 
Tranquility SB Series continues to offer a high-capacity, 
environmentally responsible solution for modern water-
source heat pump applications. Units are available in 
6- to 25-ton capacities and feature a compact vertical 
cabinet that fits through standard doorways, along with 
backward compatibility with legacy equipment to simplify  
retrofit installations. 

ClimateMaster® Expands 
Tranquility® SB Series with 

Hot Gas Reheat Option 

Product News

SEE CLIMATEMASTER PG.10
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PROMOTION RUNNING ALL JUNE & JULY
Sale only applies to same models only . 

Stop by 1 of our 7 Houston-Area branches  to stock up on our number 1 selling thermostat. 

Store Locations
STAFFORD 

3535 S. Main 
Stafford, TX 77477 

281-499-3377 

AIRLINE 
4315 Airline Drive

 Houston, TX 77022
 713-681-97877 

BRENHAM
 1700 Buchannan Street

 Brenham, TX 77833
979-830-5056

1960
 10509 FM 1960 W 
Houston, TX 77070 

281-890-2108

I-10 
10814 East Freeway 
Houston, TX 77029 

713-671-0114

ALVIN
 225 West Coombs Drive 

Alvin, TX 77511 
281-585-2600

GULF FREEWAY
 8485 Gulf Freeway 
Houston, TX 77017 

713-920-2222

VISIT OUR WEBSITE FOR MORE INFORMATION
www.transtaracsupply.com

New Dealer Program
Become a CONCORD dealer today and earn up to $15K! 

Find out more on how to become a CONCORD dealer by emailing us at
csmith@transtaracsupply.com

BUY 6 Thermostats GET 1 FREE

Farmington Hills, Mich. — NTEA has 
introduced Guiding Principles for Developing 
Commercial Vehicle Speciþcations, a new 
foundational resource that outlines the core 
concepts behind effective commercial vehicle 
speciþcation development. NTEA has also 
released an enhanced Vehicle Speciþcation 
Process Guide, an updated version of its 
member-exclusive resource that provides a step-
by-step framework for planning, evaluating, and 
executing vehicle speciþcations. 

Designed to work together, these companion 
resources support industry professionals at 
every stage of the speciþcation process ñ from 
understanding key principles to implementing a 
consistent, process-driven approach. 

“Given the complexity of today’s 
commercial vehicles, itõs important to use an 
effective speciþcation process when developing 
vehicle requirements,ó said Chris Lyon, NTEA 
director of ÿeet relations. òThese resources 
provide the foundation and the framework 
to help ensure nothing mission-critical is 
overlooked, while supporting practical, 
informed decision-making.ó 

Guiding Principles for Developing 
Commercial Vehicle Speciþcations 

This new publication, available at no cost 

with an ntea.com account, provides an overview 
of the fundamentals behind developing 
effective commercial vehicle speciþcations. 

As vehicle complexity continues 
to increase — driven by multi-stage 
manufacturing, evolving technology and 
specialized ÿeet applications ñ this resource 
helps commercial vehicle professionals 
identify the key considerations that inÿuence 
performance, safety, life cycle cost and 
regulatory compliance. 

Providing industry-wide access to this 
guide reÿects NTEAõs commitment to helping 
organizations develop more optimized, 
mission-speciþc, and efþcient vehicles 
through a shared understanding of essential 
speciþcation principles. 

This foundational resource: 
Å  Identiþes key components of the 

speciþcation process 
Å  Outlines stakeholder roles and 

collaboration strategies 
•  Provides considerations for base vehicle 

and equipment requirements 
•  Highlights the importance of regulatory 

compliance and operational alignment 
Vehicle Speciþcation Process Guide 
This advanced member-exclusive resource 

has been refreshed to provide a more robust, 
process-driven approach to speciþcation 
development. Building on the concepts 
introduced in Guiding Principles, it delivers a 
practical framework that helps organizations 
plan, evaluate and execute speciþcations with 
clarity and consistency. 

The updated guide: 
Å  Maps a step-by-step workÿow from 

deþning requirements through procurement 
Å  Incorporates decision loops, timelines 

and stakeholder inputs 
•  Provides guidance for evaluating 

existing ÿeet performance and new technologies 
Å  Supports development of speciþcations 

that improve reliability, safety and total cost 
of ownership 

Learn more 
•  Guiding Principles for Developing 

Commercial Vehicle Speciþcations is available 
at no cost with a free ntea.com account. 

Å  The Vehicle Speciþcation Process 
Guide is available to NTEA members only at 
no cost. 

Visit ntea.com/specguides to learn more 
and access both publications. For questions or 
assistance, contact NTEA at info@ntea.com or 
248-489-7090. 

NTEA Releases New and Enhanced Resources to Support 
Engineered for geothermal, 

groundwater and boiler-tower systems, the 

Tranquility SB includes dual refrigeration 

circuits, microprocessor controls, a 

galvanized-steel cabinet, variable-speed 

EC plenum fans, and an epoxy-coated 

drain pan to ensure long-term durability 

and reliable operation. 

The Tranquility SB also features 

ClimateMasterõs iGateÈ 2 technology, 

providing real-time system visibility for 

technicians and owners through cloud-

based monitoring, a Wi-Fi touchscreen 

thermostat or a wireless service tool. 

Additional features include extended 

range operation, stainless steel drain 

pans, DDC building interface, and 

the UltraQuietÊ package for sound- 

sensitive installations. 

“Adding hot gas reheat to the 

Tranquility SB Series gives engineers 

and building owners another powerful 

tool to balance comfort, humidity control 

and efficiency,ó said David Salyer, senior 

product manager, Climate Master. òIt 

reinforces our commitment to delivering 

application-ready solutions that meet the 

evolving needs of todayõs buildings.ó 

CLIMATEMASTER con’t
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The Samsung DVM Chiller is
a high-performance, air-

cooled system that
combines the flexibility of
VRF with the power of a

central chiller. It is ideal for
data centers requiring

scalable, high-efficiency
cooling in a compact

footprint.

The Bard MEGA-TEC and
BARD Engineered Products
are the industry standard for
exterior wall-mount cooling,
specifically engineered for
modular data centers and

telecom shelters. It is built for
24/7 reliability in demanding

environments.

Contact a Johnson HVAC Sales Professional, visit our website,
or stop by a local branch to learn more!



PAGE 12, AIR CONDITIONING TODAY, JUNE 2026

From May 18th to July 31st, buy
the ecobee at a discounted rate of 

15% OFF

Features
Pro Partner TotalView Integration: 
Direct, Real Time Access to 
Device Details • Limited Remote 
Diagnostics • Enhanced ecobee 
Product Support

Standard pricing automatically resumes 
at the conclusion of the promotion. There 
are no back‑end rebates, post‑program 
adjustments, or ongoing pricing 
commitments tied to the promotion.

Angleton  •  Barker Cypress  •  Bay City  •  Beltway  •  Clay  •  Conroe  •  Lufkin  •  Gulfton  •  Humble  •  Katy  •  League City  •  Stuebner  •  Winkler Shop Online 24/7 at CenturyAC.com

Call your Territory Manager or local 
branch and place your order today!
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PHCC-ASA 2026 Joint Legislative Conference Brings 
Industry Priorities to Capitol Hill 

Falls Church, Va. — The Plumbing-Heating-Cooling 
Contractors—National Association (PHCC) and the American 
Supply Association (ASA) successfully joined forces with the 
2026 PHCC-ASA Joint Legislative Conference in Washington, 
D.C., with contractors, distributors and industry leaders delivering 
a uniþed message to lawmakers on workforce development, 
energy policy and regulatory certainty. 

Held May 5-6 at the YOTEL Washington D.C., the 
conference brought together members from across the plumbing, 
heating, cooling and piping industries for direct engagement 
with federal legislators and staff on issues impacting contractors, 
suppliers and consumers nationwide. 

Throughout the conference, attendees advocated for 
policies designed to strengthen the skilled trades workforce, 
preserve consumer energy choice and modernize federal energy 
regulations in a way that supports innovation and affordability. 

“Our industry depends on practical policies that support 
workforce development, regulatory consistency and reliable 
energy solutions,ó said Mark Valentini, PHCC Vice President 
of Legislative Affairs. “This conference gave contractors and 
industry stakeholders the opportunity to bring real-world 
perspectives directly to Capitol Hill and demonstrate the essential 
role our industry plays in the American economy.” 

Conference attendees urged lawmakers to support workforce 
initiatives that strengthen career and technical education, 
registered apprenticeships and employer-driven training solutions 
to help address the ongoing skilled labor shortage affecting 
contractors and suppliers nationwide. 

Participants also advocated for policies that preserve  

 consumer energy choice and provide consistent federal energy 
regulations for manufacturers, distributors and contractors. 
Attendees emphasized the importance of maintaining access 
to multiple energy sources while supporting modernization of 
federal efþciency standards in a way that promotes affordability, 
innovation and long-term market stability. 

The conference featured issue brieþngs from industry advocacy 
leaders, political analysis from nationally recognized pollster and 
government affairs strategist Brent Buchanan, and advocacy coaching 
sessions designed to prepare attendees for meetings on Capitol Hill. 

Networking and collaboration remained a key part of the 
event, including evening events that brought together contractors, 
distributors, and manufacturers to discuss the future of the industry. 

“Partnering with PHCC for this event was an exceptional 
opportunity to bring a vital segment of our industry’s supply chain 
to Washington, D.C., ensuring lawmakers on Capitol Hill remain 
informed about how critical workforce and energy legislation 
impacts our businesses, our customers, and the communities we 
serve,ó said Steve Rossi, ASA Vice President of Advocacy. 

The PHCC-ASA Joint Legislative Conference concluded 
May 6 following congressional meetings and a closing reception 
with industry leaders. 

ZONING SYSTEMS

Burlington, NJ – Cementex, the safety tool specialists, 
highlights its TR-9HVAC TOOLKIT, crafted to speciþcally 
cater to the HVAC industryõs unique needs. This toolkit 
provides HVAC professionals with a versatile set of insulated 
tools essential for the installation, maintenance, and repair of 
heating, ventilation, and air conditioning systems. 

The TR-9HVAC TOOLKIT includes a carefully curated 
selection of tools, making it an indispensable asset for HVAC 
professionals. The toolkit features a 6ó Adjustable Wrench, 8ó 
Water Pump Plier, and a set of 6” Screwdrivers, encompassing 
#1 and #2 Phillips tips, 3/16” and 1/4” Cabinet tips. Additionally, 
a set of 6ó Nut Drivers, including 1/4ó, 5/16ó, and 3/8ó, ensures 
that HVAC technicians have the right tools for a variety of tasks. 
All these tools are neatly organized in a convenient tool roll 
pouch for easy portability and accessibility on the job. 

Cementex, as the leading double-insulated hand tool 
supplier, takes pride in managing the entire manufacturing 
process, from insulation through testing. With an unparalleled 
commitment to quality and delivery, Cementex ensures that 
professionals can rely on the TR-9HVAC TOOLKIT for safety 
and efþciency in their HVAC operations. 

As with all Cementex Tool Kits, these combinations of tools 
can be customized to þt an individual customerõs needs. From 
simple additions, subtractions, or replacements to complete custom 
combinations, Cementex can build whatever customers need. 

Cementex proudly manufactures its products in the U.S.A. with 
both U.S. and globally sourced materials. For more information about 
Cementexõs industry-leading Tool Kits, visit our online catalog. 

Cementex Highlights the 
TR-9HVAC TOOLKIT for 

HVAC Professionals

Product News
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Indianapolis,  IN – Bryant brought 
dealers from across North America together 
for the þrst ever Bryant Factory Authorized 
Dealer (BFAD) National Meeting, marking 
a new chapter in how the brand engages and 
supports its dealer network. Bryant is a part of 
Carrier Global Corporation, global leader in 
intelligent climate and energy solutions. 

The inaugural BFAD National Meeting 
centered on open dialogue, hands-on learning, 
and direct dealer input. Across the multiday 
event, attendees took part in immersive 
training, interactive mainstage sessions, and 
candid feedback discussions, reinforcing 
Bryant’s commitment to listening to its dealers 
and building whatõs next together. 

Training was a central focus of the event, 
with structured sessions designed to build 
technical and operational expertise. Over 
two days, 158 students from 94 companies 
representing 25 distributorships completed 
more than 1,600 hours of instructor-led 
training across 13 classes. The sessions 
delivered practical, actionable insights to help 
dealers strengthen technical expertise, improve 
efþciency, and better serve customers in their 
local markets. 

The meeting also included a meaningful 
brand moment with the return of the Bryant 
Pup, unveiled on the mainstage as a symbol of 
trust, dependability, and the hardworking spirit 
that has deþned Bryant for more than a century. 

A cornerstone of the event was the 
awards celebration, recognizing standout 
Bryant dealers for excellence in performance, 
leadership, customer experience, and 
community impact. Honors such as Dealer 
of the Year, the Charles Bryant Award, and 
the Pinnacle Award celebrate businesses 

that consistently bring Bryant’s Whatever It 

Takes philosophy to life. 
2026 Bryant Dealer of the Year 
Flow-Tech Plumbing and Heating 

(Columbia City, IN) – Recognized for 
its exceptional commitment to customer 
satisfaction, operational excellence, and brand 
leadership. 

2026 Charles Bryant Award Recipients 
•  Air Tech Heating (Fond du Lac, WI) – 

Honored for long-standing loyalty to the Bryant 
brand and deep community involvement. 

•  HVAC Services Unlimited (Salisbury, 
MD) ð Recognized for excellence in customer 
care, technical expertise, and business leadership. 

2026 Pinnacle Award Recipients 
The Pinnacle Award recognizes dealers 

who have achieved sustained excellence by 
earning their þfth Medal of Excellence (MOE) 
Award: 

•  Family Heating & Air (Pensacola, FL) 
•  The Weather Changers (Denver, CO) 
In addition to these top honors, Bryant 

recognized 18 Medals of Excellence recipients 
and 80 Circle of Champions nationwide for 
their dedication to quality, professionalism, 
and continuous improvement. 

òThis þrst Bryant Factory Authorized 
Dealer National Meeting represents more than 
a new event, it reÿects how our dealer network 
is evolving,ó said Nick Arch, Vice President 
and General Manager, Residential HVAC 
Solutions at Bryant. òOur dealers are the heart 
of the Bryant brand and bringing them together 
strengthens the relationships that will carry us 
forward.ó 

For more information about Bryant and 

its award-winning dealers, visit https://www.

bryant.com. 

Bryant Hosts First Factory Authorized Dealer National Meeting,
Celebrating Dealer Excellence and a Return to Brand Legacy

The Affordable, Adjustable  Pipe Support System

PROUDLY MADE IN THE USA

INNOVATIVE & FAST

Adjustable, Affordable
Aerodynamic, Low
Profile
Made With Recycled
Rubber
Fast & Easy To Install

1+ (888) 590-0120
www.PipeProp.com

Not all products depicted are Miami-Dade tested and approved
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Clear the Clog.
Finish the Job.

DESLIMER® Condensate Drain Pump

Every tech knows the call:
a clogged drain line and a stressed 
homeowner. Condensate drain lines 
are prone to clogging as bacterial 
slime, or zooglea, builds up in HVAC 
systems. RGF’s DESLIMER® Condensate 
Drain Pump lets you fix it on the spot. 
No gas cartridges, no chemicals,
no cords.

IDEAL FOR: Service Calls Preventative Maintenance

WWW.RGF.COM
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Englewood, Colo. – Women in HVACR (WHVACR), a 
nonprofit organization dedicated to empowering women in 
the heating, ventilation, air conditioning and refrigeration 
trades, has selected Christine Cashen and Rebecca Heiss 
to serve as keynote speakers at the group’s 2026 annual 
conference, Built for Speed, which will be held at the JW 
Marriott Indianapolis Sept. 27-29. 

“Christine and Rebecca bring a powerful combination 
of humor, science and real-world experience that aligns 
perfectly with our mission,” said WHVACR President Jane 
Sidebottom. “Their keynote sessions will inspire attendees 
to embrace challenges, build resilience and continue to grow 
as leaders in the HVACR industry.” 

Cashen is a nationally recognized speaker who has 
spent more than 20 years connecting with audiences through 
humor and real-world insight. She’s the award-winning 
author of “The Good Stuff” and “It’s YOUR Business,” 
and her background spans roles as a university admissions 
officer, corporate trainer and broadcaster. Her perspective 
is also shaped by her experience as a cancer survivor, 
which brings an added level of authenticity and strength to  
her message. 

Joining her is Heiss, a stress physiologist and leadership 
expert with a doctorate in biology. She is dedicated to 
helping individuals harness fear as a catalyst for growth, 

and her research has been recognized by the National 
Science Foundation. Heiss is also the founder and CEO of a 
leadership development platform and the author of 

“Springboard” and “Instinct.” Through her Fearless 
Masterclass and global speaking engagements, she 
gives audiences practical ways to reframe stress, boost 
performance and navigate change. 

Conference highlights also include: 
•  Networking opportunities with HVACR professionals 

from across the country 
•  Educational sessions focused on leadership, career 

growth and industry trends 
•  Programming designed to support women at every 

stage of their careers   
For more information about Women in HVACR, 

visit https://www.womeninhvacr.org/. 

Taco has introduced PS/PA Plate & Frame heat exchangers, 
custom designed and assembled to speciþcation. They are 
available in a broad range of connection sizes, 1 inch to 20 inches 
with a wide range of materials to þt various applications. These 
heat exchangers are designed, constructed, and tested to meet 
ASME Section VIII, Div. 1 requirements. 

The ASME certiþed heat exchangers offer standard working 
pressures/design temperatures of 150 or 300 PSI and 284°F, with 
higher working pressure and design temperature limits available 
upon request. The PS/PA Plate & Frame line provides a high degree 
of ÿexibility in materials, including the availability of corrosion-
resistant 304/316 stainless steel and titanium heat transfer plates, 
allowing speciþers to meet varying application requirements. 

Taco PS/PA heat exchangers are built to handle an almost 
limitless capacity, meeting or exceeding the most demanding heat 
requirements in the industry. 

For more information, visit www.tacoinc.com 

Women in HVACR Announces Keynote Speakers for its 
2026 Annual Conference Taco PS/PA Plate & Frame 

Heat Exchangers 
Christine Cashen and Rebecca Heiss bring a message of leadership and resilience to the Built for 

Speed event in Indianapolis in September

LOCATIONSFort Worth (Cross) - June 2nd
Fort Worth (Beach) - June 3rd

Houston - June 3rd
Dallas - June 4th
Desoto - June 9th
Allen - June 10th

Mesquite - June 11th
Garland - June 12th

San Antonio - June 16th
Longview - June 16th

Tyler - June 17th
Killeen - June 24th

Product News
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It’s On My Heart: Dare to be Different
It has been said that 

the only constant is change. 
That feels truer today 
than ever before. In our 
industry, everything is being 
evaluated — CRMs, dispatch 
procedures, maintenance 
agreements, replacement 
offerings, employee pay 
structures, and even how 
customers view our products 
and services. Nothing is 
staying the same for long. 
This article is dedicated to 
a few companies who are 
doing things differently than 
others in their market. 

At the recent Service 
Nation International 
Roundtable in San Antonio, I 
had a couple of conversations 
that really stood out to me. 

The þrst was with a 
member from the Northeast 
who attended one of my 
sales classes years ago when 
I was consulting on my 
own. That class focused on 
inverter-driven systems, and 
he completely embraced the 
concept. Today, he told me, 

all they sell are inverter-
driven, side-discharge heat 
pumps. That’s it. 

What surprised me even 
more is that he operates in a 
market with real winters and 
a heavy gas furnace presence. 
On top of that, about 90% of 
his installations are ductless 
mini-splits. 

So I asked how 
business was going. Not 
only has he succeeded in 
his original location, but 
he also purchased a second 
company and grew that 
business dramatically in just 
a few years. Interestingly, he 
didn’t buy the building or the 
trucks — only the customer 
list and phone number. One 
employee stayed, and today 
that business is three times 
larger than when he acquired 
it. And again, all they sell 
are side-discharge mini-split 
heat pumps. 

The second conversation 
was with Ryan St Michel, 
Grove Mechanical, who has 
reþned his sales process in 

a very different way. Instead 
of providing estimates in 
the home, his technicians 
schedule appointments 
for customers to come to 
the company ofþce for 
replacement consultations. 

When customers 
arrive, they are brought 
into a simple room with 
no phones, no clocks, and 
very few distractions. Just a 
couple of chairs and a dog 
named Whisk. The entire 
setup is designed to help 
customers focus on the 
comfort presentation and the 
decisions in front of them. 
What they have recently 
added is chocolate chip 
cookies, which improved the 
sales immediately.  

And it works. Their 
average replacement ticket 
exceeds $25,000. They 
are also successfully 
selling heat pumps with 
furnace backups in a rural 
farming market where very 
few contractors are even 
presenting that option. 

I also want to recognize 
another Service Nation 
member, Just In Time, 
owned by Justin Norquist 
and Janeen Norquist. Their 
company runs a monthly 
“Hero of the Month” 
program on Facebook, 
recognizing individuals 
who step into dangerous 
situations to help others. 

One recent honoree was 
Dale Stanford, who rescued 
a young woman trapped in 
a car submerged in an icy 
ravine. He climbed into the 
freezing water, pried open 
the door, carried her to safety, 
and stayed with her until 
emergency crews arrived. 
That is true heroism. 

What makes the program 
even better is that Justin and 
Janeen rely on community 
nominations through their 
website, creating local 
involvement and positive 
visibility for their company 
every month. 

The common thread in 
all these stories is simple: 

these companies are doing 
something different. They are 
þnding ways to stand apart 
instead of competing with 
everyone else at the bottom 
of the pricing pyramid. 

That is the challenge for 

all of us. Dare to raise the bar 
in your market. Do the things 
others won’t do — or can’t do. 
That’s where real growth and 
long-term success happen. 

Thanks for reading, and 
we’ll share more next month. 

Jim Hinshaw
Upon graduating from 

the University of Missouri at 
Rolla, Hinshaw started his 
career in the air conditioning 
industry. Hinshaw’s background  
includes positions as a 
manufacturer’s rep, President 
of one of the oldest and largest 
air conditioning companies 
in Arizona, residential 
start-up specialist for the 
Carrier Corporation, and an 
ofþcer in a Carrier owned  
service agency.

Jim Hinshaw, Vice 
President, Vertical Markets, 
HVAC for Service Nation.  Jim 
works with hvac and plumbing 
companies of all sizes, Service 
Nation has members from 2 man 
shops to several hundred.  We 

help our members improve sales 
and proþts offering employees 
a career path and strong 
þnancials, enabling owners to 
work on the business instead of 
in the business. 

Memberships start at $99/
month, where you can get access 
to a download center with 
thousands of pieces of collateral 
to improve business.  We also 
have a best practices level, to 
improve þnancial performance 
and scale the business, or help 
owners set up a successful exit 
strategy, on their timeline. 

Jim can be reached at 
jhinshaw@servicenation.com  
or cell: 602-369-8097.  

And now as an AUTHOR: 
“For those who might be 
interested, he has a collection 
of writings from the last 10 
years. Stories of how one person 
can ruin a relationship with a 
customer, and how one can repair 
it! Stories of the loss of service 
in America, and how you can 
improve customer service today. 
Go to the following link for full  
details on how to make this 
collection yours!”

www.blurb.com/bookstore/
detail/2223484 to check out the 
book ð þrst 15 pages are free, 
sample before you buy!
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H

Rosenberg.............346.843.8040
2735 FM 2218
Rosenberg, TX 77471
College Station......979.774.5390
12600 State Highway 30,Ste.200
College Station, TX 77845

Houston North West ..713.466.6261
8708 West LittleYork,#190
Houston, TX 77040
Pasadena..............713.477.8292
806 East Harris
Pasadena, TX 77506

Carrollton............214.390.5076
1520Selene Drive, Ste.106
Carrollton,TX 75006

 

Texarkana............903.832.3562
601 S. Robison Road
Texarkana, TX 75501

Haltom City..........817.916.1277
6500 Midway Road,#200
Haltom, TX 76117

Killeen..................254.526.3028
3000 Commerce
Killeen, TX 76541

San Antonio..........210.495.4933 
1010 Arion Parkway Ste.101 
San Antonio, TX 78216

 
South Austin..........737.931.0678
6231 E Stassney,BLD#11,#300
Austin, TX 78744

Temple...............254.773.0809 
2402 S. 57th Street
Temple, TX 76504

San Marcos..............737.200.4222
155 Posey Rd, Building 1, Suite100
 San Marcos. TX 78666

Corpus Christi........361.854.7591 
5277 Old Brownsville Rd., Ste. 1
Corpus Christ, TX 78405

Plano...................972.424.5222 
801 Jupiter Road, #105
Plano ,TX 75074

Less environmental impact, Energy
savings, and reduced emissions.
Households generate 72% gas
emissions, switching to a heat
pump can make a difference for the
environment.
Our heat pumps are designed with
sound-dampening features that will
ensure sound levels stay as low as 50
dBA.
EcoNet compatible.

When installed as part of a complete
AHRI-matched EcoNet-enabled
system, it operates with the Rheem
EcoNet Smart Thermostat.

Space Saving Cooling
and Heating that fits your
needs all year long

Mcallen.................956.668.1147 
320 E. Cedar, Suite B
Mcallen, TX 78501

Waco.....................254.751.7766 
710 Venture Drive
Waco, TX 76712

Dallas...................214.381.7899 
8311 Eastpoint Drive, Ste. 600
Dallas, TX 75227
Arlington..............817.652.3272
1700 Tech Centre Parkway #104
Arlington, TX 76014

Austin...................512.836.6646
9200 Waterford Centre Blvd. #500
Austin, TX 78758

Harlingen........361.854.7591 
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Buy a part,
get a partner.
Every Comfortmaker® product you buy comes 
with a Reece HVAC product specialist.

Find a location.

Exceptional equipment.
Expert service.
Job well done.

Start your job at Reece HVAC  
or visit buyhvacsupply.com today.
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spotlight
The

Bluon welcomes 
Harvard Business 
School Professor 
Christopher T. 

Stanton to Board of 
Advisors

ASHRAE Announces 
Retirement of 
Executive Vice 
President Jeff 

Littleton

To read the complete stories on our 
Spotlight People please visit 

www.ac-today.com/category/people

Denton, Texas – As part of 
celebrating National Welding Month in 
April, ESAB awarded $5,000 to support 
the welding programs at Princeton High 
School and Lovelady High School, part 
of the Princeton Independent School 
District, through its ESAB Future 
Fabricators Charlie Monschke Welding 
Education Grant. ESAB, a world 
leader in fabrication technology, also 
surprised the school with an equipment 
donation of a combined retail value 
exceeding $6,000. The award and gifts 
were presented during a tour of ESAB’s 
Denton facility on May 11. 

“We only have a limited number 
of working welding machines, so this 
grant will help us get more students 
under the hood instead of waiting for 
booth time,” said Pete Salazar, the 
welding instructor for Princeton ISD. 
“We work hard to prepare these kids for 
careers in the trades. The grant means a 
lot to our program. We truly appreciate 
ESAB’s support and everything they do 
for welding education.” 

Dedication to Education 
“The annual Charlie Monschke 

Education Grant, along with 
ESAB’s Future Fabricators program, 
will carry forward Charlie’s enduring 
legacy by investing in the next generation 
of skilled welders,” said Purushothama 
“Purushi” Doddanna, senior director 
of NAM Equipment Operations at  
ESAB Denton. 

ESAB started the grant in 2024 
to honor Charlie Monschke’s memory 
by supporting high schools in the 
Denton and Dallas-Ft. Worth area. 
Charlie Monschke was a manager of 
advanced mechanical engineering at 
ESAB’s facility in Denton for years. 
He passionately supported high school 
welding programs before his death in 
2023. Monschke began working at what 
was then the Victor Equipment Co. in 

1966. ESAB acquired the Victor brand 
in 2014. Today the 436,000-square-foot 
Denton facility serves as one of ESAB’s 
ÿagship manufacturing, research and 
North American distribution locations. 

ESAB’s equipment donation 
includes a Rogue™ EM 140 
MIG welder, two Rogue EM 
125 MIG welders, a Thermal 
Dynamics® Cu tmas t e r®  manua l 
plasma cutter, a Victor® Journeyman 
EDGE 2.0 oxy-acetylene outþt, 
PPE that includes þve Savage 
A50 LUX automatic helmets and a 
carton of ESAB 7018-1 Prime Stick 
electrodes. Commonly used in light 
fabrication and construction operations, 
HVAC and sheet metal work, farm/
ranch, maintenance, automotive, hobby 
and school settings, the donation will 
provide students with the opportunity 
to learn welding skills with real  
world equipment. 

To learn more about ESAB’s 
support for the skilled trades, 
students and educational institutions, 
visit the ESAB Future Fabricators  
web page. 

ESAB Awards $5,000 Grant to Princeton, Texas,
High School 

Win tickets, hotel, and airfare to the

Austin City Limits
Music Festival

WIN BIG

Resideo product between May 1 – 
July 31, 2026 and be automatically 

entered for a chance to

BUY ANY

Dehumidifiers HydronicsThermostats
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Real-Time  
Inventory & Pricing

Enhanced 
Scanning

Virtual 
Assistant

Download the 
App Today!

SHOP FASTER IN THE 
FIELD WITH THE NEW 
JOHNSTONE APP!

• More in stock than anybody else!
• We take our time with ALL customers
• After-hours help available
• EPA classes available in-house
• Call the office for details and schedule

ONE STOP DOES IT ALL!

Specialized Parts and Supplies
Grilles • Controls • Motors • Coils

All Types of Refrigeration

9920 Westpark 
Houston, TX  77063   
Phone: 713-952-5191
Email: kmintl@wt.net
www.unitedacsupply.com

Check with us on our wide selection of heating/ac parts 
and accessories priced right and in stock!

HVAC WHOLESALER
Serving the Industry for 33 years

Call, stop in,
or visit us

online today!

Proudly offering all sizes 
of ASPEN COILS

Taneytown, Maryland — EVAPCO, 
Inc., an industry-leading, employee-owned 
manufacturer of heat transfer solutions, is 
celebrating its 50th anniversary on June 14, 
2026, marking þve decades of innovation, 
customer partnerships, and global growth. 

Founded in 1976 by Wilson E. Bradley 
and William E. Kahlert, the company began as 
a small refrigeration-focused business at 3120 
Frederick Avenue in Baltimore, Maryland, 
with a team of þve employees and a single 
product line of evaporative condensers. 

“When we started the company, we 
planned to stay just in the refrigeration 
business, which meant a smaller company 
just making evaporative condensers,” said 
co-founder Wilson Bradley. “The condensers 
were well received right from the start, and we 
quickly realized there was a need to broaden 
the product line.” 

Today, EVAPCO’s portfolio includes 
factory-assembled and þeld-erected cooling 
towers, closed-circuit coolers, evaporative 
condensers, air-cooled solutions, advanced 
water treatment systems, and large-scale 
equipment for power plants and data centers. 

EVAPCO has built a vertically integrated 

global footprint that supports customers across 
the world. The company now operates 34 
global locations in 14 countries, including 28 
factories in 11 countries, complemented by 
numerous subsidiaries. 

The company’s growth and market 
leadership are underpinned by a strong 
commitment to research, testing, and 
intellectual property. EVAPCO holds more 
than 500 active patents worldwide and subjects 
every solution to rigorous research and 
performance testing to help ensure maximum 
efþciency, reliability, and long-term value. 
These efforts support the 

company’s strong sustainability goals, 
focusing on higher system efþciency, reduced 
resource consumption, and environmentally 
responsible cooling technologies. Equally 
important, generations of dedicated employee-
owners have driven EVAPCO’s culture 
of innovation, service, and continuous 
improvement. 

“EVAPCO’s success over the past 50 
years is rooted in our commitment to quality, 
innovation, and the long-term relationships 
we’ve built with our customers and sales 
partners,” said Jamie Facius, Marketing Vice 

President of EVAPCO, Inc. “As we look to 
the future, we’re investing in technologies 
and services that help our customers meet 
demanding efþciency, sustainability, and 
reliability goals.” 

As EVAPCO commemorates its 50th 
anniversary, it honors the vision of its 
founders and the dedication of employees, 
sales representatives, and customers who 
have driven the company’s growth from a 
small Baltimore startup to a global leader 
in heat transfer technology. The company’s 
employee-owners remain at the heart of its 
success, designing, building, and supporting 
solutions that serve critical applications 
around the world. 

Arnold Alfred “Fred” Moos, age 85, 
passed away peacefully on April 13, 2026. He 
was born on September 23, 1940 in a home 
in New Braunfels, Texas, the only child of 
Arnold V. and Kathlyn Schertz Moos. 

He began working full-time 6 months 
after graduation at Acme Butane Company, 
now known as Arnold Moos Company, along 
side his Dad who founded the company. 
His sons, Steve and Jim later joined the 
company. Since his retirement in 2011, Jim 
has continued the company. 

TACCA Greater San Antonio extends our 
heartfelt condolences to the Moos family on 
the passing of their beloved Fred.

EVAPCO Celebrates 50 Years of Innovation in Evaporative 
Cooling and Heat Transfer 

Arnold Alfred Moos 
September 23, 1940 — 

April 13, 2026 
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/inscodistributing

@inscohvac

Product lines subject to market restrictions

Abilene / Arlington / Austin / Brownsville / Corpus Christi / Dallas / Del Rio / Desoto / El Paso / Fort Worth / Garland / Georgetown / Grapevine /

Harlingen / Houston / Hutto / Kerrville / Laredo / Liberty Hill  / Lubbock / McAllen / New Braunfels / Oklahoma City / San Angelo / San Antonio / Tyler / 

Victoria / Wichita Falls / College Station

BEST PRODUCTS. BEST SERVICE. BEST  
PEOPLE.
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WHERE TO BUY

TEXAS
• Grand Prairie
• Haltom City 
• Mesquite
• Houston - Shepherd
• Houston - Conroe
• Houston - Blue Ash
• Houston - Crestmont
• Houston - Westpark
• Houston - Roxburgh
• Humble
• Katy
• Stafford
• Webster
• Beaumont
• Lubbock
• San Antonio - Alamo Downs
• San Antonio - Broadway St.
• San Antonio - Cogburn Ave

LOUISIANA 
• Baton Rouge - Coursey
• Baton Rouge - Tom Dr.
• Harvey 
• Lafayette
• Mandeville
• New Orleans
• Slidell

Call or visit one of our 
Johnstone locations  
to learn more.

FEATURED PRODUCTS

We’re proud to announce a new addition to our lineup: 
Hisense Comfort — now available at select locations.

WHY HISENSE?
Contractors are always looking for an edge — better value, 
reliable performance, and equipment that keeps customers 
satisfied long after installation. Hisense delivers on all fronts:
• Competitive pricing that helps protect your margins.
• Modern, energy-efficient systems homeowners are asking for.
• Streamlined installs designed with contractors in mind.

The Hisense Hi-PRO HD features a 
compact horizontal discharge outdoor 
unit is ideal for single and multi-family 

applications.

Wholesale HVACR Parts, Equipment & Supplies

Experts You Can Count On.  
A Partner You Can Trust.
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Columbus, OH— 
Heating, Air-conditioning & 
Refrigeration Distributors 
International (HARDI) strongly 
opposed announced changes to 
the Environmental Protection 
Agency’s Technology Transitions 
Rule as it applies to commercial 
refrigeration, including retail food 
refrigeration and cold storage. 
The changes would signiþcantly 
increase demand for refrigerants 
that are facing a statutory decrease 
in supply under the American 
Innovation and Manufacturing 
(AIM) Act. These new restrictions 
apply to refrigeration systems 
used by supermarkets, retail food 
establishments, and cold storage 
warehouses when new equipment 
is needed; no business is required to 
replace systems under the AIM Act. 

HARDI said the changes 
undermine the market certainty 
needed to support the ongoing HFC 
phasedown and risk increasing 
refrigerant demand beyond what the 
industry is legally allowed to supply. 

According to HARDI 
estimates, the increased demand 
for these refrigerants could cost 
the refrigeration industry nearly $8 
billion in refrigerant costs alone, with 
economic ripple effects increasing 
the total cost to $13 billion. HARDI 
warned that the impacts will not 
be limited to supermarkets or cold 
storage facilities, but will affect 
the broader HVACR market, 
including contractors, distributors, 
building owners, manufacturers,  
and consumers. 

HARDI’s analysis indicates 
that the changes will likely produce 
the opposite of their stated goal. 
Rather than lowering costs or 
easing the transition, extending 
the use of high-GWP refrigerants 
in major commercial refrigeration 
applications will increase demand 
for refrigerants whose supply is 
already being reduced by law, 
putting upward pressure on prices 
and increasing the likelihood of 
shortages across the HVACR market. 

“This outcome is deeply 

disappointing, and it did not have to 
go this way,” said Talbot Gee, CEO 
of HARDI. “HARDI, along with 
manufacturers and other industry 
partners, submitted data-driven 
comments demonstrating the real-
world supply and cost consequences 
of allowing extended high-GWP 
refrigerant use in commercial 
refrigeration. And yet the þnal rule 
appears to reÿect the preferences of 
a narrow segment of the food retail 
sector that supported the changes 
over the well-being of the most-
affected HVACR businesses and 
their customers. That is not how 
sound rulemaking should work.” 

HARDI said the decision is 
particularly concerning because 
many food retailers are already 
moving toward lower-impact 
refrigeration systems, and advocacy 
efforts to delay the transition are 
increasingly disconnected from the 
direction many businesses have 
already chosen. 

“The HVACR industry was 
preparing for this transition even 

before the AIM Act was signed by 
President Trump in 2020,” Gee 
added. “So it is frustrating to see 
those concerns sidelined in favor of 
changes that will increase costs for 
everyone. A responsible transition 
can’t happen smoothly with last-
minute policy changes that upend 
the market.” 

The announced rule changes 
did include a HARDI-supported 
change to repeal the installation 
date deadline as it applies to 
residential and light commercial air 
conditioners and heat pumps. The 
installation date prohibition would 
have had a negative impact on 
HVACR wholesale distributors. 

Once the þnal changes to the 
rule are published, they will not 
take effect until 60 days after the 
publication date. 

HARDI will continue to engage 
with the EPA, Congress, and all 
relevant parties to ensure that 
rulemaking reÿects factual analysis 
and represents the needs of the full 
HVACR distribution community. 

HARDI Opposes EPA Changes to Technology Transitions Rule as
Costly Mistake for HVACR Industry 

The Texas Commission of 
Licensing and Regulation adopted 
new rules at 16 Texas Administrative 
Code (TAC), Chapter 60, Subchapter 
C, §60.39, regarding Procedural 
Rules of the Commission and the 
Department. The adopted rules 
establish a process to verify an 
applicant’s eligibility for licensure or 
license renewal in accordance with 
federal law governing eligibility for 
professional and commercial licenses 
by requiring selected applicants to 
submit documentation demonstrating 
lawful presence in the United States, 
identifying acceptable forms of 
documentation, and providing that an 
application may be denied if sufþcient 
documentation is not submitted. 

The adoption justiþcation was 
published in the April 24, 2026, 
issue of the  Texas Register (51 
TexReg 2762). The updated rule 
chapter will be available in the 
Texas Administrative Code upon its 
effective date of May 1, 2026. 
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NEW HH8
Side-Discharged Heat Pump
The YORK® HH8 heat pump offers premium-tier efficiency and comfort in 
a compact design. Up to 18 SEER2 and variable speed performance for 
more consistent comfort.

Call or Text to Check Stock or Log Into Centuryhvac.com

4

3

5
2

6

1

1.  Up to 30% smaller footprint than traditional equipment.

2. Sleek new paint color.

3. Innovative fan design for low sound.

4. Side-discharge design prevents snow, leaves and
    other debris entering the unit.

5. Compatible with conventional 24V thermostat.

6. Variable speed, inverter-driven compressor modulates
    speeds for consistent comfort.

7. Available in 2-, 3- and 4 & 5-Ton sizes.

8. Dual capacity switches on 4 & 5-Ton models minimize    
    inventory.
9. Designed with NEW R-454B low global
    warming potential (GWP) refrigerant.

10. All tonnages and matches are optimized for eligibility                                                                                                                                      
     with most tax credits, rebates and otherincentives.

Shop 24/7/365
wwwcenturyhvac.com

or
Scan QR Code

Belton Cedar Park Dallas Fort Worth La Feria Mansfield Mesquite
254-440-9675 512-528-9675 972-241-7007 817-831-9675 956-507-7968 817-435-9675 972-270-2465

Richardson San Antonio San Antonio W San Marcos South Austin Waco
972-470-9119 210-377-3991 210-591-1910 512-392-1114 512-280-9675 254-296-0505
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Hunton Group Car Show
Hunton Group hosted their 8th Annual HVAC Industry Car Show “Cool Rides and Hot Rods” in Houston, Texas on Saturday May 
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TACCA Greater Houston Fishing Tournament

Columbus, OH—Heating, Air-conditioning & Refrigeration Distributors International 
(HARDI) released its monthly TRENDS report, showing sales by HARDI distributors increased 
by 10.4% during March 2026. 

The annual sales growth for the 12 months through March 2026 is an increase of 3.3%.  

“Double digit sales growth could be a great sign for 2026 after more than a year with 
annual sales growth in the 2% to 4% range, but that gain for the month had some help,” said 
Brian Loftus, Senior Market Analyst at HARDI.  

“March of 2026 had one more billing day than last March.  We estimate the sales growth 
was closer to 5.4% with the same number of billing days.”   

The monthly sales survey also calculates distributor’s Days Sales Outstanding which is a 
measure of how quickly customers pay their bills.  The DSO for March was near 38 days like 
last March.  “It looks like subdued market activity is helping to keep the DSO contained.  It 
dipped below 40 days not long after the annual growth rate dipped below 5%.”   

“March was the last month of heating season and the temps were well below normal 
in most of the country,” said Loftus.  “That may have allowed some construction activity 
to begin early.  The sales-to-inventory ratio indicates distributors are planning for a busy 
cooling season.”  

HARDI members do not receive þnancial compensation in exchange for their monthly 

sales data and can discontinue their participation without prior notice or penalty. 

Participation is voluntary, and the depth of market coverage varies from region to region. 

An independent entity collects and compiles the data that can include products not directly 

associated with the HVACR industry.

HARDI Distributors Report 
10.4% Revenue Increase in March
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33rd Annual Ray Dingler Memorial Scholarship Golf Tournament
The 33rd Annual Ray Dingler Memorial Scholarship Golf Tournament was held at Gray Plantation Golf Course in Lake Charles 

Louisiana on Tuesday May 5th .The annual tournament raises funds for the McNeese State University Scholarship Fund. 
The Annual Tournament honors the late Ray Dingler who was the founder of Solar Supply in Lake Charles.
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33rd Annual Ray Dingler Memorial Scholarship Golf Tournament con’t

Photos courtesy of McNeese State University Foundation​



PAGE B8, AIR CONDITIONING TODAY, JUNE 2026

Residential Storage Water Heaters 
U.S. shipments of residential gas storage water 

heaters for March 2026 decreased -2.9 percent, to 410,647 
units, compared to 422,815 units shipped in March 2025. 
Residential electric storage water heater shipments decreased 
-5.7 percent in March 2026 to 466,223 units, compared to 
494,206 units shipped in March 2025.   

Year-to-date U.S. shipments of residential gas storage 
water heaters decreased -7.7 percent, to 1,080,877, compared to 
1,170,842 shipped during that same period in 2025. Residential 
electric storage water heater shipments decreased -7.0 percent 
year-to-date, to 1,226,468 units, compared to 1,319,259 shipped 
during the same period in 2025. 

Warm Air Furnaces 
U.S. shipments of gas warm air furnaces for March 2026 

decreased -15.3 percent, to 252,982 units, compared to 298,639 

units shipped in March 2025. Oil warm air furnace shipments 

increased +37.5 percent, to 2,863 units in March 2026, compared 

to 2,082 units shipped in March 2025. 

Year-to-date U.S. shipments of gas warm air furnaces 
decreased -13.7 percent, to 715,518 units, compared to 829,424 
units shipped during the same period in 2025. Year-to-date U.S. 
shipments of oil warm air furnaces increased +6.5 percent, to 
8,442 units, compared to 7,924 units shipped during the same 
period in 2025.

Central Air Conditioners and Air-Source Heat Pumps 
U.S. shipments of central air conditioners and air-source 

heat pumps totaled 856,674 units in March 2026, increased 
+4.6 percent compared to 818,761 units shipped in March 
2025. U.S. shipments of air conditioners increased +0.1 
percent, to 436,757 units, compared to 436,291 units 
shipped in March 2025. U.S. shipments of air-source heat 
pumps increased +9.8 percent, to 419,917 units, compared to 
382,470 shipped in March 2025.  

Year-to-date combined shipments of central air 
conditioners and air-source heat pumps decreased -6.8 percent, 
to 1,936,334, compared to 2,077,964 units shipped during 
the same period in 2025. Year-to-date shipments of central 
air conditioners decreased -13.4 percent, to 975,764 units, 
compared to 1,126,190 units shipped during the same period in 
2025. The year-to-date total for heat pump shipments increased 
+0.9 percent, to 960,570, compared to 951,774 units shipped 
during the same period in 2025. 

Commercial Storage Water Heaters 
Commercial gas storage water heater shipments 

increased +2.0 percent in March 2026, to 8,634 units, 
compared to 8,462 units shipped in March 2025. Commercial 
electric storage water heater shipments increased +12.3 
percent in March 2026, to 17,434, compared to 15,531 units 
shipped in March 2025. 

Year-to-date U.S. shipments of commercial gas storage 
water heaters increased +2.7 percent, to 23,772 units, compared 
to 23,144 units shipped during the same period in 2025. Year-
to-date commercial electric storage water heater shipments 
increased +1.0 percent, to 42,226 units, compared to 41,811 
units shipped during the same period in 2025. 

AHRI Releases March 2026 U.S. Heating and Cooling Equipment Shipment Data

U.S. Manufacturers’ Shipments of Central Air Conditioners and Air-Source Heat Pumps

Notes and FAQs 
Industry data is aggregated from the information supplied by AHRI member companies that participate in the Statistics Program and can 

be subject to revision. Published year-to-date data is inclusive of all revisions. No other AHRI data (e.g., by state or region) is available to the 
public other than that published. AHRI does not conduct any market forecasting and is not qualiþed to discuss market trends. BTUHs of 64.9 and 
below are for residential units; 65.0 and above for commercial. 

For previous monthly shipment releases and historical data, please see http://www.ahrinet.org/statistics. 
1. How do my colleagues subscribe to the report? Go to http://www.ahrinet.org/statistics and click on Subscribe. 
2. What is considered a shipment? A shipment is deþned as when a unit transfers ownership; a consignment is not a transfer of ownership. 
3. Does this data represent shipments to the United States only or are shipments outside of the United States included? This data represents 

shipments to customers that are sold within the þfty United States and District of Columbia, whether produced domestically or imported. 
4. Do you provide U.S. data by state? No, that data is not available publicly. 
5. Is historical data available in Excel? No, reports are only available in the format of their original release. 
6. Is data available in a different format? The only format available is provided on the website. 
7. Does the December YTD data equal a full calendar year? Yes, it does. 
8. Can I purchase additional industry data from AHRI? No, AHRI statistical data is not for sale. 
9. Does AHRI provide information for academic research purposes? No, AHRI is not authorized by our members to provide information 

other than what is listed on our website. 
10. How much of the industry does the data represent? Although we cannot get into speciþcs about how much of the industry the data represents, 

in general, AHRI is one of the largest trade associations in the nation, representing more than 300 heating, water heating, ventilation, air 
conditioning and commercial refrigeration manufacturers within the global HVACR industry. AHRIõs 300+ member companies account 
for more than 90 percent of the residential and commercial air conditioning, space heating, water heating, and commercial refrigeration 
equipment manufactured and sold in North America. 

11. Where can I þnd the deþnitions for the products included in this report? Download product deþnitions for monthly shipment reports here. 
12. I am using your website’s data in an article. How do I secure your permission to use this data? Any information posted on our website 

does not require permission to use. While we do not have a required citation format, in articles we ask that you state you received this 
information from AHRI.
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Johnson Controls expands its investment in workforce development with dedicated 
data center training institute to support AI-driven growth 

Milwaukee — Johnson 

Controls (NYSE: JCI), a global 

leader in thermal management, 

mission-critical building 

systems, energy efficiency, and 

decarbonization, today announced 

plans to expand its workforce 

development efforts with the 

launch of a dedicated data center 

training institute at its Advanced 

Development and Engineering 

Center (JADEC) in New Freedom, 

Pennsylvania. Expected to open 

in early 2027, the institute will 

provide hands-on training to 

prepare service technicians for 

the demands of high-density  

data centers. 

Meeting the demands of 

modern, high-density environments 

requires advanced thermal 

management and specialized 

field expertise. Johnson Controls 

combines both through its 

technology portfolio and global 

network of more than 40,000 field 

technicians. The new institute will 

help expand that expertise to meet 

growing customer expectations. 

“Our teams are building hands-

on expertise around the systems 

and real-world conditions that 

power today’s high-density data 

centers,” said Todd Grabowski, 

president, North America, Johnson 

Controls. “As demand accelerates 

and environments grow more 

complex, our continued investment 

in talent helps customers scale 

faster, execute consistently and 

keep mission-critical operations 

running reliably. We are focused 

on staying ahead of that change so 

our customers can move at the pace 

their businesses require.” 

JADEC spans seven acres and 

includes more than 20 specialized 

labs, supporting over 1,000 test 

runs each month under real-world 

operating conditions. By housing 

the training institute within JADEC, 

dedicated data center technicians 

will be trained alongside 

ongoing product innovation, 

accelerating knowledge transfer 

from development to deployment 

while helping customers keep 

pace with rapidly growing AI  

infrastructure demands. 

The training program will 

include: 

•  Hands on training on 

advanced thermal management 

technologies used in high density 

data centers, including the 

company’s YORK YVAM air 

cooled chillers and Silent-Aire 

coolant distribution units (CDUs) 

which remove heat directly from 

servers. These technologies 

help customers manage rising 

energy demand while reducing 

non IT energy use by up to 50% 

and significantly reducing or 

eliminating on site cooling related 

water use. 

•  Practical instruction focused 

on commissioning, maintenance 

and repair of equipment for 

mission-critical environments 

•  Defined career pathways 

for existing employees looking 

to upskill, new hires and HVAC 

professionals transitioning into 

data center roles 

Johnson Controls views 

service technician roles as an 

opportunity to build meaningful, 

long-term careers within one of the 

world’s fastest-growing industries. 

“I’ve spent more than 40 

years in this industry, and service 

technician roles today are among 

the most important and rewarding 

careers in our field,” said Buddy 

Saucier, vice president, HVAC 

Service Operations, Johnson 

Controls. “The work is meaningful 

and the demand is growing fast. 

Data centers don’t run without 

skilled technicians, and as 

technology advances, demand for 

that expertise only continues to 

rise. This training center will set 

technicians up for long, meaningful 

careers while delivering the 

reliability and support customers 

depend on every single day.” 

The new institute builds 

on Johnson Controls workforce 

development efforts, including 

STEM 101, which engages more 

than 35,000 middle school students 

annually; a Lincoln Tech partnership 

across 18 U.S. campuses; the JCI 

Academy; and the HVAC Data 

Center Apprentice JCI Academy 

in Denver. Johnson Controls 

has also committed $15 million 

through its Community College 

Partnership Program, supporting 30 

community colleges across North 

America with renewable grants, 

hands-on learning pathways and  

employee mentorship. 

To learn more about how 

Johnson Controls is advancing the 

data center industry, visit: https://

w w w . j o h n s o n c o n t r o l s . c o m /

industries/data-centers. 

Feel the HEAT? We do...
and so do ALL of these customers!

Feel the HEAT? We do...
and so do ALL of these customers!
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www.transtaracsupply.com

TDLR Course #10124

ConstruCtion Data’s texas air 
ConDitioning ContraCtor 

LiCensing exam PreParation
Irving - July 18-20

Houston - August 15-17
San Antonio - Sept. 26-28

3 Days: 8am to 5pm Fri.-Sat. & Sun. 8am - 2pm 
Registration: $575.00 for all 3 days. Only $100 re-
serves your seat. 
Guarantee: If you do not pass your exam, you may at-
tend our class again anywhere for only a $125 registra-
tion fee. 

Construction Data Toll Free Phone &  Fax:   
Anywhere    888 500 PASS    
 Facsimile    866-811-exAm

Want to SAVE on CRANE costs?
Easy to 

       operate
Lightweight

       aircraft 
       aluminum

Battery
       operated

Zero turning
       radius

Nothing      
       extends       
       underneath  
       the a/c unit

Patent 
       Pending

Columbus, Ohio-Heat-
ing, Air-conditioning & Re-
frigeration Distributors In-
ternational (HARDI) has an-
nounced the presenters for its 
Emerging Leaders conference 
that takes place July 19-21 in 
Austin, Texas.

Coach Ken Carter
The famous Coach Ken 

Carter, of the 2005 ýlm Coach 
Carter, will provide attendees 
with advice about accountabil-
ity, integrity, teamwork and 
leadership to succeed. Carter 
turned heads when he locked 
his undefeated basketball team 
out of the school gym after 
they failed to uphold academic 
and behavioral contracts they 
signed at the beginning of the 
season. By holding his team 
to high standards, he – in two 
years – turned around the 
school virtually single-hand-
edly, improving students’ 
academic performance and 
ridding it of grafýti and drug 
dealers. Ultimately, the stu-
dents he inþuenced rose above 
basketball, attaining college 
educations and futures they 
might never have achieved.     

Leslie Koch

HARDI Announces Presenters 
for Emerging Leaders 
Summer Conference

Famous Coach Carter to speak on
 leadership to HARDI’s future 

executives.
Leadership trainer Leslie 

Koch has helped countless 
professionals through leader-
ship development initiatives in 
corporate and retails environ-
ments. Koch will lead a hands-
on session that incorporates 
proven leadership behaviors 
and theories to improve lead-
ership skills and teach immedi-
ate strategies for transforming 
and strengthening their teams. 
Attendees will be given op-
portunities to practice these 
behaviors and make them 
habits. Koch’s background 
includes running a corporate 
development university, a new 
leader program and creating a 
company leadership model.

HARDI’s  Emerging 
Leaders program is open to 
any employee of a HARDI 
distributor or supplier who 
has been recognized as hav-
ing the talent and potential 
to advance to the executive 
level of the organization. 
HARDI members can visit 
hardinet.org/emerging-lead-
ers for more information 
about the conference and the 
Emerging Leaders program.

Housing Recovery 
Continues at Gradual Pace

Baton Rouge leads the list with Austin, 
Houston, OKC in the top 10

Markets in 68 of the approximately 360 metro areas 
nationwide returned to or exceeded their last normal levels 
of economic and housing activity in the ýrst quarter of 2015, 
according to the National Association of Home Builders/First 
American Leading Markets Index (LMI), released today. This 
represents a year-over-year net gain of seven markets.

The index’s nationwide score edged up to .91, meaning 
that based on current permit, price and employment data, the 
nationwide average is running at 91 percent of normal eco-
nomic and housing activity. Meanwhile, 68 percent of markets 
have shown an improvement year-over-year.

Baton Rouge, La., continues to top the list of major metros 
on the LMI, with a score of 1.43 – or 43 percent better than its 
last normal market level. Other major metros leading the pack 
include Austin, Texas; Honolulu; Houston; and Oklahoma 
City. Rounding out the top 10 are San Jose, Calif.; Los An-
geles; Salt Lake City; Charleston, S.C.; and Nashville, Tenn.

Looking at smaller metros, both Midland and Odessa, 
Texas, have LMI scores of 2.0 or better, meaning their markets 
are now at double their strength prior to the recession. Also 
leading the list of smaller metros are Manhattan, Kan.; Grand 
Forks, N.D; and Casper, Wyo., respectively.

The LMI shifts the focus from identifying markets that 
have recently begun to recover, which was the aim of a pre-
vious gauge known as the Improving Markets Index, to iden-
tifying those areas that are now approaching and exceeding 
their previous normal levels of economic and housing activity. 
More than 350 metro areas are scored by taking their average 
permit, price and employment levels for the past 12 months 
and dividing each by their annual average over the last period 
of normal growth. For single-family permits and home prices, 
2000-2003 is used as the last normal period, and for employ-
ment, 2007 is the base comparison. The three components are 
then averaged to provide an overall score for each market; a 
national score is calculated based on national measures of 
the three metrics. An index value above one indicates that 
a market has advanced beyond its previous normal level of 
economic activity.

Gemaire.com 
Wins National Award

 Gemaire Distributors has been announced as the 2015 
Imagine Excellence award at the annual Imagine Commerce 
Conference in Las Vegas. Imagine Commerce 2015, now in its 
ýfth year, is the premier Megento and eBay enterprise commerce 
conference. Over 2400 commerce experts from merchants, 
agencies and technology providers across 40+ countries con-
verged on Las Vegas Nevada to network, exchange ideas and 
build relationships. 

Pictured: Pictured from left to right: Craig 
Hayman - CEO eBay Enterprise; Kaushal Shah - 

Perýcient; Ken Connell - CEO Gemaire
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Gemaire.com, the online commerce platform for Gemaire 
Distributors, was awarded the Imagine Excellence Award based 
on extraordinary efforts to elevate the customer experience and 
drive commerce excellence. Gemiare.com launched in 2014 and 
has rapidly become the primary product information and ordering 
method for many contractors nationwide. 

“It’s an honor to receive the award,” says Ken Connell, 
President of Gemaire. “Gemaire Distributors has invested heavily 
in cutting edge technological advancements to create a world 
class ecommerce site.”

Advancements include expediting ordering processes to im-
prove the customer experience. Contractors are able to instantly 
access over 20,000 products, check inventory and place orders 
on their smart phones, tablets, laptops and computers. 

Steve Sunshine, Director of Ecommerce for Gemaire states 
“By using technology to deliver outstanding customer service to 
our contractors, our contractors can then deliver better customer 
service directly to the homeowner. Our long-term goal is to make 
Gemaire the easiest HVAC Distributor to do business with and 
by winning this national award - we have realized that goal in 
our ýrst yearò.

American Standard Heating 
& Air Conditioning is Gold 

Winner
Dallas/Fort Worth Texas, – American Standard Heating 

& Air Conditioning was recognized for excellence in product 
design in the 12th annual Dealer Design Awards Program 
sponsored by The Air Conditioning Heating & Refrigeration 
News magazine. An independent panel of contractors acted as 
judges in the contest that had 107 entries. American Standard 
Heating & Air Conditioning’s AccuComfort™ Platinum 20 
Heat Pump was the Gold Award Winner in the HVAC Resi-
dential Equipment category.

Doug Wilson, vice president of sales, American Standard 
Heating & Air Conditioning, said, “The Platinum 20 Heat 
Pump is one of the most compelling products we have ever 
launched, and it's particularly impressive to be recognized 
by the contractor community. We are thrilled to be honored 
with such a prestigious award.”

American Standard Heating & Air Conditioning’s Accu-
Comfort™ Platinum 20 Variable Speed Heat Pump delivers 
precise and efýcient comfort by running at the exact speed 
needed to maintain a home’s ideal temperature within a half 
degree of the selected comfort setting. Instead of cycling 
on and off at full capacity, the AccuComfort system runs at 
the lowest speed needed for the current weather conditions, 
helping homeowners save energy and money.

For more information on American Standard Heating 
& Air Conditioning, visit www.americanstandardair.com.

Forrest B. Fencl, an ul-
traviolet treatment pioneer, 
whose research has helped 
the HVAC, air quality, bio-
logical safety, healthcare and 
infection control industries, 
has passed away after a cou-
rageous battle with cancer.

A lifelong inventor and 
respected industry leader, Mr. 
Fencl pioneered the modern 
application of ultraviolet 
germicidal irradiation (UV-
C) in HVAC&R equipment, 
writing or co-writing 17 
patents and several ASHRAE 
Handbook chapters related 
to ultraviolet air and surface 
treatment.

HVAC 
Industry 

Loses 
Forrest 
Fencl,

 Ultraviolet 
Treatment 

Pioneer

 
Dallas – The Gulf Coast Eco-
system Restoration Council 
(Council) recently released 
a draft Initial Funded Pri-
orities List that would fund 
approximately $139.6 mil-
lion in restoration activities. 
The funds are derived from 
the recent settlement with 
Transocean Deepwater Inc.  
The Council will host a series 
of public meetings across 
the Gulf Coast to discuss the 
priorities, and seek public and 
tribal comments. The list is 
available for review and com-
ment through Sept. 28, 2015.  
The Council is proposing to 
focus on 10 key watersheds 
across the Gulf to address crit-
ical ecosystem needs in high 
priority locations. The Council 
will also propose a suite of 
Gulf-wide investments de-
signed to support holistic eco-
system restoration and lay the 
foundation for future success. 
The Council is comprised of 
governors from the ýve affect-
ed Gulf States, the Secretaries 
from the U.S. Departments 
of the Interior, Commerce, 
Agriculture, and Homeland 
Security as well as the Secre-
tary of the Army and the Ad-
ministrator of the U.S. Envi-
ronmental Protection Agency. 
To discuss the draft priorities 
and seek public input at one of 
the upcoming meetings, visit:

 
A u g .  2 0 ,  2 0 1 5  Te x a s 
A&M University 6:00 p.m. 
CST 6300 Ocean Drive 
Corpus Christi, TX 78412

Sept. 1, 2015 Battle House 
Renaissance Mobile 6:00 

Gulf Coast Ecosystem 
Restoration Council Seeks 

Public Comment on Priorities 
for $139.6 million  

p.m. CST 26 North Royal St. 
Mobile, AL 36602

 
Sept. 10, 2015 Coast Coliseum 
& Convention Center 5:00 
p.m. CST 2350 Beach Blvd. 

Biloxi, MS 39531
 

Sept. 15, 2015 Homer L. Hitt 
Alumni Center 5:30 p.m. 
CST 2000 Lakeshore Drive 
New Orleans, LA 70148

 
S e p t .  1 6 ,  2 0 1 5  M o r -
gan City Municipal Audi-
t o r i um 5 :30  p .m .  CST 
728 Myrtle St. Morgan City, 
LA 70380

 
Full meeting details and 
the draft FPL can be found 
on the Council's website at 
www.RestoreTheGulf.gov.  
The public is encouraged to 
provide comments online at 
www.RestoreTheGulf.gov 
(preferred method); by mail 
to Gulf Coast Ecosystem 
Restoration Council, Atten-
tion: Draft FPL Comments, 
Hale Boggs Federal Build-
ing, 500 Poydras Street, Suite 
1117, New Orleans, La., 
70130 or by e-mail to draftf-
plcomments@restorethegulf.
gov; or in person during for-
mal public comment periods 
at any of the public meetings. 
Connect with EPA Region 6:  
On Facebook: https://www.
facebook.com/eparegion6  
On Twitter: https://twit-
t e r . c o m / E PA r e g i o n 6  
Activities in EPA Region 
6: http://www2.epa.gov/
aboutepa/epa-region-6-
south-central 

Milwaukee – The new 
Wi-Fi®-capable York® Af-
finity™ Residential Com-
municating Control from 
Johnson Controls offers an 
intuitive interface and remote 
access, which makes instal-
lation and troubleshooting 
routines easy. 

The Wi-Fi capability 
provides homeowners with 
remote access to the control 
system from their smart-
phone or tablet device using 
the IntelliComfort™ mobile 
app, allowing them to mon-
itor the status of every en-
abled system device—from 
the air conditioner to the 
furnace to the air handler 
to the heat pump. Contrac-
tors can ask homeowners to 
provide them with access to 
automated system faults and 
notiýcation alerts via email. 

Contractors save instal-
lation time with familiar 
four-wire connections to 
all York® Affinity™ gas 
furnaces, air conditioners, 
heat pumps and air handlers. 
The plug and play design 
instantly syncs with an inte-
grated control that connects 
with each piece of intelligent 
equipment.

Configuration of the 
unit is easy through contrac-
tor-accessible menus. Ther-
mostat fault features can be 
accessed to let contractors: 
Set the level of information 
displayed if a fault occurs. 
For example, create simple 
generic messages for faults 
that require service—or cre-
ate more detailed notiýca-
tions for customers who live 
outside a regular service area 
to determine the level of 
service required;Set up the 
proýle with their company 
information and logo. That 
way, if a fault occurs, con-
tractor contact information is 
displayed so customers know 
who to call. 

Homeowners will ap-
preciate the “Quick Heat 
and Cool” feature which 
temporarily puts the heat-
ing or cooling mode at the 
highest capacity, as well as 
multiple schedules and daily 
events that can be easily pro-
grammed to help reduce their 
utility bills. Zone control is 
possible for up to six zones, 
meaning precise comfort 
levels can be programmed 
from a single touch screen. 

For more information, 
visit www.yorkhvacdealer.
com/Afýnity-RCC.

Wi-Fi®-
CapableYork® 

Residential 
Communicat-
ing Control 

ACCA Expands Online Training Hub
for HVACR Contractors 

Alexandria, VA. — As a part of its 

commitment to workforce development, the 

Air Conditioning Contractors of America 

(ACCA) is announcing a robust expansion of 

its online training hub for all employees at 

HVACR companies. 

ACCA will be collaborating with HSI, 

a leading provider of workforce training 

solutions, to expand access to high-quality 

online training for HVACR professionals 

nationwide. 

Through this collaboration, ACCA 

will activate HSI’s online training courses 

as part of its online training hub. ACCA’s 

24/7 online training hub is designed to 

support professional development throughout 

the HVACR industry so that employees in 

contracting businesses receive ÿexible, on-

demand training they can complete from 

home and at their own pace.  

The most popular trainings have 

included:  

Å Commercial HVAC for Ofþce and 
Sales Staff 

•  Industrial and Commercial 
Electrical and Mechanical Systems 

•  Residential and Light Commercial 
Electrical and HVAC Essentials  

Highly anticipated upcoming trainings 

scheduled for release soon include 

Understanding Finance, Mentor Coaching, 

and an updated version of Residential HVAC 

for Ofþce and Sales Staff.  

“Providing our members with practical, 

accessible education is central to ACCA’s 

mission,” said Barton James, ACCA 

president and CEO. “Partnering with HSI 

allows us to expand the training we offer 

while supporting our members as they build 

skills, maintain credentials, and advance 

their careers.” 

ACCA’s online training hub offers 

structured training that supports skill 

development, professional growth, and 

continuing education. Upon completion of 

courses and exams, participants receive 

certiþcates of completion. 

“We are excited to work with ACCA to 

support their members with accessible, high-

quality online training,” said Kevin Schneider, 

HSI account executive. “This partnership 

helps ensure HVACR professionals have the 

tools they need to stay current, build skills, 

and advance their careers.” 

The expansion of ACCA’s online 

training offerings reinforces the 

association’s commitment to education and 

workforce development.  

RMI con’t.
We are excited to welcome AC Supply Co. 

customers and employees and look forward to 

earning their trust through dependable service 

and strong support.”

Effective May 11th, AC Supply Co. 

locations will begin transitioning to Robert 

Madden Industries stores. The AC Supply 

Co. Westside, N. Fort Worth, and Arlington 

locations will remain open and begin operating 

as Robert Madden Industries stores. The 

Downtown Page Avenue location is closed 

effective immediately. With this acquisition, 

Robert Madden Industries will now serve the 

DFW market with þve locations, including 

the newly added Westside, N. Fort Worth, 

and Arlington stores, along with existing RMI 

locations in Grand Prairie and McKinney. 

AC Supply Co. customers will have access to 

pricing, product support, inventory resources, 

and service through Robert Madden Industries’ 

expanded branch network.

“Robert Madden Industries shares our 

belief in taking care of people - employees þrst, 

customers always. That alignment made this 

decision easy and gives us a lot of conþdence 

in what’s ahead.” said Bryan Boyd, Vice 

President-General Manager of AC Supply 

Co. Robert Madden Industries looks forward 

to learning from the experienced AC Supply 

Co. team, especially in the areas of supplies 

sales and packaging processes. The acquisition 

brings together two knowledgeable teams 

with a shared commitment to serving HVAC 

contractors with dependable support, quality 

products, and strong customer relationships.

“In DFW, we have focused on developing 

our equipment business over the past three years, 

and AC Supply Co. brings the Parts & Supplies 

expertise that allows us to immediately serve 

both customer bases in a more complete way. 

As we move through this transition, our focus 

will remain on supporting customers, listening 

to employees, and creating a smooth experience 

for everyone involved. We see tremendous 

value in the knowledge and experience of the 

AC Supply Co. team and are excited about the 

opportunities ahead,” said Casey Yates, Vice 

President of Robert Madden Industries.

Robert Madden Industries remains committed 

to its core values of trust, respect, integrity, and 
commitment and looks forward to continuing AC 

Supply Co.’s more than 65 years of HVAC supply 

experience throughout Tarrant County.

For more information about Robert 

Madden Industries, visit rmadden.com.
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FocusFocus
 

Hvac Load Calcs (Both ACCA and ASHRAE), Duct 
Sizing, Energy Analysis, Sales Proposals, Pipe Sizing, 
Gas Vent Sizing, Psychrometrics, Refrigeration, More! 

Rhvac Online $49/up   ACCA approved 
Manual J, D, and S calculations. Works on 
phones, tablets, iPads, and computers 

 

$199/up   To add CAD Drawing Features, Graphic 
Sales Proposals, Bill of Materials, & Gas Vent Sizing 
Register for Free Trial Version! 

 

Read the newest issue online!

ac-today.com

highest-pro�tSell the highest-pro�t performance upgrade on every call!

The DS3 Duct Saddle boosts air�ow on average 30%, installs in seconds, 
and pays for itself through immediate performance and long term savings.

CALENDAR OF EVENTS
MEPO OF OKLAHOMA, INC. 

 

  
We are a non-profit trade association in the State of Oklahoma. We work to 
give our members the tools they need to succeed in the Air Conditioning, 
Heating, Refrigeration, Electrical and Plumbing Industries.  

June 11 ,2026 11:30 pm -1:00pm 

Charleston's Restaurant, 2000 S Meridian Ave, Oklahoma City, OK 73108, USA 

No Schedule  

June 16, 2026  1:30 pm - 2:30 pm 

June 25 ,2026  6:00 pm - 7:00 pm 

 

Visit https://mepo.org/cal/ for more dates.
 

  

 

You do not have to be a member 
to attend our MEPO meetings 

If you would like to join MEPO the Association 
in Oklahoma that addresses Business Development,  

Codes and Licensing issues that effect your lively-hood 
Text/Call 918-282-7864  

 

 
 

 

MEPO OF OKLAHOMA, INC. 
 

  
We are a non-profit trade association in the State of Oklahoma. We work to 
give our members the tools they need to succeed in the Air Conditioning, 
Heating, Refrigeration, Electrical and Plumbing Industries.  

Aug 13, 2025 11:30 pm -1:00pm 

Charleston's Restaurant, 2000 S Meridian Ave, Oklahoma City, OK 73108, USA 

No Schedule  

Aug 19,  2025  1:30 pm - 2:30 pm 

Aug 28, 2025  6:00 pm - 7:00 pm 

 
  

 

You do not have to be a member 
to attend our MEPO meetings 

If you would like to join MEPO the Association 
in Oklahoma that addresses Business Development,  

Codes and Licensing issues that effect your lively-hood 
Text/Call 918-282-7864  

 

 
 

 

MEPO OF OKLAHOMA, INC. 
 

  
We are a non-profit trade association in the State of Oklahoma. We work to 
give our members the tools they need to succeed in the Air Conditioning, 
Heating, Refrigeration, Electrical and Plumbing Industries.  

October 8, 2025 11:30 pm -1:00pm 

Charleston's Restaurant, 2000 S Meridian Ave, Oklahoma City, OK 73108, USA 

No Schedule  

October 21,  2025  1:30 pm - 2:30 pm 

October 30, 2025  6:00 pm - 7:00 pm 

 

Visit https://mepo.org/cal/ for more dates.
 

  

 

You do not have to be a member 
to attend our MEPO meetings 

If you would like to join MEPO the Association 
in Oklahoma that addresses Business Development,  

Codes and Licensing issues that effect your lively-hood 
Text/Call 918-282-7864  

 

 
 

 

Comfortstar Day at Solar Supply – 
McKinney, TX

Solar Supply recently hosted a successful 
Comfortstar Day at its McKinney, Texas 
store, drawing an excellent turnout from 
both existing and prospective customers. The 
event focused on introducing Comfortstar’s 
R-32 residential equipment line and giving 
attendees a closer look at the features and 
beneþts of this new offering. 

Because customers are often most 
comfortable with the products and systems 

they already know, the event created a valuable 
opportunity to build conþdence in something 
new. By showcasing the equipment in person 
and highlighting the support available behind 
it, the team helped lay the groundwork for 
stronger customer trust and future adoption. 

Special thanks go to Alex Rivero of 
Comfortstar and Jerry Clark of Solar Supply 
for investing their time and effort to help build 
that foundation. 



PAGE B12, AIR CONDITIONING TODAY, JUNE 2026

AUSTIN - NORTH
1810 RUTHERFORD LANE

(512) 832-7881

BUDA
2845 BUSINESS PARK DR.

(512) 441-8998

CORPUS CHRISTI
1157 HENDRICKS ROAD

(361) 853-5050

FRIENDSWOOD
4021 ELLIS ROAD
(832) 481-1099

HOUSTON - NORTH
420 E. TIDWELL
(713) 691-5170

HOUSTON - SOUTH
5801 SOUTH LOOP E.

(713) 738-3800

HOUSTON - WEST
5248 BRITTMOORE ROAD

(713) 849-4070

SAN ANTONIO
3835 STAHL ROAD

(210) 656-6900

SAN ANTONIO
6814 ALAMO DOWNS PKWY 

(210) 457-5272

SPRING
601 SPRING HILL DR.

(281) 907-5000

STAFFORD
10155 MULA ROAD

(281) 977.6980

CORPORATE HEADQUARTERS 

4021 Ellis Road, Friendswood, TX 77546  
(832) 481-1099 
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