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Acme Refrigeration, A Gemaire 
Company, WATSCO, Inc.

New HARDI Study Measures $32.9 Billion Economic Impact 
of HVACR Wholesale Distribution

Wes Swank New 
Division President of 
Acme Refrigeration Columbus, OH  – Heating, 

Air-conditioning & Refrigeration Distributors 
International (HARDI) has released a þrst-
of-its-kind economic impact study measuring 
the direct contribution of HVACR wholesale 
distribution across the United States. 

The new study, Keeping America 
Comfortable: A Baseline Economic Impact 
Analysis of HVACR Wholesale Distribution 
Across All 50 States, þnds that the industry 
directly supports 101,817 jobs and generates 
$32.9 billion in annual economic output. 
HVACR wholesale distribution also 
contributes $17.8 billion in value added to 
the U.S. economy and provides $8.7 billion 
in employee compensation. 

In addition to documenting the scale of 
an often-overlooked segment of the HVACR 
supply chain, the study demonstrates 
HARDI’s ability to combine government 
data, economic modeling, proprietary 
industry information, and channel expertise 
to answer complex market questions. 

“HARDI understands both the numbers 
and the industry behind them,” said Tim 
Fisher, HARDI’s Director of Research. 
“This project required us to isolate HVACR 
wholesale distribution from a much larger 
economic category and build a methodology 
for results nationally and for every state. 

That combination of analytical capability 
and industry knowledge is what allows us to 
deliver useful and quality research.” 

HARDI conducted the analysis 
using IMPLAN, an industry-standard 
economic modeling platform, together 
with detailed data from the U.S. Census 
Bureau’s 2022 Economic Census. Because 
HVACR distribution is not represented as 
a standalone sector within conventional 
economic models, HARDI developed a 
transparent allocation methodology to 
separate its contribution from the broader 
durable-goods wholesale trade sector. 

The resulting framework produced 
national estimates for employment, output, 
value added, and compensation, as well as 
individual results for all 50 states and the 
District of Columbia. The methodology 
can also be updated as new economic data 
become available, establishing a baseline 
for tracking the industry’s economic 
footprint over time. 

An interactive StoryMap complements 
the white paper and allows users to explore 
the industry’s employment, output, value 
added, and compensation þgures in  
each state. 

“This research gives policymakers 
and industry leaders a clearer picture of the 

businesses and workers that keep heating, 
cooling, and refrigeration products moving 
across the country,” Fisher added. “It’s the 
kind of market intelligence our members, and 
the broader industry, can count on us for.” 

The economic impact study is the 
latest example of HARDI’s expanding 
investment in original market intelligence, 
joining existing research products such 
as the State of the Channel Report and 
the Compensation & Benefits Survey. 
Together, these resources position HARDI 
as a source of primary data and analysis 
on the HVACR distribution channel. The 
association also makes these capabilities 
available to manufacturers, policymakers, 
and other organizations through its market 
intelligence and research services. 

Organizations seeking research tailored 
to a speciþc market, business question, 
investment decision, or strategic initiative 
can learn more about HARDI Market 
Intelligence offering.  

Acme Refrigeration 
is proud to announce the 
appointment of Wes Swank as 
Division President. With nearly 
two decades of experience in 
HVAC distribution, Wes brings 
a distinguished record of sales 

and operational excellence, strategic growth, and 
building high-performing, customer-focused teams. 

In this role, Wes will lead the Acme 
Refrigeration business across Louisiana, 
Mississippi, and East Texas — markets where his 
deep expertise and customer-þrst approach will 
drive meaningful growth and deliver exceptional 
service to our partners and customers. 

As a respected industry leader, Wes currently 
serves as President and Chairman of HARDI 
Southwest, where actively contributes key initiatives 
that advance the HVAC industry.  His deep-rooted 
commitment to the industry, combined with his 
proven ability to drive results and inspire teams, 
make him exceptionally well-suited for this role.  

We are conþdent that Wesõs visionary 
leadership and passion for the business will 
continue to make a lasting impact as he steps into 
this new chapter.  Please join us in congratulating 
Wes Swank on this well-deserved appointment.

Beaumont, Texas — 
Coburn Supply Company, 
Inc. is pleased to 
announce the promotion 
of Dustin Babin to HVAC 
Division Manager. 

Babin brings three 
decades of experience with Coburn Supply 
Company to his new position. During his 
tenure, he has worked his way through the 
organization, gaining extensive knowledge 
of the HVAC business and developing strong 
relationships with customers, branch teams, 

manufacturers and vendor partners. 
“Dustin has consistently demonstrated 

strong leadership, dedication and a commitment 
to serving our customers and supporting our 
branches,” said Patrick Maloney, President of 
Coburn Supply Company. “His experience, 
practical knowledge and ability to bring 
people together make him well-suited to lead 
our HVAC division into its next chapter.” 

The promotion also carries special 
signiþcance for the Babin family and Coburn 
Supply Company. Dustin’s late father, Ken 
Babin, was the companyõs þrst HVAC 

Division Manager and helped establish the 
foundation for the division’s growth. Dustin 
now continues that family legacy while 
bringing his own experience, leadership and 
vision to the role. 

In his new position, Babin will lead the 
continued development and growth of Coburn 
Supply Company’s HVAC division. He will 
work closely with branch associates, sales teams, 
manufacturers and customers to strengthen the 
company’s position in the HVAC market and 
identify new opportunities for the business. 

Coburn Supply Company Promotes Dustin Babin
to HVAC Division Manager
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Product News

Latest thermostats win a 2026 Red Dot Design Award and 
2026 iF Design Award honoring exceptional product design and 
user experience 

Resideo’s Honeywell Home ElitePRO™ smart thermostat has 
been recognized with two prestigious global design honors: 

•  2026 Red Dot Design Award in the Product Design 
category. The Red Dot Design awards recognize products with 
outstanding design. 

•  2026 iF Design Award in the Building Technology category. 
The iF Design Awards recognize products that demonstrate 
excellence in design, innovation, functionality, and user experience. 

Together, these awards build on Honeywell Home’s 
130-year legacy of products that combine trusted performance 
with thoughtful, user-focused design. The Resideo design team 
treats that heritage as a standard to live up to when creating the 
next generation of iconic solutions. 

The ElitePRO smart thermostat exempliþes that approach 
with a thoughtful combination of premium design and 
functionality. Its customizable idle screen, displayed on Resideo’s 
largest touchscreen ever, goes beyond a static control panel for a 
personalized décor statement, offering several choices of design 
themes and color combinations. Customers can choose to display 
a þve-day weather forecast, analog or digital clock options, or 
indoor air quality information. The look and feel of the screens 
range from dramatic and modern to understated and classic. Both 
the hardware and user experience are seamless and integrated 
into daily life alongside features like precision sensing, indoor air 
quality visibility, and proactive insights. 

“The ElitePRO thermostat doesn’t just control temperature – 
it’s the heartbeat of the modern home, turning a functional thermostat 

into a personalized home companion,” said Marty Ellingson, Senior 
Director and Head of Global Experience at Resideo. “It shapes 
comfort, reÿects personal style and quietly drives efþciency behind 
the scenes. When design and intelligence come together, the entire 
home feels elevated, and we’re proud to have that vision recognized 
on the global stage.” 

These honors underscore Resideo’s commitment to developing 
smart home solutions that combine intuitive design, advanced 
functionality, and everyday comfort. 

Honeywell Home ElitePRO™ Smart Thermostat Earns 
Prestigious International Design Awards 

Opening Soon!
Servicing The Woodlands, Tomball,

Magnolia and Spring areas!
22515 Kuykendahl Rd

Spring, TX 77389

featured brands
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Texas Strengthens Building Safety and Resilience by Adopting
2024 International Codes® 

Washington, D.C. 
–The state of Texas has 
adopted the 2024 International 
Mechanical Code® (IMC), 2024 
International Fuel Gas 
Code® (IFGC) and the 2024 
International Residential Code® 
(IRC) following a rigorous 
review process by the Texas 
Department of Licensing and 
Regulation (TDLR). This 
decision reflects the state’s 
dedication to maintaining 
the highest standards of 
building construction. 

“TDLR’s adoption of 
these 2024 International 
Codes® (I-Codes®) is a 
signiþcant step forward in 
strengthening public safety, 
supporting economic growth 
and ensuring a more resilient and 
affordable built environment 
across the state,” said Matt 
Sigler, PMG Executive Director, 
ICC. “By embracing modern, 
consensus-based codes, Texas 
is helping communities improve 
building safety and support the 
continued growth of industries 
and infrastructure that drive the 
state’s success.” 

Building codes establish 
the minimum requirements 
to ensure safe and resilient 
structures, and beneþts of 
adoption include cost savings 
and casualty prevention. The 
IMC establishes minimum 
regulations for mechanical 
systems using prescriptive and 
performance-related provisions. 
The IFGC establishes minimum 
regulations for the installation 
of fuel gas piping systems 
and equipment, along with 
gaseous hydrogen systems. The 
IRC comprises all building, 
plumbing, mechanical, fuel 
gas, energy conservation and 
electrical requirements for 
one- and two-family dwellings 
and townhouses up to three 
stories. By embracing the 2024 
IMC, IFGC and IRC, Texas 
sets a precedent for other states 
to evaluate current codes and 
practices and to adopt updated 
codes that promote safety, 
resilience and sustainability in 
the built environment. 

“The State of Texas is 
currently working under the 
2021 IMC adoption,” said 
William Weatherly, Chief 
Inspector Air Conditioning & 
Refrigeration, TDLR. “Our 
historical pattern for adoption 
has been to lag one code cycle 

behind to allow the Texas 
HVAC industry to prepare 
for any signiþcant changes. 
However, considering the 
swiftness of the current federal 
refrigerant mandates now 
requiring A2L type refrigerants 
and their new installation and 

service protocols, that the 
2021 mechanical codes do not 
address; Texas will be adopting 
the 2024 mechanical codes, 
including the 2024 IMC.” 

Building codes serve 
as a critical foundation for 
safe, durable and resilient 

communities. When regularly 
updated and locally adopted, 
they protect families, reduce 
long-term housing costs and 
improve home performance 
for decades to come. These 
standards not only enhance 
safety but also support 

affordability by helping 
homeowners avoid costly 
repairs and inefþciencies over 
the life of their homes. 

Adoption of the 2024 
IMC, IFGC and IRC will 
go into effect in Texas on  
Sept. 1, 2026.

Texas has adopted three of the 2024 International Codes®, taking a significant step toward ensuring the efficiency and resiliency of its communities
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Because of Babin’s 
current role and 
responsibilities, he will 
transition gradually into the 
position. This deliberate 
approach will help maintain 
continuity and ensure 
continued support for the 
teams and customers he 
currently serves. 

“We are proud 
to recognize Dustin’s 
accomplishments and the 
three decades of service 
that led to this opportunity,” 
Maloney added. “We look 
forward to his leadership 
and to the continued success 
of the HVAC division under 
his direction.” 

About Coburn Supply 
Company 

Coburn Supply Company, 
Inc. serves customers through 
its network of locations and 
provides products, services 
and expertise across the 
plumbing, HVAC, waterworks 
and electrical industries. 
For more information, visit 
Coburns.com 

COBURN con’t. Registration, Expo Sales, and Sponsorships Now Open
for ACCA 2027 Conference

Alexandria, VA — The Air Conditioning 
Contractors of America (ACCA) is excited to 
announce that registration, exhibitor booth sales, 
and sponsorship opportunities are now ofþcially 
open for the ACCA 2027 conference and expo, 
taking place at the Gaylord National Resort & 
Convention Center in National Harbor, Maryland. 
The event will be held March 10-12, 2027 and 
will be paired with ACCA’s 2027 Advocacy Day 
event in Washington, D.C. 

As the premier annual event for HVACR 
contractors, business owners, service managers, 
and industry partners, ACCA 2027 will bring 
together professionals from across the country 
for four days of education, networking, advocacy, 
and innovation. Attendees will gain practical 
strategies to strengthen their businesses, discover 
the latest products and technologies, and connect 
with peers and industry leaders who are shaping 
the future of HVACR. 

“This conference is where our industry 
comes together to learn, collaborate, and prepare 
for what’s next,” said Martin Hoover, interim 
president and CEO at ACCA. “Having spent 40+ 
years running an HVAC business, I can tell you 
that if you’re looking to grow your business, build 
new relationships, or get the latest on innovative 
solutions, ACCA 2027 is the one event you will 

want to have on your calendar next year. It’s where 
the best of the best come to drive their businesses 
forward.” 

ACCA 2027 offers something for every 
member of the HVACR community: 

•  Expert-led education sessions focused on 
business growth, leadership, operations, sales, 
workforce development, and technical excellence. 

•  An expansive Expo Hall featuring the 
industry’s leading manufacturers, suppliers, 
technology providers, and service partners. 

•  Networking events designed to help 
attendees build valuable relationships with 
contractors and industry decision-makers. 

•  Advocacy programming that connects 
contractors with policymakers and highlights the 
issues impacting the HVACR industry. 

Exhibit at ACCA 2027 
Companies looking to reach qualiþed 

HVACR contractors will þnd ACCA 2027 to be 
one of the industry’s most valuable marketing 
opportunities. Exhibitors will have direct access 
to business owners and key decision-makers 
actively seeking products, services, and solutions 
to help their companies grow. 

Elevate Your Brand Through Sponsorship 
A wide range of sponsorship opportunities is 

also available, allowing organizations to increase 

brand visibility before, during, and after the 
conference. From premier event sponsorships and 
networking experiences to educational sessions 
and attendee amenities, sponsors can select 
opportunities that align with their marketing 
goals and maximize engagement with attendees. 

Register Early 
Contractors, business leaders, and industry 

professionals are encouraged to register early 
to secure the best rates and begin planning 
their ACCA 2027 experience. ACCA members 
receive discounts on registration. Exhibitors and 
sponsors are also encouraged to reserve their 
space promptly as premium booth locations are 
selling quickly with nearly 40% of the available 
exhibit space already reserved. 

For registration information, exhibitor 
details, sponsorship opportunities, and 
conference updates, visit the ACCA 2027 
conference website. 
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Fight Corrosion. 
Preserve Performance.
Corrosion Protector

RGF’s Fin Saver® provides continuous protection against 
galvanic and formicary corrosion, helping extend the life of 
HVAC coils and components while maintaining system 
e�iciency and reducing costly repairs.

Available in six sizes, Fin Saver® accommodates pipes 
ranging from 3/8” to 1 1/8”.

IDEAL FOR: New & Existing HVAC Installations Extending Equipment Life

WWW.RGF.COM
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The Samsung DVM Chiller is
a high-performance, air-

cooled system that
combines the flexibility of
VRF with the power of a

central chiller. It is ideal for
data centers requiring

scalable, high-efficiency
cooling in a compact

footprint.

The Bard MEGA-TEC and
BARD Engineered Products
are the industry standard for
exterior wall-mount cooling,
specifically engineered for
modular data centers and

telecom shelters. It is built for
24/7 reliability in demanding

environments.

Contact a Johnson HVAC Sales Professional, visit our website,
or stop by a local branch to learn more!
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NTI celebrates graduates prepared to meet Houston›s growing demand for skilled tradespeople 
•  204 graduates earn certificates at Northwest Campus on Aug. 8; 28 honored at Southeast Campus on Aug. 14 

•  98 HVAC, 65 electrical and 41 plumbing technicians earn certificates for work in skilled trades 
•  More than 40 Northwest Campus graduates secured jobs before completing coursework

Houston, Texas - National Technical Institute (NTI), a 
leading vocational trade school founded in 2003, recognized 232 
graduates across its two Houston campuses, honoring students who 
completed HVAC, plumbing and electrical certiþcate programs. 
The Northwest Campus celebrated 204 graduates on Aug. 8, and 
the Southeast Campus honored 28 graduates on Aug. 14. 

A Closer Look at the Graduating Classes 
NTIõs Northwest Campus class included 98 HVAC, 65 

electrical and 41 plumbing technicians. More than 40 of those 
graduates secured jobs before completing their coursework, with 
Career Services Advisors actively connecting additional graduates 
to local hiring partners. The Southeast Campus class included 
14 HVAC technicians, 6 electrical technicians and 8 plumbing 
technicians, trained through NTIõs Traditional and Fusion programs. 

“I was really nervous coming here as a female in a mostly 
male dominated þeld. But once I got here, it really just, it felt right 
and it felt like home,ó said Savanna Bluff, recent NTI Houston 
Plumbing Graduate. òIõve enjoyed my time here. Iõve enjoyed 
working with my hands and Iõve enjoyed the people. Iõve met so 
many friends and I’ve been able to network and really see that 
plumbing has so many different options for me.ó 

Savanna Bluff spent years working in the restaurant industry 
before making the decision to pursue a more stable, better-paying 
career in the skilled trades. She enrolled at NTI Houston and 
graduated as a certiþed plumbing technician. 

“These graduates represent exactly what NTI Houston is 
built for, and we’re proud to prepare people with the skills and 
conþdence to launch careers in trades where demand continues to 
grow,ó said Dexter Bethers, Campus Director, National Technical 
Institute Houston Northwest. òEvery class that comes through 
these doors impresses me with their commitment and growth, 
and knowing that employers are eager to hire them makes each 
graduation one of the most rewarding days of the year.ó 

Meeting a Growing Need 
Houston’s skilled trades shortage and sustained construction 

growth make this graduating class a critical resource for the 
regional workforce. Surveys by national contractor associations 
consistently show that 70% to 80% of þrms report persistent 
struggles to þll hourly craft positions. These NTI graduates enter 

the Houston workforce as trained HVAC, plumbing and electrical 
technicians at a time when the regional industry needs them most. 

“Walking through that door that day, like, literally changes, 
changes everything. Within my þrst week here, I felt like I was 
related to the family here. It really changed my life around. People 
here actually care,” said Tyrone Hunter, NTI Houston Plumbing 
Graduate. òThey are willing to go the extra mile, hands-on with 
everything that they do here. Honestly, I would advise anybody 
who really wants to come to a trade school NTI would deþnitely 
be the place. Theyõre hands-on with your practical, your everything 
academics, and just consider yourself to be family as well.ó 

NTI’s Jersey Village Northwest Campus serves students 
across Northwest Houston, and the Clear Lake/Pearland Southeast 
Campus extends access to trade education for Southeast Houston 
residents. Both campuses feature state-of-the-art labs equipped 
with professional tools and industry-standard equipment designed 
to mirror real þeld conditions. To accommodate students who 
are currently working, classes run from 8 a.m. to 10 p.m., with 
morning, mid-day and evening options available on weekdays 
and Saturday classes offered at both campuses. NTI offers 
certiþcation programs through in-person and hybrid learning 
in 12 to 16 weeks, with new classes starting every month, and 
pairs each graduate with a personal Career Services Advisor who 
connects them to local hiring partners. 

For more information, visit https://www.ntitraining.com. 

National Technical Institute Celebrates 232 Houston Graduates

Calling All Contractors!
Purchase Streamline® ACR Press 
Fittings before September 25th

and receive a free Milwaukee®

Streamline® ACR Press Jaw Set 
and more!

800-348-8464
muellerstreamline.com

Scan for Details! Available 
through Qualifi ed Streamline® 
ACR Press Stocking Distributors
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AVAILABLE NOW

L94-053
Mfg. #F100F1625/U

F100 Media Air Cleaner 16x25

L86-468
Mfg. #FC100A1029/U

Replacement Media Air Filter

B51-961
Mfg. #DHM090R4000/U

A90D Whole-Home Dehumidifier

Three IAQ solutions. 
One trusted brand.
From media air cleaners to whole-home dehumidifiers, 
Johnstone Supply has the IAQ solutions contractors count on.

Login to see price and availability.

Waunakee, WI — RenewAire®, 
a Waunakee, WI-based manufacturer 
of HVAC and indoor air quality (IAQ) 
products, introduced the Evergreen™ 
Series. These residential units feature 
single-point exhaust with energy 
recovery capabilities. Evergreen SH is a 
three-duct ERV with a built-in return grille, 
and ducted supply, exhaust, and outside 
airstreams. Designed for convenient 
localized extraction, this ERV is ideal for 
applications such as bathrooms, laundry 
rooms, and smaller-sized residential spaces 
(i.e., apartments, condominiums). 

The Evergreen Series’ first entry is the 
Evergreen SH (model number EG-110SB-
H020-XE0), a compact, ceiling-mounted 
ERV that provides an airflow range 
of 25–130 CFM. In a single compact 
housing, the unit simultaneously exhausts 
humid, odorous air and supplies fresh 
tempered outdoor air directly to a nearby 
room or HVAC duct. This outside fresh 
air is tempered by use of RenewAire’s 
5th generation energy recovery core 

that efficiently recovers energy from the 
exhaust airstream and transfers it to the 
supply without the two airstreams coming 
into direct contact or mixing within  
the core. 

The unit operates as a single-speed 
device at any of the three preprogrammed 
quick-select minimum airflows or 
anywhere within the full operating range 
with the variable airflow setpoint. The 
preprogrammed quick-select airflow 
setpoint uses proprietary software to 
automatically adjust the electronically 
commutated (EC) motorized impellers 
to self-balance airflows and maintain 
a minimum exhaust airflow at 30, 40, 
or 50 CFM from 0.2 to 0.4 in. w.g. 
ESP.  Additionally, a variable constant-
speed range (25–130 CFM) accommodates 
various applications, while flexible control 
methods—including countdown timers and 
manual switches—support both continuous 
and intermittent use. Quick and easy airflow 
selection combined with the automated 
self-balancing feature eliminates labor-

intensive onsite setups. 
The Evergreen Series has a small 

20” (L) x 17” (W) x 11-3/4” (D)-inch 
footprint. The unit’s low profile fits 
inside most ceiling joists or ceiling cavity 
configurations and is made possible by 
5-inch oval exhaust/supply connections 
versus circular openings. Steel mounting 
flanges are integrated for easy installation. 

Evergreen’s unique three duct design 
with the grille supplanting the exhaust 
connection establishes an ideal opportunity 
to recover energy that is typically 
wastefully exhausted out of the dwelling. 
The unit requires minimal maintenance 
other than changing the return air and 
outdoor air filters, which are both easily 
accessible after the grille is removed. 

Other Evergreen Series features 
include: 

•  Efficient backward curved EC 
motorized impellers, 

•  MERV 7 filters (standard). Outside 
air filter slot can accommodate a MERV 13 
filter (accessory), 

•  Grille designed to cover unit-to-
drywall voids, 

•  Flexible control with use of any 
120V rated accessory (light switch, fan 
timer, etc.), 

•  All RenewAire ERVs and DOAS 
products have an industry-leading 10-year 
structural and performance warranty for 
their static-plate core. 

For more information on RenewAire’s 
residential and commercial ERV systems, 
DOAS equipment, and other IAQ solutions, 
please visit www.renewaire.com, call 
(800) 627-4499 or email: ramarketing@
renewaire.com. 

RenewAire’s New Evergreen™ Series Combines Energy Recovery Technology 
with Single-Point Exhaust

Product News

Evergreen™ Series is a three-duct energy recovery ventilator (ERV) that uses single-point exhaust to condition outdoor air for optimum IAQ
and energy-efficiency.
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NEW PRODUCT OFFERING

GAS 
Residential

ELECTRIC 
Residential

TANKLESS 
Residential

Ruud Water Heaters and accessories 
now available at Century A/C Supply. 
OR VISIT WWW.CENTURYAC.COM

TEXT US
Text your local branch to place orders and check stock.

THOUSANDS OF PARTS & SUPPLIES 
We have what you need in stock - place your order today!

ONLINE ACCESS
24/7 Ordering and Account Management

Angleton  •  Barker Cypress  •  Bay City  •  Beltway  •  Clay  •  Conroe  •  Lufkin  •  Gulfton  •  Humble  •  Katy  •  League City  •  Stuebner  •  Winkler Shop Online 24/7 at CenturyAC.com

Call your Territory Manager or local 
branch and place your order today!


